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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 8-K

CURRENT REPORT
Pursuant to Section 13 OR 15(d) of The Securities Exchange Act of 1934

Date of Report (Date of earliest event reported) November 18, 2008

HUNTINGTON BANCSHARES INCORPORATED

(Exact name of registrant as specified in its charter)

Maryland 1-34073 31-0724920
(State or other jurisdiction (Commission (IRS Employer
of incorporation) File Number) Identification No.)

Huntington Center
41 South High Street
Columbus, Ohio 43287

(Address of principal executive offices) (Zip Code)
Registrant’s telephone number, including area code (614) 480-8300
Not Applicable

(Former name or former address, if changed since last report.)

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of the following provisions (see
General Instruction A.2. below):

O Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)
O Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)
O Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))

O Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))
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Item 7.01 Regulation FD Disclosure.

The attached Analyst Handout contains information that members of Huntington Bancshares Incorporated (“Huntington”) management will use from time to time through
December 31, 2008, during visits with investors, analysts, and other interested parties to assist their understanding Huntington. This handout is available in the Investor
Relations section of Huntington’s web site at www.huntington-ir.com.

The Analyst Handout is attached as Exhibit 99.1 to this report and is incorporated herein by reference.
The Analyst Handout is attached as Exhibit 99.1 and is being furnished, not filed, under item 7.01 of this Form 8-K.

Item 9.01 Financial Statements and Exhibits.
(d)  Exhibits.

The following exhibit is being furnished herewith:
Exhibit 99.1 — Analyst Handout
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SIGNATURES
Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly
authorized.

HUNTINGTON BANCSHARES INCORPORATED

Date: November 18, 2008 By: /s/ Donald R. Kimble
Donald R. Kimble, Executive Vice President and
Chief Financial Officer
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Exhibit 99.1

2008 Fourth Quarter
Investor Handout

. "f';'_'aN'uvember 2008
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Basis of Presentation

Use of non-GAAP financial measures

This presentation contains GAAR financial measures and non-GAAR financial measures where management belisves it to be
helpful in understanding Huntington's resuits of operations or financial position. Where non-GAAR financial measures are used,
the comparable GAAF financial measure, as well as the reconciliation to the comparable GAAR financial measure, can be found
in the current quarter eamings releasa, this prasentalion, or in the Quartedy Financial Review supplement to the curment quarier
eamings release, and the Form 8-K filed today, which can be found on Huntington's websile at huntingten-ir.com

Significant ltems

Certain components of the Income Statement are naturally subject to more volatility than others. As a resulf, analystsinvestors
may wiew such iterms differently in their assessment of performance compared with their expectations andior any implicafions
resulling from them on their assessment of future performance trends. it is & general practice of analysis/finvestors fo fry and
determine their perception of what “underying” ar “core” eamings performance is in any given reporting period, as this fypically
forms the basis for their estimalion of performance in future penods. Therefore, Management believes the disclosure of certain
“Significant ltems” in current and prior panod results aids analysisinvestors in beftar understanding corperate performance so
that they can ascertain for thamselves whal, if any, items they may wish o includedrexclude from their analysis of parformance;
i.e., within the confext of determining how that perforrmance differed from their expectations, as well as how, if af all, fo adjust
their estimates of future performance accordingly.

Annualized data

Certain returns, yields, performance ratios, or growth rates for a quarter are “annualized” in fhis presentation to represent an
annual fime period, This is done for analyfical and decision-making purposes to betfer discem underying performance frends
wihen compared to full-year or year-over-year amounis. Forexample, loan growth rates are most often expressed in terms of an
annual rale like 8%. As such, a 2% growth rate for a quarter would represent an annualized 8% growth rate.

Fully taxable equivalent interest income and net interest margin

Income from fax-axempt eamings assets is increased by an amount aquivalent to the faxes that wou'd have been paid if this
income had been taxable af statutory rates. This adjustment puts all eaming assets, most notably tax-exempt municipal
securities and certain lease assets, on & common basis that facilitates comparison of resulfs to results of competitors.

Rounding
Please note that calumns of dafa in the following slides may nof add due to rounding.




Basis of Presentation

Earnings per share eqguivalent data

Significant income or expense items may be expressed on a per common share basis. This is done for analytical and decision-
making purposes fo betfer discern underiying frends in total corporate eamings per share performance excluding the impact of
such items. Investors may also find this information helpful in their evaluation of the company's financial performance against
published samings per share consensus amounis, which typically exclude the impact of significant items. Eamings per share
equivalents are usually calculated by applying a 35% effeclive lax rate fo a pre-tax amount fo dernve an aftertax amount which is
dividad by the avarage shanes outstanding duning the respective reporting parod. Occasionally, when the ftem involvas special
tax treatment, the after-tax amount is separately disclosed, with this then being the amount used to calculate the eamings per
share equivalent,

NM or nm

Percent changes of 100% or more are fypically shown as ‘nm” or “not meaningful” unless required, Such large percent changes
typically reflect the impact of unuswual or particulardy volatile items within the measured penods. Since the primary purpose of
showing a percent change is for disceming undedying perfarmance trends, such large percent changes are fypically “nof
meaningful” for trend analysis purposes.

Estimating the Impact on Balance Sheet and Income Statement Results Due to the Sky Financial Group Inc.
Merger

Given the significant impact of the Sky Financial merger effective July 1, 2007, on reported 2008 and 2007 results, Managemeant
believes that an undarstanding of the impacts of the merger is necessary fo understand better underlying performance trends.
When companng post-merger period resulls to pre-merger periods, the following terms are used when discussing financial
performance:

+~‘Merger related" refers to amounis and percentage changes representing the impact attributable to the memger.
~“Margar costs” epresant non-intarast expenses primanly associated with merger imtegration activities,

+ ‘Non-merger refated” refers to performance not atiributable to the merger and include “merger efficiencies’, which represent
non-ntevest expense reduclions realized as a result of the merger.

The methodology used to estimate the impacts are described in the current guarter eamings press release.




Forward Looking Statements

This presentation contains certain forward-looking statements, including certain plans,
expectations, goals, and projections, and statements, which are subject to numerous
assumptions, risks, and uncertainties.

Actual results could differ materially from those contained or implied by such statements for a
variety of factors including: (1) deterioration in the loan portfolio could be worse than expected
due to a number of factors such as the underlying value of the collateral could prove less
valuable than otherwise assumed and assumed cash flows may be worse than expected, (2)
changes in economic conditions, (3) movements in inferest rates; (4) competitive pressures

on product pricing and services, (5) success and timing of other business strategies; (6) the
nature, extent, and timing of governmental actions and reforms; and (7) extended disruption of
vital infrastructure. The Emergency Economic Stabilization Act of 2008 (EESA) passed
10/3/08 could have an undetermined material impact on company performance depending on
rules of participation that have yet to be finalized.

Additional factors that could cause results to differ materially from those described above can
be found in Huntington's 2007 Annual Report on Form 10-K, and documents subsequently
filed by Huntington with the Securities and Exchange Commission.

All forward-looking statements included in this release are based on information available at
the time of the release. Huntington assumes no obligation to update any forward-looking
statement.




2008 Third Quarter
Overview
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A Message to Our Investors and Customers

In these times of unprecedented turmoil...

*We are producing... and expect to continue to produce...
profitable performance
*Our balance sheet is strong

+ Credit quality performance challenges are manageable

+ Loan loss reserves are sound

+ Capital is strong

* Funding is well positioned

*Our local bank and relationship driven model is proving to be a
competitive advantage

+ Underlying businesses are performing well
* We know our markets and our customers
« Customers continue to demonstrate their confidence in us




3Q08 Earnings Summary

After-tax EPS

Net income $75.1 MM
Net income applicable to common shares $63.0 MM $0.17
Significant Items Favorable/(Unfavorable)
Earnings (7 EPS @

Net market-related gains $(47.1) $(0.08)
Deferred tax valuation allowance adjustment (3.7) @ (0.01)
(1) Pre-tax
(2) After tax
(3) Gain on extinguishment of debt 321.4

Equity investment gains 34

Net impact of MSR hedging 1.8

Investment securities losses (73.8)

@ Huntington L




2008 Third Quarter Overview

Financial Performance vs. 2Q08

-

-

-

$0.17 EPS reported, $0.26 EPS excluding significant items ("

0.82% net charge-off ratio, up from 0.64%

1.90% ACL ratio, up from 1.80%

1.42% NAL ratio, up from 1.30%

8.80% and 12.03% period-end Tier 1 and Total risk-based capital ratios,
from 8.82% and 12.05%, respectively, at 6/30/08

3.29% NIM, flat

4% annualized growth in average total commercial loans

5% annualized decline in average total consumer loans

4% annualized increase in average core deposits

Significant linked-quarter declines in certain market-related fee income
categories, including trust and brokerage & insurance, and mortgage
banking income, reflecting lower origination volume

2% decline in underlying expenses and 53.0% adjusted efficiency ratio ?

] Huntington (1) see side 7 for reconciliation (2) See side 48 in the appendix for recondilation




Quarterly Performance Highlights

3Qo8 2Q08 1008  4Q07 3Q07

EPS $0.17 $0.25 $0.35 §(0.65) $0.38
ROA 0.55% 0.73% 093% (1.74% 1.02%
ROE 4.7% 6.4% 8.7% (15.3)% 8.8%
Return on tangible equity (7 116% 15.0% 220% (30.M% 19.7%
MNet interest margin 3.29% 3.29% 3.23% 3.26% 3.52%
Efficiency ratio 50.3%  56.9% 570% 73.5% 57.7%
Loan & lease growth /@ - % 7% 3% 3% 6%
Core deposit growth 3 4% (1% (2)% 1% 2%
Met charge-offs annualized 0.82% 0.64% 0.48% 377% 047%
ALLL/loans & leases # 1.75% 1.66% 1.53% 1.44% 1.14%
ACL/loans & leases ¥/ 1.90% 1.80% 1.67% 1.61% 1.28%
Tier 1 risk-based capital # 8.80% 8.82% 7.56% 7.51% 8.35%
Total risk-based capital 12.03% 12.05% 10.87% 10.85% 11.58%

(1) Net Income less expense for amonization of inmangibles divided by average tangible shareholders' equity (shareholder equity - intangible assets)
(2) Average linked quarer growih rate annualized; impacied by loan sales; 2Q07 represents the non-merger related impact

(3) Average linked quarier growih rate annualized; 3207 represents the non-merger related impact

{4) Period end




Net Charge-offs

3Q08 YTDO8 2008 Outlook

Commercial & industrial 87 bp 52 bp 50 - 60 bp
+ Migration to problem loan status indicates 2HO08 results higher than 1H08

+ General economic stress in our core markets — particularly to housing related borrowers

+ Continued growth in Ideal Huntington Clients in our footprint

Commercial real estate 45 bp 42 bp 60 - 70 bp

- Softness concentrated in single family builder sector, particularly borrowers in eastern Michigan
and northern Ohio

« Retail segment being monitored closely
- Other segments continue to perform well — growth is centered in tier 1 & tier 2 developers

Auto loans and leases 115 bp 106 bp 110 -115 bp
+ Both loan & lease losses were affected by softer than usual used-car market.




Net Charge-offs

3Q08 YTDO038 2008 Outlook

Home equity loans/lines 85 bp 88 bp 85-95bp
+ Early exit of broker originations beginning in 2005: 2005 = 25%, 2006 = 15%, 2007 = <3%
» No exposure to CA, AZ, NV, with only minimal exposure to FL

+ Underwritten based on cash flow and FICO scores — allows us to manage the Probability of
Default. Loss Given Default assumption at underwriting is 95%.

+ Declining trend in overall and seriously delinguent balances indicate consistent performance in
second half 2008, supported by enhanced loss mitigation strategies

+ QOur 2006 and 2007 vintages are performing substantially better than 2004 and 2005

Residential loans 56 bp 36 bp 35-45bp
+ No sub-prime mortgages
+ Minimal Alt-A exposure — 10% of residential mortgages run-off portfolio

+ Modest interest only exposure — 15% of residential mortgages, higher income and FICO borrowers

+ Low ARM reset risk — high quality borrower can refinance / absorb reset

Total portfolio 82 bp 65 bp 70-75bp
Amount (smm) $83.8 $197.4 $285 - $305




Funding Assessment (7

Holding Company
« Sufficient cash for operations over a twelve month period without
relying on the bank for dividends
* Next debt maturity not until 2013: $50 million
Bank Level
* $1.1 billion of unsecured debt maturities over the next 12 months
+ $0.8 billion eligible under the proposed liquidity guarantee program
* Funding expected to be met primarily through:
1.Core deposits
2.FHLB advances
3.National market deposits
4 Auto loan on-balance sheet securitizations
+ $8 billion of unused credit available
+ Discount window capacity $6.7 billion

* FHLB advances $1.3 billion
(@ Huntington (1) er30108




Capital Stress Test (7

Next 12-Month Assumptions (7

+ 2% annualized asset growth + Dividend held constant

+  $1.15 EPS base case * No new capital issuances; no TARP

*+  0.82% annualized NCO rate or * No further changes in accumulated

approximately $86 million / quarter or $345 other comprehensive income
g illion r,. . : .

Tier Wyamf,a)lﬁ@atm Tangible Equity Ratio

9.5% - 7.00% -
8.8% 9.2%
9.0% - 550,
8.5% | : 6.50% - 4%
B3% 6.0%
8.0% - ——Eate Cabs 6.00% -
7.5% - —— 2X NCO ~$345 MM more 5.5%
70% | —8—3XNCO ~$690 MM more 5.50% 1
—8— Reg Well Cap Min
6.5% 1 gouw 5.00% -
=—#—Base Case

60% 1 @ L 2 . L 2 @
5.5% - 4.50% —d— 2X NCO ~$345 MM more

’ —8—3X NCO ~$690 MM more
5.0% : - : - . 4.00% : : ; ; ,

9008 1208 309 609  9/08 908 12008 3/09 609 909

‘ Hun“numn | (1) For analytical purposes only, not to be interpreted as projected or targeted performance




Other Comments

Changing Our Earnings Guidance Practices

« Effective with 2009 guidance we are changing our earnings guidance
practices

* We will continue our practice of providing qualitative forward looking
comments about the net interest margin, loans and deposits, fee income
and expense trends, credit quality trends, capital trends, impact of
changes in the environment, etc.

= However, we will eliminate a specific earnings per share target
Recent Government Actions

« Emergency Economic Stabilization Act (EESA), Toubled Asset Resolution
Program (TARP), and the FDIC Temporary Liquidity Guarantee Program

* We applaud these actions as they will help address the challenges facing
banks and their customers

* On 11/14, Huntington received $1.4 B in capital by issuing preferred shares
to the U.S. Treasury as part of the TARP Capital Purchase Program (CPP)




Key Messages

* Underlying businesses continue to perform well
» Growing customer bases
* Margin relatively stable
» Growing deposits and loans
* Expenses are well controlled

* Our balance sheet is strong... including reserves, capital, and
funding

* Credit quality performance challenges are manageable
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2008 — 2007 Quarterly
Financial Review

12




Quarterly Earnings

(EMM)
Met interest income
Provision
Mon-interest income
Mon-interest expense
Pre-tax income/(loss)

MNet Income/(loss)

EPS

NM - not meaningful

Change Better (Worse) vs.

2Q08 3Q07
3Q08 2Q08 3Qor Amt. Amt. Pct.
$ 3886 S 3899 $4086 [$ (12) [§ (21.0) (5) %
(125.4) {120.8) {42.0) 4.5) (83.4) NM
167.9 236.4 204.7 (68.8) (36.8) (18)
(339.0) (377.8) (385.6) 38.8 46.6 12
92.1 127.7 186.7 (35.6) (94.6) (51)
$ 751 S 1014 § 1382 |$ (26.3) [§ (63.1) (46)
$ 047 § 025 $ 038 $ (0.08) $ (0.21) (55) %




2Q08 Earnings Summary

Net income

Net income applicable to common shares

Significant Items

Deferred tax valuation allowance benefit
Merger / restructuring costs
Net market-related losses

(1) Pre-tax

(2) After tax

(3) Loss on sale of held-for-sale loans
Equity investment lossas
Met impact of MSR hedging
Gain on extinguishment of debt
Investment securities gains
Gain on sale of mortgage loans

$(7.2)

(4.8)

(1.3}
22
2.1

After-tax EPS
$101.4 MM

$90.2 MM $0.25
Favorable/(Unfavorable)

Earnings (7 EPS @
$3.4 (2 $0.01

(14.6) (0.03)
(6.8) (0.01)




1Q08 Earnings Summary

Net income

Significant Items

Aggregate impact of Visa ® IPO ¥
Deferred tax valuation allowance benefit
Net market-related losses ¥

Asset impairment

Merger costs

(1) Pre-tax
(2) After tax
(3) Gain from IPO
Partial reversal of 4Q07 indemnification
(4) Met impact of MSR hedging
Equity investment losses
Investment securities gains

$25.1
12.4

§(18.8)

27
1.4

After-tax EPS
$127.1 MM $0.35

Favorable/(Unfavorable)
Earnings (¥ EPS @
$37.5 $0.07

11.1 @ 0.03
(20.0) (0.04)
(11.0) (0.02)

(7.3) (0.01)

21




4Q07 Earnings Summary

After-tax EPS

Net loss $(239.3) MM $(0.65)
Significant Items Favorable/(Unfavorable)
Earnings (7 EPS @
Franklin relationship $(423.6) $(0.75)
Net market-related losses ¥ (63.5) (0.11)
Merger costs (44.4) (0.08)
VISA® indemnification (24.9) (0.04)
Additions to litigation reserves on existing cases (8.9) (0.02)
(1) Pre-tax
(2) After tax
(3) Loss on loans held for sale 3(34.0)
Investment securities impairment losses (11.6)
Equity investment losses (9.4)
Net impact of MSR hedging (8.6)
@ Huntington -




3Q07 Earnings Summary

After-tax EPS

Net income $138.2 MM  $0.38
Significant Items Favorable/(Unfavorable)
Earnings "  EPS @

Sky Financial merger-related integration costs $(32.3) $(0.06)
Net market-related losses ¥ (18.0) (0.03)
(1) Pre-tax
(2) After tax
(3) Investment securities impairment losses 8(23.3)

Equity investment losses (4.4)

Met impact of MSR hedging (3.6)

Investment securities gains 102

Gain on debt extinguishment 3.2

(@ Huntington 2




2Q07 Earnings Summary

After-tax EPS

Net income $80.5 MM $0.34
Significant Items Favorable/(Unfavorable)
Earnings (7 EPS @

Sky Financial merger-related integration costs $(7.6) MM $(0.02)
Net market-related losses ¥ (3.5) (0.01)
(1) Pre-tax
(2) After tax
(3) Investment securities impairment $(5.1)

MSR mark-to-market net of hedge-related trading activity (4.8)

Gain on debt extinguishment 4.1

Equity investment gains 23

@ Huntington .




1Q07 Earnings Summary

After-tax EPS

Net income $95.7 MM  $0.40
Significant Items Favorable/(Unfavorable)
Earnings (7 EPS @
Equity investment losses $(8.5) MM  $(0.02)
MSR mark-to-market net of hedge-related trading activity (2.0) (0.01)
Litigation losses (1.9 (0.01)
(1) Pre-tax
(2) After tax

@ Huntington -




Significant Items Impacting Financial Performance
Comparisons — Reconcilation
2008 — 2007 Quarterly

i mrdilions, excepd per siare emovess Jp08 2008 1O
Afver-tax EFs Afler-ax  EFS Afer-as EPS
et income applicable to common - reported carnings 5 62972 5 BT 5 SOZ00 S D25 5 12068 5 035

Sl gl fleant iems - favorshle (unfayorshle ) impsct: Eamings{l) EPS Farndngs (1] EPS Earndngs (1] FPS

Dieht extimpuisbanent gain (less) - NIE 203064 003 2197 00 - -

Lioss om oass held for sale - - {72000 (001 - -

Cinin on sale of morigage loans - - 2,068 D00 . -

Ciain on sale of Vis Master Card stock 25087 0.0k

Wi ssti-trust imdemsification - - - - i243% 002

Merger cosis - - (14.552) (D03 (T.278)  (0.00)

MSE hedging 1.900 - (1333) {000y (12772} (0.03)

Equaty investment gains {losses) 3w 001 608 (ol (2668} (0.00)

Sevurilies impaimment - - - - (31043 -

Onber socaritics gains {losses) (TR 3y 2073 00 4.51% 00

Assel impairment - - - - (10000} (0.02)

Dieforred tnx valuatson allowance (2 (31742}  (DON) 3435 ool 1n.0e2 003

siar mdilicans, excepd per share ameunis 47 IONT 2T 10T
After-tax EPS Adter-tax  EPS Abr-tax  EPS Alter-tax EPS

et Inenme - reporied carnings S (2392800 5 (0.68) S 138202 5 038 5 E0EZL S 0 5  SETIR 5 040

Significant items - favorable (unfavorable) impsct: Farnings (1} FPS Farnings (11 FPS Eamings (1] EPS Farnings (1} EPS

[¥eba extingaishment gaim (lass) - NIE - - 32X ool A1 0ol - -

Dheba extingaishment gain - non-int meomse - - 0,748 - = = : -

Framklin relaticaship (23645 (0.75) - - - - - -

Lo o bosns held for sabe [H003y  (0.06) 3 - o B = B

WISA anti-inest indemniffeation (248700 (0 - - - - - -

Merger cosis (4416 (00F) (322603  (0.06) {0.02) (0831 -

MSK hedging (B574)  (0.02) (2645)  (0.00) {00y {2018y (0.00)

Egity investmeni gains (losses) (9,393 (0.02) (35T)  (0.00) a0l (85300 (0.02)

Segurities impairment (11351 (D02 (23335)  (002) (0013 E -

iher securities gains - - 9435 0.0z = = 0.104 =

Additions to liligalion rescrves on exisling cases (BI900)  (D.02) r - - = (LEST)  (0.01)

(1) Prata wnkeas otherwiss nobed
(2 Alter-tan




Significant Items Impacting Financial Performance
Comparisons — Reconciliation

2007 — 2006 Full Year

(i millions, exceps per share amounts) 2007 2006

After-tax EPS After-tax EPS
Net income - reporied earnings 5 75169 5 025 5 461220 5 192
Significant items - favorable (unfavorable) impact: Earnings (1) EPS Earnings (1) EPS
Debt extinguishment gain (loss) - NIE 7310 0.02 - -
Debt extinguishment gain - non-int income 0748 - -
Franklin relationship (423.645) {0.91) - -
Loss on loans held for sale (34.003) {0.07) - -
VISA anti-trust indemnification {24 8700 {0.05) = o
Merger costs (B5.084) (0.18) (3.749) {0.01)
MSR FAS |56 accounting change ~ o 5143 001
MSR hedging (1B.98T) {0.04) (1.521) -
Equity investment gains (losses) {20,009y {0.04) T436 0.02
Securities impaimment (40.025) {0.09) - -
(Other securitics gains 9539 0.02 (0.053) -
Additions to litigation reserves on existing ¢ases (1L76T) (0.02) - -
Reduction to foderal income tax expense (2) - - 84541 0,35
Gain on sale of Master Card stock - - 3341 0.01
Balance sheet restructuring - - (77.525) (0.21)
Huntington Foundation contribution - - (10.000) {0.03)
Automobile lease residual value losses - - (3.549) (0.01)
Severance and consolidation expenses - - {4.750) {0.01)
Adjustment for equity method investments. - - {3.240) {0.01)
Adjustment to defer home equity annual fees - - (2.254) (0.01)

{1} Pre-tax unless otherwise noted
{2} After-tax




Income Statement
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Net Income and EPS Trends

Net Income
Earnings Per Share
(SMM)
$160 7 51382 $127.1 - 5
$110 - 30801
$0.50 -
m -
$0.38
$0.40 $0.35
$10 e
$0.25
5020 $0.17
($40) 1
$0.10 -
— $0.00 T T
. T T
(s010)4{ & 5 g g g
a =
($140) - (50.20) | [ i 2 4
- {50.30) -
($0.40)
(s240 ] ($0.50)
($239.3) 0
. ($0.60)
{$0.70) - {30.85)




Revenue Trends

Prior Year Quarter

Change attibutabie to:
Third Quaner Change Significant Ot
{in mitiins) 2008 2007 Amount % Itarns Amount %
Nendnterest Income
Service charges on depesit accounts $ 805 5§ 781 0§ 24 iM% s s 24 3 %
Trust S8rvices 3.0 16 (2.8 {8 {2.6) {8)
Brokerage and insurance income: 343 w8 55 19 55 19
Oiher service charges and feas 234 210 24 11 24 11
Bank owned life insurance income 133 14.8 s . (1.5 (10)
Martgage banking incorme (lass) 10.3 9.6 07 7 o5 11 12
Securities gains (losses) 738 (133 BOE  HNM 608 @ - 0
Othes inesme 438 318 17.0 53 78 & 82 29
Total nan-interest income $ 18709 § 2047 § (388) (18 % § (533 $ 165 B %
™ Mot impact of MER hedging
MSR valuation adustment 5103 § (@98 5 (04 {4) %
Met trading (losses) gains 38 3.9 {0.1) 12
Impact to non interest income {5.5) 6.0 10.5) &
Met intorest income impact a4 2.4 6.0 WM
Met imgact of MSR hedging $ 19 § (38 § 5§ MM %
' gacurities gaing (losses) $ (738) § (132) § (60.8) HM %
™ Equity investment gains (losses) § 34 5 (44 5 Ta MM %




Revenue Trends

Linked Quarter

Third Second Changs attributable fo
Quarter Quarter Change Significant Oithar
(fa mticns) 2008 2008 Aniaunt % Iems Amcunt %
Hon-nterest Income
Service charges on deposit accounts 5 BOS § 796 § 08 1% § - $ 08 1%
Trust services .0 231 (2.1) 8 - 2n {8)
Brokerage and insurance income 343 T 1.4) 14) - (1.4) i)
Other service charges and fees 234 32 0.2 1 - 0.2 1
Bank ewned life insurance income 133 141 {0.8) 8 - (0.8) {8)
Martgage banking income (lass) 0.3 12.5 (2.2) (18 4z ™ (6.4 51
Secunites gains {osses) (73.8) 24 (75.9) ] 75e @ - 0
Other income 48 8 381 12.7 35 133 * 4) {1
Tatal nor-interest incame 5 1678 0§ 234 5 (646 (29 % 5 (585 § (10.1) {4) %
' Net impact of MSR hedging
MSR valuation adjustment 5 (103 § 390 § (49.3) NM %
Mot trading (losses) gains. 38 (48.7) 53.5 NM
IFAGIAEE B MG iNMEnEst inconme. 16.5) {10.7) 42 40
Naet interest income impact 8.4 9.4 11.0) (11}
Met impact of MSR hedging £ 1% § (13 § 32 NM %
= Securities gains (losses) 5 (738 s 21 5 (759) NM %
W Crber income
Equity irvestmant gains (losses) £ 34 0§ (48 5 80 NM %
Less on lsans hald for sale 7.2) 7.2 NM
Gain on sale of martgage loans = 21 {2.1) MM
Impact & other incame § 34 05 (@ § 134 NM %

|




Net Interest Income & Margin Trends

Net Interest Income (FTE) Net Interest Margin (FTE)
M
ssod) "¢ 4.00% -
Merger related
$450 - 3.80% -
$415.3
$400 - $388.3 gagz3 93955 $394.1 2.60% - 3.52%
ol 3.40% | 226% gaay 3% 3%
$300 - 3.20% -
$250 3.00%
Change 3Q08 vs 2Q08:
5200 1 T Volume change z bp
D t 2) b
$150 2.60% ke (2) bps
Total Change 0 bp
$100 2.40% -
$50 - 2.20% -
50 2.00% T T T T
3007 4Q07 1Q08 2Q08 3Q08 3Qo7 4007 1Q08 2Q08 3Q08

(@ Huntington (1) Fully taxable equivalent basis




Net

8.00% -
7.00% |
6.00%

5.00% -
4.00% 4
3.00%

2.00% -

1.00% |

0.00%

Interest Margin — Yields & Rate Trends

Earning asset yield

'\ Net Interest Margi
Interest bearing
liabilities rate
™~ Fed Funds rate

3003 1004 3a04 1005 3005 1006 3Q0e 1Qo7 3aqo7 1008 3q08

@ Huntington
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Managing Interest Rate Risk
Net Interest Income at Risk = Interest Rate Risk + Business Risk

Interest Rate Risk

* The exposure of income (short-term interest rate risk) and
economic values (long-term interest rate risk) to changes in
market interest rates

Business Risk
+ Examples:
+ Loan volumes fall below expectations
*+ Deposit pricing competition that shrinks margins

+ These examples cause net interest income volatility and should
not be confused as hedgable interest rate risk




Managing Interest Rate Risk

Philosophy
« Strong and relatively stable net interest margin

-

Maintain long-term perspective... avoid speculating on the short-term
movement in interest rates

-

Policy metrics to manage interest rate risk include:
* Net interest income at risk simulation model — S-T interest rate risk
* Economic Value of Equity at risk (EVE) — L-T interest rate risk

-

Operate within established guidelines
* Net interest income at risk guideline limited to (4)%
« EVE at risk guideline limited to (12)%

-

L-T bias to be modestly liability sensitive
* Natural business flows typically asset sensitive
+ Current positioning indicates sensitivity to decreasing interest rates
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Managing Interest Rate Risk

Net Interest Income at Risk

Forward Curve +2%, -2%, & -1% Gradual Change in Rates

4.0% 1

3.0% 4

2.0% -

1.0% 4

0.0% -

-1.0% -

=2.0%

-3.0%

-4.0% -

—-#-2% Rate Rise —#—2% Rate Fall —&—1% Rate Fall

22%
&
2 2 s 5 5 5 2 2 -]
] g L ] 8 g g ] 4

(1) Al leases treated on direct financing lease basis




Managing Interest Rate Risk

Modeled Exposure
Net Interest Income at Risk (S-T measure)

bp change (200) bp (100) bp +100 bp +200 bp
9/30/08 (2.1)% (0.6)% 0.3 % 0.6 %
6/30/08 {0.3) 0.0 (0.3) (0.6)
3/31/08 (1.6) (0.4) (0.1) (©.7)
12/31/07 (3.0) (1.3) 14 22
230/07 (0.8) (0.3) 0.5 0.8

Economic Value of Equity at Risk (L-T measure) @
bp change (200} bp (100} bp +100 bp +200 bp
9/30/08 2.4% 3.8% (5.4)% (11.1)%
6/30/08 16 35 (5.5) (11.7)
3/31/08 16 23 (5.0) {11.3)
12/3107 (0.3) 1.1 (4.4) (10.8)
9/30/07 (1.0) 0.9 (4.6) (9.8)

(2 Eshmaled wnpau on lh& vﬂue or assels and Iiabulrlms A5S it i
(3) Includes assumption that market rates do not decline below 0. Emb VT Ih& nm lmlue mnmn peﬂod




Non-interest Income Trends

Nl xecld. Auto Oper. Lease. Inc.

§300.0 (SMAY

$250.0

§150.0

$100.0 -

$50.0

$0.0
Qo7 4Q07

- Merger related

§229.9

1Q08

§227.1

2Q08

3Q08

Auto Operating Lease Income

$100.0

$90.0

$80.0

$70.0

$60.0

$10.0

$0.0 -

(EMM)

$5.8

1008

2Q08

$11.5

3Qos




Deposit and Other Service Charges

Deposit Service Charges

EMM)
$100.0 2

$90.0 - Merger related
$61.3

sp0.0 | 5781 $79.8 saad

§r2.7

$60.0
$50.0
$40.0
$30.0
$20.0

$10.0

$0.0
3Qo7 4Q07 1Qo8 2008 3Q08

$30.0

$25.0

$20.0

$15.0

$10.0

$5.0

Other Service Charges "

.(SMM'J
- Merger related

) $23.2 $23.4
$21.0 : $20.7

3Qo7 4Q07 1008 2Q08 3Q08
(1) Includes check card and ATM fees
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Trust and Brokerage / Insurance Income

Trust Services

$34.1

(EMM)
- Merger related
$35.2
$35.0 $33.6
$30.0
$25.0
$20.0
$15.0
$10.0
85.0
$0.0
3Qo7 4Q07

1Qo8 2Q08

3.0

3Qos

$40.0

$35.0

$30.0

$25.0

]

$20.0

$15.0

$10.0

$5.0

Brokerage / Insurance

(SMM)
5366  ga5y

$30.3

3Q07 4Q07 10Q08 2008

(1) Merger related NM due to seasonality

3Qo8




Mortgage Banking Income

(SNIM)
Origination & secondary marketing
Servicing fees
Amortz. capitalized servicing
Other mtg. banking income
Sub-total
MSR recovery
Net trading gains (losses) (7
Total

Investor servicing portfolio 2/
Weighted average coupon
Originations

Mortgage servicing rights2

MSR % of investor servicing portfolio®?

3Q08 2Q08 1Qo8 4Q07 3Q07
$7.6 $13.1 $9.3 $5.9 $8.4
11.8 11.2 109 114 10.8
(6.2) (7.0) (6.9) (5.9) (6.6)
3.5 6.0 4.3 4.1 3.0
16.8 23.2 17.6 15.5 15.6
(10.3) 39.0 (18.1) (21.2) (9.9)
3.8 (49.7) (6.6) 9.5 3.9
$10.3 $12.5 $(7.1) $3.7 $9.6
$157B  $158B  $151B  $151B  $15.1B
595%  594%  507%  598%  596%
$0.7B $1.1B $1.28 $1.0B $1.0B

$230.4 MM $240.0 MM $191.8 MM $207.9 MM $228.9 MM

1.46 % 1.52 %

(1) Related to MSR hedging and included in other non-interest income

{2) End of period

1.27 %

1.38 % 1.52 %
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Expense Trends

Prior Year Quarter

Change attibutabde o
Third Quarter Change Significant  Restructuring! Othar
(in imillians) 2008 2007 Amaunt % ems Mergor Costs  Amaount % &
Non-nterest Expense
Parscnnal costs $1848 5 221§ (1ITH W% & - 5 78 & (96) (%) %
Outside data processing and ather sarvices az4 40.6 (B.2) {20 - [:2:]] 1.4} ()
Mot cocupancy 252 333 a1y {24y = 7.4 T (3
Equeprrant 221 233 (1.2) 5) = {1.8) 06 3
Amartization of intangibles 185 8.8 (0.5} (2 = o (05} (2
Marksting 70 13.2 (1) {47) - (5.0 12 {14)
Professional services 134 11.3 21 19 . (1.8 a7 ag
Talecommurications 60 7a (1.3 {18y = 10.2) (1.1} {15)
Printing and supplies 43 47 (0.4} (o) - {0.5) an 1
Other expanse 242 29.8 (55)  {19) (18.1) ™ (1.3 _ 138 48
Tetal nan-interest expense $3380 § 3856 § (466) {12) %  § (181) 3 (323) § 38 1%

"' Debt extnguishment loss (gain)
1 Other / (prior penod + marger-related)

§(214) 5§ (32 § (181) KM %




Expense Trends

Linked Quarter

Third Second Change attribuabie to:
Quarter Quarer Change Significant Restructuring/ Other
fir milfionsh 2008 2008 Amount % Hems Morgor Costs __ Amount__ %
Nen-dnterest Expense
Personne costs $ 1848 §$ 2000 § (152) ®% §5 - H (07 5 (45) 2) %
Outside data processing and other semvices 324 302 22 7 - 08 13 4
Net occupancy 252 0 18 7) ] {1.8) o1 1}
Equipment 221 257 3.8 (14) - (2.8) (0.8} (4
Amartization of intangibles 185 1893 01 1 . . 01 1
Marketing 7.0 73 0.3) (4) - 0.0 10.3) )
Professional services 134 138 0.3) a) 5 (0.1} (0.3} 2
Telscommurications 60 69 {0.9) (12) - (0.0} 0.8y 12
Printing and supplies 43 48 (0.4) (3) . 0.0} (0.4) 1]
Other axpanse 242 429 (18.7) (43) (152 ™ 0.0) 0.6 1
Toftal nor-nberest expenses § 3380 5 78§ (3BA) 0% $ (18.2) B (148) 5 (51) T
™ Dbt extinguishment loss (gain) 5 (A 522 5 (183 NM %

® Giher I {prior period + mergar-relaied)

43




Non-interest Expense Trends

NIE xcld. Auto Oper. Lease Exp.

$§600.0

$500.0

$400.0

§200.0

§100.0

(EMM)

- Merger related
I:l Merger costs

3Q07 4Q07 1Qos

2Q08

3Qos

Auto Operating Lease Expense

$100.0

$90.0

$80.0

$70.0

$60.0

$50.0

(EMM)

$1.9

4Q07

$4.5

1Q08

§7.2 $9.1

2Q08  3Q08




Efficiency Ratio Trends

—+— Efficiency Ratio - Reported

sw. = Efficiency Ratio - Adjusted(”

T0%

65%

55%

53.0%

50% T T T T v J

1Q07 2Qo7 Q07 4Q07 1Q08 2008 3008

(1) Reported revenue and expenses adjusied for automobile operating lease expense and other lems affecting comparability including
merger costs. See Operating Leverage & Efficiency Trend slide in the Appendix for a complete reconciliation between GAAP and
adjusted revenue and expenses,
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Efficiency Ratia and Opsrating Leverage Reconcilistion

Operating Leverage & Efficiency Ratio Trends

1§ MM 008 2008 1008 007 207 207 1007
Tokal revenue - FTE - reporied §OMaM | § RS GIEOTE | § SIESN) B OEMUME § 4IATIA F 4ATTR
Thangs % = YOV eporied R TR T M T35 1 el
Crange % - LQ - repone RERLY 27% 10E% S % 27% 0%
Aufp operating kesse expense (T2 7 2008 1 500 [1.618} 0.337) (ol {2 0m)
Gocurdum: (o] kowses - olher - - - - - Lol [k ]
Acdapiment deoe (1)

ity r of Wi MmerCanatl ok = = (25 08 T) = = = =

Scurtiss mprmieEn AT 2073 1 429 11,5850 2338 5 1% =

Waterial securies (gans) eses - - - - 0435 o o

et e Igainy . . . . e . .
Tekal ravenue - FTE - sdjrited § EMANT )Y e SATSEN |3 SERTTS % EM06T § 4TS0 % 402 6M
Crange % - YOT- aduted 1% 1% Ll e 0 S 5% 5% 5%
Cuangen % - L) - aceited LEL By I ~10.3% 517 3% 2%
Tofal non-nierest sxpense « regoried §NIRGERE | § TTan ITOABE | F O 4J6SNE F O MRGE) § 26N F MROTZ
Changs % - YOV~ reported 12,15 A Bl L R Y ol 31% 15%
Change % - LO - reported 10,55 ] 5.7 i STE% 11% Ll
AU ooeraling ose eNpErse 1 ey 7200 1 S0 (1.6} [oky] 0TS {2001}
Arfaination of Rtangiies (10 46 [k =0 £18.997) =Rl [ fedaki] e

Adumtment dems (1)

Moot etiratin osts, o (14582 FoE)| adim  @EraEN  OST) -

VS TN - - 12436 (24870 - . -

Dett repaymert gain 21384 277 - - a2 4050 -
Teal - sdjrted § 380d | §  Eem MpAM |3 MBS § XMIN § AITHM § ATSn
Changs % - YOV adusied 1% e A 1 3% A% 1% [
Crange % - LG - aciusited 21%) ETH 1:2%) 364 rr n1% 2%
‘Operating leverage - YO - reporbed .5 AT A L1 [ A 21%
Coputing verage - L0 - repone 0% 0% ®EIN (LT3 A20% 11% 101%
‘Operating leverage - YO - sdusted 1% 6.6 A% S.5% 107 G 2%
Operehing leverage - LO - acraied 2% BN 1% A35% 0% s D%
_Bfficlency ratio - reported [2) 805 s T s T [Trey
Efficlency ratho - adjusted (3) ) 0 Lifo) 0% el bl

{1) Sgricant tems - see B of Presertstion in 30 Esmings Prews Reiease for a full decussnn
(3] Mot g - et of rangiiis | FTE niviniod - Moyt g (ibis)

X Mon=ri. expack / FTE reverue ady




ROE, ROA & ICG Trends

—=—Return on Avg. Equity
—&— Internal Capital Generation Rate (1)
36.0% 7 ——Return on Tangible Equity

25.0% 19.7% 22.0%

-15.0% -
-20.0% -
-25.0% -
-30.0% -
-35.0% -

-30.7%

(1) 1CG = ROE x (1-{dividend declared per share/eamings per share))

1.5% -

1.0%

0.5% -

—4—Return on Avg. Assets

e 0.93%

\ 0.73%
0.55%

3Qo7 4007 1008 2Q08 3Qos

-1.74%
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Investment Securities

@ Huntington
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Investment Securities

Average Balances % of Average Earning Assets
{(EMM)
$7,000 + —675%  12%
$6,500 + 6.19%
$6,000 -+ SR 5.88% 1 825% 2.9% 97%  9.8%
’ 569% 5.73% 10% 95%  9.4%
$5,500 + 4 575%
$5,000 + $4,688 54,687
626 ATT L 8% 1
$4,500 - s4,496 5.25% %
$4,000 < L 4.75%
$3,500 - 6% 1
$3,000 - - 4.25%
s2.500 1 | 375%  4%-
$2,000 -
$1,500 + - 3.25%
$1,000 - 2% 1
- 2.75%
$500 -
$0 - 2.25% 0%
3Q07 4007 1Q08 2008 3008 3Qo07 4007 1008 2008 3Q08




AFS Securities Overview — 9/30/08

$4.6 Billion

(SMM) Mortgage & Asset Backed
Mortgage
Backed §20 el AAA $1,662
Asset
Backed [ Prime cMO [V S 5611
Municipal
Bonds e
Alt-A
+ $382
FRBIFHLE 427 mortgage A
Stock
Pooled Trust
US Treas & AAA Preferred (1) BBB+ $180
$559
Agency
NIM Bonds |$2
Other || $50
Mote: Ratings are averages within the category (1) Primarily trust preferreds for banksfinsurance companies
based on lowest publicly available rating
@ Huntington




Investment Securities — Assessment (7

Asset Backed Securities Book Value Market Value (o]
Alt-A mortgage backed securities $473 MM $382 MM $(90) MM
- Purchased 2006

- 25 securities — senior tranche
- 10/ ARMs or 15 / 30 year fixed; no option ARMs
- Cash flow analysis performed monthly to test for OTTI with quarterly third party validation

Trust preferred securities 299 180 {119)
- Purchased 2003-2005
- 16 pools with 400 separate issues
- B0% = 1# 7 2™ tier bank trust preferred securities with no REIT trust preferreds

- 20% = senior tranche of insurance company trust preferred securities
- Cash flow analysis performed monthly to test for OTTI with quarterly third party validation

Other securitities 2 2 =
Total $774 MM $565 MM $(209) MM

The 877 MM OTTI recorded in 3Q08 on $212 MM of Alt-A securities
represents an expected cash shortfall of less than $6 MM

(1) Sa0ios
. Hun“nul‘nn 0OCI - accurmnulated other comprehensive income

OTTI - other than temporary impaimment 51




Available for Sale Securities Mix

12/31/05 12/31/06 12/31/07 9/30/08
$45B $44B $45B $46B
2.8 Years 3.2 Years 3.5 Years 4.9 Years
5% 33%/67% 14% 1 86% 7% 193% 13% / 87% ™

12/30/05 12131106 12/31/2007 930/2008

| Mortgage Backed 0 Agency B Asset Backed B Muni's B Treasuries ® Other
. |'|I‘.IIIIIIInI'IIII (1) Wariable rate / fixed rate; ARM's > 1 year classified as fixed rate




Investment Securities — Credit Quality (7

2
g8
W B

W 12/05 0[O 12/06 W 12/07 | 9/08

9.3%

2

0%

0.7%
0.0%
0.0%

E 2

&
s &8
o'-

£
-
=
ARA AR A BBE Not Rated | BBB- FRB & FHLB Stock
and lower

. |'|llnllllgl'llll (1) Percent calculation excludes FRB/FHLE stock required fo be held by regulation 53




Loans and Leases
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Loan Trends

Average ($8) Annualized Growth ™
3Q08 v 2008 v 3Q08 v
3Q08 2Q08 1Q08 3Q07
Commercial & industrial $ 136 - % 9 % 5 %
Commercial real estate 9.8 9 14 8
Total commercial 23.4 4 11 =]
Automobile loans ? 3.9 24 40 32
Automobile leases 0.8 (64) (64) (46)
Home equity 7.5 5 5 -
Residential mortgages 4.8 (28) (13) (12)
Other loans 0.7 (17) (8) 25
Total consumer 17.6 (5) 1 (1)
Total loans and leases $ 41.0 - % 7 % 3 %
Total earning assets § 47.6 (5) % 5 % 2 %

{1) Linked quarier percent change annualzed
{2) Impacted by loan sales




Loan Trends — 3Q08

Prior Year Quarter

Third Quarter Change
(in biflions) 2008 2007 Amount %
Average Loans and Leases
Commercial and industrial £ 136 % 130 % 08 5 %
Commercial real astate 98 9.0 08 2]
Total commercial 23.4 22.0 1.4 5]
Automobile loans and leases 46 4.4 0.3 &
Home equity 7.5 7.5 (0.0) [(2)]
Residential mortgage 48 55 (0.6) (12)
Other consumer 0.7 0.5 0.1 25
Total consumer 17.6 17.8 10.3) (1)
Total loans and leases $ 410 $ 388 § 1.2 3 %




Loan Trends — 3Q08

Linked Quarter

Third Second
Quarter Quarter Change
(in billians) 2008 2008 Amount %
Average Loans and Leases
Commercial and industrial § 136 3% 136 & (00) (0) %
Commercial real estate 9.8 9.6 0.2 2
Total commercial 234 232 0.2 1
Automobile loans and leases 48 46 0.1 2
Home equity 7.5 7.4 0.1 1
Residential mortgage 48 52 (0.4) (7)
QOther consumer 0.7 0.7 (0.0) ()
Total consumer 17.6 17.8 (0.2) (1)
Total loans and leases $ 40 % 410 3 (00 (0) %
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Credit Composition — 9/30/08

By Type
($B)
Commercial & industrial

Commercial real estate
Total commercial

Auto loans

Auto direct fin. leases

Home equity

Residential real estate

Other consumer
Total consumer

Total loans & leases

Total auto exposure

Amt
$ 13.6
9.9
23.5

3.9
0.7
7.5
4.9
07
17.6

$41.2

$4.6

Pct
33%
24
57

|.h - -
W M R 00 MO

—
=)
S
2

1%

By Business Segment

Central Ohio
Nerthwest Ohio
Greater Cleveland
Greater AkroniCanton
8, Dhiofentucky
Mahoning Valley

W. Michigan

E. Michigan
Pittsburgh

Central Indiana

W. Wirginia

Other Regional (1) _|14.3%

Auto Finance & Dealer Services |14.3%

PFCMG | 6.4%

(1) Iricludes Home Lending ($3.6 B),

Franklin Credit Management ($1.1 B),

and Equipment Leasing ($1.0 B)
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Credit Portfolio Overview — 9/30/08
$41.2 Billion

(SMM) CRE

C&l

Other $8,311
CRE
CRE
SFHB e
Home equity
Residential
mortgages

Auto
loanflease




Credit Exposure Composition

(ENINT) 12/31/07 12/31/06 12131/05 12131104 12131103
Amt Pct Amt  Pet Amt  Pci Amt  Pct Amt Pet
Commercial & industrial $131 33% $78 30% $68 28% 358 24% $53 24 %
Commercial real estate 9.2 23 45 17 40 18 45 19 42 19
Total commercial 223 56 124 47 108 44 103 43 95 48
Auto loans 31 8 21 8 2.0 8 1.9 8 30 13
Auto direct fin. leases 1.2 3 18 T 23 a9 24 10 19 9
Home equity 7.3 18 49 18 48 19 46 19 37 17
Residential real estate 54 14 45 17 42 17 g 186 25 11
Other consumer 07 2 04 2 g4 1 05 2 o4 2
Taotal consumer 17.7 44 138 53 136 55 133 55 116 52
Total loans & leases 40.1 100 26.2 100 245 99 236 98 1.1 94
Auto operating leases == - -- - 0.2 1 06 2 13 6
Total credit exposure $401 100% 5262 100% 3247 100% $241 100% $224 100 %
ITotal auto exposure (™ $43 1% $39 15% $45 18% 350 21% $62 28 %I

(1) As % of total loans and leases + auto operating leases + auto loans securitized




Loans and Leases by Business Segment

Average ($8)

Central Ohio

MNarthwest Ohio

Greater Cleveland

Greater Akron/Canton

Southern Ohio/Kentucky

Mahoning Valley

West Michigan

East Michigan

Pittsburgh

Central Indiana

West Virginia

Other Regional
Regional Banking
Auto Finance & Dealer Services
Pwt Fin'l & Cap. Mkts Group
Treasury/Other

Total

(1) Linked quanier percent change annualzed

Annualized Growth

3008 v 2008 v 3008 v

3008 2008 1008 3007

5.2 - % B % B %
2.2 {7) (8) {5)
33 4 12 9
26 1 1" 17
3.0 10 21 19
1.2 (14) 1 &
26 g 10 &
1.8 5] 13 4
2.0 11 G 17
1.5 5 17 10
1.2 - 13 3
5.8 (17) (8) (14)
325 [R)] [ 3
5.9 3 1" 10
2.6 1 [} 4
41.0 - 7 4




Total Commercial Loans — 9/30/08
By Industry Sector $23.5 Billion

Finance, insurance, RE 38%
Services

Manufacturing

Retail Trade

Contractors & construction
Wholesale trade

Trans., commun., utilities
Energy

Agriculture | 1% B Franklin

Public admin & other [ 1%

5%

42%




Total Commercial Loans — 9/30/08

$23.5 Billion
# of Loans by Size " Loans by Dollar Size ™"
851 18% 0
2% 6%
i 1%
H<5$5MM
M<$SMM  EES+MM $5 MM - < $10 MM

$5 MM - < $10 MM 516 B $10 MM - <$25 MM
$10 MM - < $25 MM 281 0$25 MM - < $50 MM
$25 MM - < $50 MM 51 H$50 MM +
> $50 MM _3
Total 851

(] Huntington {1) Excludes Frankiin - $1.1 B

B3




Commercial Loans
Average Balances
Linked-guarter % Change ™
-5 9%
5160 {SB‘J
EC& OCRE
$140 1 s13.04 $13.27 $13.34 $13.63 $13.63
$12.0 -
5100 4
$8.0 -
$6.0 -
$4.0 -
$2.0
$0.0 A _|
Qo7 4Q07 1008 2008 e
(1) Annualized
@ Huntington 5..




Total Commercial Loans by Business Segment

Average (38 Annualized Growth
3008 v 2008 v 3008 v
3Q08 2008 1Q08 3Q07
Central Ohio 1 37 - % 11 % 7 %
Naorthwest Ohio 1.6 (9) (9) (9)
Greater Cleveland 25 4 16 a
Graater Akron/Canton 1.6 2 20 20
Southern Ohio/Kentucky 21 14 29 29
Mahoning Valley 0.8 (20) 5 (5)
West Michigan 1.6 14 15 10
East Michigan 1.3 7 16 4
Pittsburgh 1.5 15 10 14
Central Indiana 1.1 5] 20 12
West Virginia 0.8 - 18 3
Other Regional 24 7 (1) 5
Regional Banking 211 4 12 8
Auto Finance & Dealer Services 1.1 (7) 1 26
Pt Fin'l & Cap. Mkts Group 13 5 ) 10
Treasury/Other - - - -

Total $ 23.4 4 11 9

(1) Linked quaner percént change annualzed




Commercial & Industrial Loans — 9/30/08

By Industry Sector $13.6 Billion
Services 24%

Finance, insurance, RE 22%
Manufacturing
Retail trade
Wholesale trade
Trans., commun., utilities
Caontractors & construction

Energy

Agriculture M Franklin

Public admin & other

@ Huntington




Portfolio Overview- C&l

Loans Outstanding: $13.6 Billion ("
Net charge-offs 3Q08: 87 bp YTDO8: 52 bp  FY08: 50 — 60 bp

» Diversified by sectar and geographically within our Midwest footprint
*  Granular (excluding Franklin Credit)
« 3 loans >$50 million... 1% of portfolio
» 51 loans $25-$50 million... 7% of the portfolio
* Focus on Ideal Huntington clients... more than a loan relationship
+  Credit quality continues to perform within expectations

1008 2008 3Q08
* 30+ day delinquencies 1.38%  0.72%  0.90%

* 90+ day delinquencies 0.11%  0.07%  0.18%

* Non-accrual loans 0.75% 1.17%  1.28%

* ACL 1.88% 2.08% 2.12%
+ Higher 2H08 NCOs consistent with 1HO8 ACL build

(1) B30/08




Commercial & Industrial Lending

Current portfolio — $13.6 Billion ("

Risk Mitigation
* Focus on Ideal Huntington Client within our footprint
+ Granular portfolio with geographic and sector diversification

» Seeking measured growth — have not sacrificed credit quality and profitability
for short-term growth

* 80% of 2008 portfolio growth has been concentrated in new loans to
existing customers

NCOs / Average Loans (@ NALs /Loans®
0.95%
1.28%
0.52% 1.17
3007 4Q07 1008 2008 3Q08 3007 4007 1Q08 2008 3008

.HI‘.IIIIIIIHI’IIII (1) 30008 (2) Annualized, excluding FOMG  (3) Period end




Portfolio Overview- Franklin Credit Assessment

Loans Outstanding: $1.1 Billion (*

« We continually monitor every aspect of FCMC's performance

« Cash flow performance continues to exceed terms of the
restructuring

« Loan loss reserves remain sufficient as collateral delinquencies
continue to run below probability of default assumptions

+ No net charge-offs are expected
+  32% reserves against $365 million restructured loans

« FCMC's servicing platform has value that outside third parties have
expressed an interest in using / obtaining

(@ Huntington (1) orz0i08




Franklin Credit (FCMC) — 9/30/08

HBAN portion of total bank group debt  $1,211 MM

HBAN debt net of charged-off Tranche C 1,095 Estimated Repayment
Tranche A 730 4-5Yrs.
Tranche B (* 344 67 Yrs.

Other 21

Specific reserve $115 MM / 10% of $1.1 B / 32% of restructured loans
Unpaid principal of mortgage collateral supporting total bank debt $1.7B®@
Purchased 2™ mortgages $0.8B
Purchased 15t mortgages $0.5B
Tribeca originated 1% mortgages $04B

+ HBAN is the primary bank lender... $245 MM participated to other financial institutions, all on a non
recourse basis, including $21MM outside of the restructuring

+ Collateral: 30,000+ underlying individual 1-4 family residential mortgages

+ All loans are cross-collateralized

» Regulatory classification: Substandard and performing

» Active ongoing performance assessment in conjunction with the company

+ Formal quarterly impairment testing process in place

= HNB lockbox utilized for all payments... including loans participated to other banks

+ Back-up servicer in place
(1) Includes both Franklin purchased 19/2™ lien and Tribeca originated 1% lien loans
{2) As of 3/30/08, includes ORED

T0




Franklin Credit — Cash Flow Review (7

.

All required payments made as agreed with additional principal reductions totaling $60MM

+ Nine-month cash flow performance essentially as expected based on Huntington credit
assumptions

+ Huntington's position remains conservative relative to loss content in the receivables

+ Franklin servicing capabilities continue to be sound as determined by recency payments
and loss mitigation activities

(SMm}

$50.0
$45.0

Cash Flows @ Principal = Interest

B REO Net Proceeds B Other Fees
3400 —+—Required P&I & GBA Expense
$35.0

$30.0
$25.0
$20.0
$15.0
$10.0

$5.0

$0.0

2108 308 408 508 &/08 Ti08 808 908

1/08
] Hunllnnl'nn {1} Total FCMC relationship including other participants =




Franklin Credit — 9/30/08

Cash Flow Sources

» Scheduled principal & interest payments from underlying mortgages
» Payoffs

+» Sales of foreclosed property

+ Significant source of future cash flow, particularly for the Tribeca portfolio
« Majority of Tribeca properties in the New York, New Jersey, and
Philadelphia areas where home prices have been more stable
* Fees
* LIBOR reductions since the restructuring have significantly improved
FCMC's contractual cash flow and interest rate swaps have locked in
a majority of this benefit

Total cash flow continues to exceed the required
minimum P&I payment plus G&A expenses

T2




Franklin Credit — Reserve Analysis

6/30/08 9/30/08
(& MMs) FCMC Bank HBAN FCMC Bank HBAN
Group Group
Cash and other assets $ 559 3 427
Mortgage collateral 1,682.9 1.5816
Allowance & purchase discounts (472.5) (442.0)
Net other assets [ liabilities 1.4 84
Net assets avail. for debt service $1,277.7 | $1.2717.7 $1,200.7 | $1,200.7
Bank debt $1,520.2 | $1,520.2 $1,247.2 | $1,464.0 | $1,464.0 $1,211.3
Less:
Tranche C debt (125.0) (116.8) (125.0) (116.8)
Allow. loan and lease losses @ (142.6) (115.3) (142.6) (115.3)
Total reserves (267.6) (232.0) (267.6) (232.0)
Net bank group debt $1,251.7  $1,015.2 $1,196.4 $979.3
Shareholders’ equity — Franklin $(242.5) $(263.3)
Est. excess net assets avail. over bank debt $26.0 $4.3

(1) Franklin Form 10-Q
(2) Bank group amounts assurme all bank group paricipants have charged off the Tranche C and reserved at the same level as Huntington

T3




C&l Loans to Auto Industry

Outstandings @

(BMM) 3Q08 2Q08 1Q08 4Q07 3Qa7
Loans to suppliers $ 159 177 $ 205 $ 202 $ 160
Dealer floorplan 745 839 846 795 664
Dealer non-floorplan 352 339 336 286 269
Total $1,255 $1,355 $1,387 51,282 $1,093
NPLs
Suppliers 3.36% 2.97% 2.04% 2.13% 5.35%
Dealers - - 0.16 - -
Net charge-offs (3
Suppliers 1.95% 5.64% 4.87% 5.02% 5.08%
Dealers 0.06 0.06 - - -

(1) Period end

(2) Companies with > 25% of their revenue from the aulo industry; data prior to 4Q07 excludes Sky Financial

(3) Trailing 12-month: % annualized

T4




Commercial Real Estate Loans — 9/30/08
$9.9 Billion

By Region By Loan Type
Central Ohio
Lines of Credit
Cleveland 17

5.0hio/KY Construction

17%
N.W. Ohio

E. Mich
Pittsburgh
Akron/Canton

Indiana

Permanent S g

W. Michigan
g 239 33%

Mahoning Valley
W. Virginia

Other
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Commercial Real Estate Loans — 9/30/08
$9.9 Billion

By Property Type By Borrower Location
. =
il Indiana  W. Virginia
Single family 6% 2%
home bullder | 16% Pennsylvania Other <1%
. 9%

Office
Multi family Michigan

14%
Industrial &

warehouse

Raw land & other
land uses

Ohio

Health
alth care §9%

Haotel

Recreational

Other land
development

Agriculure

(@ Huntington {1) Primarily represents working capdtal lines to top tier CRE comparies




Commercial Real Estate Lending

Current portfolio — $9.9 Billion ("

Risk Mitigation

« Granular portfolio with geographic and sector diversification throughout our footprint

* LTV, debt service coverage, property types, and locations all underwritten to
secondary market standards

+ Concentrated in major metro markets to enhance repayment through secondary loan
market

« Enforced standard pre-leasing requirements for office, retail and industrial property
types to reduce market risk exposure

* 75% of 2008 production centered in additional loans to existing borrowers with
a focus on traditional income producing property types

NCOs / Average Loans (@ NALs /Loans @

B Construction B CRE 270%  3.02%

Jqo7 4Q07 1008 2Qo8 3qos 3Qo7  4Q07  1Q0E 2008  3Q08

I Huntington (1) 9/30/08; 52.1 B Construction + $7.8 B Non-construction (2) Annualized  (3) Period end
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Portfolio Overview- Commercial Real Estate

Loans Outstanding: $9.9 Billion (7

Net charge-offs 3Q08: 45 bp YTDO08: 42 bp  FY08: 60 — 70 bp

+ Ongoing loan level review initiated in 2Q07

Single Family Homebuilder ($1.6 Billion)

*  Weakest commercial loan segment

+ Diversified geographically within our Midwest footprint

CRE — Retail ($2.7 billion)
+ Diversified by sector and geographically within our Midwest footprint

Total CRE
= Credit quality continues to perform within expectations

1Q08 2Q08 3Q08
= 30+ day delinquencies 1.90% 1.55% 2.22%

* 90+ day delinquencies 0.29% 0.25% 0.59%
* Non-accrual loans 1.92% 2.70%  3.02%
= ACL 2.24% 2.32%  2.56%
+ Higher 2H08 NCOs consistent with 1HO8 ACL build
(@ Huntington (1) orz0i08

T8




Huntington Single Family Home Builder Exposure

Current portfolio — $1,596 Million ("

Portfolio Characteristics
« Granular portfolio — only 15 projects over $10 million

= Geographic and sector diversification throughout our footprint

* Primary customers are 1st and 2nd tier developers where guarantees or secondary
sources of repayment are typically obtained

+ Continuous monitoring

« Increased reserves based on increasing risks in the portfolio

($MM) 3Q08 2Q08 1Q08 4Q07 3Q07
Vertical construction $1,103 351,135 $1,148 $1,080 $1,115
Land under development 267 278 313 325 319
Land held for development __ 225 230 234 221 _ 223
Total $1,696 $1645 $1695 %1626 $1,658

‘ I'Il.llllll'lnl'ﬂl'l (1) Period end

T




Huntington Single Family Home Builder Exposure

Current portfolio — $1,596 Million (7

Portfolio Performance

(SMM)
30+ days past due @ -3
- %
Classified -%
- %
NALSs (included in Classified) - $
- 9%
ACL -3
- o4
Net charge-offs -%

(annualized) - %

(1) Period end
(2) Includes NALs

3Q08
$229
14.4%
$287
18.0%
$144
9.0%
$68
4.2%
$8.7
2.18%

2Q08
$159
9.7%
$245
14.9%
$118
7.2%
$61
3.7%
$3.2
0.78%

1Q08
5143
8.4%
5210
12.4%
$78
4.6%
$55
3.3%
$1.3
0.31%

=
=]
"\l

$105
6.4%
$167
10.3%
$65
4.0%
$49
3.0%
$12.9
317%

G
=]
-~

$99
6.0%
5107
6.4%
$48
2.9%
$39
2.3%
50.2
0.05%




CRE - Retail Exposure

Current portfolio — $2,653 Million (7

Portfolio Characteristics
« Granular portfolio

= Geographic and sector diversification throughout our footprint
+ Continued focus on proactive management

(3MM)
Retail centers
Owner occupied @
Total

1) Period end
(@ Huntington &) Incegin ce

3Q08
$2,173
480

2Q08

1Q08

4Q07

3Q07

52,064
451

$2,007
474

$1,797
431

$1,691
439

$2,653

$2,515

$2,481

$2,228

$2,131

81




CRE - Retail Exposure

Current portfolio — $2,653 Million (7

Portfolio Performance

(3MM)
30+ days past due @ -3
- %
Classified -5

- %

NALs (included in Classified) - $
- 9%

ACL -%
- %

Net charge-offs -3
(annualized) - %

1) Period end
@ Huntington (@ Inchutes NALs

$95
3.6%
$131
4.9%
$56
2.1%
$53
2.0%
$6.5
0.97%

2Q08
578
3.1%
598
3.9%
$55
2.2%
$46
1.8%
$0.5
0.08%

1Q08
$43
1.7%
$87
3.5%
$16
0.6%
544
1.8%
$1.1
0.18%

4Q07  3Q07
$38 $32
1.7% 1.5%
$38 $28
1.7% 1.3%
$13 $15
0.6% 0.7%
$33 $30
1.5% 1.4%
$2.6 52.0

0.46% 0.38%




Consumer Loans and Leases — 9/30/08

By Type

{SMM)
Auto loans
Auto direct fin. leases
Home equity *
Residential real estate
Other consumer

Total consumer

*  Home equity lines

Home equity loans

$3.9
0.7
7.5
4.9

0.7

$17.6

$4.3
3.2

22 %

42
28

14

100 %

42%
B Auto loans
B Auto direct. fin. leases
B Home equity
O Residential real estate
B Other consumer
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Total Consumer Loans by Business Segment
(Includes Residential Mtg, Home Equity, Auto Loans/Leases & Other)

Average (£8) Annualized Growth ™
3008 v 2008 v 3008 v
3Q08 2008 1Q08 3007
Central Ohio $ 1.5 - % (1) % 4 %
Northwest Ohio 0.6 (1) (3) 7
Greater Cleveland 038 3 - 11
Greater Akron/Canton 1.0 (1) (3) 1
Southern Ohio/Kentucky 0.9 - 1 (1)
Mahaning Valley 0.5 (4) {7} 25
West Michigan 1.0 2 3 -
East Michigan 0.5 4 7 4
Pittsburgh 0.5 (3) (4) 28
Central Indiana 0.5 2 11 5
West Virginia 0.4 - 3 3
Other Regional 3.4 (33) {12) (24)
Regional Banking 11.4 (10) (4) (5)
Auto Finance & Dealer Services 4.8 -] 13 T
Pt Fin'l & Cap. Mkts Group 1.3 (3) 4 (1)
Treasury/Other - - - -
Total $ 17.6 (5) 1 (1)

(1) Linked guarter parcent change annualzed




Auto Loans & Leases

Auto Loans Auto Leases
(-;g- Quarterly Growth Rate (V- Annualized % (Avg. Quarterly Growth Rate ) — Annualized %
ss0 , hm 17 34 40 24 s50% (33)  (34)  (34) (34)  (38)
$4.5 - $4.5 -

- Merger related - Direct finance leases
$4.0 - $4.0 -

$3.64 Ll - Operating leases
$3.5 - 05 9.5 $3.5 -
$3.0 4 §2.83 $30 -
$2.5 4 $2.5 -
$20 1 $2.0 N
o $1.19

$1.5 4 $1.5
$1.0 $1.0
$0.5 $0.5
$0.0 $0.0

3qQo7 4007 1008 2Qo08 3Qo8 Jqo? 4Qo7 1qos 2008 3Qoe

(1) Annualized
. Hl.llllll'lntﬂl'l (2) Operating leases originated since 10/1/07, included in Other Assets -




Indirect Auto Lending
Current portfolio — $4.6 Billion ("

Huntington differentiates itself by:

» Consistency of strategy and commitment to service

« Commitment to service quality for the full dealer relationship
* Fully automated origination and booking system

* Robust data modeling capabilities

Comfortable with current risk profile:

« Lease portfolio is declining due to captives focus and HBAN maintaining
return requirements. The declining portfolio balance creates a higher loss
rate with more volatility.

» 1HO8 loan production was strong on both volume and quality

‘ Hunllnnl'llll {1) Period end; includes auto loans and leases




Portfolio Overview - Indirect Automobile Loans / Leases

Loans / Leases Outstanding: $4.6 Billion ("

Net charge-offs 3Q08: 115 bp YTDO8: 106 bp FY08: 110-115 bp

« Consistency of strategy and commitment to dealers

* Focus on high service quality and high quality full dealer
relationships

» Since 2001 focused on super-prime customers... >740 FICOs and
>750 FICOs in 1HO8

+ Charge-offs are elevated due to higher severity of loss reflecting
depressed used car pricing

+ Credit quality continues to perform within expectations

1Q082Q08 3Q08
+ 30+ day delinquencies 1.44% 1.48% 1.74%

» 90+ day delinquencies 0.22% 0.24% 0.26%

i Huntington (1) 913008




Indirect Auto Loan Portfolio Performance

Portfolio Performance
30+ days past due %
YTD NCO %

Origination Quality

Avg FICO

%<670

Avg. LTV

Expected cumulative loss
Qrig. (MM}

Vintage Performance

6 month losses
9 month losses
12 month losses

30+ days past due % for
loans booked < & months

3Qo8

1.68%
0.98%

751
4%
96%
1.18%
$501

0.36%

2008 1003\ 4007 3Q07 2007 1Q07 | 4Q06
1.43% 1.45% | 1.94% 1.55% 1.27% 1.09% | 1.26%
0.95% 0.97% | 065% 053% 040% 0.52% | 0.40%
752 752| 745 743 744 740| 741
4% 4% | 6% 6% 5% T%| 8%
96% 93% | 95% 98% 98% 97% | 96%
124% 1.26% | 1.58% 1.66% 1.66% 1.72% | 1.74%
$673 $670 | S487 S474 9503  $447 | $379
0.12% | 022% 023% 0.20% 0.13% | 0.13%
065% 064% 047% 035% | 0.28%

0.76% 0.67% | 0.50%

0.40% 053% | 0.74% 052% 0.48% 0.38% | 0.43%




Indirect Auto Loan & Lease Production

(VM)
Loans

Production
% new
vehicles

Avg. LTV "
Avg. FICO

Leases (2

Production
% new
vehicles

Avg. residual
Avg. LTV ¥
Avg. FICO

{1) At origination

3Q08 2Q08 1_(;@ 4Q07 3007 2Q07 1Q07 4008 3Q06 2006 m@l 4Q05

$ 501 § 673

4%  44%
96% 96%
751 752

§ 445 T4

98% 97%
43% 43%
96% 102%

770 765

$ 679 3 487 § 474 5 502 § 447 § 379

44
939
7

5 68

98%
44%
102%

764

44%
85%
745

$ 77

87%
44%
102%
7681

$

47%
98%
743

82

95%
46%
95%

759

49%
98%
744

$ 80

96%
45%
96%

755

47
a7y
7

§ 68

97 %,|
42%,
101 %,|

747

48%
96%
741

§ 70

97%
42%
102%
746

(2) Originated as operating leases since 10/1/07; previously originated as direct financing leases

§ 458

50%
86%
743

$ 92

96%
41%
101%
748

$ 467

48%
96%
741

& 108

7%
41%
101%
747

5 41
47
949

74

5 74

97 %,
42%
103%,

745

3 30

53%
82%
746

$ o5

88%
43%
103%
749

3005

$ 469

65%
88%
750

$ 119

98%
40%
103%
747




Non-auto Consumer Loans

Year-over-Year % Change

Average Balances

% (12)% 25%
$8) Linked-quarter % Change ™
$10.0 - B Home Equity Loans/Lines 5% (28)% (17)%
$9.0 O Residential Mortgages
M Other
$8.0 1 g747 $7.30 §7.27 $7.37 $7.45

$7.0

$3.0

$2.0

$1.0 -

$0.0

3Qo7 4Q07 1Q08 2Q08 3Qos

. Htlllllllnl'llll (1) Non-merger related (2} Annualized




Residential Collateral Lending at Huntington

Origination Strategies
» Focused on the Huntington core markets
« Utilize the Huntington office network as the primary source
+ Traditional product mix - very limited non-traditional mortgage exposure
Never originated sub-prime loans... payment option ARM structures...
or negative amortization loans
+ Policies and procedures designed to generate high quality borrowers
* Huntington maintains servicing on owned portfolios

Benefits

+ Clear understanding of market dynamics and economic impacts

« Direct contact with most of our borrowers

+ Significant percentage of borrowers have another Huntington banking relationship

+ Provided our customers with appropriate products for their circumstances

* The Interest-Only product is performing well

* Huntington has always been a cash flow lender, utilizing an interest rate stress on ARM
loans and utilizing the D/l ratio as a material portion of the underwriting process

= Qur servicing capabilities allow for appropriate risk mitigation activities across our real
estate secured portfolios

1]




Residential Real Estate Loans

ﬁf:‘ome Equity Loans / Lines Residential Mortgages
SM"E') Quarterly Growth Rate— Annualized % ;’:‘ﬁ'} Quarterly Growth Rate — Annualized %
{9) {1) 5 1
$9,000 o (1) (6) (28)
- Merger related $6,000
$8,000 SR
$5,456 $5,351
555500 i
STA88 7067 g7a74 ST385  STASS $8178
$5,000 812
$7,000 =
54,500
$6,000 e
$3,600
$5,000 sa.bee
$2,500
$4,000 52,000
$1,500
§3,000 $1,000
Q07 4Q07 1Q08 2Q08 3Q08 3Qo7 4Q07 1Q08 2008 3Qos




Residential Real Estate Trends

Outstandings

(Average $MM) 3Q08 2Q08 1Q08 4Q07 3Q07

Home equity loans /
lines $7,453 $7,365 $7,274 $7,297 $7,468

Residential mortgage 4,812 5,178 5,351 5,437 5,456

Interest only 699 702 799 818 817
Alt-A 468 484 532 531 564
Total $12,265 $12.543 $12.625 $12,734 $12,924

93




Portfolio Overview — Home Equity Loans / Lines

Loans / Lines Outsanding: $7.5 Billion (*
Net charge-offs 3Q08: 85bp YTDO08: 88 bp FY08: 85— 95 bp

+ Focused on geographies within our Midwest footprint
+ Focused on high quality borrowers... >730 FICOs
+ Began exit of broker channel in 2005... <10% of outstandings today
+ Conservative underwriting
* More than justan LTV & FICO lender

» Focused on D/| analysis and stress tested for interest rate increase in
variable rate HELOC segment

» Credit quality continues to perform within expectations

1Q082Q08 3Q08
+ 30+ day delinquencies 1.33% 1.18% 1.18%

* 90+ day delinquencies 0.36% 0.36% 0.31%

i Huntington (1) 913008




Home Equity Lending

Current portfolio — $7.5 Billion (7

Production
(SMM) 3Q08 2008 1GDﬂ 4Q07 3Q07 2Q07 1Q07] 4Q06 3Q08 2006 Eﬂ 4Q05 3Q05
Loans (2
Production $97 3159 % 204/ % 144 % 248 % 357 $295 3190% 250 % 293 % 221|3% 210 % 170
Avg. FICO 3 740 744 739 737 743 743 742 735 738 137 7 728 726
Avg. LTV & 65% 65% 67 69% 69% 67% 66 B8% 65% 64% 59 58% 60%
Lines 4
Production $442 3647 % 440035 433 5 358 % 364 5 3785 267 5 3365 443 $325 $325% 411
Avg. FICO @& 756 755 751 748 T48 748 74 742 739 T41 730 732
Avg. LTV (@ 73% 7T4% 78 75% T7% T6% 75 768% 7T5% T5% T5 78% T9%
NCOs / Average Loans NALs /Loans ¥
0.84% 0%  ggee;
058%  067% 0.32%  oa3a% 0.36%  03%% g3y
3007  4Q07 1008 2008  3Q08 3007 4Q07 1008  2Q08  3Q08

.Hunlmgtnn (0 83W03 (2) Primearily fowed vake (3) Aloriginalion (4) Primarily vaniable rete (5} Period end kans /lines




Home Equity — Geographic Trends

Current portfolio — $7.5 Billion

QOutstandings

Other
W. Virginia 7%
Penn. 5%
5%
Indiana
8%

Michigan
18% 57%

Performance

3Q08 NCOs

% of NCOs  NCO % @

Ohio 44% 0.69%
Michigan 25 1.25
Indiana 11 1.15
Pennsylvania 2 0.36
W. Virginia 2 0.32
Other 15 1.30
100% 0.85%

(@ Huntington (1) 9730108  (2) Annualized




Home Equity — Channel Trends

Qutstandings
Retail Broker
(MM} $1,002
$8,000 + —l- Retail — $1,100
$6,849
—+—Broker ' L
$7.000 | 1,050
+ $1,000
$6,000 +
1 $950
$5,000 | [
$4,000 + T $850
$3,000 | "
4 s750
$2,000 |
+ $700
$1,000 + + $650
£0 s - i . - i $600
9/05 3106 9/06 307 9/07 3/08 9/08
(@ Huntington




Portfolio Overview — Residential Mortgages

Loans Qutstanding: $4.9 Billion (7
Net charge-offs 3Q08: 56 bp YTDO0S8: 36 bp  FY08: 35 - 45 bp

* Focused on geographies within our Midwest footprint
* Traditional product mix... very limited non-traditional exposure as
we never originated sub-prime, payment option ARMs, or negative
amortization loans
* $699 million of Interest Only loans... targeted within executive relocation
activities
* $468 million of Alt-A mortgatges... exited in 2007 with >710 FICOs and
72% LTVs at origination...experiencing higher net charge-offs as
portfolio runs off... $6.0 million / 1.91% through September
* Credit quality continues to perform within expectations

1008 2Q08 3Q08
* 30+ day delinquencies 5.35% 5.62% 6.41%

* 90+ day delinquencies 1.35% 1.29% 1.45%
= Foreclosures <1%

i Huntington (1) 913008




Residential Mortgage Lending

Current portfolio — $4.9 Billion

(3MM) YTDO8 2007 2006 2005 2004 2003
Production
Originations @/ $559 $1,001 $1,075 $1,278 $1,752 $1,464
- Alt-A % of originations -- 3% 16% 20% 22% 8%
Avg. FICO @ 736 740 732 720 723 710
Avg. LTV 4%  74%  72%  74% 73%  72%
NCOs / Average Loans ® NALs /Loans(®
0.56% 1.69% 1.75%
oot 109% 1.24%
3Qo7 4Q07 1Q08 2008 3Q08 3Q07 4Q07 1Q08 2Q08 3Q08

(1) 9/30/08 (2) Originations retained (3) Average FICO scores 695-700
.Hlllllll'lul'ﬂl'l (4) Al origination (5) Annualized {8) Period end e




Residential Adjustable Rate Mortgages

Current portfolio — $3.2 Billion (?

ARMs

+ 2008 resets 2 $139 MM
+ 2009 resets $878 MM
« FICO distribution > 670 70%

Risk Mitigation
» Proactive customer contact at least 6 months prior to rate reset.

= Given the high quality borrower, this is a customer retention as well as risk
mitigation exercise.

» Have had success in converting ARMs to fixed rate products in our owned
portfolio.

+ Borrowers experiencing payment issues due to rate increases are re-
underwritten or restructured based on willingness and ability to pay.

‘Hl.lllllnnl'nn (1) 930108 (2) Remainder of year




Residential Alt-A Mortgages

Current portfolio — $461 Million (7

2007 production $33 MM
2008 production none
2007 Net charge-offs — $ $5.0 MM
- % 0.75%
2008 Net charge-offs — § $6.0 MM
- % 1.87%
(1) s/30/08
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Other Consumer

Current portfolio — $0.7 Billion

* 80% collateralized

» Autos, untitled vehicles, small boats, mobile homes and other
miscellaneous

* Primarily for existing customers

» Performed within expectations over the past year though varies by
collateral type

(1) 9130/08




Credit Quality
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Credit Quality Trends Overview

3Q08 2008 1008 4Q07 3Q07

NPA ratio 252 % 241 % 408 % 413 % 1.08
NAL ratio 1.42 1.30 0.92 0.80 0.62
Net charge-off ratio 0.82 0.64 0.48 3.77 0.47
90+ days past due 0.46 0.33 0.37 0.35 0.28

Consumer 0.61 0.59 082 0.59 0.45

Commercial & industrial 0.18 0.07 0.11 0.08 0.10

Commercial real estate 0.59 0.25 0.29 0.27 0.24
ALLL ratio 1.75 1.66 153 1.44 1.14
ALLL / NAL coverage ratio 123 127 166 181 182
ACL ratio 1.90 1.80 1.67 1.61 1.28
ACL / NAL coverage ratio 134 138 182 202 206

(1)  MPA ratio is non-performing assets (NPAs) divided by the sum of loans and leases, restructured loans, impaired loans held for sale, net
other real estate and other NPAs
(2) MAL ratio is non-accruing loans (NALS) divided by total loans and leases




Non-performing Assets (NPA)

(SR} 3Q08 2008 1Q08 4Q07 3Q0o7
Non-accrual loans & leases
Commercial & industrial $174.2 $161.3 $101.8 $87.7 $83.0
Commercial real estate 298.8 261.7 183.0 148.5 95.6
Residential mortgage 85.2 82.9 66.5 596 47.7
Home equity 7.7 291 26.1 241 231
Total NAL 585.9 535.0 3774 319.8 $249.4
NAL ratio 1.42% 1.30% 0.92% 0.80% 0.62%
Restructured loans (Franklin) 364.9 368.4 1,157.4 1,187.4 -
OREQ 735 72.4 73.9 753 68.9
Impaired loans held for sale 135 14.8 66.4 73.5 100.5
Other NPAs 2.4 2.6 2.8 4.4 16.3
Total NPA $1,040.3 $993.1 $1,677.8 $1,660.3 $435.0
NPA ratio 2.52% 2.41% 4.08% 4.13% 1.08%
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Non-accrual Loan Trends

mCal
e B RE/HELOC $377.4

$350 B CRE
£101.8

$249.4

$92.5
5200

$100 $183.0

3Qo07 4007 Qo8 2008

1.42%

3008




Non-accrual Loans (NAL) by Sector

$585.9 MM @ 9/30/08

FILRE.

Residential RE (SMM) 9/30/08 6730/08
. S % _5 &
vices
Commercial
Construction NAL Size
>§5 $1155 12 $1207 15
Retail trade $2-<$§5 1106 35 871 29
Wholesale <§2 246.9 206.2
trade Total NAL $473.1 $423.1
Coansumer
Residential RE and Home Equity
Manufacturing NAL 1129 112.0
R Total NALs $585.9 $535.0

Agriculture

Other




Non-performing Asset Flow Analysis

{SMM)
Period End
NPA beginning of period

New

Restructured loans
Acquired

Return to accruing status
Loan and lease losses
Payments

Sales

NPA end of period

3Qo08

$993.1

175.3

(9.1)
(52.8)
(46.8)

(19.5)
$1,040.3

2Q08 1Q08 4Q07 3Q07
$1677.8 $ 16603 $ 4350 §$ 261.2
256.3 141.1 211.1 93.0
(762.0) ~ 11874 =
-- -- - 144.5

(5.8)  (13.5) (5.3) (8.8)
(40.8) (27.9) (62.5) (28.0)
(73.0)  (68.8)  (30.8) (17.6)
(59.3) (13.5) (74.7) (9.2)
$993.1 $1677.8 $16603 § 4350




Net Charge-offs

(SMN)
Commercial & industrial
Commercial real estate

Total commercial

Auto loans
Auto leases
Home equity
Residential RE
Other direct

Total consumer

Total

3Qo8 2008 1008 4Q07 3Q07
$29.6 $12.4 $10.7 $323.9 $12.6
11.0 15.1 4.3 20.7 4.7
40.6 27.5 15.0 3446 17.3
9.8 8.5 8.0 7.3 54
3.5 2.9 3.2 3.0 26
15.8 17.3 15.2 122 10.8
6.7 4.3 29 3.3 4.4
7.2 4.7 4.1 7.3 6.6
43.1 37.8 33.4 333 _208
$83.8 $65.2 $48.4  §377.9 $47.1




Net Charge-off Ratios ("

3Qos8 2Q08 1Q08 4Q07 3Q07
Commercial & industrial 0.87 % 0.36 % 0.32 % 9.76 % 0.39 %
Commercial real estate 0.45 0.63 0.18 _0.92 _0.21
Total commercial 0.69 0.47 0.27 6.18 0.31
Auto loans 1.02 0.94 0.97 0.96 0.73
Auto leases 1.84 1.28 1.18 0.96 0.72
Home equity 0.85 0.94 0.84 0.67 0.58
Residential RE 0.56 0.33 0.22 0.25 0.32
Other direct 4.32 2.69 _2.29 4.02 _4.97
Total consumer 0.98 0.85 0.75 0.75 0.67
Total 0.82 % 0.64 % 0.48 % 3977 % 0.47 %

(1) Annualized
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30+ Days Delinquencies (”

Consumer Loans Commercial Loans
4.00% - 4.00% -
3.50% - 3.50% -
3.00% -4 2.80¢ 3.00% -
270% 0 % %
% 2.52%

2.44
2.50% -+ 2.50%
2.00% - 2.00% s

1.56% -

1.50% - 1.50% qie 1.08%
1.00% 1.00%
0.50% - 0.50%
0.00% ; ; ; ; ] 0.00% . L

3007 4007 1008 2008 3Q08 3Q07 4007 1008 2Q08  3Q08

‘ Hl.llllll'lnl'ﬂll (1) Period end; delinquent but accruing as a % of related outstandings at EOP
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90+ Days Delinquencies

Consumer Loans Commercial Loans
1.00% - 1.00% -
0.80% 0.80%
0.
0.80% 62% osge  061%

0.60% -+ 0.60% -

0.
0.40% - 0.40% 0.25%
0.20% 0.20%
0.00% ; ; ; ] 0.00% . -

3007 4Q07 1008 2008 3008 3Q07 4007 1Q08 2Q08  3Q08

(1) Period end; delinquent but accruing as a % of related outstandings at EOF
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Allowances for Loan & Lease Losses (ALLL)

$1,200 | 1.75%

$1,000 -

$800 -

$600 -

$200

$0 4
3007 4Q07 1Q0& 2Q08 3Q08

r 1.80%
F1.70%
F1.60%
1.50%
r1.40%
F1.30%
+1.20%
F1.10%
F1.00%
F0.90%
r 0.80%
F 0.70%
+ 0.60%

+ 0.50%

ALLL Reserve Components
Transaction Economic
3Qo8 1.54% 0.21%
2Q08 1.45 0.21
1Q08 1.34 0.19
4Q07 1.27 0.17
3Qo07 0.97 0.17
(1) Period end

Total
1.75%
1.66
1.53
1.44
1.14
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Allowances for Credit Losses (ACL)

{EMM) 3Qo08 2008 1Q08 4Q07 3Qo7

Allowance for loan

and lease losses (ALLL) $720.7 $679.4 $627.6 $578.4 $454.8
Allowance for unfunded loan

commitments and LOCs (AULC) 61.6 61.3 57.6 _66.5 58.2
Total allowance

for credit losses (ACL) $782.4 $740.7 $685.2 $645.0 $513.0
ALLL as % of

total loans and leases 1.75 % 1.66 % 1.53 % 1.44 % 1.14 %

total NALs 123 127 166 181 182
ACL as % of

total loans and leases 1.90 % 1.80 % 1.67 % 1.61 % 1.28 %,

total NALs 134 138 182 202 206
(1) Period end
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Allowance for Credit Losses Methodology

Allowance for loan and lease loses (ALLL)

= Transaction reserve which includes:

« An estimate of loss based on characteristics of each commercial and consumer loan,
lease, or loan commitment, and

= An estimate of loss based on a review of each impaired loan =$500,000

+ Economic reserve — quantitatively reflects expected changes in credit losses due to changes
in economic environment and is determined based on a variety of economic factors and
indices correlated to the historic performance of the loan portfolio

+ Current economic factors and indices
+ Real Consumer Spending
+ Consumer Confidence
« ISM Manufacturing Index

+ MNon-Agriculture Job Creation in our core states (OH, MI, WV and IN)
Allowance for unfunded loan commitments and letters of credit {AULC)

+ Reported as a liability
+ Determined using the same ALLL transactions and economic reserve methodology

« AULC is reduced and the ALLL is increased as loans are funded
Allowances for credit losses (ACL)

+ Sum of ALLL and AULC with both available to absorb credit losses
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Relative Performance — NPAs & NCOs (7

NPA Ratio @ NCO Ratio®
2.20% 1.40% —
= HBAN

—4—13 BHC median

. HBAN

1.20% T —4—13 BHC median

2.00% +

1.80% +

1.60%

1.40% +

1.20% +

1.08%

0.97%

1.00% +

0.80%

0.60% +

g &8 §

@Huntington  Dsts 4Q07+ excides Frankin @) Peodend  (3) Annuaized

1Q07
3Qo7
1Q08
3Q08

1Q05
Q
1Q06
Q
1Q07
3Qo07
1Q08
IQos
1Q05
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Relative Performance — NCO's & ACL Coverage 9/30/08

Net Charge-off ratio " ACL /NCO @

Net charge-offs 3 lowest among peers...... e tOtaA] reserve coverage of 2.0X is 3 highest among peers
CNB |3.47% PNC |2.4
FHN | 2.84% MTB |24
0 — oy
ATe [ 247% M J1.7

RF | |1es% ZON |1.7
KEY [ [143% CMA [1.6

M % ASBC |1.8
BBT | ]1.00% KEY |1.5

asBC [ Jos4% BET | 1.4
ZoN | oot FHN |1.3
cma | Jo.90% AT 12

Hean [ 0.84% Nec [ 14
mMTE [ |07% RF|  Jos
PNC [ |o.66% cvB | Jos

(1) 3C08 annualized

(2) ACL = ALLL + AULC

Source: SNL, Company reports; HBAN excludes Franklin
@ Huntington 7




Relative Performance — LLR Ratios

Reserve Ratios "

2.00% T

1.80% +

1.60% +

1.40% +

1.20% +

1.00% +

0.80%

0.60% +

0.40% +

B HBAN = (ALLL+AULC)YLoans
I HBAN = ALLL/Loans
—4—13 BHC median ALLL/Loans 1.80%

1.25%1.24% 1.24% 1.23%
1.22% 4 499, 1.49% 1.21% 4999

1Q05 2005 3Q05 4Q05 1006 2Q06 3Q06 4Q06 1Q07 2Q07 3007 4Q07 1Q08 2Q08 3Q08

(® Huntington (1) Period end; 4Q07+ exclude Franklin
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Relative Performance — ALLL Adequacy - 9/30/08

ALLL /Loans ALLL / NPL
First Horizon 352% KeyCorp 161%
National City 3.40 PNC Financial Services 125
Fifth Third 241 National City 124
Marshall & lisley Corp, 205 BB&T 115
KeyCorp 2.03 MET Bank 110
Colonial BancGroup 1.88 |Huntington ) 103
M&T Bank 1.60 Regions Financial 102
Huntington 151 | First Horizon 84
Associated Banc-Corp 1.51 Comerica 83
Regions Financial 1.49 Associated Ban-Corp 81
Zions Bancorporation 1.45 Fifth Third 79
BB&T 1.42 Zions Bancorporation 79
PNC Financial Services 1.40 Marshall & lisley Corp. 76
Colonial BancGroup 53

Comerica 1.38

ALLL = Allowance for Loan and Lease Losses

. Hl.lllllllu['ﬂn (1) Excludes Franklin
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Relative Performance — NAL/NPL Coverage

NAL / NPL Coverage Ratios ("

== HBAN = (ALLL+AULC)INPL
== HBAN = ALLL/NPL
—4—13 BHC median ALLL/NPL

600%

s00% | 494%

2380, 241% 247T%

100% -

1Q05 2Q05 3Q05 4Q05 1Q06 2006 3Q06 4Q06 1Q07 2Q07 3Q07 4Q07 1Q08 2Q08 3Q08

(@ Huntington (1) Period end; 407+ exclude Franklin




Non-Franklin Credit Metrics Reconciliation

{in rilons) Third Quarter 2008 Second Quarter 2008
Non- Mon-

Reported Franklin Franklin Reported Franklin Frankdin
Loan loss provision $ 125.4 § - § 1254 3 18 $ $ 1208
Tatal net charge-offs -5 5 838 5 - 5 838 5 652 - 5 852
Total net charge-offs - % 0.82 % 0E4 % 064 % 065 %
Prevision > net charge offs $ 41.6 - = 5 a6 3 556 - - 556
ALLL-5 $ T20.7 § 1153 § B05S ] BT9.4 5 153 5 5841
ALLL - % lcansieases 175 % 1.51 % 1.66 % 1.41 %
MAL coverage ratia 123 % 103 % 127 % 105 %
ACL-% $ TE2.4 5 153 § 8671 ] T40.T 5 1153 £ B255
ACL - % loansAeases 1.90 % 166 % 180 % 157 %
NAL coverage ratie 14 % 114 % 138 % 117 %
Total loans and leases - EOP (§ billions) 5 41,182 5 1,065 5 a0.087 5 41,047 5 1,130 5 3|mr
Total loans and leases - Avg ($ billions) $ 41,004 5 11z § 38852 3 41,025 5 1144 $ 39881
Nan-accrual loans - EOP $ 5859 s = § 5859 $ 5380 - - % 5350
Restructured loans J54.9 josoR: - desd a4 -
ORED Ta.5 - 7is T2d - T2d
Irmpaired lxans held for sale 13.5 - 135 14.8 14.8
Cihar MPAS 2.4 - 2.4 26 - 26
Non-performing assets - EOP $ 1,040.3 5 3649 5 E753 5 w031 § 84 § 67
NAL ratio " 142 % 146 % 130 % 134 %
WP ratio @ 2.52 % 188 % 241 % 156 %

[} HALs f foial loans and eases

[2) MPE otnd b v o, + IMpE e Maar Farid for saie « ORED » cther FPAs
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Quarterly Net Charge-off Reconcilation (”

{ir rmitona Third Quaner 2000 Swcond Cuearter 2006
Mon- Han-

Faparted Franidin Franklin Raported Franiklin Franklin
Net charge-offs [recoveries):
Cammercial and industrial 5 206 ] b 3 208 124 3§ = L] 124
Commercial real estate 10 - 11.0 15.1 - 15.1
Total commercial 5 406 $ - 5 408 Fil] 5 $  a1s
Automobile loans and leases 133 - 133 15 - 1ns
Homa equity 158 158 173 173
Ressdential morgage [ - B.7 43 - 43
Other consuman T2 = 7.2 4.7 = 4.7
Total consurmer 431 - 43.1 378 e
Tetal et charge-ofs 5 838 § - 5 838 B5.2 ] - § 652
Net charge-offs (recoveries) - annualized percentages:
Commarcial & industrial oar - % 0,95 03 % - 0.40
Commercial real sstate 045 0,45 n&3 063
Total commercial 0.69 = 0.73 0.47 = 0.50
Automobie lcans and leases 115 - 1.15 10 - 101
Harne equity 0.85 - 0.85 084 - 0.84
Residential morgape 058 0,58 0 033
Dithar consumear 4.32 = 4.32 263 = 260
Total consurmar 0.98 - 0,93 065 - 0.85
Total nat charge-offs. 0.8z % 084 0E4 % 0.65
Average Loans and Leases
Cornmmercial & industnal F 138520 ¥ L12 3 12317 13,631 3 1.44 $ 12487
Cormemarcial real estate 9,816 - 9.816 9,601 - 9,601
Teotal commarcial § D448 $ 1Nz 5 2233 2252 5 1144 £ 088
Automobile loans and leases 4624 = 4 524 4,551 = 4551
Home equity 7.453 7.453 T.365 7,355
Ressdential momgagps 4,812 - 4,812 5178 - S.1TE
Qther consumer 670 - 670 G55 - L]
Total consurmar 17.558 - 17,559 17,783 - 17,793
Taotal loans and leases 5 41,004 § 1112 5 38882 41,025 5 1144 5 39881

(1) Annualized




Non-Franklin Credit Metrics Reconciliation

AT P N e e it

2 A okl oy e S @ e ko P e sy = D ® e HPAR

[0 mallions) First Guarter J00h Fourth Guarer 2067 Third Quarter 2007
Han- Hon- Hon-

_Aeported | Frankin Furidin —Reported | Frarkin Frarkin —Reported | Frankin Frankis
Loan koas provision § o 3 . a7 § B1z1 §  amss 5 163 1] 50 L]
Tostal o chisgé-olfs -5 L3 48.5 485 5 s § MBS § B84 5 471 B 3 4
Total net chasge.ofis - % o4l % 048 % LT % 072 % 04T % 048 %
Prer i = net cheidge ot § a0z 3 - az 5 1342 5 o3 s 189 5 (&) 50 5 (I
ALLL-% § B8 3 N5l 123 ¥ 5724 § 1S3 § 4617 5 45E mr F 47
ALLL - % loansioases. 183 % 128 % 144 % 118 % 144 % 114 %
HAL coverage nitic 188 % 138 % 18 % 145 % 15 % 15 %
ACL-% § 8B4 $ nia 8699 H G450 & B3 3 dT & B0 1] 5 45950
ACL - % loanafnmrs 167 % 143 % 161 % 138 % 13 % 120 %
HAL coverage mtic 182 % % 20 Ll 06 % 10 %
Todal kans and loases - EOP {§ billkons) 414 5 1157 38,857 ] 40,08 5 L7 5 ZL.BET § e 1,508 5 2ATH
Total loans and lowmsos - fog (§ blloms) § 40009 3 s BT ¥ 40,109 § 05 § HsT § 3958 L] $ Ha0s
Honacensal inans - EQP LI . T4 H naE . L 17 ] $ 24 . 5 2484
[T 11574 14574 . 11874 11874 E - . c
GRED T30 - g i . T e . (1]
Imguaisnc inares hekel fer i B84 - [T s - Ti5 1005 - 1005
Lihes WPAs a8 = 8 44 = 44 183 = ]
Memgarlonmiing assots - EOP § 15778 F 11574 5204 [] 1,660.3 § 1174 3 4me 5 4D = 4350
HAL ratio ™ 08 % 085 % o % 0B % e % 065 %
NPt 408 % 130 % 413 % 121 % 18 % 193 %




Quarterly Net Charge-off Reconciliation

[in micns) First Cusartr 2008 Fowartts Casartar 2007 Third Cumrtosr 2007
Hen- Hen- Hon-

Ruporied Framiin Franidin PRoporied Frarkin Franiin __PRopoted Framklin Franiin
Mt change-offs [recoveries):
Commarcial and industrial 3 ar 5 - § Ty LI ==1 ) § &S % 154 3 128 5 - 3 128
Commercial real estale 43 . 43 0.7 = 0.7 &7 = a7
Total corrermiad 3 150 5 - § 150 §  J44E § 0BS5S 5 361 3 173 5 - 3 173
Adtomobie e st Mases 12 - 1z 104 - 104 T8 - is
Home equity 182 - iF 22 - 2z 108 - 1908
Rursidential morkgage F1) - 25 33 - a3 P - a4
N conssman LR} - 4.1 T3 - 7.3 [-1.] - L1
Tolinl Consiimes 334 - 334 333 - 333 298 - 298
Total nal chatpo-olis 3 465 5 - § 485 FEEELE) FE ) 3 ani 5 - 3 ani
Mt olfs [recoveries] - per =
Commercial & industeial o % - % 03 = AT % g W 05 % L - % 044 %
Commercial real eslale 0.18 = L 052 = [ Ery [1Fs] = 021
Tolal corrermreal [F - [F] 818 108 [§] [El] - (D)
Aol b it Makss 1.0 - 102 0se - o a3 - 073
Hom equity 084 - 084 08T . 067 asa - LiE]
Rusideniiall morigage 03z - 0z 038 - 0 03z - 03z
Db Goosumar pi-) - 238 a2 - L1 45T - a5t
Tiokial Coaiimasd 0.7 - 0.7 0.7 - 0.5 057 - os7
Total ol chatpo-os. 048 % - % 048 % ATT W 8108 % 0.7 % AT % - % [ )
Average Loans and Leases
Commercial & indosscial 3 B3 § 1um § 1nm § 13m0 § 182 5 11748 § 1ams 5 150 3 11518
Commercial real estale 8,287 2 5,287 5,053 = 5,053 80 =
Total corrermicad 3 2260 § 1472 § 21458 § 22313 § 1532 5 20,801 3 2206 $ 1520 3 20498
Auicariiatid lindares el bsinsar 4,30 “ 4,309 4,324 - 4324 4354 - 4,354
FHome squity TETA . TaT4 TET - T T . T4
Rirsienttial mesttgage 5,351 B 5,351 5437 - 5437 5,456 - 5,458
e cOneuTa Fak . 713 pri} 0 T8 &4 . £
Tinkial coaeiusi 17,737 - 17,737 17, 728 - 17, 788 47,812 - 17812
Total ks and lbsnas 3 40387 § 1in [ETXC 3 40,109 3 150 3 JA5ET 3 J0ms ) PR

( Huntington (1) Annulized




Deposits and
Other Funding
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Deposit Trends

Average ($8) Annualized Growth ™
3Q08 v 2Q08 v 3008 v
3Q08 2008 1Q08 3Q07

Demand deposits - non-int. bearing $ 51 2 % 2 % (6) %
Demand deposits - int. bearing 4.0 (®) 15 5
Money market deposits 59 (26) (29) (15)
Savings & other domestic 49 (11) 3 (4)
Core CDs 11.9 34 6 14

Total core decsits 3.7 4 (1) -
Other deposits “/ 6.1 (33) 12 1

Total deposits $ 378 (2) % 1 % - %

{1) Linked quarer percent change annualzed
(2) Includes other domeastic time >5100K, brokered deposits and negotiated CDs, and deposits in foreign offices




Deposit Trends — 3Q08

Prior Year Quarter

Third Quarter Change
(in hillions) 2008 2007 Amount %
Average Deposits
Demand deposits - non-interest bearing 3 5.1 $ 54 § (0.3 (B) %
Demand deposits - interast bearing 4.0 3.8 0.2 5
Money market deposits 59 6.9 (1.09 (15)
Savings and other domestic deposits 49 51 (0.2) (4)
Core certificates of deposit 11.9 10.5 1.4 14
Total core deposiis 2.7 36 0.1 0
Other deposits 6.1 6.0 0.1 1
Tolal deposits $ 3y8 $ 377 % 02 0 %
@ Huntington .




Deposit Trends — 3Q08

Linked Quarter
Third Second
Quarter Quarter Change
(in bilffons) 2008 2008 Amount %
Average Deposits
Demand deposits - non-interest bearing § 51 3 51 3% 00 0 %
Demand deposits - interest bearing 4.0 4.1 (0.1} 2)
Money market deposits 59 6.3 (0.4) (8)
Savings and other domestic deposits 4.9 50 (0.1) (3)
Core certificates of deposit 1.9 11.0 0.9 9
Total core deposits N7 31.4 03 1
Other deposits 6.1 6.6 (0.8) (8)
Total deposits $ 378 & 380 3 (02) 1) %
(@ Huntington




Total Deposits

Average Balances

B Demand, Savings & Other Year-over-Year % Change
OCore CDs 6% 14% 1%

B Non-core
§22.0 4 $21.19 $21.00 $20.73

(58]

$20.45

$19.86

$0.0
Qo7 4007 1008 2Q08 3qos




Total Deposits by Business Segment

Average ($B)

Central Ohio

MNorthwest Ohio

Greater Cleveland

Greater Akrorn/Canton

Southern Ohio/Kentucky

Mahoning Valley

West Michigan

East Michigan

Pittsburgh

Central Indiana

West Virginia

Other Regional
Regicnal Banking
Auto Finance & Dealer Services
Pwt Fin'l & Cap. Mkts Group
Treasury/Other

Total

(1) Linked quaner percent change annualzed

Annualized Growth

3008 v 2008 v 3008 v
3Q08 2008 1008 3007
$ 6.3 (18) % 15 % 5 %
2.8 (1 (@) (4)
3.3 (5) 16 10
3.2 & (2) &
26 5] (9) 3
2.3 1 (8) (4)
3.0 10 - 4
2.6 25 6 8
26 7 3 2
1.9 (14) 12 3
1.7 16 4 7
0.9 4 14 -
331 - 4 3
0.1 58 - 11
1.6 17 (16) (4)
3.0 (40) (21) (20)
(2) 1 1

$ 37.8




Core Deposits

Non-interest Bearing

{Average SMM) YOY % Chy.
$7,000 (6)%
Merger related
wsoo | I
$6,000

$5,500 | $5,384

$5,218

Qo7 4Q07 1Q08 2Q08 3Q08

@ Huntington

Other Core Deposits

(Average SMM) _YOYZ‘: Chy.
$35,000 -
- Merger related
£30,000

§15,000 -

$10,000 -

$26,255 526452 526481 $26,350 $26,659

616,575

3Q07 4Q07 1Q08  2Q08 3008
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Core Deposits by Business Segment

Average ($8) Annualized Growth '
3008 v 2008 v 3008 v
3Q08 2008 1008 3007
Central Ohio $ 5.7 (5) % (3) % (1) %
Northwest Ohio 2.6 (1) (10} (3)
Greater Cleveland 2.8 (4] 5] -
Greater Akron/Canton 31 (2) (4) -
Southern OhiofKentucky 2.4 ] (11) (2)
Mahoening Valley 2.2 - (7 (4)
West Michigan 2.5 13 4 3
East Michigan 2.2 H 13 14
Pittsburgh 2.5 2 4 3
Central Indiana 1.6 {7 (3) (1)
West Virginia 1.6 18 4 7
Other Regional 0.8 1 23 {7)
Regional Banking 30.2 3 (1) 1
Auto Finance & Dealer Services 0.1 3 16 2
Pwt Fin'l & Cap. Mkis Group 1.5 18 (18) (4)
Treasury/Other - - - -
Total $ 31.7 4 (1) -

(1) Linked quarter percent change annualzed

@ Huntington i




Total Core Deposits Trends

- Sales execution driving strong growth in highest spread

demand deposits

» Strategic reduction of non-relationship collateralized

public funds
Average (§8)

Demand deposits - non-int. bearing
Demand deposits - int. bearing

Collateralized public funds
Other core deposits @
Total

(1) Linked quarter percent change annualzed
(2) Includes core CDs, savings, and other deposits

Annualized Growth

3Q08 v 2008 v 3Q08 v

3Q08 2Q08 1Q08 3Q07
5.1 2 2 (6)
4.0 (8) 15 5
1.4 (35) (36) 2
21.2 10 (2) 1

$ 31.7 4 % (1) % - %
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Total Core Deposits Trends

Average ($8) Annualized Growth 'V
3008 v 2008 v 3008 v
3Q08 2008 1Q08 3007
Commercial
Demand deposits - non-int, bearing $ 4.0 6 % 2 % (1) %
Demand deposits - int. bearing 0.9 (1] 22 12
Collateralized public funds 14 (35) (38) 2
Other core deposits & 1.9 (34) (37) (36)
Total 8.2 (12) (14) (11)
Consumer
Demand deposits - non-int. bearing 1.0 (15) 3 (20)
Demand deposits - int. bearing 31 (8) 14 4
Other core deposits @ 19.4 15 2 7
Total 236 10 3 5
Totaf
Demand deposits - non-int. bearing 51 2 2 g)
Demand deposits - int. bearing 4.0 (8) 15 5
Collateralized public funds 1.4 (35) (36)
Other core deposits @ 21.2 10 2) 1
Total $ 3.7 4 % (1) % - %

(1) Linked quarter percent change annualzed
(2) Includes core COs, savings, and other deposits




Commercial Core Deposits by Business Segment

Averane (38) Annualized Growth '
3008 v 2008 v 3008 v
3Q08 2Q08 1Q08 3qQo7
Central Ohio $ 1.8 {13) % {17) % (9) %
Morthwest Ohio 0.6 1 (42) (8)
Greater Cleveland 0.8 {21) (8) {15)
Greater Akron/Canton 0.6 {186) {29) (5)
Southern Ohio/Kentucky 0.5 (31) (46) (31)
Mahaning Vallay 0.5 (8) (17) (6)
West Michigan 0.7 4 (10} (15)
East Michigan 0.4 2 = (10)
Pittsburgh 0.5 (20) 10 3
Central Indiana 0.4 (41) (5) 7
West Virginia 0.3 17 (1) (3)
Other Regional 0.7 (3) 12 (15)
Regional Banking 7.7 (12) (14) (11)
Auto Finance & Dealer Services 0.1 32 26 2
Pvt Fin'l & Cap. Mkts Group 0.4 {21) (7) (9)
Treasury/Other = - = -
Total $ 8.2 (12) (14) {11)

{1) Linked quarter percant change annualzed




Consumer Core Deposits by Business Segment

Average ($8)

Central Ohio

Morthwest Ohio

Greater Cleveland

Greater Akron/Canton

Southermn OhiofKentucky

Mahoning Valley

West Michigan

East Michigan

Pittsburgh

Central Indiana

West Virginia

Other Regional
Regional Banking
Auto Finance & Dealer Services
Pwt Fin'l & Cap. Mkts Group
Treasury/Other

Total

{1) Linked quarter percent change annualzed

Annualized Growth

3008 v 2008 v 3008 v
3Q08 2Q08 1Q08 3qQo7
3.9 (1) % 4 % 3 %
20 (1) = (1)
21 T 11 i
2.4 2 8 2
1.9 21 2 10
1.7 3 (4) (4)
1.8 16 10 12
1.9 38 16 21
1.9 2] 2 3
1.3 4 (3) 1
1.3 18 5 10
0.2 22 85 54
225 9 5 5
. _ NM =
1.1 37 (23) (2)
23.6 10 3 5




Other Funding — 9/30/08
$16.6 Billion

Subordinated Notes
$1.9B/11%

Non-core Deposits
$5.8 B/ 35%

Other L-T Debt
$25B/15%

FHLB Advances
$3.5B/21%

S-T Borrowings &
Other Liabilities
$29B/17%
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Capital
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Capital (7

($8) 3Q08 2Q08 1Q08 4Q07 3Q07
Total risk-weighted assets $46.6 $46.6 $465 $46.0 $45.9
Tier 1 leverage 797 % 788% 683% 677% 757%
Tier 1 risk-based capital 8.80 8.82 7.56 7.51 8.35
Total risk-based capital 12.03 12.05 10.87 10.85 11.58
Tangible equity/assets 5.98 5.90 4.92 5.08 5.70
Tangible common equity/assets 4.88 4.80 4.92 5.08 5.70

Tangible equity/risk weighted assets 6.59 6.58 5.57 5.67 6.46

Double leverage @ 105 103 110 109 106
(1) Period end
(2) (Parent company invesimenis in subsidiaries + goodwill) / equity
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Capital Trends

8.00% -
B0 —+—Tang. Equity / Risk-Weighted Assets
—i— Tang. Equity / Assets (TE Ratio)
7.00% -
6.58%
6.46%
6.50% | \ A .59%
6.00% - 6.25% TE ﬁatio Target
6.00% \ r9e I
5.70%
5.90% 5.98%
5.50% -
5.00% -
4.50% : . . .
3Q07 4007 1008 2008 3Q08
@ Huntington (1) Endof period




Capital Trends

Shareholders’ Equity

(Average JB)
0

§7.5

§7.0
$65 4 $621  $8.21 $6.36

$6.0 $5.88
$5.5
$5.0
$4.5
$4.0
$3.5
$3.0
52.5
$2.0
$1.5
$1.0
$0.5
$0.0

3Qo7 4007 1008 2Q08

$6.32

3008

n

Key Equity Ratios "

16.0% -

14.0% -

18.0% - —i— Total Risk-based Capital

—&—Tier | Risk-based Capital
—&—Tang. Equity / Risk Weighted Assets
== Tang. Equity / Assets

12.05%
12.03%

12.0% - 11.58%
10.85%  10.87%

10.0% -

B.80%
8.35% B.B2%

g w
658% ¢ oo

6.46%

e W’
5.90% 5,98%

5.70%

*m._ﬂ,_dm . . )

3007 4007 1qo8 2Q08 3Q08

End of period
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Regulatory Capital — 9/30/08

Tier 1 Capital

6.0% ™
FHN |11.1%
NCC [11.0%
CNB ]10.0%
BBT | |9.4%
ASBC 19.2%
nean | ¢ 5%
FITB | |8.6%
KEY | 8.8%
PNC |8.2%
ZION |8.1%
Mi | 7.9%
mMTB |7.9%
RF | 7.5%
CMA |7.3%
Source: SML, Company repons
@ Huntington

Total Capital

FHN
NCC
CNB
BET
KEY

FITB
HBAN
MTEB
PNC
M

RF
CMA
ASBC

(1) Regulatory “well capitalized” threshold

10.0%

|16.1%

]14.9%

|14.2%

|14.4%

|12.4%

J12.3%

|12.3%

I .o

|12.0%

| 11.9%

|11.8%

|11.7%

|11.2%

|11.4%




Regulatory Capital Stress Test (")

Next 12-Month Assumptions (7

+ 2% annualized asset growth + Dividend held constant
+  $1.15 EPS base case * No new capital issuances; no TARP
*  0.82% annualized NCO rate or * No further changes in accumulated
approximately $86 million / quarter or $345 other comprehensive income
Tier FUSN (N sio Total Capital Ratio
9.5% - 13.0% 1
a0 1 *0% . 12.5% -
a.s% . a £ E s 12.‘}% o 12.2%
' 8.3% ’ 11.8%

8.0% 1 —+—Base Case 11.5% - 115
7.5% {  —a—2X NCO ~$345 MM more _— ;::gg"“"'::: ora '
7.0% - e —e—Reg Well Cap Min iz
—8— Reg Well Cap Min 10.5%
L ‘——o—0o—o—o
10.0% -
60% | S—O0—0—0—@ '“’
5.5% ol
s.u% N - T - 1 9-0% T T T T
e 9/08 12008 3109 609 9/09

. Hun“nutﬂn | (1) For analytical purposes only, not to be interpreted as projected or targeted performance
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Tangible Capital Stress Test (7

Next 12-Month Assumptions (7

+ 2% annualized asset growth + Dividend held constant
+  $1.15 EPS base case * No new capital issuances; no TARP
*  0.82% annualized NCO rate or * No further changes in accumulated
approximately $86 million / quarter or $345 other comprehensive income
illion / year_ .. . ; ]
Tana%ye Eq&lﬁv Ratio Tangible Common Equity Ratio
7.00% - 6.00% -
6.50% - 5.50% -
5.3%
4.9%
6.00% - 5.00% - ‘ ‘ ‘ 4.9%
5.50% - 4.50% 4.5%
5.00% - 4.00%
—4—Base Case —+—Base Case
4.50% —i— 2X NCO ~§345 MM more 3.509% A —h— 2% NCO ~$345 MM more
== 3X NCO ~§690 MM more =8 3X NCO ~5630 MM more
4.00% : ; . : . 3.00% - : : . .
9/08 1208 309 609  9/09 9/08 12/08 3/09 609  9/09
‘ Hun“numn | (1) For analytical purposes only, not to be interpreted as projected or targeted performance I
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Share Repurchases

Authorization Repurchased Cumulative
Date Shares Quarter Shares Value Shares Value
212002 22.0 MM 19.4 MM $374 MM 19.4 MM $374 MM
1/2003 8.0 4.1 7 23.5 451
4/2004 7.5 4.4 109 27.9 560
2Q05 1.8
3Q05 26
10/2005 15.0 10.0 236 37.9 796
4Q05 5.2
1Q06 4.8
4/2006 15.0 11.2 265 49.1 1,061
2006 8.1 Includes 6.0 MM accelerated shares repurchased on 5/24/08
3Q086 --
4Q06 3.1
1Q07-3Q08 =

@ Huntington o




Credit Ratings

Senior

Notes
Huntington Bancshares
Moody's 5/13/08 A3
S&P 11/116/07 EBB+
Fitch 6/27/08 A-

The Huntington National Bank

Moody's 5/13/08 A2
s&p 11/16/07 A-
Fitch 6/27/08 A-
(@ Huntington

Subordinated
Notes

Baal
BEB
BBB+

A3
BBB+
BBB+

Com'l Paper /
Short-term

p-2
A-2
F1

P-1
A-2
F1

Outlook

Stable
Negative
Stable

Stable
Negative
Stable




Franchise
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Huntington Bancshares Overview

Midwest financial services holding company

Founded - 1866
Headguarters - Columbus, Ohio
Total assets - $55 billion
Employees ™ - 10,890
Franchise:
Regional Banking 6 States / 11 Regions
- Retail & Commercial Banking 602 Offices / 1,396 ATMs
- Mortgage Banking 6 States + MD, NJ
Auto Finance & Dealer Services 6 States + AZ, FL, NV, NJ,
NY, TN, TX
Private Financial Group 6 States / 6 offices @

FL / 4 offices @

(1) Full-time equivalent (FTE)
(2) Dedicated shared office with Regional Banking
(3) Includes 2 full-service offices + 2 trust offices




A Strong Regional Presence

e
L] L
L]
g

e

Source: SNL Financial, company

‘ Hun“numn presentations and filings

FDIC deposit data as of June 30, 2008

Deposits - Top 12 MSAs

MSA Rank B0Os Deposits Share
Columbus, OH 1 69 $8843 27.2%
Cleveland, OH 6 62 3631 57
Detroit, Mi 8 44 2582 28
Toledo, OH 1 42 2,324 235
Pittsburgh, PA 7 41 1,870 26
Youngstown, OH 1 40 1,783 209
Indianapolis, IN 4 46 1,761 6.7
Cincinnati, OH 5 38 1,739 3.1
Canton, OH 1 24 1,288 246
Grand Rapids, M| 3 21 1,234 104
Akron, OH 5 19 854 7.9
Dayton, OH 6 12 587 5.7
BOs = Banking offices

% Deposits
#1 Share markets 45%
#1- #3 Share markets 57%
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The Huntington Franchise — 9/30/08

Focus on the Midwest 7

Offices 116
ATMs 241 -
Detroit 3% | .
Grand ¥
Rapids 10% |

Office
ATMs

Offices

Indianapolis 7%

L
(@ Huntington

Total Deposits $37.6 B 2

Offices
ATMs

Offices 344
ATMs 770 Central OH
Akron 8%
Canton 25% AkriCanton
Cincinnati 3%
Cleveland 6% Cleveland
Columbus 27%
Dayton 6% W. MI
Toledo 24%
Youngstown 21% Pittsburgh
NW. OH
Offices 57
ATMs 133 | S-OHKY
Pittsburgh 3
ittshurgh 3% E M
Mah. Valley
. Central IN 6%
& T A =
Pl
i W. VA
- 'H-"f
» A PFCMG
‘I‘ i
1 . Other Regional
~  Offices 2B
12 1 ATMs 133 F Dealer
39 Charleston 10%

(1) Excludes 4 PFG
offices in FL and
2 ATMs in MD.
Market share at
6/30/08

Percentages
exclude Treasury




Strategy, Organization and
History
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The Huntington Template

* Market Positioning
* Local Bank with National Resources
* Local execution within corporate standards
+ Local discretion with performance accountability

* Focus on Ohio, Michigan, West Virginia, western Pennsylvania,
Indiana and neighboring markets

* Focus on middle-market commercial, small business, consumer,
high-wealth, and auto dealership clients

* Value Proposition

« “Simply the Best” service




Our Formula for Growing Earnings

* Formula: Stable net interest margin
+ Modest loan growth
+ Modest deposit growth
+ Good growth in selected fee income activities
+ Controlled expense growth
+ Stable credit quality
= Reasonable earnings growth
+ “Simply the Best” value proposition
+ Market consolidation benefits
+ Disciplined capital management
= Higher earnings growth

“A well-conceived, well-executed plan in a low growth market...
is better than an ill-conceived, poorly executed plan

in a high growth market”
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Growth Opportunities

« Affinity Banking... Buckeyes / Blue Jackets / Colts

+ Huntington for Schools

» Leverage online banking capabilities

* New offices in growth markets

* Improve customer loyalty through improved service experience

* Micro marketing... 3 mile radius focus

+ Exploit growing business segments... Healthcare in west Michigan

*» Centers of Expertise... Brokerage, insurance, equipment leasing and
SBA lending

* Wealth management
+ Sky Financial merger synergies




M&A Philosophy

* Huntington is positioned to participate in further
Midwest consolidation
* Considerations
+ Build market share in existing markets
* Enter new markets with high market shares
+ Enrich our deposit mix... higher relative DDA
+ Similar business model / focus on service excellence
* Retain local management
+ Similar core values / culture
* Revenue opportunities... new / leveraging product and service

capabilities
+ Leverage technology expertise
+ Adds to shareholder value from the start
(@ Huntington

155




M&A Discipline

* The value of synergies must exceed the premium paid
to the seller

* First year GAAP accretion for Huntington
* Excludes one time merger charges
* Includes impact of intangible amortization
+ Significant GAAP accretion for second year and beyond
* Long-term incremental accretion of 10%+
» Must have significant long-term benefit
« Use of realistic cost savings
» Targets within footprint
* Ability to leverage existing Huntington infrastructure

(@ Huntington




"The Local Bank with National Resources"

The Local Bank National Resources

- Commercial - Consumer
Central Ohio - + Small Business « Private Financial

* Mortgage - Huntington

W Oni + Capital Markets Investment Co.
© - Insurance S

» Dealer Sales
Greater
Cleveland
s CORPORATE SUPPORT
- Greater West Virginia » Customer Service -+ Training and
- Center Communication

« Operations and = Channels and

= .com + Risk Management

»  Marketing » Finance
o | I g

Resources
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Organization

Tom Hoaglin
Chairman, President & CEO

Regional Banking | Don Kimble |
3 Group Presidents EVP - Chief Financial Officer

r,

Dan Benhase
SEVP - Private Financial Group Director

Dick Cheap
EVP - General Counsel & Secretary

\

Jim Nelson
EVP - Chief Risk Officer

[

{
.[
[ Elfi Di Bella [ Dick Witherow ]
.[
1

Nick Stanutz
SEVP - Dealer Sales Group Executive

\

SVP - Community Affairs Director I EVP — Chief Credit Officer

[ Barbara Benham ]_

Michael Cross ]
SVP - Government Relations Director

EVP - Sr. Com'l Credit Approval Off.

Eric Sutphin ]

EVP - Human Resource Director EVP - Chief Auditor

[ Melinda Ackerman ]_




Senior Leadership Team

Tom Hoaglin
Dick Cheap
Dan Benhase
Peter Dunlap
Mary Navarro
Nick Stanutz
Jim Dunlap
Mike Prescott
Melinda Ackerman
Jim Baron
Michael Cross
Zahid Afzal
Don Kimble
Jim Nelson
Eric Sutphin
Dick Witherow
Tim Barber

Position
Chairman, President and CEO
General Counsel and Secretary
SEVP-Pvt. Fin'l & Cap.Mkts.
President-Huntington Insurance
SEVP-Regional Banking Group Pres.
SEVP-Auto Finance & Dealer Services
Regional Banking Group President
Regional Banking Group President
EVP-Human Resources
EVP-Consumer Segment Director
EVP-Sr. Com’l Credit Approval Officer
EVP-Chief Information Officer
EVP-CFO
EVP-Chief Risk Officer
EVP-Chief Auditor
EVP-Chief Credit Officer
SVP-Credit Risk Management

(1) Includes quiside of banking

Experience-Yrs

Appointed Banking HBAN/SKYF

1Q01
2Q98
2006
3Qo08
2Q06
2006
2Q06
2Q06
1Q05
1Q07
4Q06
1Q06
3Q04
4Q04
3Q04
4Q06
1099

35 7
10 10
26 7
17 8
32 B
30 22
29 28
21 12
39 M 3
30 5
29 6
25 2
22 4
22 3
20 3
34 7
20 10




Regional Banking Organization

Thomas Hoaglin
Chairman, President &
Chief Executive Officer

I
[ Jim Dunlap ]
Regional Banking

SEVP = Regional Banking

1
[ Mary Navarro ]

Regional Banking

1
[ Mike Prescott

Group President Group President Group President
Jim Dunlap [ Jim Kunk Zahid Afzal " Mark Reitzes | Rick Hull
— Regional President Regional President EVP - Chief Reglonal President | Regional President
| West Michigan Central Chio Information Officer ) | Southemn Ohio/KY | Gir. Akron/Canton
Rebecca Smith Jim Baron Jon Greenwood Clayion Rice ] Mike Newbold
— Regional President EVP = Consumer SVP - Retail Sales & Regional President | Regional President
| EastMichigan Segment Director Service Director West Virginia ) Central Indiana
Sharon Speyer TomQ'Hara Melinda Ball Frank Hierro Rob Allanson
— Regional President EVP = Chief SWP = Dir. Corporate Regional President |~ SWP = Equipment
Morthwest Chio Marketing Officer Services ) | MahoningValley | Finance
[ Jerry Kelsheimer | Loraine Phillips Jeff Rosen | Mark Maiberger
== Regional President SVP = Deposits Oper, EVF = Bus. Banking SVP = Comm’li{CRE
| Greater Cleveland | | Director Segment Director ) | Segment Director
Vincent Locher Milt Baughman Dan Wollenberg h
—— FRegional President SVP - Corp. SVF - Change
L Pittsburgh | Development Director Management
@ Huntington -




Regional Banking

@ Huntington

Mary Navarro

Jim Dunlap

Mike Prescott

Central Ohio

West Virginia




Regional Banking Presidents

Experience - Yrs

Region Appointed Banking HBAN/SKYF
Mary Navarro 2Q06 32 6
Jim Kunk Central Ohio 1Q94 26 26
Jim Dunlap West Michigan 2Q06 29 29
Rebecca Smith East Michigan 1Q07 31 1
Sharon Speyer Northwest Chio 1Q01 20 19
Jerry Kelsheimer Greater Cleveland 1Q05 20 12
Vincent Locher Pittsburgh 3Q02 21 (3]
Michael Prescott 2Q06 21 12
Mark Reitzes Southern Ohio / KY 1Q08 21 15
Clayton Rice West Virginia 3Qo7 21 4
Rick Hull Greater Akron/Canton  1Q06 26 26
Mike Newbold Central Indiana 4Q06 31 4
Frank Hierro Mahoning Valley 1Q00 29 22




Brief History

1866 — P. W. Huntington & Company opened — Pelatiah Webster Huntington,
President

1878 — Bank moved headquarters to 17 S. High Street
1905 — Incorporated as The Huntington National Bank of Columbus
1923 — Construction of the main branch at 17 S. High Street begun

1966 — Huntington Bancshares Incorporated bank holding company formed as a
Maryland corporation... The parent of The Huntington National Bank

1983 — Huntington shares listed on NASDAQ
2001 - Strategic restructuring launched
2004 — Record EPS
2005 — Record EPS
2006 — Acquired Unizan Financial

- Record EPS
2007 - Acquired Sky Financial Group
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Milestones

2001
1Q - Hoaglin appointed CEQ

2Q - Launched major restructuring initiative
3Q - Announced SunTrust to purchase Florida banking operations
- Decreased dividend 20%

2002
1Q - Acquired Haberer Investment Advisor

3Q - Acquired LeaseNet Group Inc.

2003
2Q - Announced formal SEC investigation and restatement of automobile lease
accounting
- Increased dividend 9.4%

3Q - Restatement for prospective adoption of deferral accounting and other  changes
4Q - Restatement for retroactive application of deferral accounting




Milestones

2004
1 -
2Q -

Q -

Q -

4aQ -

Announced merger with Unizan Financial Corp.

Increased dividend 14.3%

Federal Reserve extends review period for Unizan merger
Announced negotiations with SEC to resolve formal investigation
Kimble appointed Chief Financial Officer

Sutphin appointed Chief Auditor

Melson appointed Chief Risk Officer

Announced expected Federal Reserve Bank of Cleveland (FRBC) and OCC formal
supervisory agreements

Announced withdrawal of pending Unizan Financial Corp. merger application with the Federal
Reserve and negotiations for a one-year extension of the Unizan merger agreement

Announced extension to Unizan merger agreement

- Announced FRBC and OCC formal written supervisory agreements

Increased dividend 7.5%

Announced resolution of SEC formal investigation

Announced termination of OCC formal written supervisory agreement
Re-filed Unizan application
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Milestones

2006
1Q - Announced 16.3% increase in common stock dividend
- Completed merger with $3 B Unizan Financial Corp.
- James Dunlap, Mary Navarro, and Michael Prescott named Regional Banking Group
Presidents
2Q - Increased dividend 16.3%
- Successfully completed Unizan Financial Corp. conversion on April 24 ...
converted 110,000 consumer and business accounts
- Announced termination of FRB formal written supervisory agreement
4Q - Acquired Unified Fund Services, Inc.
- Witherow appointed Chief Credit Officer
- Cross appointed Senior Lender
- Announced proposed merger of Sky Financial Group
2007
2Q - Increased dividend 6.0%
3Q - Completed merger with $18 B Sky Financial Group, Inc.
- Successfully completed Sky Financial Group conversion on September 22...
converted 400,000+ consumer households and 50,000+ business relationships
4Q - Restructed Franklin Credit Management Corporation credit relationship
@ Huntington -




Milestones
2008
2Q - Decreased dividend 50.0%

- Raised $569 million additional capital via convertible preferred issuance

4Q - Raised $1.4 billion additional capital via U.S. Treasury capital purchase program (TARP }




Lines of Business
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Lines of Business Loans & Deposits — 9/30/08

Total Credit Exposure - $41.2 B Total Deposits - $37.6 B

Auto Finance & PF & CMG
|Dealer Services $26B 6%

$5.9B 14%

Treasury / Other
PF&CMG  $29B 8%
$1.6B 4%

Auto Finance &
Dealer Services A7

$0.1B <1%
oo
anking
332 1B 7% $33.0 B 88%




Lines of Business Revenue(” Contribution

Revenue @
12%
8%
{EMn) Pct
_3Qo8  _Chg _ 3Q07
Regional Banking $508.1 4% $488.6
Auto Finance and
Dealer Services 52.0 22 42.6
Private Financial and
Capital Markets Group  77.7 14 67.9
sub-total $637.8 6% $599.1
Treasury/Other (75.9) NM 20.9 B Regional Banking
Total $561.9 (9)% $620.0 .
H Auto Fin & Dealer Serv
B Pvt Finl & Cap Mkts
I Huntington (1) Revenue - Fully Taxable Equivalent

(2) Excludes Treasury/Other 170




Regional Banking
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Leading a multi-dimensional organization

Customer Segments/

Regions and Support
Mary Navarro Central Ohio Consumer Banking
Business Banking
32 years Operations & IT
experience Channels
Marketing
Sales & Service Support
Mike Prescott Southern Ohio/ Northern KY Commercial Banking
Akron / Canton Treasury Management
West Virginia Equipment Finance
Indiana International
Mahoning Valley
Jim Dunlap West Michigan
East Michigan
= Pittsburgh
years
axperience Clevelal.m
NW Ohio
@ Huntington




24" Largest USA Bank

()]

Strong Deposit Share
Huntington’s deposit share ranks in the top 3 in over 10 markets’.

Source: FDIC MSA Deposit Share as of G30/08,

6 Contiguous States
Ohio, Michigan, Indiana, Pennsylvania, West
Virginia and Kentucky

602 Neighborhood Banking
Offices

Distribute banking , investment, and insurance
senvices

1,396 Convenient ATMs

Includes Huntington remote ATMs at airports,
stadiums, etc.

Product Depth Delivered

Locally
Checking, Savings, Money Market, CDs,
Home Equity Lines and Loans, Mortgages,
Investments, SBA Loans




Fact Sheet
L[ 1.2 million +
E Consumer HH
________-1{"1&""
> ] National Bank 150,000 +
1§ Expertise and Business HH
%¢ Product Capabilities
___——- Available in Local
= v,
= Markets
-Treasury Management .
-Mezzanine Financing $33.0 Billion
-Equipment Leasing Total Deposits
-Insurance
-Asset Management i
-Interest Rate Risk $32.7 Billion
Protections Total Loans
-Online Banking
7,080
Associates
.I'Ilnllllgl'nn Househeld facts are as of Y3006, Total Deposits & Total Loans are EOP ending H30/06. o
The number of Associates refers to FTE's. This number does not include the FTE associates in operations & technology.




2008 Plan for Success

+ Grow our organic revenue streams and improve operating efficiencies
- Net Interest Income
- Balance Sheet Growth
- Fee Income Growth

* Leverage the Sky opportunity

+ Increase sales performance

+ Leverage our service value proposition

* Manage credit in a challenging environment

The path to success is defined. But, we remain nimble to manage

through new challenges and opportunities.

@ Huntington -




Revenue” & Expense Improvements

100 0@%«'5"“ 41,677 Continuing to

. Manage expenses

$1,086

$489 5476 g477 3015 3508

5238 $249 5234 5229 5221

2005 2006 2007 2005 2006 2007 Q: a4 01 @ Q3 Q3 o4 Q1 Q2 Q@3
07 07 08 08 08 07 07 08 08 08
Revenue Expense Revenue Expense

Annual View: 2005-2007 Quarter View: 3Q07 — 3Q08

® Hunbington ;; wetinerestincome pius non-interest income 178




Improved Performance

50

49

47

45

43

42
41

Efficiency Ratio $125

49.1

$123
$121
$119
$117

$115

Net Operating Income(”

43.4 $113 -

$111
$109

$107

Q1 08

Q208 Q308 RS

$112.0

$117.5

$121.2

Q108

{1) Met Operating Income after provisions and incoma tax estimate.

Qz o8

Q308
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Deposit Growth(" Growing deposits

Total Deposits Deposits by Type
(BMM) $25,000 [
$25,000 -
$20,000 - $20,000 -
$15Imu ] $15,0W T
$10,000 - $10,000
$5,000 - $5,000
%0 - $0
Retail Business Commercial Time Savings  Interest Non-
Banking Deposits. DDA Interest
DDA
[mQ407 0Q108 BQ208 BQ3 08 |HQ407 OQ108 Q208 BQ308 |
(@ Huntington -

(1) Bazed on quanerly average balances. Interest DDA includes MMA.




Disciplined

Loan Growth( approach to managing
credit
180 Total Loans . ﬁmﬁ”"” Loans by Type
$16,000 $16,000
$14,000 $14,000
$12,000 - $12,000
$10,000 $10,000
$8,000 - $8,000
ety $6,000
$4,000 1 $4,000
$2,000 1 $2,000
Lol $0

Retail Business  Commercial  Mortgage
Banking

Ccal CRE Home Residential Other
Equity Morigage Consumer

Loans
|mQ407 0Q108 BQ208 BQ3 08 [mQé407 0Q1 08 MQ2 08 B Q3 08|
@ Huntington =

(1) Based on quanerly average balances,




Excellence in SBA Lending — Ranking US Banks

Invested in SBA expertise

...and its paying off
In 2007

+ #1 SBA Lender in Ohio
+ #1 SBA Lender in West Virginia

120t

m 2005

zoth

33

02006 = 2007

. Hllllllnutﬂl'l Source: The 2007 Coleman Report 500; 2007 Top SBA 7(a) Lenders for FYE 2007 180




Fee Income Growth
On pace to

surpass
2007

(SFM) 15% $50Q3mM)

pe®
$407

$200 1 Q208

2005 2006 2007

Annual View: 2005-2007 Quarter View: Q1-03 2008
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The Sky Opportunity

v'Achieved v Achieved
Expense Market/
Redpfction — | Distribution
Attractiveness
Branch " 'léwc;—_ﬂagfr
i i ore Banking Offices
G;n;o ::::;: ns Upgraded Products
p_ = 9 Upgraded Channels
Efficiencies

Leverage Investments

88 Branch Consolidations  over broader base

Revenue
Efficiencies

a3

Set Benchmarks
Sales Productivity Levels
Debit Penetration & Usage

Investment Sales
Services Per Household

Leveraging this opportunity had immediate benefits, in terms of operating

efficiencies, with ongoing market attractiveness and revenue opportunities.




Sky Progress — Revenue Synergies

Consumer
Household
Penetration

Business
Household
Penetration

Commitment and loyalty are strengthening in key product

and services areas with newly acquired Sky customers,

i Huntington

SKY
Sept ‘08 Dec '07 | Sept ‘08
64% Check Card 51% 52%
42% Savings / MM 34% 35%
8% Investments 1% 3%
13% Line of Credit 14% 16%
i) Huntington SKY
Sept 08 Dec'07 | Sept ‘08
1% Check Card 20% 21%
13% Loans 7% 9%
18% Line of Credit 12% 13%
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Consumer Checking Accounts

Stronger Same Store Sales Performance

+11.7%

Huntington

Same Store Sales
(Sept-08 YTD Actuals vs. 2007)

Key Drivers
National sales process
executed locally with
robust observation
coaching tools

Next Steps

Comprehensive plan and
Huntington leadership
oversight to bring all
markets to Huntington
standards

Y%

Region Change
E. Michigan 11.2%
Cleveland 29.6%
Akron/Canton 18.9%
S.Ohio/Kentucky 11.6%
W. Michigan 2.0%
Indiana 17.5%
Central Chio 5.8%
NW Ohio 18.3%
West Virginia (2.3)%
Mahoning Valley 5.7%
Pittsburgh 9.0%




A Huntington Differentiator: Affinity Banking

Affinity Banking builds customer loyalty
through higher cross-sales Emotion trumps price and

creates switching
preference.

By creating banking
products that appeal to the
heart and people’s passions,
Huntington has been

able to grow its checking
base while driving higher
cross sell and product
penetration.

Q307 Q407 Q108 Q208 Q308

B Buckeye Banking O Blue Jackets Banking
B Colts Banking B HNB Non-Affinity




Affinity Banking ...An emotional connection that trumps price
and drives increased revenue for Huntington

@ Huntinglon

.
SEER. .

VISA|

State Buckeyes  Indianapolis Colts  Columbus Blue Jackets

. ; . i VI
Ohio

The percentage of Huntington checking households with Affinity
Checking.

27%

The percentage of Huntington’s check card volume that is linked to one
of Huntington’s affinity programs.

@ Huntington




“Simply the Best” Service

Huntington has shown
improvement in key
service measures:

Associate Behavior
and
Customer Advocacy

Accomplished through:

¥ Increased accountability for
service results.

v" A commitment to coaching
focused on improving sales
execution & service-levels.

¥" Extensive training aligned to
improve service results.

53 -

52 -

1l

51

Q1 08

Q2 08

Q3 08




Strong Commercial Banking Customer Loyalty

Strong leading indicators for future business

96% have positive relationship with Commercial Banker

85% ranked us high in overall client satisfaction

75% likely to continue business with
Huntington

71% of our customers are satisfied and
loyal

. Hlllllll'lutﬂl'l Source: 2007 Huntington National Bank Customer Satisfaction Study and 2008 Excellence in Middie Market Banking
survey, Greemwich Associates




Greenwich Commercial Banking Awards

Middle Market Banking

GREENWICH
ASSOCIATES

Greenwich

Excellence

Overall Satisfaction
- Midwest -

Huntington
National Bank

Middle Market Banking Middle Market Banking Middle Market Banking

- s R [Cha
Gireenwich Gireenwich f-rv:m;-nh
Excellence Excellence Excellence

Relmtionship Manager Treasury Managemeni — " "
Perforntance Product Capabilities Online Services
+ National - + Narional - * Nartonal «
Huntington Huntington Huntington
Mational Bank Mational Bank National Bank

4 Awards

More than any other
Midwest bank




Credit Management

In addition to the good practices we have demonstrated we are re-
doubling our efforts on the micro level by:

1. Limiting Credit Overrules

2. Continuing to monitor potential risk areas

: Huntington Differentiators

Consumer / Mortgage Lending

Business and Commercial Banking

Began to de-emphasize the brokered home equity
channel in 2005 with a full exit in 2007,

Granular portfolio from both a product and market
level.

Strong discipline around verifying income and
assessing borrower's ability to service debt, as
well as a focus to significantly limit credit
overrules.

CRE includes Tier 1 and 2 developers and is
managed by CRE professionals who make
decisions on the project type and scale.

No sub-prime/exotic mortgages or payment option
ARMS.

C&l business targets clients that are relationship-
oriented versus transaction-oriented.

Footprint Lender

@ Huntington




Auto Finance &
Dealer Services

@ Huntington
191




Automobile Sales - # of Units

(MM)
20 -

E New [OUsed - Franchised Dealers

18 1173 — [Alltime high |

16.2
16 -

14 4

12 -

10 -

16.2
14.3

124
1.0
10.310

2000

]

2001 2002 2003 2004 2005 2006 2007 9mos'07 9mos'08

Source: CHNW Marketing / Research




Auto Finance & Dealer Services - A Significant Business

* A Huntington core business since the early 1950’s
+ Strong industry reputation
* Innovative
* Dependable
* 11% of total managed loans and operating leases "
* 400 associates
+ 130 origination / sales
* 120 operations
+ 40 customer service
+ 110 collections
+ 3,800 dealer relationships
+ 13 states of origination
+ 7 regional sales and underwriting centers

(1) @ 9/30/08; excludes commercial floor plan loans
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Auto Finance & Dealer Services Performance

($MM) 9 mos 08

Operating earnings $11.5

ROE 7.4%

(1) Based on allocation of capital existing in thal reported period

Lo
(]
(]
-1

23.3%

]
o
o
[e3]

$59.9

22.9%

]
o
o
()]

;

18.7%

D
o
o
P

g
D

15.8%

[ne]
o
o
(%]

$61.8

14.0%




Auto Finance & Dealer Services — Business Model

» Tenure of staff / local market knowledge
 Local market presence — sales and underwriting
* Provider of core products — loan, lease, floor plan

* Focus on cross selling ancillary products and
services — treasury, cash management, investments

«"Simply the Best" customer service

185




Auto Finance & Dealer Services — "Ideal” Dealership

Full Relationship

* 30%+ retail penetration

* Commercial lending

* Treasury management / merchant services
* PFG and/or Retail Banking relationship(s)

-or-
Retail Primary Relationship

* 60%+ retail penetration

* High book to approval ratio

* May/may not have other banking relationships




Auto Finance & Dealer Services — Geographic Profile

Loan & Lease Production

{$MM) YTD 9/30/08 ¥TD 9/30/07 % Chg
Chio $503 29% $524 3% 13%
Florida 257 13 261 16 (2)
Indiana 171 8 158 9 B
Kentucky 159 8 147 9 8
Michigan 151 7 112 T 35
W.Virginia 134 7 81 5 65
Pennsylvania 112 & 64 4 75

$1.677 T7% $1,347 81% 17%
Arizona 114 6 67 4 70
Tennessee 105 5 93 6 13
Nevada 91 4 21 1 nm
New York 57 3 26 2 nm
New Jersey 29 1 38 2 (24)
Texas 33 2 -- -- nm
Georgia* 21 1 52 3 (60)

Sales Offices / Underwritin
N. & S. Carolina* 13 1 20 1 (35) * Centers e

Total $2,039 100% $1,664 100% 23% @ Sales Offices
* Exited GA and Carclina markets in April 2008

@ Huntington ol




Market Share vs. Captives

YTD 08¢ 2007 20061 2005 2004
Huntington Markets
GMAC 11.5% 10.5% 11.3% 10.7% 13.1%
Ford Motor Credit 7.9 8.2 10.0 8.6 9.0
Chrysler Financial 5.7 7.2 7.8 7.3 8.0
Total “Big 3" 251 258 29.1 26.6 301
American Honda 53 4.2 3.9 4.0 3.6
Toyota Financial 4.2 33 31 31 2.7
Nissan/ Infiniti 2.8 25 27 2.6 2.1
BMW North America 1.5 1.3 1.1 0.9 0.9
Volkswagen Credit 1.5 1.0 1.0 0.9 0.7
Sub-total imports 15.3 12.5 11.8 11.56 10.0
Total captives 40.5% 383% 40.9% 381% 40.1%
| Huntington 3.2% 2.6% 2.2% 21% 2.6%
(1) Source: AutaCount
‘ HUIIIIIIHI'IIII Eg; %T:::': :s A:fg :I';’.trazggg except for Indiana which is as of 6/30/06 o




Market Share in Major Markets

YTD 08 Rank 2007 2006 @ 2005
Ohio
Chase 11.5 % 87 % 71 % 75 %
| Huntington 6.2  #2 5.4 4.5 39 |
U.S.Bank 3.0 27 2.8 2.7
Wachovia 2.8 2.0 1.6 1.2
Fifth Third 27 43 3.9 6.3
Kentucky
| Huntington 76 % # 64 % 61 % 6.2 %
Chase 6.1 5.3 49 48
Fifth Third 4.6 6.6 5.3 8.3
Community Trust 3.4 29 26 26
West Virginia
| Huntington 104 % #1 70 % 62 % 68 %A
BB&T 9.4 9.3 10.4 10.3
United Bank 5.3 6.4 5.3 5.8
Chase 5.3 3.9 4.2 45

(1) Excluding caplives and non-banks; source: Autocount
(2) Information for Indiana as of 6/30/08

YTD th h st 2008.
@Huntington © Y70 A




Market Share in Major Markets

YTD 08/  Rank 2007 2006 @ 2005
Indiana
Chase 6.4 % 48 % 35 % 38 %
| Huntington 4.0 #2 3.8 3.0 22 |
Fifth Third 3.9 45 35 4.0
Wells Fargo 2.0 3.1 4.7 % 26 %
Michigan
Chase 6.0 % a1 % 29 % 30 %
Fifth Third 2.6 3.6 3.1 5.3
| Huntington 1.9 #3 1.5 1.3 1.3 |
Harris Bank 1.3 1.1 1.2 1.3
Florida
SunTrust 38 % 4.5 % 4.5 % 50 %
Bank of America 3.1 2.4 2.7 4.2
Chase 3.1 2.3 23 2.1
| Huntington 1.7 #6 1.2 1.3 1.2 |

(1) Excluding caplives and non-banks; source: Autocount
(2) Information for Indiana as of 6/30/08
@ Huntington 5 o houn Auguet 2008
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Loan Production — Held vs. Sold

Huntington
] Prime _ Plus
Prln_':e: Loans Loangl.S_OlC! Originated & Auto
Originated Sold ? Exposure @
2002 $ 2,308 $ -- $ - 33%
2003 2,757 2,093 - 28
2004 1,587 1,500 - 21
2005 1,503 414 - 18
2006 1,717 691 20 15
2007 1,911 253 472 11
2008 YTD 1,852 -- 223 11
Total $13,635 $4,951 $715

(1) Sakd MI:derc"?'ng retained by Hunfinglon. All sales in 2005, 2006 and 2007 were under a flow sale arrangement which commenced 505
and ended 4/07.

(2) Sold with servicing released to purchaser.
(2) Period end indirect auto loans and leases (including operating leases) as a % of tolal loans and leases
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Auto Finance & Dealer Services — Mix

Average Balances

. mﬁm B Auto Loans (1) @ Sold Loans / Servicing Retained
! 1 W Auto Leases (2) O Commercial Loans
$9,000 -

||
$8,000 - ...l.
H

§7,000 -

%Im 7

$5,000 -

$4,000
$3,000 -
$2,000 -
$1,000 -
m -+
2 &2 2 2 8 8 & & & & 8 &8 5 B B 5 8 & 8
accgcccgaacgcaagaaa
- ol 3 - ™~ L] - ™ 3 - (] L1 - L] &3
(1) Loans incledes securitized loans
. Hlllllll'lﬂl'ﬂl'l (2) Leases includes direct financing and operating leases 202




Credit Quality — Net Charge-offs

(SMM) B Loan-$ N Lease-$
$12,000 + —d—Loan-% —4—Lease% + 1.60%

$10,000

$6,000

$4,000

$2,000

$0

4Q07

2 8 8
g€ ¢ ¢

2 & &5 8 g & 5 2 2 & 5 &
c @ @ o g & & g d o g g
- - - - o~ ™ o~ o4 - Ll L] el

‘ Hunllnnl'llll Note: Lease includes direct financing leases and operating lease assets
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Auto Finance & Dealer Services - Industry Issues

+ Declining new/used vehicle sales
* Weakening economy causing higher rates of default
* Used vehicle resale values

* Domestic manufacturers' financial health including captive
finance companies

* Contraction of leasing sources

* Auto securitization funding availability

204




Auto Finance & Dealer Services — Priorities

* Modify / adjust credit risk assessment to account for weak
economy and declining used vehicle re-sale values

* Emphasize improved margins to compensate for higher
frequency and severity of losses

* Increased penetration of Huntington products and services at
"high market share" dealerships

+ Selected market expansion and increased penetration of
existing low/median market share competitors

* Make it easy, provide value in products and people

205




Private Financial and
Capital Markets Group

206




We are pleased that through September...

« Compared to 2007 ("), fee based revenue was up 22% to $186 million (2,
largely on the strength of our Delivery Model. \We have had nice growth in
sales of both Huntington Funds and other asset management products.
Swap sales and processing businesses also performed well.

« Loan and deposit growth was consistent with expectations
* Net income before allocations and taxes grew to $134 million (2

« We experienced limited direct impact from the credit crises due to operating
strategy and good risk management: No CDOs, SIVs, subprime mortgages,
auction-rate securities, no money market bailouts

* We retained a sharp focus on efficiency

* We launched the Technical Opportunities Fund, increasing our Hunitngton
Funds Family to 22 funds

* We continued to strengthen our credibility as an investment manager at the
national level

(1) Including Sky Financial history (2) Excluding corporate equity investiment losses




PFCMG - Profile

9/30/08

Assets under custody
Assets under management ("
Trust assets

Huntington Funds assets
Brokerage assets

Corporate trust debt under administration

Total deposits
Total loans

Total revenue — YTD @

1) Includes Huntington Funds and Haberer
(2) Prior to fee sharing revenues; excludes corporate equity investment gains/{losses)

36.0 Billion
14.3
50.3

4.1
6.4

31.0

16
26

263.8 Million

©®h eAen 1 e en © -]
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PFCMG - Results

Total revenue

Assets under management @
Huntington Funds

Trust assets

Retail brokerage assets

Total deposits — avg.
Total loans — avg.

9 mos 08
$263.8 MM

$1438B
4.1
49.7
6.4

1.6
2.6

(1) Frior to fee sharing revenues; excludes corporate equity invesiment gains/{losses):

(2) Includes Huntingten Funds and Haberer

9 mos 07
$214.8 MM

$ 1658
46
60.0
6.7

1.3
2.1

% Chg
23 %

(13)

(11)
(17)

(4)

23
24
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Private Financial - Business Overview

Asset Management / Investment Advisory Assets

($8) 9/30/08

Mngd Total

Personal trust and

investment management $7.6 $94

agency

Huntington Funds 41 4.1

Errgployee benefit and other 15 36

retirement

Corporate trust 0.1 6.5

Haberer 0.6 0.6

Other fiduciary 0.5 0.5

Custody & safekeeping 0.0 25.5

Total $14.3 $50.3

12/31/07
Mngd  Total
$8.5 $10.7
4.6 4.6
1.8 6.1
0.0 6.7
0.8 0.8
0.5 0.6
00 313
$16.3 $60.9

9/30/07
Mngd Total
$8.6 35108
4.6 4.6
1.8 6.3
0.1 6.5
0.8 0.8
0.5 0.6
00 313
$16.5 $60.8
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Private Financial - Business Overview

(3MM) 3Q08
Brokerage 3Q08 2Q08 3Q07 |2 (1
Mutual fund sales $398 $71.7 3684 (44) %
Annuity sales $211.6 $213.6 _156.6 (1)

$251.3 $285.3 $2250 | (12

Private Banking @
Deposits $1,509 $1,448 $1,599 4
Loans $2,338 $2,351 2,270 (1)

(1) Linked quarter percemage growth is not annualized
{2) Average balances; excludes certain trust loan & deposit setilement account balances and Capital Markets Group

3Q08
3tp7
(42) %
35
12

(6)
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PFCMG - Revenue Contribution ¥

9 mos 08
Capital Markets
$43.4/16%

Trust / Asset
Management
$96.4/ 37%

Investments

$61.1/23%

Private Banking
$62.9/ 24%

. Hunllnnl'llll (1) Prior 10 fee sharing revenues; excludes corporale equity investment losses




PFCMG - Formula for Willing

Plan

roducts &

Services
Unified
Deliver

Presence

213




PFCMG - Unique Delivery

Business Line Huntington Investment Company model is used to
deliver all PFCMG products when selling through

the Bank portal
Investment -
Brokerage
Dealer
Sales
Insurance
Services
Regional :
B Clients
Retirement
401(k)/Invstmnt
Management
Private
Bank
Personal
Trust/Invstmnt
Management
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PFCMG - Expanding Distinctive Product / Services

2000 - Huntington Investment Advisor

- Huntingten Asset Management Account
- Huntington Directar

- Huntington Access Annuity

2001 - Dividend Capture Fund

- International Equity Fund
- Mid Corp America Fund

- New Economy Fund

- Rotating Markets Fund

2002 - Huntington 401 (K)
- Situs Small Cap Fund
- Huntington Director Qutlock
- Huntington Hartford Leaders Outlook
- Haberer Registered Investment Advisor

2003 - Property and Casualty Insurance

2004 - Huntington All Star Select
- Huntington Consulting Services
- Macro 100 Fund

2005 - Options Retumn Portfolio

2006 - Portfolio Select
- Unified Fund Services

2007 - Real Strategies Fund
. Hun“numn 2008 - Technical Opportunities Fund
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PFCMG - Growing Through Acquisitions

Revenue

(EMM,

$2.700 - Unified Fund Services

$2,666

$2,650 -

$2,600 -

$2,550 -

$2,500 -

$2,450 -

$2,400

$2,350

$2,300
= = -] =
a g <] g a
Lel -t L -

@ Huntington o




PFCMG - Fee Based Revenue (*

Revenue
3Q08 vs.

3Qo08 2008 3Qo7
Trust fees $30.7 (7% (8)%
Retail investment 15.4 i 23
sales
Inst. investment
. 1.1 - a7
Total brokerage $16.6 1% 27%

(1) Prior to revenue shared with Regional Banking and

securilies gains

Trends
(SMM)
$40.0 -
$35.1
3.9
s35.0 | 3338 s $32.9
$30.7
$30.0 -
$25.0 -
$20.0 -
$15.1 $163 3154
§15.0 - 31i::_3/.———.’—.
$10.0 -
o —4—Trust Fees
~— Retail Invst Sales
Sﬂ.ﬂ T T T T 1

3Q07 4007 1Q08 2Q08 3Qos8

217




PFCMG - Trust Revenue Growth ("

(ShiM) 5 Year CAGR

$36.0 e e $33.5

15%

: :

.H;]nhngm (1) Prior to revenue shared with Regional Banking and securities gains




PFCMG - Trust Asset Growth ("

Period End 8 Year CAGR ?
14% 6%
(SMM)
m -
S48 - B Custody Assets $a4.8
O Managed Assets

m B

“s -

m B

m -

520 $18.0 $184

$15

$10

‘5 B

s. 4

2000 2001 2002 2003 2004 2005 2006 2007 3Qos

@ Huntington @ Asoros00e
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PFCMG

Total Loans

Quarterly Growth Rates-Annualized

9%

$2,553

1008

{Average SMM)
§4,000 -
12% -
$3,500
O Capital Markets
H Private Financial
$3,000 -
§2,497 $2,496
$2,500 4
$2,000 -
$1,500 4
$1,000 ~
$500 -
$0
3Qo7 4Q07
@ Huntington

6%

2Q08

1%

$2,599

3Q08

(Average SMM)

$2,200

$2,000

$1,800 -

$1,600
$1,400

»

Total Deposits

$1,660

3Qo7

$1,840

4Q07

§1,583

1Q08

§1,518

2008

YOY % Chg.

(5)%

$1,583

3Qos
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Private Financial

Assets Under Management Trust Assets ("
(Period end $8)
s200 - YOY % Chag. mea end §5) YOY % Chg.
(13)%
$18.0 .
$165 4163 $700 4
$16.0 - $15.4
$14.6 )
il $14.3 $60.0
$12.0 | L
$10.0 $40.0 -
$8.0 -
$30.0 -
$6.0 -
s40 - $20.0 -
520 - $10.0 -
$0.0 - £0.0 -

3Qo7 4Q07 1Q08 2Q08 3Qos 3qo7 4Q07 1Q08 2Q08 3Qos

(@ Huntington (1) ncludes Haberer assels
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Private Financial — Investment Sales Success

(SMM)
9 mos 9 mos 2008 vs
2008 2007 2007
Mutual fund & annuity sales  $796.9 $645.5 23%
2006 Industry
9mos 08 2007 Top
HBAN HBAN Average Quartile
Sales penetration @ 4.2%  4.2% 2.9% 3.9%
Revenue penetration @ $2,872 $3,040 $1,674 $2,168
Profit penetration $1,023  $951 $ 439 $ 611

(1) Ken Kehrer & Associales survey

@) Sales (dollars invested) of mutual funds and annuities (annualized) divided by bank's retail deposits

{3 Investment program revenue (annualized) per million of the bank's retall deposits

) Contribution of investment program to pretax profit (annualized) per million of the bank’s retail depesits. Contribution is the difference
beltween program revenue and program expenses

@ Huntington 2
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We have demonstrated our ability to achieve outstanding
performance.....

HF vs SPX Benchmark
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@ hmyr
S

We are making solid progress in the banking industry’s challenge to
be recognized as a credible money manager

...and regularly contribute to
the pool of commentary used
by investors around the world

THE WALL STREET JOURNAL
BusinessWeek

Forbes

Dow Jones Newswires

TheStreet.com

[\ IGNITES]
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Mutual Fund Performance — Returns

{YOY % Change) 3Q08 2Q08 1Q08 4Q07 3Q07
S&P 500 (22) (13) (5) + 5 +16
Dow Jones (22) (15 (7) + 6 +22
"5 Star” Rating ("

International Equity (Equity) (23) (2) + 8 +17 +28
Mortgage Fund (F/l) +4 +5 + 4 + 3 + 4
“4 Star” Rating ("

Situs Small Cap (Equity) 21) (1) (7 +10 +24
Other

Rotating Markets (Equity) (23) (13) (6) + 9 +20
Income Equity (Equity) (27) (24) (10) + 2 +13
Growth (Equity) (21) +1 +3 +16 +17
New Economy (Equity) (32) (11) (9) +12 +18
Mid Corp America (Equity) (19) (8) (8) + 8 +17
Dividend Capture (Equity) (24) (16) 9 (7) + B

@ Huntington © 4sorosone
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Huntington Funds - 9/30/08

Lipper 3 Year Rankings 3 Year
Rotating Markets (trust class) Top 19%
Mortgage Fund (trust class) Top 16%
International Equity Fund (trust class) Top 7%

Situs Small Cap Fund (trust class) -

Morningstar Overall ““5 Star” Rating
International Equity Fund (Equity)
Mortgage Fund (F/)
Situs Small Cap Fund (Equity)
Morningstar “4 Star” Rating
Situs Small Cap Fund (Equity)
Barron’s 2006 Top 100 Fund Managers / Best in Class
Randy Bateman — Situs Small Cap Fund

5 Year
Top 18%
Top 5%
Top 12%
Top 9%
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We are confident that we can continue on our path of
consistent growth

+ Qur sales model and products can be exported to new markets. They have been well
received in our new “Sky markets”

= Our flat organization chart facilitates good communications, responsiveness and
decision-making

* We have a producing management team and associates who multi-task's well to drive
efficiency (regarding efficiency, we ranked in the top decile in the most recent study by
Robert E. Nolan Company)

« We have a strong credit approval process supporting our private banking mezzanine
lending businesses

« Utilizing managers who are experts in their line of business contributes to good
control of overall risks

« We know that we can complete line-of-business acquisitions that produce immediate
value for the Corporation (e.g., Unified Fund Services, Haberer and acquisitions within
Corporate Trust)

* Qur strategies have been consistent, our team has been consistent, our results have
been consistently good
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This has given us confidence to challenge
"convention” in order to exploit opportunities

* Retirement plan services
 Corporate trust

» Institutional custody

* Mutual fund servicng

* Proprietary mutual fund management
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PFCMG - Action Plan

Our growth is focused on creating value from:

* Consistent execution of our proven methods
* Transferring expertise into new markets
» Continuing to build scale in asset servicing business

» Continuing to expand our investment reputation as an
investment manager

» Completing opportunistic acquisitions

* Employee retention
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The Local Bank with
National Resources
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