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Item 8.01 Other Events.

The attached Analyst Handout contains information that members of Huntington Bancshares Incorporated (‘“Huntington) management will use from time to time through
September 30, 2008, during visits with investors, analysts, and other interested parties to assist their understanding Huntington. This handout is available in the Investor
Relations section of Huntington’s web site at www.huntington-ir.com.

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits.

The following exhibit is being furnished herewith:
Exhibit 99.1 — Analyst Handout
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Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly
authorized.
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Date: August 1, 2008 By: /s/ Donald R. Kimble
Donald R. Kimble
Executive Vice President and Chief Financial Officer
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Basis of Presentation

Use of non-GAAP financial measures

This presentation contains GAAR financial measures and non-GAAR financial measures where management belisves it to be
helpful in understanding Huntington's resuits of operations or financial position. Where non-GAAR financial measures are used,
the comparable GAAF financial measure, as well as the reconciliation to the comparable GAAR financial measure, can be found
in current quarter eamings release, this presentation, or in the Quarterly Financial Review supplement to the curmant quarter
eamings release, and the Form 8-K filed today, which can be found on Huntington's websile at huntingten-ir.com

Significant ltems

Certain components of the Income Statement are naturally subject to more volatility than others. As a resulf, analystsinvestors
may wiew such iterms differently in their assessment of performance compared with their expectations andior any implicafions
resulling from them on their assessment of future performance trends. it is & general practice of analysis/finvestors fo fry and
determine their perception of what “underying” ar “core” eamings performance is in any given reporting period, as this fypically
forms the basis for their estimalion of performance in future penods. Therefore, Management believes the disclosure of certain
“Significant ltems” in current and prior panod results aids analysisinvestors in beftar understanding corperate performance so
that they can ascertain for thamselves whal, if any, items they may wish o includedrexclude from their analysis of parformance;
i.e., within the confext of determining how that perforrmance differed from their expectations, as well as how, if af all, fo adjust
their estimates of future performance accordingly.

Annualized data

Certain returns, yields, performance ratios, or growth rates for a quarter are “annualized” in this presentation to represent an
annual fime period, This is done for analyfical and decision-making purposes to betfer discem underying performance frends
wihen compared to full-year or year-over-year amounis. Forexample, loan growth rates are most often expressed in terms of an
annual rale like 8%. As such, a 2% growth rate for a quarter would represent an annualized 8% growth rate.

Fully taxable equivalent interest income and net interest margin

Income from fax-axempt eamings assets is increased by an amount aquivalent to the faxes that wou'd have been paid if this
income had been taxable af statutory rates. This adjustment puts all eaming assets, most notably tax-exempt municipal
securities and certain lease assets, on & common basis that facilitates comparison of resulfs to results of competitors.

Rounding
Please note that calumns of dafa in the following slides may nof add due to rounding.




Basis of Presentation

Earnings per share equivalent data

Significant income or expense items may be expressad on a per commen share basis. This is done for analytical and
decision-making purposes fo better discern underlying trends in fotal corporate earnings per share performance
excluding the impact of such items. Investors may also find this information helpful in their evaluation of the
company’s financial performance against published eamings per share consensus amounts, which fypically exclude
the impact of significant items. Earnings per share equivalents are usually calculated by applying a 35% effective fax
rate to a pre-tax amount to denve an affer-tax amount which is divided by the average shares outstanding during the
respective reporting period. Occasionally, when the item involves special fax treatment, the after-ftax amount is
separately disclosed, with this then being the amount used fo calculate the earnings per share equivalent.

NM or nm

Percent changes of 100% or more are typically shown as “nm” or “not meamngful” unless required. Such large
percent changes fypically reflact the impact of unusual or parficularly volatile items within the measured peniods.
Since the primary purpose of showing a percent change is for discerning underlying performance trends, such large
percent changes are fypically “nol meaningful” for trend analysis purposes.

Est;'maﬁng the .'m,gact on Balance Sheet and Income Statement Results Due to the Sk[
Financial Group Inc. Merger

Given the significant impact of the Sky Financial merger effective July 1, 2007, on reported 2008 and 2007 resuits,
Management believes that an understanding of the impacts of the merger is necessary to understand better underlying
performance trends. When comparnng post-merger penod results to pre-merger periods, the following terms are used
when discussing financial performance:

*"Merger related” refers to amounts and percentage changes representing the impact altributable to the merger.
«“Merger costs” represent non-inferest expenses primarnily associated with merger integralion achivities.

* “Non-merger related” refers to performance not attributable to the merger and include “merger efficiencies”, which
represent non-inferest expense reductions realized as a result of the merger.

The methodology used to eslimate the impacts are descnibed in fhe curment quarter eamings press release.




Forward Looking Statements

This presentation contains certain forward-looking statements, including certain plans, expectations,
goals, and projections, and statements, which are subject to numerous assumptions, risks, and
uncertainties.

Actual results could differ materially from those contained or implied by such statements for a variety
of factors including: (1) deterioration in the loan portfolio could be worse than expected due to a
number of factors such as the underlying value of the collateral could prove less valuable than
otherwise assumed and assumed cash flows may be worse than expected; (2) merger revenue
synergies may not be fully realized and/or within the expected timeframes; (3) changes in economic
conditions; (4) movements in interest rates; (5) compelitive pressures on product pricing and
services, (6) success and timing of other business strategies; (7) the nature, extent, and timing of
governmental actions and reforms; and (8) extended disruption of vital infrastructure.

Additional factors that could cause results to differ materially from those described above can be
found in Huntington's 2007 Annual Report on Form 10-K, and documents subsequently filed by
Huntington with the Securities and Exchange Commission.

All forward-looking statements included in this release are based on information available at the time
of the release. Huntington assumes no obligation to update any forward-looking statement.




2008 Second Quarter
Overview & Outlook
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2Q08 Earnings Summary

Net income

Net income applicable to common shares

Significant Items

Deferred tax valuation allowance benefit
Merger / restructuring costs
Net market-related losses

(1) Pre-tax

(2) After tax

(3) Loss on sale of held-for-sale loans
Equity investment lossas
Met impact of MSR hedging
Gain on extinguishment of debt
Investment securities gains
Gain on sale of mortgage loans

$(7.2)

(4.8)

(1.3}
22
2.1

After-tax EPS
$101.4 MM

$90.2 MM $0.25

Favorable/(Unfavorable)
Earnings (7 EPS @
$3.4 $0.01
(14.6) (0.03)
(6.8) (0.01)




2008 Second Quarter Overview

Financial Performance vs. 1Q08

$0.25 EPS reported, $0.28 EPS excluding significant items

0.64% net charge-off ratio, up from 0.48%

1.80% ACL ratio, up from 1.67%

1.30% NAL ratio, up from 0.92%

8.82% and 12.04% period-end Tier 1 and Total risk-based capital ratios, up from

7.56% and 10.87%, respectively, at 3/31/08

3.29% NIM, up 6 bps

11% annualized growth in average total commercial loans

1% annualized growth in average total consumer loans

1% annualized decline in average core deposits

Strong fee income performance in key activities

+ 10% growth in service charges on deposit accounts

+ 12% growth in other service charges

+ 20% growth in mortgage banking income, excluding net MSR hedging impact and mortgage
sale gain

+ 3% decline in trust services income

+ 2% seasonal decline in brokerage and insurance income

4% decline in underlying expenses and 54.4% adjusted efficiency ratio @

] Huntington (1) see side 27 or reconciistion (2) See siide 84 n the appendix for reconciiation




Quarterly Performance Highlights

2Q08 1008  4Q07 3Q07 2Q07

EPS $0.25 $0.35 §(065) $0.38 50.34
ROA 0.73% 093% (1.74)% 1.02% 0.92%
ROE 6.4% 8.7% (15.3)% 8.8% 10.6%
Return on tangible equity (7 150% 22.0% (30.M%  197% 13.5%
MNet interest margin 3.29% 3.23% 3.26% 3.52% 3.26%
Efficiency ratio 56.9%  57.0%  735% 577% 57.8%
Loan & lease growth /@ 7% 3% 3% 6% 4%
Core deposit growth 3 (1)% (2)% 1% 2% 5%
Met charge-offs annualized 0.64% 0.48% 377% 0.47% 0.52%
ALLL/loans & leases # 1.66% 1.53% 1.44% 1.14%  1.15%
ACL/loans & leases ¥/ 1.80% 1.67% 1.61% 1.28% 1.30%
Tier 1 risk-based capital # 8.82% 7.56% 7.51% 8.35% 9.74%
Total risk-based capital 12.04% 10.87% 10.85% 11.58% 13.49%

(1) Net Income less expense for amonization of inmangibles divided by average tangible shareholders' equity (shareholder equity - intangible assets)
(2) Average linked quarer growih rate annualized; impacied by loan sales; 3Q07 represents the non-merger related impact

(3) Average linked quarier growih rate annualized; 3207 represents the non-merger related impact

{4) Period end




Credit, Capital, & Earnings Outlook

Credit
+ Expect economic environment will continue to be weak well into 2009
* Growth in non-accrual loans is expected to continue

+ The allowance for credit losses is expected to increase to 1.90%-2.00% by the end of
the year

« Expected 2008 full year net charge-off performance of 65-70 bp

Capital Discussion
« The $569 million of capital raised in April was the right amount at the right time

« Period end regulatory capital ratios are very strong and should continue to increase
through retained earnings

* No additional capital actions are contemplated

Earnings Outlook (")

» Reduced 2008 full-year earnings estimate to $1.25-31.35 per common share reflects
continued reserve building, as other financial performance metrics remain in line with
prior expectations

(1) As of TH7/08




Net Charge-offs

1Q08 2Q08 2008 Outlook

Commercial & industrial 32bp 36 bp 55 - 65 bp
+ Migration to problem loan status indicates 2H08 results marginally higher than 1HO8

+ General economic stress in our core markets — particularly to housing related borrowers

+ Continued growth in Ideal Huntington Clients in our footprint

Commercial real estate 18 bp 63 bp 70 - 90 bp

- Softness concentrated in single family builder sector, particularly borrowers in eastern Michigan
and northern Ohio

+ Retail segment being monitored closely
- Other segments continue to perform well — growth is centered in tier 1 & tier 2 developers

Auto loans and leases 102 bp 101 bp 95 -105 bp

+ 2Q level reflected higher lease NCOs as that portfolio declines vs. a slight decline in loan NCOs
+ Both loan & lease losses were affected by softer than usual used-car market.

« 2H08 expectations consistent with 1H08

(1) As of T17/08; Full-year
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Net Charge-offs

1Q08 2Q08 2008 Outlook ™

Home equity loans/lines 80 bp 76 bp 75 -85 bp
+ Early exit of broker originations beginning in 2005: 2005 = 25%, 2006 = 15%, 2007 = <3%
» No exposure to CA, AZ, NV, with only minimal exposure to FL

+ Underwritten based on cash flow and FICO scores — allows us to manage the Probability of
Default. Loss Given Default assumption at underwriting is 95%.

+ Declining trend in overall and seriously delinguent balances indicate consistent performance in
second half 2008, supported by enhanced loss mitigation strategies

+ QOur 2006 and 2007 vintages are performing substantially better than 2004 and 2005

Residential loans 22 bp 33 bp 30 -40 bp

« No sub-prime mortgages

+ Minimal Alt-A exposure — 10% of residential mortgages run-off portfolio

+ Modest interest only exposure — 15% of residential mortgages, higher income and FICO borrowers
+ Low ARM reset risk — high quality borrower can refinance / absorb reset

Total portfolio 48 bp 64 bp 65 -70 bp
Amount (smm) $48.4 $65.2 $265 - $285

(1) As of 7117/08; Full-year

@ Huntington °




2008 Outlook (7

Earnings per share @

Assumptions

« Net interest margin
* Annualized average loan growth 4

« Commercial loans

« Consumer loans
* Annualized average core deposit growth
» Annualized non-interest income growth
» Annualized expense growth ©
* Debt extinguishment gain of $21 million pre-tax
+ No significant market-related gains/losses
» Credit quality @

» Net charge-off ratio — full year

* ACL ratio at year end
+ No stock repurchase activity
+ Effective tax rate for 2H08

(1) As of 7/117/08

$1.25-$1.35

flat to up slightly
low-single digit
mid-single digit

flat
low- / mid-single digit

low single digit
down slightly

$0.03 per share

65-70 bp
10-20 bp increase

24%-26%

(2) Full year, reflects 1HOB reported earnings and outlook assumptions listed below

(2) Compared with 3,28% in 2008

(4) Annualized growth rates from the 2Q08 level, adjusted for 2008 mortgage loan sale

(5) Annualized growth rate from 2008 level

(68) Annualized growth rates from the 2Q08 level, adjusted for seasonal items and Significant ltems

g} NCO = full-year; ACL from 6/30/08 position
Huntington




Regulatory Capital Stress Test (7

Next 12-Month Assumptions ()
+ 3% annualized asset growth + Dividend held constant
*  $1.30 EPS base case + No new capital issuances

+  0.70% annualized NCO rate or
approximately $70 million / quarter or $280

. illion r,. : .
rier PGS Ftio Total Capital Ratio
9.5% 13.0% -
8.8% 9.2%
A g l—%&wﬂ 125% | 1209
12.2%
Al = —+—Base Case 11.5% { —*—Base Case 11.5%
75% | —=—2X NCO ~$280 MM more <t —i— 2X NCO ~$280 MM more
7.0% - —8— 3% NCO ~$560 MM more % | —=—3X NCO ~$560 MM more
’ —s—Reg Well Cap Min S0, A|RRSS=Reg Vi Cap in
6.5% 1 gow '||.'|.‘0% ° ° ° °
10.0% -
60% | —0—0—0—9 '“’
5.5% - 9.5% -
5.0% . - . : : 9.0% ; ; ; . !
6/08 9/08 12008 3/09 6/09 6/08 9/08 12108 3/08  6/09

‘ Hun“nntﬂn | (1) For analytical purposes only, not to be interpreted as projected or targeted performance |




Investor Takeaways

Second Quarter Performance

* Reported results of $0.25 EPS... included a net 3 cents negative impact

« Credit quality performance was consistent with expectations

« Franklin performance consistent with expectations and terms of the restructuring

» Good loan / deposit performance with strong growth in selected key fee income
activities and increased focus on delivering expense efficiencies

= Capital levels that are strong on both an absolute and relative basis

Prospects

* The economic environment is expected to remain tough with no relief until well
into 2009

» The reduced 2008 full year earnings target of $1.25-$1.35 EPS primarily reflects
a higher level of reserve building with full-year net charge-offs of 65-70 bp

« Capital levels should continue to improve and we believe are strong enough to
handle credit quality performance significantly worse than expected

« Focus on delivering results and creating long-term value for shareholders




2008 — 2007 Quarterly
Financial Review
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Quarterly Earnings

{EMM)
Met interest income
Provision
MNon-interest income
MNon-interest expense
Pre-tax income/{loss)

Met Income/(loss)

EPS

NM - not meaningful

Change Better (Worse) vs.

1Q08 2Q07
2Q08 1Q08 2Q07 Amt. Amt, Pct,

$ 3899 § 3768 32534 |$ 130 [$ 1365 54 %
(120.8) (88.7) (60.1) (32.2) (60.7) NM
236.4 235.8 156.2 0.7 80.2 51
(377.8) (370.5) (244.7) (7.3) (133.1) (54)
127.7 153.4 104.8 (25.8) 22.9 22

$ 1014 § 1271 $ 805 |$ (257) [$ 208 26

$ 025 $ 035 $ 034 |$ (010) [$ (009) _ (26) %




1Q08 Earnings Summary

Net income

Significant Items

Aggregate impact of Visa ® IPO ¥
Deferred tax valuation allowance benefit
Net market-related losses ¥

Asset impairment

Merger costs

(1) Pre-tax
(2) After tax
(3) Gain from IPO
Partial reversal of 4Q07 indemnification
(4) Met impact of MSR hedging
Equity investment losses
Investment securities gains

After-tax EPS
$127.1 MM $0.35

Favorable/(Unfavorable)
Earnings (¥ EPS @
$37.5 $0.07

11.1 @ 0.03
(20.0) (0.04)
(11.0) (0.02)

(7.3) (0.01)

$25.1
12.4

§(18.8)

27
1.4




4Q07 Earnings Summary

After-tax EPS

Net loss $(239.3) MM $(0.65)
Significant Items Favorable/(Unfavorable)
Earnings (¥ EPS @

Franklin relationship $(423.6) $(0.75)
Net market-related losses ¥ (63.5) (0.11)
Merger costs (44.4) (0.08)
VISA® indemnification (24.9) (0.04)
Additions to litigation reserves on existing cases (8.9) (0.02)
(1) Pre-tax
(2) After tax
(3) Loss on loans held for sale 3(34.0)

Investment securities impairment losses (11.6)

Equity investment losses (9.4)

Net impact of MSR hedging (8.6)




3Q07 Earnings Summary

After-tax EPS

Net income $138.2 MM  $0.38
Significant Items Favorable/(Unfavorable)
Earnings "  EPS @

Sky Financial merger-related integration costs $(32.3) $(0.06)
Net market-related losses ¥ (18.0) (0.03)
(1) Pre-tax
(2) After tax
(3) Investment securities impairment losses $(23.3)

Equity investment losses (4.4)

Met impact of MSR hedging (3.6)

Investment securities gains 102

Gain on debt extinguishment 3.2

(@ Huntington !




2Q07 Earnings Summary

After-tax EPS

Net income $80.5 MM $0.34
Significant Items Favorable/(Unfavorable)
Earnings (7 EPS @

Sky Financial merger-related integration costs $(7.6) MM $(0.02)
Net market-related losses ¥ (3.5) (0.01)
(1) Pre-tax
(2) After tax
(3) Investment securities impairment $(5.1)

MSR mark-to-market net of hedge-related trading activity (4.8)

Gain on debt extinguishment 4.1

Equity investment gains 23

@ Huntington -




1Q07 Earnings Summary

After-tax EPS

Net income $95.7 MM  $0.40
Significant Items Favorable/(Unfavorable)
Earnings (7 EPS @
Equity investment losses $(8.5) MM  $(0.02)
MSR mark-to-market net of hedge-related trading activity (2.0) (0.01)
Litigation losses (1.9 (0.01)
(1) Pre-tax
(2) After tax

@ Huntington -




Significant Items Impacting Financial Performance
Comparisons — Reconcilation

2008 — 2007 Quarterly

vie milions, excep per share amaits) 1008
Aller-tax EIS Alter-tax EPrs

et income applicable to comemon - reporied earnings 5 90200 5 0325 5 1IT.EH 5 035

items - favarable (unfayorable) impaci: Earmings (1} EI'S Earnings (1) EPs

e extingsishment gais (loss) - KIE 2177 0,00 - -

Loss on loans held for sale (72000 {001}

Ciaim on sale ol morigge kans 2.005% Lt ] = =

Cinim o sale of Vies Masier Cand stock 25087 LX)

Wisa anis-irusi indenmification = - 12435 02

Merger casts (14.55%)  {0.03) (T278) (000

MESR bedging (1338 (0000 (18.768)  (0.03)

Eeuity imvestment gains (losses) 20 o0y (26800 (000)

Secarnities impairment - - [ERTEH (0003

Uther securities gains 2013 0.0 4.533 001

Al pmpaarment - - I (002

Deeferred tax valuatios allowsmee (23 3438 a0l 11082 003

g madlicns, excepl per sihare Qs 407 307 20T 1
Aler-ax EPS Aler-tax  EPS Aleiax  EPS Aller-as EPS

et ineome - reporied carnings

5 [230.280) 5 (065)

S 138202 S B3R

5 BOEIT S 0

5 9RT26 5 O

Inemis - favarsble (unfssarable) inpact: Earmings (1}  FPS Earmings (1] FPS Earmings (1] EPS Earnings (1} EP'S
Iheba extinguishment gain (loss) - NIE - 3230 001 406} 0.0 - -
Dheba extingsishment gais - nos-int income - - 0,748 = = = =
Framklin relatiomship (423.645)  (0.T5) = - -
Los om loans held for sale (3.003)  (006) = =
WISA anti-tst mndemnilieastion (248700 (0.04) - - - - - -
Merger cosis (HLA1E) (00E) (322600 (006) {1.577)  {0.02) (LRI =
MEHR bedging (B.5M4)  (002) (34645) (001 750 (000) (201R)  (O1y
Expuity imvestment gains (losses) @3 002y (38T) (000 2301 0. (R530) 002y
Secanilics impairment (L350 (0.02) (23.338)  (002) (3.039) 000 . .
her securities gxins - - 9435 - - o104 -
Additions to Rilagaleon rescrves on oxElng G (B.5000 002y - CLE6T) (00

({1} Pre-tax unless otherwise noted
(2) Afler-lax




Significant Items Impacting Financial Performance
Comparisons — Reconciliation

2007 — 2006 Full Year

(i millions, exceps per share amounts) 2007 2006

After-tax EPS After-tax EPS
Net income - reporied earnings 5 75169 5 025 5 461220 5 192
Significant items - favorable (unfavorable) impact: Earnings (1) EPS Earnings (1) EPS
Debt extinguishment gain (loss) - NIE 7310 0.02 - -
Debt extinguishment gain - non-int income 0748 - -
Franklin relationship (423.645) {0.91) - -
Loss on loans held for sale (34.003) {0.07) - -
VISA anti-trust indemnification {24 8700 {0.05) = o
Merger costs (B5.084) (0.18) (3.749) {0.01)
MSR FAS |56 accounting change ~ o 5143 001
MSR hedging (1B.98T) {0.04) (1.521) -
Equity investment gains (losses) {20,009y {0.04) T436 0.02
Securities impaimment (40.025) {0.09) - -
(Other securitics gains 9539 0.02 (0.053) -
Additions to litigation reserves on existing ¢ases (1L76T) (0.02) - -
Reduction to foderal income tax expense (2) - - 84541 0,35
Gain on sale of Master Card stock - - 3341 0.01
Balance sheet restructuring - - (77.525) (0.21)
Huntington Foundation contribution - - (10.000) {0.03)
Automobile lease residual value losses - - (3.549) (0.01)
Severance and consolidation expenses - - {4.750) {0.01)
Adjustment for equity method investments. - - {3.240) {0.01)
Adjustment to defer home equity annual fees - - (2.254) (0.01)

{1} Pre-tax unless otherwise noted
{2} After-tax




Income Statement
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Net Income and EPS Trends

Net Income Earnings Per Share
{SMM)
$160 $138.2 $1274 50.70
= si014 $0.60
$110 | ggo5 $0.50
$0.38

$60 $0.40 | $0.34 Y
$0.30
$10 $0.20
(840) sa.10
$0.00

(590) 5 5 5 2

wof § g g &
($140) (50.20)
{$0.30)
(5190) {50.40)
.50
(5240) LE8.50)
(5239.3) ($0.60)

(5290) {50.70) ($0.65)




Revenue Trends

Prior Year Quarter Swcond Quarber

Change Marger  MNon-marger Related
{in millians) 2008 2007 Amount % Related  Amount % (1)
Met Interest income - FTE § 355 § 2575 § 1380 54 % 51518 §(136) i3) %
Non-interest Income
Sarvice charges on deposit accounts & 786 § 500 5 246 8 % 5 247 5 &5 T %
Trust senices A 268 B3 24 7.0 0.7} 2
Brokerage and insurance income 3_.7 17.2 1B.5 NM 171 1.4 4
Oher sarvicd charges and haes 232 14.9 B3 =6 5.8 25 12
Bank owned life msurance income 141 10.8 az 30 18 1.4 1"
Mortgage banking income (loss) 125 T 54 TG 63 {0.5) M
Securilies gains (losses) 21 {5.1) 72 NM 0.3 89 NM
Other income 361 344 1.7 5 B4 4.7} 112}
Total non-interest incorme § 2354 5 1562 § 802 51 % § 887 § 115 5 %
(1) = non-merger related | (prior period + merger-retated)
& Second First
Linked Quarter Quarter  Quarter Change
fin milkans] 2008 2008 Amaant %
Met interest income - FTE 5 3985 S @23 5 132 3 %
Mon-intenest Incame
Sarvice charges an deposit accounts § T™@E& § 727 § TO 10 %
Trust sendces 331 341 na 3)
Brokerage and insurance income /T 6.6 [1o5: ] 2)
Othar service charges and fess nz 0T 25 12
Bank gwned life insurance income 141 138 04 3
Martgage barking income (loss) 125 T 198 NM
Sacurities gains (losses) 21 1.4 08 45
Cther income 36.1 B35 (275 43
Total nen-interest inconme § 234 § 2358 § 07 0 %

(1) = nen=manger related ! (pricr paried + merger-retated)

@ Huntington




Net Interest Income & Margin Trends

Net Interest Income (FTE) Net Interest Margin (FTE)
Mi
SW‘F* . 4,00% -
Merger related
$450 - 3.80%
$415.3

$400 $388.3 gagpg 3955 3.50% | 3.52%

$350

$300

5250 3.00%
Change 2Q08 vs 1Q08:

3200 £00% | Impact of rate changes 5 bp
(improved pricing)

$150 2.60% - Convert. preferred issuance 2 bps
Volume/other (1)

3100 2.40%
Total Change 6 bp

$50 2.200% -
50 2.00% T T T T ]
2007 3Q07 4007 1008 2Q08 2007 3Q07 4Q07 1Q08 2008

@ Huntington (1) Fuly texable equivalent basis




Net Interest Margin — Yields & Rate Trends

8.00% -

T.00% -
Earning asset yield
6.00%

5.00% -

4.00% -

3.00%

= \ Net Interest Margin
Interest bearing

1.00% 1 liabilities rate

™~ Fed Funds rate

0.00%

2003 4003 2004 4004 2005 4005 2006 4008 2a07 4a07 2008




Managing Interest Rate Risk
Net Interest Income at Risk = Interest Rate Risk + Business Risk

Interest Rate Risk

* The exposure of income (short-term interest rate risk) and
economic values (long-term interest rate risk) to changes in
market interest rates

Business Risk
+ Examples:
+ Loan volumes fall below expectations
*+ Deposit pricing competition that shrinks margins

+ These examples cause net interest income volatility and should
not be confused as hedgable interest rate risk




Managing Interest Rate Risk

Philosophy
« Strong and relatively stable net interest margin

-

Maintain long-term perspective... avoid speculating on the short-term
movement in interest rates

-

Policy metrics to manage interest rate risk include:
* Net interest income at risk simulation model — S-T interest rate risk
* Economic Value of Equity at risk (EVE) — L-T interest rate risk

-

Operate within established guidelines
* Net interest income at risk guideline limited to (4)%
« EVE at risk guideline limited to (12)%

-

L-T bias to be modestly liability sensitive
* Natural business flows typically asset sensitive
+ Current positioning indicates sensitivity to increasing interest rates

|




Managing Interest Rate Risk

Net Interest Income at Risk

Forward Curve +2%, -2%, & -1% Gradual Change in Rates

4.0% 1

3.0% 4

2.0% -

1.0% 4

0.0% -

-1.0% -

=2.0%

-3.0%

-4.0% -

-#- 2% Rate Rise —#—2% Rate Fall —&—1% Rate Fall

2.2%
3.0%

2 2 2 5 5 5 5 2 3

5 S g g 8 8 g g g

(1) Al leases treated on direct financing lease basis




Managing Interest Rate Risk

Modeled Exposure
Net Interest Income at Risk (S-T measure)

bp change (200) bp (100) bp +100 bp +200 bp
6/30/08 (0.3)% 0.0% (0.3)% (0.6)%
3/31/08 (1.8) (0.4) (0.1) (0.7)
12/31/07 (3.0) (1.3) 14 2.2
9/30/07 (0.8) (0.3) 05 08
6130/07 (0.2) 0.1 0.2 0.2

Economic Value of Equity at Risk (L-T measure) @
bp change (200} bp (100} bp +100 bp +200 bp
6/30/08 1.6% 3.5% (5.5)% (11.7)%
3/31/08 16 2.3 (5.0) (11.3%
12131107 (0.3) 1.1 (4.4) (10.8)
QI30/07 (1.0} 08 (4.6) {9.8)
6/30/07 1.4 2.4 (5.9) {12.1)

(2 Eshmaled wnpau on lh& vﬂue or assels and Iiabulrlms A5S it i
(3) Includes assumption that market rates do not decline below 0. Emb VT Ih& nm lmlue mnmn peﬂod

(4) Beginning 7/01/07, following the acquisition of Sky Financial, economic value of eguity is measured on the basis of net equily.

Prior periods were measured on the basis of lotal equily.
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Non-interest Income Trends

Nl xecld. Auto Oper. Lease. Inc.

§300.0 Wk

$200.0

$154.6
$150.0

$100.0 -

2Q07 3Qo7

- Merger related

$167.9

4Q07

$220.9

1Q08

$227.1

2Q08

Auto Operating Lease Income

$100.0

$90.0

$80.0

$70.0

$60.0

$50.0

$30.0

$10.0

$0.0

(EMM)

$1.6

2q07

$0.7

3Qo7

$2.7

4Q07

$5.8

1Q08

$9.4

2008




Deposit and Other Service Charges

Deposit Service Charges

$100.0

$90.0

$80.0

§70.0

$60.0

$50.0

$40.0

$30.0

$20.0

$10.0

$0.0

(EMM)

- Merger related

1.3
o o $79.6

s72.7

50.0

2Q07 3Qo7 4Q07 1Q08 2008

$30.0

$25.0

$20.0

$15.0

$10.0

$5.0

$0.0

Other Service Charges

(EMA)
- Merger related

$21.9

2Q07 3Qo7 4Q07 1Q08 2008
(1) Indludes check card and ATM fees
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Trust and Brokerage / Insurance Income

Trust Services

(EMM)

- Merger related

$35.2

$35.0 $336

2007 3Qo7 4007

$34.1

1008

$40.0

$35.0

$30.0

$25.0

$20.0

$15.0

$10.0

$5.0

$0.0

Brokerage / Insurance

{(EMM)
$36.6

$30.3

]

$17.2

2007 3Q07 4007 1Q08

(1) Merger related NM due to seasonality

$35.7




Mortgage Banking Income

{EMM)
Origination & secondary marketing
Servicing fees
Amortz. capitalized servicing
Other mtg. banking income

Sub-total

MSR recovery

Net trading gains (losses) (7
Total

Investor servicing portfolio 2/
Weighted average coupon
Originations

Mortgage servicing rights2

MSR % of investor servicing portfolio®?

2Q08 1008 4Q07 3Q07 2Q07
$13.1 $9.3 $5.9 $8.4 $6.8
11.2 10.9 114 108 7.0
(7.0) (6.9) (5.9) (6.6) (4.4)
6.0 4.3 4.1 3.0 2.8
23.2 17.6 15.5 15.6 12.1
39.0 (18.1) (21.2) (9.9) 16.0
(49.7) (6.6) 95 3.9 (21.0)
$12.5 $(7.1) $3.7 $9.6 7.1
$158B  $151B  $151B  $15.1B $8.7B
594%  597%  598%  596%  590%
$1.1B $1.2B $1.08 $1.0B $0.9B

$240.0 MM $191.8 MM $207.9 MM $228.9 MM $155.4 MM

1.52%

(1) Related to MSR hedging and included in ofher non-interest income

{2) End of period

1.27 %

1.38 %

1.52 %

1.79 %

7




Expense Trends

Prior Year Quarter Marger |
Second Cuartsr Clmﬂgl Merger  Restruct Nnn-rrlanarllrmd
i millans) 20068 2007 Amaunt £ felated  Costs Arnaunt % (1)
Non-interest Expense
Parsonnel costs §2000 §1352 § 648 48 % 5 GB3 5 100 5135 (&} %
Qutside data processing and other servies 30,2 %7 45 17 123 50 (2.8) (%)
et secupaney 270 19.4 76 39 1oz 1.7 (4.3} (14}
Equiprmanit 257 172 1] 50 4.8 28 10 4
Amartization of intangibles 19.3 25 &8 MM 165 = 03 2
Marksting 7.3 80 (1.6) {18) 4.4 {1.8) (4.5) (38)
Professional senices 13.8 B.1 57 ] 27 {1.0) 38 40
Telacommurications 69 46 23 50 22 0.0 o 1
Printing and supplies 48 ar 14 30 14 0.0 (0.3} (&)
Othar sxpanss 42.9 185 235 M 13.0 {0.1) 105 33
Total non-interest axpense 5A7TAE 5 AM4T 5 1331 54 % 51387 % 7.0 5 (95 (2} %
{1) = non-merger related / (prior periad + merger-related)
Linked Quarter Socomd  Fit Merger |
Quarter  Quarter Change Resiruct Mo Felated
fin milana) 2008 2008 Amcarnt ) Amount % (1)
Non-interest Expense
Parsonnel costs £ 2000 5 218 £ (20) = 3 78 5 (A7) (5) %
Crutside data processing and ather senvice 032 344 (4:2) {12) (4.3) a1 Q
Net pecupancy 2.0 a2 (6:3) {19) 1.4 (76) 22)
Equiprant 257 238 19 & T 0:8) (&)
Amartization of intangibles 183 189 04 2 - 0.4 2
Marketing 73 k] (1.6) {18) o1y (1.5 {7
Professional services 138 a1 47 51 04 43 45
Telacommunications -3 &2 06 10 0B 1.2 2
Printing and supplies 48 56 08y {15) (0.0} (0.8 {15)
Othér Explrnss 42.9 26.3 14.5 51 0.0 14.5 51
Total non-interest sxpense § W78 5 3TE $ T3 % § 72 § 00 0 %

(1) = nen-menger related ! (prior period + merger-refated)




Non-interest Expense Trends

NIE xcld. Auto Oper. Lease Exp.

$600.0

$500.0

$400.0

§100.0

(EMM)

- Merger related
I:l Merger costs

$437.6

2Q07 3qo7 4Q07

Auto Operating Lease Expense

$100.0

$20.0

$80.0

$70.0

$60.0

$50.0

$40.0

$30.0

5200

1Q08 2008

30




Efficiency Ratio Trends

5% - —*— Efficiency Ratio - Reported 73.5%
-=- Efficiency Ratio - Adjusted (7

53.0%
50% T T T T d

1Q07 2007 3Qo7 4Q07 1Q08 2Q08

(1) Reported revenue and expenses adjusied for automobile operating lease expense and other lems affecting comparability including
merger costs. See Operating Leverage & Efficiency Trend slide in the Appendix for a complete reconciliation between GAAP and
adjusted revenue and expenses,




Operating Leverage & Efficiency Ratio Trends

Effiziency Rano and Oparating Leversge Recossilintion

4 BN 3008 1008 Lt 30 Ed 1347
Total revenus - FTH - repaad $ SIS GAOTA|S SR 5 62000 § LT 5 ATTR
Changa % - YOY- reportsd AT 2Ty s Ty ETH e
Change % - LG reporied 7% gl L L] % 0%
U0 OO e £ e 7200 {4500 o nn L] R0}
Becuries (pae] oases - ofher : E . Liled [Ah
Adissprreest Deme (5]
G o gl of Yea® § MaieeDandl wock. g 25087 a " .
St impasment (=D {1425 .85 ik sim
lateral secusten [garm) uses - - - 455 -
Detn 20 - - 2 (745 o =
Total revenus - FTE - sdjusted 5 STnT|s sTem|s SeRTTS 5 MO 5 817900 § MG
Changs % - YO saumes X 0% ™ 5% 5% 25
Shangs % - LG snusied oo tE BIEY % 2% 25%
Total non-istarest aupanss - reponted § ITTRCH|E ST04EN |5 400851 5 385563 § 28658 § M2OTZ
Changa % - YOY- reporisd 540 5300 I EE) XY 185%
Changs % - LG - reported 2 5T 14 0% srem 1% S
ALtn ooetating leaus supanae T 200 50 L] k0] et ] (1. 111
AITCataanon of Stangtiey 18337y [T 0 1en [yl -] fraal] 2520y
g (1]
Lloages el roegratan coaty 4583 {7 | il Ang 260 7T -
et eeubeensetozatn B 12455 24 B0} E =
Dot pesaryrrost o 24T = . 380 L0 :
Totsl non-istaredt enpanne - adpntes B 33800 I8 353406 |6 d4av88 8 3M0T 8 7074 § J3T.E
Change % - YOY- sdpntes adm SEAN Ak Han 41w B3
Changs % - L3 - adusted A 1% Rl anaw a1% 2
Dparating levarsge - YOV - reported 7% E.r (1.3 oo £ 2%
Dperating leverage - LD - sepored o 20.%| no% RT0% 11% 101%
Ciparating levaruge - YO - adjussed [T 24 A 0T D4 an
Dperatng leverage - LO - adpoated Lt 1% 1AM 10% ams a4
Efficiancy rasa - raporsed (] b 5 AT AT TN ST boFad
EMCHnCy raso . sajusted (3] 4% w00 BN, B3 [ 0%

1) e viaalid 38 rok Pt o SEQIRE bumraus ST S Sae Danes of Prsssniaton in 20 Esmirgs Press Relsass for 3 48 dacunscn
125 Mo s - T O SRS | FTE b tvast - SE0LATES Do (M56ed)

3 Bon-int. wopady, | ETE nevenas ad)

[ Fioe 008 v 008 comparality efieated srmcunts added for 005, ot 2005 i 2004 cormparatilly srmcenis g D,




ROE, ROA & ICG Trends

35.0% -
30.0%
25.0%
20.0% -
15.0% -
10.0% -

5.0% -

—8—Retumn on Avg. Equity
—&— Internal Capital Generation Rate (1)
== Retumn on Tangible Equity

—4—Return on Avg. Assets

1.02%
0.73%

0.0%

-6.0% -
=10.0% -
15.0% -
=20.0% -
-25.0% -
-30.0% -

-35.0% -

(1) 1CG = ROE x (1-{dividend declared per share/eamings per share))

2Q07 3Qo7 4Q07 1Q08 2008

-1.74%




Investment Securities

@ Huntington
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Investment Securities

Average Balances

(EMM)
$7,000 +

$6,500 + 6.20% g5 19%
$6,000 +
$5,500 -+
$5,000 +
54,500 -
$4,000 -
$3,500 -
$3,000 -
$2,500 -
$2,000 -
$1,500 -
$1,000 -
$500 -

$0 -

6.10%
5.88%

54,626 34,496 54,477

2Q07 Q07  4Q07

1Q08

5.69%

$4,688

2Q08

- 6.75%

- 6.25%

- 5.75%

- 5.26%

- 4.75%

- 4.26%

- 3.76%

- 3.26%

- 2.75%

- 2.26%

% of Average Earning Assets

14% -

12%

10% -

8%

6%

12.3%

9.9%

9.7%

9.5% 9.4%

2Q07

3Qo7

4007 1Q08 2008




AFS Securities Overview — 6/30/08

$4.8 Billion

(SMM) Mortgage & Asset Backed

Mortgage

Asset AA' 5674

Bachked Prima CMO AAA S
Municipal 5708
Bonds -
Alt-A AA A
FRBIFHLE $424 mortgage
Stock g
Pooled Trust A
+ $213
US Treas & $349 AAA Preferred (1)
Agency 4
NIM Bonds |$3
Other || $40
MNote: Ralings are averages within the categary (1) Primarily trust prefemeds for banks/insurance companies

45




Available for Sale Securities Mix

12/31/05 12/31/06 12/31/07 6/30/08
$45B $44B $45B $48B
2.8 Years 3.2 Years 3.5 Years 4.2 Years
33%/67% 14% 1 86% 7% 193% 14% / 86% ™

65%
60%
55%
50%
45%
A0
35%
30%
25%
20%
15%
10%

5%

0%

12130005 12/31/06 12131/2007 6/30/2008

® Mortgage Backed 0 Agency B Asset Backed @ Muni's @ Treasuries | Other
. Hlllllll'lul'ﬂl'l (1) Variable rate / fixed rale; ARM'S > 1 year classified as fixed rate




Investment Securities — Credit Quality (7

® 12/05 O 12/06 W 12/07 @ 6/08

9.3%
9%

E 0.1%
0.0%
0.0%
0.0%
0.4%
0.4%

2.0%
3.5%
3.

Mot Rated | BEB- FRE & FHLB Stock

‘ Hl.llllll'lnl'ﬂl'l (1) Percent calculation excludes FRBIFHLE stock required to be held by regulation o




Loans and Leases

@ Huntington
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Loan Trends
Average ($8)

Commercial & industrial
Commercial real estate

Total commercial
Automobile loans
Automobile leases
Home equity
Residential mortgages @
Other loans

Total consumer

Total loans and leases

Total earning assets

(1) Linked quaner percent change annualzed
(2) Impacied by loan sales

Annualized Growth ‘"

2Q08 v 1Q08 v 2Q08 v
2Q08 1Q08 4Q07 2Q07
$ 136 9 % 2 % 67 %
9.6 14 10 NM
23.2 11 6 81
36 40 34 57
0.9 (64) (57) (41)
7.4 5 (1) 48
5.2 (13) (6) 19
0.7 (8) (8) 65
17.8 (1) 31

$ 41.0 7 % 3 % 55 %

$ 48.3 5 % 3 % 52 %
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Loan Trends —

Prior Year Quarter

2Q08

Second Quarter Change Merger  Non-merger Related
{in billions) 2008 2007 Amount % Related  Amount % (1)
Average Loans and Leases
Commercial and industrial $ 138 5§ 82 $ 5.5 B7 % 5 48 8 07 5 %
Commercial real estate 9.6 4.7 5.0 M 4.0 1.0 11
Total commercial $ 232 5 128 3§ 104 B % §5 87 § 1.7 8 %
Automobile loans and leases 4.6 38 o7 18 0.4 02 B
Horme edquity 74 5.0 24 48 24 0.0 1]
Residential morigage 52 4.4 0.8 19 1.1 (0.3) (5)
Other consumer 0.7 0.4 0.3 65 0.1 0.1 23
Total consumer 178 136 4.2 £l 4.1 0.1 1
Total loans and leases S 410 5 264 5 146 55 % § 128 §% 18 5 %
(1) = nen-merger related / (prior period + merger-related)
Linked Quarter Second First
Quarber Quarter Change
{in hillions) 2008 2008 Ameunt %o
Average Loans and Leases
Commercial and industrial 5§ 136 § 133 § 032 2 %
Commercial real estate 9.6 9.3 0.3 3
Total commercial $ 232 § X268 § 06 3 %
Automobile loans and leases 4.6 4.4 0.2 3
Home equity T4 T3 01 1
Residential mortgage 52 5.4 (0.2) 3
Other consumer 0.7 0.7 (0.0} (2)
Total consumer 17.8 17.7 0.1 ']
Total loans and leases 5 410 5 404 5 07 2 %




Credit Composition — 6/30/08

By Type
($B) Amt
Commercial & industrial $ 13.7
Commercial real estate 9.7
Total commercial 23.4
Auto loans 3.8
Auto direct fin. leases 0.8
Home equity 7.4
Residential real estate 4.9
Other consumer 0.7
Total consumer 17.6
Total loans & leases $41.0
Total auto exposure $4.6

Pct
33%
24
57

9
2
18
12

|ah
LU

1

(=]
(=]

%

1%

By Business Segment

Central Ohio
MNorthwest Ohio
Greater Cleveland
Greater Akron/Canton
5. OhioMentucky
Mahaning Valley
Ohia Valley

W. Michigan

E. Michigan

W. Pennsylvania
Fittsburgh
Central Indlana
W. Virginia

Other Regicnal (1)
Dealer Sales
PFCMG

Treasury/Other

|14.2%
|14.6%

6.4%

(1) Includes Home Lending ($3.8 B),

Franklin Credit Management ($1.1 B),

and Equipment Leasing ($1.0 B}
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Credit Portfolio Overview — 6/30/08
$41.0 Billion

(M) CRE
p——
cal $13,746

Other $8,056
CRE

CRE §9,701 —
SEHE $1,645

Home equity L

Residential
mortgages

Auto
loanflease

@ Huntington




Credit Exposure Composition

(ENINT) 12/31/07 12/31/06 12131/05 12131104 12131103
Amt Pct Amt  Pet Amt  Pci Amt  Pct Amt Pet
Commercial & industrial $131 33% $78 30% $68 28% 358 24% $53 24 %
Commercial real estate 9.2 23 45 17 40 18 45 19 42 19
Total commercial 223 56 124 47 108 44 103 43 95 48
Auto loans 31 8 21 8 2.0 8 1.9 8 30 13
Auto direct fin. leases 1.2 3 18 T 23 a9 24 10 19 9
Home equity 7.3 18 49 18 48 19 46 19 37 17
Residential real estate 54 14 45 17 42 17 g 186 25 11
Other consumer 07 2 04 2 g4 1 05 2 o4 2
Taotal consumer 17.7 44 138 53 136 55 133 55 116 52
Total loans & leases 40.1 100 26.2 100 245 99 236 98 1.1 94
Auto operating leases == - -- - 0.2 1 06 2 13 6
Total credit exposure $401 100% 5262 100% 3247 100% $241 100% $224 100 %
ITotal auto exposure (™ $43 1% $39 15% $45 18% 350 21% $62 28 %I

(1) As % of total loans and leases + auto operating leases + auto loans securitized
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Loans and Leases by Business Segment

Average (38)

Central Ohio
MNarthwest Ohio
Greater Cleveland
Greater Akron/Canton
Southern Ohio/Kentucky
Mahoning Valley
Ohio Valley
West Michigan
East Michigan
Western Pennsylvania
Pittsburgh
Central Indiana
West Virginia
Other Regional
Regional Banking
Dealer Sales ¥

Pwvt Fin'l & Cap. Mkts Group

Treasury/Other
Total

(1) Linked quaner percent change annualzed
(2) Impacted by automaobile lcan sales

Annualized Growth '

2008 v 1Q08 v 2008 v
2Qo8 1Q08 4Q07 2Q07
5.2 B % 7 % 43 %
2.3 (&) (4) NM
3.2 12 9 57
2.1 13 (3) 57
29 21 32 33
0.9 2 (16) -
0.9 1 1 =
286 10 (5 5
1.8 13 ) 9
1.0 7 (22) -
0.9 10 6 B,
1.5 17 19 55
1.2 13 g 6
6.1 (8) (19) 81
32.6 6 = 66
5.9 11 15 20
26 6 5 37
41.0 7 3 55




Total Commercial Loans — 6/30/08
By Industry Sector $23.4 Billion

Finance, insurance, RE 42%,
Services

Manufacturing

Retail Trade

Contractors & construction
Wholesale trade

Trans., commun., utilities

Energy

Agriculture i} 1% B Franklin

Public admin & other 1%
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Total Commercial Loans — 6/30/08

$23.4 Billion
# of Loans by Size Loans by Dollar Size
838 18% 0
29, 6%
42,369
98% 16%
W<SSMM  mS5-MM B $5 MM -< $10 MM
$5 MM - < $10 MM 517 E$10 MM - <$25 MM
$10 MM - < $25 MM 273 0 %25 MM - < $50 MM
$25 MM - < $50 MM 44 m$50 MM +
> $50 MM 4
Total 838

(] Huntington {1) Excludes Frankiin - $1.1 B




Commercial Loans

Average Balances

$16.0

$14.0

$12.0

510.0

Linked-guarter % Change ™
(58) 9% 14%
mC&I DO CRE
o $13.27 $13.34 $13.63
$9.05
2007 4007 1Q08 2008

(1) Annualized
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Total Commercial Loans by Business Segment

Average (38) Annualized Growth ™
2008 v 1Q08 v 2Q08v
2008 1008 4007 2007
Central Ohio $ a7 11 % 14 % 53 %
Morthwest Ohio 1.7 (2) (2) NM
Greater Cleveland 24 16 14 &4
Greater Akron/Canton 1.3 22 (1) 77
Southern Ohio/Kentucky 21 29 50 45
Mahoning Valley 0.6 (1) (20) -
Ohio Valley 0.5 8 12 -
West Michigan 1.6 15 132 2]
East Michigan 1.3 16 (11) 12
Westemn Pennsylvania 0.7 (8) (27) -
Pittsburgh 0.8 11 8 -
Central Indiana 1.0 20 27 64
West Virginia 0.8 18 12 7
Other Regional 2.3 {1) (45) NM
Regional Banking 20.9 11 3 a8
Dealer Sales 1.1 1 53 30
Pwt Fin'l & Cap. Mkts Group 1.2 ] 11 43
Treasury/Other - - - -

Total $ 23.2 11 =] 81

(1) Linked gquaner percent change annualzed




Commercial & Industrial Loans — 6/30/08

By Industry Sector $13.7 Billion
Services 24%

Finance, insurance, RE 22%
Manufacturing
Retail trade
Wholesale trade
Trans., commun., utilities
Caontractors & construction

Agriculture

Energy M Franklin

Public admin & other

@ Huntington




Commercial & Industrial Lending

Current portfolio — $13.7 Billion ("

Risk Mitigation
* Focus on Ideal Huntington Client within our footprint
+ Granular portfolio with geographic and sector diversification

» Seeking measured growth — have not sacrificed credit quality and profitability
for short-term growth

« 80% of 2008 portfolio growth has been concentrated in new loans to
existing customers

NCOs / Average Loans (@ NALs /Loans®
0.62%
1.147%
0.80% 0.63%  0-67% 0.75%
2007 3Qo07 4007 1Q08 2Q08 2007 3Q07 4Q07 1Q08 2008

(] Huntington {1) B/30008  (2) Annualized, excluding FCMG  (3) Period end




Franklin Credit (FCMC) - 6/30/08

Total bank group debt $1,247 MM

HBAN debt 1,130 Estimated Repayment
Tranche A () 762 4-5 Yrs.

Tranche B (¥ 347 6-7 Yrs.

Other 21

Specific reserve $115 MM / 10% of $1.1 B

Unpaid principal of mortgage collateral supporting total bank debt $1.98B

Purchased 2™ mortgages $0.9B
Purchased 15t mortgages $0.5B
Tribeca originated 1% mortgages $0.5B

+ HBAN is the primary bank lender... $265 MM participated to other financial institutions, all on a non
recourse basis, including $21MM outside of the restructuring

+ Collateral: 30,000+ underlying individual 1-4 family residential mortgages
+ All loans are cross-collateralized
» Regulatory classification: Substandard and performing
+ Active ongoing performance assessment in conjunction with the company
+ Formal quarterly impairment testing process in place
= HNB lockbox utilized for all payments... including loans participated to other banks
+ Back-up servicer in place
(1) Includes both Franklin purchased 1912 lien and Tribeca originated 1 lien loans

&1




Franklin Credit — Cash Flow Review (7

O

.

All required payments made as agreed with additional principal reductions
Six-month cash flow performance as expected based on Huntington credit assumptions

+ Huntington's position remains conservative relative to loss content in the receivables

« Franklin servicing capabilities continue to be sound as measured by recency payments, loss
mitigation strategies and OREO processes

+ May vs. June cash flow reflected timing differences in payoffs
(SMMY)

$50.0
$45.0
$40.0
$35.0
$30.0
$25.0
$20.0
$15.0
$10.0

$5.0

$0.0

Cash Flows @ Principal = Interest
I REO Net Proceeds Em Other Fees
—4—Required P&l & G&A Expense

1108 2008 3108 4108 5/08 6/08
] |'|I‘.IIIIIII§I'IIII {1} Total FCMC relationship including other participants




Franklin Credit — 6/30/08

Cash Flow Sources
» Scheduled principal & interest payments from underlying mortgages
» Payoffs

* Reduction in 2Q08 primarily a function of payoffs with 1Q08 higher than
expected and 2Q08 lower

+ Sales of foreclosed property
« Significant source of future cash flow, particularly for the Tribeca portfolio

« Majority of Tribeca properties in the New York, New Jersey, and
Philadelphia areas where home prices have been more stable
* Fees

» LIBOR reductions since the restructuring have significantly improved
FCMC's contractual cash flow and interest rate swaps have locked in
a majority of this benefit

Total cash flow continues to exceed the required

minimum P&I payment plus G&A expenses
(@ Huntington poTE S #




Franklin Credit — Reserve Analysis @ 3/31/08

{$ MMs) Franklin @  Investor  Huntington
Group

Cash and other assets § 629
Mortgage collateral 1,807.2
Allowance & purchase discounts (262.0)
Net other assets / liabilities (0.8)

MNet assets available for debt service $1,607.5 $1,607.5
Bank debt $1,579.8 $1,579.8 $1,274.1
Less:

Tranche C debt & (125.0) (116.8)

Allowance for loan and lease losses (142.8) (115.3)
Total reserves (267.8) (232.0)
Net bank group debt $1,312.2 $1,0424
Shareholders’ equity — Franklin $27.8
Estimated excess net assets available over bank debt $295.4

(1) Franklin Form 10-C
‘ |'|I.Illllllnl'llll (2) Assumes all bank group padicipants have charged off the Tranche C and reserved at the same level as Huntington
G4




C&l Loans to Auto Industry

Outstandings @

(BMM) 2Q08 1Q08 4Q07 3Q07 2Q07
Loans to suppliers $ 177 $ 205 $ 202 $ 160 $ 76
Dealer floorplan 839 846 795 664 638
Dealer non-floorplan 339 336 286 269 254
Total $1,355 $1,387 $1,282 $1,093 $1,068

NPLs
Amount $5.3 $4.2 343 386 $15.0
Percent 0.31% 0.30% 0.34% 0.78% 1.41%

Net charge-offs (3
Amount $14.0 $16.0 $16.1 $6.1 $1.7
Percent 1.06% 1.15% 1.26% 0.56% 0.16%

(1) Period end
(2) Companies with > 25% of their revenue from the aulo industry; data prior 1o 4Q07 excludes Sky Financial
(3) Trailing 12-month; % annualized
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Commercial Real Estate Loans — 6/30/08

9.7 Billion

By Region By Loan Type

Central Ohio
Cleveland
S.0hio/KY
N.W. Ohio

E. Mich

Lines of Credit
18%

Construction
17%

Bkron/Canton
Indiana
Pittsburgh

W. Michigan
Mahoning Valley
W. PA

Ohio Valley

W. Virginia
Other

Permanent H'In':n’m:nn
35%




Commercial Real Estate Loans — 6/30/08
$9.7 Billion

By Property Type

o | -

Single family |
home bullder

Oifice

Multi family

Industrial &
warehouse

Raw land & other
land uses

Health care

Haotel

Recreational

Other land
development

Agriculure

By Borrower Location

Indiana  W. Virginia
%

Pennsylvania

a% Other <1%

Michigan
14%

Ohio
T0%

@ Huntington (i, pimery represents working capial ines to top tier CRE comparies




Commercial Real Estate Lending

Current portfolio — $9.7 Billion ("

Risk Mitigation

« Granular portfolio with geographic and sector diversification throughout our footprint

* LTV, debt service coverage, property types, and locations all underwritten to
secondary market standards

+ Concentrated in major metro markets to enhance repayment through secondary loan
market

« Enforced standard pre-leasing requirements for office, retail and industrial property
types to reduce market risk exposure

* 67% of 2008 production centered in additional loans to existing borrowers with
a focus on traditional income producing property types

NCOs / Average Loans NALs /Loans®
@ Construction B CRE 2.70%
1.44%
1.23% 1.83% 1.62% 1.92%
1.07%
2007 3Q07 4007 1Q08 2Q08 2007 3Qo7 4007 1Q08 2Q08

(7] Huntington (1) 8/30/08; 52.1 B Construction + $7.6 B Non-construction (2) Annualized  (3) Period end




Huntington Single Family Home Builder Exposure

Current portfolio — $1,645 Million (7

Portfolio Characteristics
« Granular portfolio — only 15 projects over $10 million

= Geographic and sector diversification throughout our footprint
* Primary customers are 1st and 2nd tier developers
= Continuous monitoring

+ Increased reserves based on ongoing process of proactive risk identification given industry-
wide trends

($MM) 2Q08 1Q08 4Q07 3Q07
Vertical construction $1,135 31,148 $1,080 $1,115
Land under development 278 313 325 319
Land held for development __ 230 _ 234 221 _ 223
Total $1,645 31695 $1626 $1,658

‘ I'Il.llllll'lnl'ﬂl'l (1) Period end




Huntington Single Family Home Builder Exposure

Current portfolio — $1,645 Million (7

Portfolio Performance

(SMM)
30+ days past due -5
- %
Classified -$
- %
NPAs (included in Classified) - $
- %
ACL -3
- %
Net charge-offs -3

fannualized) - %

2Qo08
$159
9.7%
$245
14.9%
$118
7.2%
$61
3.7%
$3.2
0.78%

(1} Period end

1Qo8
5143
8.4%
5210
12.4%
$78
4.6%
$55
3.3%
$1.3
0.31%

4Q07  3Q07
5105 $99
6.4% 6.0%
5167 5107
10.3% 6.4%
$65 $48
4.0% 2.9%
$49 $39
3.0% 2.3%
$12.9 50.2

317% 0.05%

T0




CRE - Retail Exposure

Current portfolio — $2,515 Million (7

Portfolio Characteristics
« Granular portfolio

= Geographic and sector diversification throughout our footprint

+ Continued focus on proactive management

($MM) 2Q08 1Q08 4Q07 3Q07
Retail centers $2,064 32,007 $1,797 $1,691
Owner occupied 451 474 431 439
Total $2,5615 $2,481 $2,228 $2131

. Hl.lllllllnl'ﬂll {1} Period end
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CRE - Retail Exposure

Current portfolio — $2,515 Million (7

Portfolio Performance

($MM)
30+ days past due -%
- %
Classified -%
- %
NPAs (included in Classified) - $
- %
ACL -8
- %
Net charge-offs -3

fannualized) - %

2Q08
$78
3.1%
$98
3.9%
$55
2.2%
$46
1.8%
$0.5
0.08%

(1} Period end

1Qo8
543
1.7%
$87
3.5%
$16
0.6%
$44
1.8%
$1.1
0.18%

4Q07  3Q07
538 $32
1.7% 1.5%
$38 $28
1.7% 1.3%
$13 $15
0.6% 0.7%
$33 $30
1.5% 1.4%
526 52.0

0.46% 0.38%

T2




Consumer Loans and Leases — 6/30/08

By Type

{SMM)
Auto loans
Auto direct fin. leases
Home equity *
Residential real estate
Other consumer

Total consumer

*  Home equity lines

Home equity loans

Amt
$3.8
0.8
7.4
4.9

0.7

$17.6

$4.1
33

Pct
21 %

4]

42
28

14

100 %

42%
B Auto loans
B Auto direct. fin. leases
B Home equity
O Residential real estate
B Other consumer

T3




Total Consumer Loans by Business Segment
(Includes Residential Mtg, Home Equity, Auto Loans/Leases & Other)

Average (38) Annualized Growth ™
2008 v 1008 v 2008 v
2008 1008 4007 2007
Central Ohio $ 1.5 (1) % (9) % 23 %
MNarthwest Ohio 0.6 (3) 9) NM
Greater Cleveland 0.8 - (4) 38
Greater Akron/Canton 0.8 (2) (8) 32
Southern Ohio/Kentucky 0.9 1 (4) 5
Mahoning Walley 0.3 (5) (8) -
Ohio Valley 0.4 (8) (11) -
West Michigan 1.0 3 3 {1)
East Michigan 0.5 T 1 4
Western Pennsylvania 0.3 (8) (10) -
Pittsburgh 0.1 - (9) -
Central Indiana 0.5 11 3 40
West Virginia 0.4 3 1 5
Other Regicnal 7 (12) (2) 24
Regional Banking 1.7 (4) (4) 36
Dealer Sales ¥ 47 13 6 18
Pwt Fin'l & Cap. Mkts Group 1.4 4 (1) 33
Treasury/Other - - - -
Total $ 17.8 1 (1) 31

(1) Linked quaner percent change annualzed
(2) Impacted by automaobile lcan sales




Auto Loans & Leases

Auto Loans Auto Leases
(Avg. Quarterly Growth Rate (V- Annualized % (Avg. Quarterly Growth Rate ) — Annualized %
$B) ’

ss0 . 19 nm 17 34 40 550°%) (35)  (33)  (34) (34) (34)

545 1 $4.5 - _
- Merger related s40 - Direct finance leases
0 a A
* i - Operating leases

$3.5 | $3.5 4
$3.0 4 $3.0 4
$2.5 | $2.5 1
$2.0 | $2.0 4
. o $1.55 $1.42 $1.30 $1.19
$1.0 $1.0
$0.5 4 $0.5
$0.0 $0.0
2Q07 Qo7 4Q07 1Q08 2Q08 2Q07 Qo7 4007 1008 2Q08
.Hunllngl'nn E12= g::ltlgliitzngallaam originated since 10M1/07, included in Other Assets o




Indirect Auto Lending

Current portfolio — $4.6 Billion ("

Huntington differentiates itself by:

« Consistency of strategy and commitment to service

« Commitment to service quality for the full dealer relationship
« Fully automated origination and booking system

* Robust data modeling capabilities

Comfortable with current risk profile:

* Lease portfolio is declining due to captives focus and HBAN maintaining
return requirements. The declining portfolio balance creates a higher loss
rate with more volatility.

* 1HO8 loan production was strong on both volume and quality

Loss Outlook Freguency of Default  Severity of Loss
FY2008 assumption s 1.9% 55%

@ Huntington (1) Period end

T6




Indirect Auto Loan Portfolio Performance

Portfolio Performance
30+ days past due %
¥TD NCO %
Origination Quality
Avg FICO

%<670

Avg. LTV

Expected cumulative loss
Orig. ($MM)

Vintage Performance
6 month losses

9 month losses
12 month losses

30+ days past due % for
loans booked < 6 months
(@ Huntington

2Q08

1.43%
0.95%

752
4%
96%
1.24%
$673

0.40%

1008 | 4007 3007 207

1.45%
0.97%

752
4%
93%
1.26%
$679

0.53%

1.94%
0.65%

745
6%
95%
1.58%
$487

0.22%

0.74%

1.55%
0.53%

743
6%
98%
1.66%
3474

0.23%
0.64%

0.52%

1.27%
0.40%

744
5%
98%
1.66%
$503

0.20%
0.47%
0.76%
0.48%

1Q07

1.09%
0.52%

740
7%
97%
1.72%
$447

0.13%
0.35%
0.67%
0.38%

4Q06

1.26%
0.40%

741
8%
96%
1.74%
$379

0.13%
0.28%
0.50%
0.43%

77




Indirect Auto Loan Production

(EMM) 2Qos 1_(;@ 4Q07 3Q07 2Q07 1goz| 4Q06 3Q06 2Q06 1ga§| 4005 3Q05
Loans
Production $ 673 5 679 S 487 $ 474 $ 502 § 447 $ 379 5 458 § 467 § 4160 $ 301 § 469
% new
vehicles 44% 44 44% 47% 49% 47 48% 50% 49% 47 53% 65%
Avg. LTV ¥ 96% 939 95% 98% 98% 97 96% 96% 96% 94% 92% 88%
Avg. FICO 752 75 745 743 744 74 741 743 T4l 741 T4 750
Leases (2
Production $ T4 % 68 § 77 $ B2 % 90 % 6B F TO % 92 $109 F F4 3 95 § 119
% new
vehicles 97% 98% 97% 95% 96% 97% 97% 96% 97% 97% 99% 99%
Avg. residual 43% 44%] 44% 46% 45% 42%] 42% 41% 419% 42% 43%  40%
Avg. LTV L 102% 102% 1029 95% 96% 101%] 102% 101% 101% 103% 103% 103%
Avg. FICO 765 7ed 781 759 755 747 T46 T4B 747 745 749 747
{1) At origination

(2) Originated as operating leases since 10/1/07; previously originated as diredt financing leases

T8




Non-auto Consumer Loans

Year-over-Year % Change

Average Balances

=% (5)% 23%
$8) Linked-quarter % Change @
$8.0 4 @ Home Equity Loans/Lines 5% (13)% (8)%
o O Residential Mortgages
) $7.47 §7.37
B Other $7.30 §7.27 g
$7.0
$6.0 -
$5.0 -
$4.0 4
$3.0
$2.0
$1.0 -
$0.0
2007 3Q07 4007 1Q08 2008
. Hun“nutﬂn (1) Non-merger related {2} Annualized




Residential Collateral Lending at Huntington

Origination Strategies
» Focused on the Huntington core markets
« Utilize the Huntington office network as the primary source
+ Traditional product mix - very limited non-traditional mortgage exposure
Never originated sub-prime loans... payment option ARM structures...
or negative amortization loans
+ Policies and procedures designed to generate high quality borrowers
* Huntington maintains servicing on owned portfolios

Benefits

+ Clear understanding of market dynamics and economic impacts

« Direct contact with most of our borrowers

+ Significant percentage of borrowers have another Huntington banking relationship
+ Provided our customers with appropriate products for their circumstances

* The Interest-Only product is performing well

* Huntington has always been a cash flow lender, utilizing an interest rate stress on ARM
loans and utilizing the D/l ratio as a material portion of the underwriting process

= Qur servicing capabilities allow for appropriate risk mitigation activities across our real
estate secured portfolios




Residential Real Estate Loans

Home Equity Loans / Lines

Avg.
SMM)

$9,000 -

$8,000 1

57-000 T

$6,000

$5,000

$4,000 -

$3,000 1

$2,000

51,000 -

Quarterly Growth Rate- Annualized %
@ () 5

- Merger related

$7468 §7,297 s7,274 S7,365

2Q07 3Qo7 4Q07 1Q08 2008

Residential Mortgages

{Avg.
SMM)

$6,500

$6,000

Quarterly Growth Rate — Annualized %

$5,456 $5437

$4,351

2007 3Q07

(1)

4Q07

(6)

$5,351

1Qo8

(13)

$5,178

2Q08




Residential Real Estate Trends

Outstandings

(Average $MM) 2Q08 1Q08  4Q07 3Q07 2Q07

Home equity loans /

lines $7,365 $7,274 $7,297 $7,468 $4,973

Residential mortgage 5,178 5,351 5,437 5,456 4 351
Interest only 702 799 818 817 816
Alt-A 484 Die 531 564 596

Total $12,543 $12.625 $12.734 $12,924 $9.324




Home Equity Lending

Current portfolio — $7.4 Billion (7

Loss Qutiook Frequency of Default Severity of Loss
FY2008 assumptions 0.9% 90%
Production
(SMM) 2008 1008 4Q07 3Q07 2007 1007 4008 3006 2008 1008 4005 3008
Loans (2
Production $159 % 204/ % 144 $ 248 § 357 3295 $190 % 250 § 293 § 221|$ 210 § 170
Avg. FICO @ 744 739 737 743 T43 T4 735 738 737 T2 729 726
Avg. LTV (3 65% 67% 69% 69% 67% 66% 68% 65% 64% 5 58% 60%
Lines 4
Production $647 § 440(5 433 5 358 $ 364 $ 378 $ 267 $ 336 $ 443 $325 33256 % 411
Avg. FICO & 755 751 748 T48 T48 T4 742 739 741 730 732
Avg. LTV (& T4% TB%| 75% 7T7% 76% 75 6% T5% T75% 75 78% T9%
NCOs / Average Loans (¥ NALs /Loans
0.80% 0.76%
0.43% 0.58% 067% 0.34% 0.32% 0.33% 0.36%  0.39%
2007  3Q07 4Q07  1Q08  2Q08 2007 3007 4007 1Q08  2Q08

‘Hunlmgtnn (N8N (2) Primearily fowed vake (3) Alofiginalion (4) Primarily vanable rete (5} Period end kans /lines




Home Equity — Geographic Trends

Current portfolio — $7.4 Billion

QOutstandings

Other
W. Virginia 7%
Penn. 5%
5%
Indiana
7%

Michigan
19% 57%

Performance

1H08 NCOs

% of NCOs  NCO % @

Ohio 47% 0.63%
Michigan 27 1.13
Indiana 10 1.34
Pennsylvania 2 0.23
W. Virginia 1 0.33
Other 13 1.39
100% 0.76%

(@ Huntington (1) 8730108  (2) Annualized




Home Equity Vintage Performance

Maximum cumulative losses on any vintage not likely to exceed 2.0%

4.00%
5 50% % of $7.4 B Portfolio
Pre-2000 9%
£ som 2000-2002 13
; 2003 11
S 250% 2004 13
g 2005 13
e 2006 14 —m "
£
2007 16
3 s et
2008 11 —
oo Total
0.50%
0.00%

T T T T T T T T T T T T
Lo B T - T ol T T T ol " - B ) b | F= & = - - = @

@ Huntington (1 Perod end Months

85




Home Equity — Channel Trends

Outstandings

Retail
(SMM)
$8,000 -+ $1,114 —- Retail

—4— Broker $6,749)

$7,000 +

$6,000 -+

$5,000 +

$3,000 +

$2,000 +

$1,000 +

$0

6105 12/05 6/06 12/06 6/07 12107 6/08

Broker

T $1,150
L $1,100
+ $1,050
+ $1,000
+ §950
+ $900

+ $850

+ $750
+ §700

- §650




Residential Mortgage Lending

Current portfolio — $4.9 Billion

Loss Outlook Frequency of Default Severity of Loss
FY2008 assumptions 0.75% 50%
(SMM) 1HO8 0a7 2006 2005 2004 2003
Production
Originations 2 $581 $1,001 $1.075 $1,278 $1.,752 %1464
® Alt-A % of originations -- 3% 16% 20% 22% 8%
Avg. FICO @ 735 740 732 720 723 710
Avg. LTV @ % 74% 72% 74% 73%  72%
NCOs / Average Loans ¥ NALs /Loans (® el

0.91%

0.32% 0.33%
0.16% . -‘”5% 0.22% .
2007 3007 4007 1Q08 2008 2007 3Q07  4Q07  1Q08 2008

(1) B/30/08 (2) Originations retained (3) Average FICO scores 695-700
.Hlllllll'lul'ﬂl'l (4) Al origination (5) Annualized (8) Period end o




Residential Adjustable Rate Mortgages

Current portfolio — $3.1 Billion (?

ARMs

+ 2008 resets 2 $309 MM
+ 2009 resets $708 MM
« FICO distribution > 670 75%

Risk Mitigation
» Proactive customer contact at least 6 months prior to rate reset.

= Given the high quality borrower, this is a customer retention as well as risk
mitigation exercise.

» Have had success in converting ARMs to fixed rate products in our owned
portfolio.

+ Borrowers experiencing payment issues due to rate increases are re-
underwritten or restructured based on willingness and ability to pay.

‘Hl.lllllnnl'nn (1) B/30M08  (2) Remainder of year




Residential Alt-A Mortgages

Current portfolio — $484 Million (7

2007 production $33 MM
1HO8 production none
Portfolio growth (2Q08 vs. 2Q07) <1%
2007 Net charge-offs — $ $5.0 MM
- % 0.75%
1HO8 Net charge-offs — $ $3.2 MM
- % 1.32%
(1) 8/30/08




Other Consumer

Current portfolio — $0.7 Billion

* 80% collateralized

» Autos, untitled vehicles, small boats, mobile homes and other
miscellaneous

* Primarily for existing customers

+ Performed within expectations over the past year though varies by
collateral type

(1) B130/08




Credit Quality

a1




Credit Quality Trends Overview

2Q08 1Q08 4Q07 3Q07 2Q07

NPA ratio 241 % 408 % 413 % 1.08 % 0.97
NAL ratio 1.30 0.92 0.80 0.62 0.79
Net charge-off ratio 0.64 048 377 0.47 0.52
90+ days past due 0.33 0.37 035 0.29 0.25

Consumer 0.59 0.62 0.59 0.45 0.38

Commercial & industrial 0.07 0.11 0.08 0.10 0.04

Commercial real estate 0.25 0.29 0.27 0.24 0.20
ALLL ratio 1.66 1.53 1.44 1.14 1.15
ALLL / NAL coverage ratio 127 166 181 182 145
ACL ratio 1.80 1.67 1.61 1.28 1.30
ACL / NAL coverage ratio 138 182 202 206 165

(1)  MPA ratio is non-performing assets (NPAs) divided by the sum of loans and leases, restructured loans, impaired loans held for sale, net
other real estate and other NPAs
(2) MAL ratio is non-accruing loans (NALS) divided by total loans and leases




Non-performing Assets (NPA)

{EMM) 2008 1Q08 4007 3Q07 2Q07
Non-accrual loans & leases
Commercial & industrial $161.3 $101.8 $87.7 §83.0 $65.8
Commercial real estate 261.7 183.0 148.5 95.6 89.0
Residential mortgage 829 66.5 59.6 47.7 39.9
Home equity 291 26.1 241 23.1 16.8
Total NAL 535.0 377.4 319.8 $249.4 2116
NAL ratio 1.30% 0.92% 0.80% 0.62% 0.79%
ﬁ?:‘nrzl‘l’;‘; S 368.4 1,157.4 1,187.4 - -
OREO 72.4 73.8 75.3 68.9 49.7
Impaired loans held for sale 14.8 66.4 73.5 100.5 -
Other NPAs 26 2.8 4.4 16.23 -
Total NPA $993.1 $1,677.8 $1,660.3 $435.0 $261.2
NPA ratio 2.41% 4.08% 4.13% 1.08% 0.97%

93




Non-accrual Loan Trends

£800 -
5750
5700
5650
5600 4
$550 4
$500
sasn | mcal
$400 4 B RE/HELOC $377.4
$350 E CRE
$300 $249.4
$250 1 $211.2
$200
$150 4
$100 4

850 4

20 4

2007 3007 4007 1Q08
@ Huntington

1.30%




Non-accrual Loans (NAL) by Sector

$535.0 MM @ 6/30/08

FI.RE. 38%
Residential RE (SMM) 6/30/08 3/31/08
. S & _s &
vices
Commercial
Construction NAL Size
>§5 $1297 15 $51.0 6
Retall trade $2-<§5 871 29 629 20
Wholesale <$2 206.2 171.0
trade Total NAL $423.1 $284.9
Coansumer
Residential RE and Home Equity
Manufacturing NAL 112.0 92.5
Transportation Total NALs $535.0 §377.4

Agriculture

Other

95




Non-performing Asset Flow Analysis

{SMM)
Period End
NPA beginning of period

New

Restructured loans
Acquired

Return to accruing status
Loan and lease losses
Payments

Sales

NPA end of period

2Q08 1Q08 4Q07 3Q07 2Q07
$1,677.8 $ 16603 § 4350 $ 2612 § 206.7
256.3 141.1 211.1 93.0 112.3
(762.0) - 11874 = =
- - » 1445 -

(58)  (13.5) (5.3) (8.8) (4.7)
(40.8)  (27.9) (62.5)  (28.0) (27.1)
(7300  (68.8)  (308)  (17.6) (19.7)
(69.3) _ (13.5) _ (74.7) (9.2) (6.4)
$993.1 $1677.8 $16603 § 4350 §$ 261.2




Net Charge-offs

(SMN)
Commercial & industrial
Commercial real estate

Total commercial

Auto loans
Auto leases
Home equity
Residential RE
Other direct

Total consumer

Total

2Q08 1008 4Q07 3Q07 2007
$12.4 $10.7 $323.9 $12.6 $7.3
15.1 4.3 20.7 4.7 13.3
27.5 15.0 344.6 17.3 20.5
8.5 8.0 7.3 54 1.6
2.9 3.2 3.0 26 2.7
14.0 14.5 12.2 10.8 54
4.3 29 3.3 4.4 1.7
8.1 4.8 73 6.6 25
37.8 33.4 333 _288 _ 140
$65.2 $48.4 §377.9 $47.1 $34.5




Net Charge-off Ratios ("

2Q08 1Q08 4Q07 3Q07 2Q07
Commercial & industrial 0.36 % 0.32 % 9.76 % 0.39 % 0.36 %
Commercial real estate 0.63 0.18 0.92 _0.21 1.14
Total commercial 0.47 0.27 6.18 0.31 0.64
Auto loans 0.94 0.97 0.96 0.73 0.28
Auto leases 1.28 1.18 0.96 0.72 0.70
Home equity 0.76 0.80 0.67 0.58 0.43
Residential RE 0.33 0.22 0.25 0.32 0.16
Other direct 4.62 _2.68 4.02 _4.97 _2.39
Total consumer 0.85 0.75 0.75 0.67 0.41
Total 0.64 % 0.48 % 3.77 % 0.47 % 0.52 %

(1) Annualized




30+ Days Delinquencies

Consumer Loans

4.00% -

3.50%

3.00% 4

2.44%

2.50% -

2.00%

1.50% 1

1.00% -+

0.50% -

0.00% v r

2.T0%
2.52%

2Q07

3Q07  4Q07

1Q08 2Q08

Commercial Loans

4.00% -
3.50% -
3.00% -
2.50% -

2.00% 1.60%

1.56%

1.50% 4 1.15%

1.06%
1.00% - 07

0.00% g =
2Q07 3Q07  4Q07  1Q08  2Q08

(1) Period end; delinquent but accruing as a % of related outstandings at EOF




90+ Days Delinquencies

Consumer Loans
1.00% -
0.80%
0.
0.59% el 0.59%
0.60%
0.
0.39%
0.40%
0.20%
0.00% . r . - ]
2007 3Q07 4Q07 1Q08 2Q08
@ Huntington

Commercial Loans

1.00% -

0.80%

0.60% -

0.40% 4

0.16%  0.16%

0.18%

0.14%
OV—O”"\-’

0.00% r
2Q07 3Q07  4Q07

(1) Period end; delinquent but accruing as a % of related outstandings at EOF

=

1Q08  2Q08




Allowance for Credit Losses Methodology

Allowance for loan and lease loses (ALLL)

= Transaction reserve which includes:

« An estimate of loss based on characteristics of each commercial and consumer loan,
lease, or loan commitment, and

= An estimate of loss based on a review of each impaired loan =$500,000

+ Economic reserve — quantitatively reflects expected changes in credit losses due to changes
in economic environment and is determined based on a variety of economic factors and
indices correlated to the historic performance of the loan portfolio

+ Current economic factors and indices
+ Real Consumer Spending
+ Consumer Confidence
« ISM Manufacturing Index

+ MNon-Agriculture Job Creation in our core states (OH, MI, WV and IN)
Allowance for unfunded loan commitments and letters of credit {AULC)

+ Reported as a liability
+ Determined using the same ALLL transactions and economic reserve methodology

« AULC is reduced and the ALLL is increased as loans are funded
Allowances for credit losses (ACL)

+ Sum of ALLL and AULC with both available to absorb credit losses
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Allowances for Loan & Lease Losses (ALLL) "

$1,200 1.80%
166% | .o ALLL Reserve Components
e Transaction Economic Total
2Q08 1.45% 0.21% 1.66%
$800 1Q08 1.34 0.19 1.63
4Q07 1.27 0.17 1.44
$600 3Q07 0.97 0.17 1.14
2Q07 0.94 0.21 1.15
$400 1Q07 0.89 0.19 1.08

$0

2Q07 3Q07 4Q07 1Q08 2008

(@ Huntington (1) Period end




Allowances for Credit Losses (ACL)

(SMM)

Allowance for loan
and lease losses (ALLL)

Allowance for unfunded loan
commitments and LOCs (AULC)

Total allowance
for credit losses (ACL)

ALLL as % of
total loans and leases
total NALs

ACL as % of

total loans and leases
total NALs

(1) Period end

2Q08 1Q08 4Q07 3Q07 2Q07
$679.4 $627.6 §578.4 $454.8 $307.5
61.3 57.6 66.5 58.2 41.6
$740.7 $685.2 $645.0 $513.0 $340.2
1.66 % 1.53 % 1.44 % 1.14 % 1.16 %
127 166 181 182 145
1.80 % 1.67 % 1.61 % 1.28 % 1.30 %
138 182 202 206 165
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Relative Performance — NPAs & NCOs (7

NPA Ratio NCO Ratio™
1.20% +
2.00% B HBAN = HBAN
—4#—13 BHC median 1.00% + —4—13 BHC median

1.50%

1.00%

0.50%

0.00%

2 &8 & 8 =B 5 8 s 2 g 5

§ § 8 § g § ¢ § § § § 3 &
@Huntington  Dsts 4Q07+ excides Frankin  2) Perodend  (3) Annuaized




Relative Performance — LLR Ratios

Reserve Ratios

1.80% 1
1.60% T

1.40% +

0.20% T

0.00%

B HBAN = (ALLL+AULC)/Loans
B HBAN = ALLL/Loans

—+—13 BHC median ALLL/Loans

1.25% 1.20% 124% 4219, 00 123%

1Q05 2Q05 3Q05 4005 1Q06 2006 3Q08 4Q08 1Q07 2Q07 3Q07 4007 1Q08 2008

(1) Penod end; 4007+ exclude Franklin
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Relative Performance — ALLL Adequacy - 6/30/08

ALLL /Loans ALLL / NPL

National City 3.03% KeyCorp 175%
First Horizon 2.58 PNC Financial Services 142 %
Marshall & lisley Corp. 2.05 National City 133
KeyCorp 1.87 ME&T Bank 132
Fifth Third 1.85 BB&T 124
Colonial BancGroup 1.60 |Huntington 105
M&T Bank 1.58 Regions Financial 104
Reqgions Financial 1.50 Marshall & lisley Corp. 99
Associated Banc-Corp 1.42 Zions Bancorporation 96
Huntington 1.41 Comerica 91
PNC Financial Services 1.35 Colonial BancGroup 84
BB&T 1.31 Associated Ban-Corp 79
Zions Bancorporation 1.31 Fifth Third Bancorp 79

First Horizon 75

Comerica 1.28

ALLL = Allowance for Loan and Lease Losses
(1) Excludes Franklin
@ Huntington -




Relative Performance — NAL/NPL Coverage

NAL / NPL Coverage Ratios ("

600% - == HBAN = (ALLL+AULCYNPL
== HBAN = ALLLINPL
—+—13 BHC median ALLL/NPL
s00% | 494%

1Q05 2005 3Q05 4Q05 1Q06 2Q06 3Q06 4Q06 1Q07 2Q07 3Q07 4Q07 1Q08 2Q08

@ Huntington (1) Period end; 4Q07+ exclude Franklin




Non-Franklin Credit Metrics Reconciliation

fin milions) Second Quarter 2008 First Quarter 2008
Non- Mon-

Reported Franklin Franklin Reported Franklin Frankiin
Loan loss pravision $ 1208 3 - 5 1208 5 6a.7 ] BET
Total net charge-offs 5 3 652 4 - 5 852 ] 48.4 464
Taotal net charge-offs - % 064 % 065 % 048 % 049 %
Prowision > net charge offs 5 556 H] - $ 556 5 40.2 $ 402
ALLL - § s 8794 $ 1153 § 5641 s 6276 s 1153 5123
ALLL - % loansileases 1,66 % 141 % 1.53 % 129 %
MAL coverage ratio 127 % 105 % 166 % 136 %
ACL-% 5 Ta0.7 5 1153 § 6255 § 6852 $§ 1153 L5509
ACL - % loans/leases 1.80 % 1.67 % 167 % 143 %
MAL coverage ratio 13 % 17 % 1682 % 151 %
Total leans and leases - EQP (§ billions) 5 41,047 5 143 5 39817 5 41014 § 157 39,857
Tatal leans and leases - Avg (5 billions) 5 41025 -] 1,144 & 39195 5 40,108 s 1.622 38,587
Mon-accrual leans - EOP $ 5350 ] - 5 5350 $ 3774 $ - 3774
Restructured loans 368.4 3684 . 11574 1,157.4 -
OREO T2.4 - T24 738 - T3
Impaired loans held for sale 14.8 - 14.8 G664 - [
Othar NPAS 2.6 - 26 28 - 2.8
Mon-parforming assels - EOP $ 9934 3 BB 5 B24.7 $ 186778 5 11574 5204
MAL ratio 1.30 % 134 % 0.92 % 095 %
MPA ratio & 241 % 156 % 408 % 1300 %

AT MALS ftotal losins g ksins.

{Zh HPAs | fotal loans and leases + impained loars held Tor sabe + CRED + ofher HPAs




Quarterly Net Charge-off Reconcilation (”

{n miffigns) Second Quartar 2008 First Quarter 2008
Man- Mon-

Raportad Franiin Franklin Reponed Frankin Franklin
Met charge-olfs (recoveries):
Commarcial and industrial 5 124 H - 3 124 107 3 o7
Commarcial real estabe 15.1 2 15.1 4.3 43
Tatal commercial 5 i ] - 5 215 15.0 s 15.0
Automobile loans and leases 118 118 1.2 1.2
Hame squity 140 140 14.5 14.5
Residental martgage 43 - 43 29 28
Qther consumar 8.1 8.1 48 48
Tatal consumer 37.8 - 3r.B 33.4 334
Total net charge-offs $ 65.2 ] - 5 652 48.4 E] 48,4
Mot charge-offs {r = d :
Commaercial & industrial 038 % % 0.40 032 % 035
Commarcial real estate 0.63 = 0.63 018 0.18
Tatal earmmercial 0.47 - 0.50 027 0.8
Automodile loars and leases 1.0 = 1.0 1.02 1.02
Homa eguity 076 0.76 0.80 0.80
Residental mortgage 033 0,33 0.2 0.2
Oiher consurnar 4.62 4.62 263 263
Total cansumer 0.85 0.85 0TS 0.75
Tatal net charge-offs 064 % % 0.85 0.48 % 0.49
Average Loans and Leses
Comrnercial & industrial 5 136N 5 1144 5 12487 13,343 5 1472 1217
Commercial real estate S.601 - S.601 a.287 - 2287
Total commaercial 5 23212 § 1144 $ 22088 22630 5 1172 21.458
Automobile loans and leases 4,551 4,551 4,389 4389
Home aquity 7.365 - 7.3685 7.274 7.274
Residental margage 5178 - £178 5,351 5351
Cther consurmar 559 639 T3 Ti3
Tatal consumer 17,793 = 17,793 17,737 = 17,737
Tatal loans and leases 5 41025 £ 1144 5 35881 40,267 5 1172 36,155

(1) Annualized




Non-Franklin Credit Metrics Reconciliation

{tn milliansg) Fourth Quarter 2007 Third Quarter 2007
MNoan- MNon-

Reported Franklin Franklin Reported Franklin Franklin
Loan loss provision § 5124 $ 4058 5 1083 $ 420 5.0 $ 370
Taotal net charge-offs 5 § ImTae § 3085 5 694 $ 47.1 g 474
Taotal net charge-offs - % 3T % 0.72 % 04T % 049 %
Provision = net charge offs $ 1342 $ 973 $ 369 $ (5.1) 50 5 (109)
ALLL-% $ 5784 $ 1153 $ 4832 $ 4548 17.7 s 4371
ALLL - % |loans/leases 1.44 % 118 % 114 % 114 %
MAL coverage ratio 181 % 145 % 182 % 175 %
ACL-% $ 8450 § 1153 $ 5287 $ 5130 18.0 5 4950
ACL - % loanslleasas 1.61 % 1.36 % 1.28 % 1.29 %
MAL coverage ratio 02 % 166 % 206 % 198 %
Total loans and leases - EOP (£ billions) § 40,054 & 1187 5 38,867 $ 39987 1,509 § 38478
Tatal leans and leases - Avg (S billions) 5 40,109 -1 1522 £ 3B5ET $ 35828 1,520 $ 38308
Mon-accrual leans - EQP $§ M98 - - £ 398 $ 249.4 5 2454
Restructured loans 1,187.4 11874 - - -
OREO 5.3 - 753 689 68.9
Impaired loans held for sale Ti5 - Ta5 100.5 100.5
Other NPAs 4.4 - 4.4 16.3 16.3
Mon-parforming assels - EOP $ 18603 g 11874 £ 47289 $ 4350 5 4350
HAL ratio 0.80 % 082 % 0.82 % 0.65 %
MPA ratio @ 413 % 121 % 108 % 113 %
(1 MALS fotal lexans et bnieiars

12} HPAs ! fotal leans and keases. + impaired loars held for sale + ORED + oiher NPAs
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Quarterly Net Charge-off Reconciliation

iy miliarns) Fourth Quarter 2007 Third Quarter 2007
M- Mar-

Reported Frankin Franklin Raported Franklin Frankhn
Het charge-offs (recoveriesy:
Commerncial and indusirial 5 3238 § 3085 3 154 L] 128 E3 = 5 126
Cemmercial real estate 20.7 - .7 4.7 - 4.7
Total commercial £ 3448 § 3085 3 351 5 17.3 3 - 5 173
Futarnobilie loans and leases 0.4 - 0.4 78 - 78
Heme equity 122 = 122 108 = 108
Residartial morigage 33 = 33 4.4 o 44
Cithar consumer 7.2 - 7.2 1] = 66
Total consumen 333 - 333 88 - 208
Total nat charge-offs § 3778 ] G § 471 5 - § 4T
Net charge-offs (recoveries) - annualized percentages:
Commercial & industrial 976 % &1.08 % 052 % 0.3 % - % 044
Commerncial real estate 0,92 = 0.92 0.2 = 021
Total commmercial 6.18 B1.08 070 0.3 - 0.34
Autornobie loans and leases 0.96 - 0.96 073 - 073
Heme equity 0BT - 087 058 - 058
Residential morigage 0.25 - 0.25 032 - 032
Ohar consumes 4.02 = 4.02 497 = 497
Total consuman 075 - [ 0.67 = 0.6&7
Total net charge-affs 377 % E1.08 % 072 % D47 % = % 0.48
Average Loans and Leases
Commencial & industrial § 13270 § 152 5 11,748 § 13036 $ 150 § 11516
Commercial real astate 9,053 - 9,083 8.960 - 8960
Total commarcial £ 22333 § 150 5 20601 § 22018 5 1520 £ 20,408
Autornobile koans and leases 4524 - 4,524 4,354 - 4,354
Hormie equity 7.387 - 7.287 7468 - 7468
Residential mongage 5,437 - 5437 5,455 - 5,456
Orther consumer T8 - 38 534 - 534
Total conmsumear 17,788 = 17,788 17,812 = 17,842
Total leans and leases $  4Di0s 5 1580 5 38587 5 39828 5 1520 5 38308

(@ Huntington (1) Annulized




Deposits and
Other Funding
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Deposit Trends

Average (88}

Demand deposits - non-int. bearing
Demand deposits - int. bearing
Money market deposits
Savings & other domestic
Core CDs

Total core deosits
Other deposits ¥/

Total deposits

{1) Linked quarter percent change annualzed

Annualized Growth ‘"

2Q08 v 1Q08 v 2Q08 v
2Q08 1Q08 4Q07 2Q07
$ 51 2 % (14) % 4 %
4.1 15 1 70
6.3 (29) (5) 15
5.0 3 (1) 72
11.0 6 5 96
3.4 (1) (2 57
6.6 13 28 54

$ 38.0 1 % 3 % 57 %

{2) Includes other domeslic lime =5100K. brokered deposils and negotiated CDs, and depesils in foreign offices
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Deposit Trends —-2Q08

Prior Year Quarter

Second Quarter Change Merger _Mon-merger Related
(in billions) 2008 2007 Amount % Related  Amount % (1)
Average Deposits
Demand deposits - non-interestbearing 5 51 § 36 % 15 41 % 5 18 § (04) (7} %
Demand deposits - interest bearing 41 24 1.7 70 1.5 02 &
Money market deposits 63 55 0.8 15 1.0 0.2) (3)
Savings and other domestic depasits 50 24 21 72 26 (0.5) )}
Core certificates of deposit 11,0 5.6 5.4 96 4.6 0.7 7
Total core deposits 31.4 200 11.4 57 1.5 (0.1) (0)
Other depaosits 6.6 4.3 2.3 G4 1.3 1.0 17
Tatal deposits S 380 § 243 $ 138 57 % % 129 5§ 09 2 %
(1) = non-merger related ! (prior period + merger-related)
Linked Quarter Secand First
Quarber Quarter Change
{in hillions) 2008 2008 Amount %
Average Deposits
Demand deposits - non-interest bearing  § 51 & 50 % 00 1 %
Demand deposits - interest bearing 41 39 0.2 4
Money market deposits 63 6.8 (0.5) 7
Savings and other domestic depasits 5.0 50 0.0 1
Core certificates of deposit 11.0 10.8 0.2 1
Total core deposits ET) N5 (0.1) (o)
Other depasits 6.6 G4 0.2 3
Total deposits $ 380 5§ 379 % 04 0 %
(@ Huntington
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Total Deposits

Average Balances

($8) Year-over-Year % Change
$240 B Demand, Savings & Other @)% 7% 1%
O Core CDs
$22.0 $21.19 $21.00
HE Non-core s $20.46

$0.0

2007 Qo7 4Q07 1Q08 2008

(@ Huntington 3 Non-mefgas st
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Total Deposits by Business Segment

Average (38) Annualized Growth ™
2008 v 1008 v 2008 v
2008 1008 4Q07 2007
Central Ohio $ 6.6 15 % 12 % 33 %
MNarthwest Ohio 2.8 () - NM
Greater Cleveland 3.3 16 13 64
Greater Akron/Canton 27 (3) 5 40
Southern Ohio/Kentucky 26 (2) 2 11
Maheoning Valley 1.5 (&) (2) -
Ohio Valley 1.3 (1) (18) -
West Michigan 2.9 - 3 4
East Michigan 2.5 & a 3
Western Pennsylvania 1.6 (2) (8) -
Pittsburgh 1.0 4 7 -
Central Indiana 1.9 12 (11) NM
West Virginia 1.6 4 7 5
Other Regional 0.9 14 34 58
Regional Banking 331 4 4 62
Dealer Sales 0.1 - (34) (2)
Pwt Fin'l & Cap. Mkts Group 1.5 (1B) (11) 33
Treasury/Other 3.4 (21) 1 25
57

Total $ 38.0 1 3

(1) Linked quaner percent change annualzed
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Core Deposits

Non-interest Bearing Other Core Deposits
i) n
{Average SMM) YOY % Chg. (Average SMM) YOY % Chg.
§7,000 (7)% $35,000 1%
- Merger related - Merger related
$6,000 $30,000
§5,384

5,218 5034 55,081 $26,220 $26460 $26,487 $26,352

$5,000

$20,000

$3,000 $15,000

$2,000 §10,000

$1,000 $5,000

S0 $0
2007 3aqor 4Q07 1Q08 2Q08 2Q07  3Q07  4Q07 1Q08  2Qo8

@ Huntington ) Non-molpatretad
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Core Deposits by Business Segment

Average (58) Annualized Growth
2008 v 1008 v 2008 v
2008 1008 4007 2007
Central Ohio $ 5.8 (3) % 1 % 20 %
MNarthwest Ohio 26 (10) 1 NM
Greater Cleveland 2.9 B (14) 47
Greater Akran/Canton 2.5 (5) 5 38
Southern Ohio/Kentucky 23 (11) (8) 5
Mahoning Valley 1.5 (8) (4) -
Ohio Valley 1.2 - (18) -
West Michigan 24 4 (2) 2
East Michigan 21 13 9 B
Western Pennsylvania 1.6 1 (8) -
Pittsburgh 0.9 4 8 -
Central Indiana 1.7 (3) 7 NM
West Virginia 1.6 4 ] 4
Other Regional 0.8 24 17 57
Regional Banking 29.9 (1) (1) 59
Dealer Sales 0.1 16 (50) (4)
Pwt Fin'l & Cap. Mkts Group 1.4 (18) (18) 3
Treasury/Other - - - -
Total $ 31.4 (1) 57

(1) Linked gquaner percent change annualzed

2)

118




Total Core Deposits Trends

- Sales execution driving strong growth in highest spread
demand deposits

» Strategic reduction of non-relationship collateralized
public funds

Average (38) Annualized Growth
2Q08 v 1Q08 v
2Q08 1Q08 4Q07
Demand deposits - non-int. bearing 5.1 2 % (14) %
Demand deposits - int. bearing 4.1 15 1
Collateralized public funds 1.6 (36) (31)
Other core deposits 20.7 (2) 3
Total $ 314 (1) % (2) %

{1} Linked quarter percent change annualzed
{2) Includes core CDs, savings, and other deposits
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Total Core Deposits Trends

Average ($8)

Commercial
Demand deposils - nen-int. bearing
Demand depaosits - int. bearing
Collateralized public funds
Other core deposits
Total

Consumer
Demand deposits - nen-int. bearing
Demand deposits - int. bearing
Other core deposits &
Total

Total
Demand deposits - non-int. bearing
Demand deposits - int. bearing
Collateralized public funds
Other core deposits @
Total

(1) Linked quaner percent change annualzed
12) Includes core CDs, savings, and olhér deposits

Annualized Growth "'

2008 v 1008 v 2008 v

2008 1008 4007 2Q07

$ 4.0 2 % (19) % 44 %
0.9 22 (33) 83
1.6 {38) (31) 40
2.0 (37) (23) -
8.4 (14) (24) 3z
1.1 3 4 30
3.2 14 11 87
18.6 - 5] 71
23.0 3 7 69
51 2 (14) 41
4.1 15 1 70
1.6 (36) (31) 40
20.7 @) 3 &1

$ 3.4 !1!% 521% 57 %




Commercial Core Deposits by Business Segment

Average (58) Annualized Growth
2008 v 1Q08 v 2008 v
2Q08 1Q08 4Q07 2007
Central Ohio $ 1.8 (17) % (12) % 4 %
Northwest Ohio 0.6 (42) {7 NM
Greater Cleveland 0.8 (B) (64) [
Greater Akran/Canton 0.5 (36) 3 20
Southern Ohio/Kentucky 0.5 (46) (555) (19)
Mahoning Valley 0.4 (30) (7) -
Ohio Valley 0.2 8 (87) -
West Michigan 0.7 {10y (30) (13)
East Michigan 0.4 - (22) (7}
Western Pennsylvania 0.3 35 (24) -
Pittsburgh 0.2 (4) (14) =
Central Indiana 0.4 (5) 7 NM
West Virginia 0.2 (1) (9) 1
Other Regional 0.7 13 11 46
Regional Banking 7.9 (14) (22) a3
Dealer Sales 0.1 26 (58) (4)
Pvt Fin'l & Cap. Mkts Group 0.5 (7) (50) 29
Treasury/Other - - - -
Total $ 8.4 (14) (24) 32

(1) Linked gquaner percent change annualzed
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Consumer Core Deposits by Business Segment

Average (38) Annualized Growth ™
2008 v 1Q08 v 2008 v
2Q08 1Q08 4Q07 2Q07
Central Ohio $ 4.0 4 % T % 30 %
Northwest Ohio 2.0 - 4 NM
Greater Cleveland 2.0 1" 10 66
Greater Akron/Canton 2.0 4 <] 43
Southern Ohio/Kentucky 1.8 2 10 16
Mahoning Valley 1.1 - (2) -
Ohio Valley 1.0 {1 - -
West Michigan 1.8 10 1 10
East Michigan 1.7 16 17 12
Western Pennsylvania 1.3 (B) (3) -
Pittsburgh 0.6 9 19 -
Central Indiana 1.3 (3) 7 NM
West Virginia 1.3 5 10 ]
Other Regional 0.1 85 57 NM
Regional Banking 22.0 5 8 71
Dealer Sales - NM NM -
Pvt Fin'l & Cap. Mkts Group 1.0 (23) (3) 33
Treasury/Other - - - -
3 7 £9

Total $ 23.0

(1) Linked quaner percent change annualzed




Other Funding — 6/30/08
$16.2 Billion

Subordinated Notes
$1.9B/12%

Non-core Deposits
$6.3 B/ 39%

Other L-T Debt
$26B/16%

FHLB Advances
$3.1B/19%

S-T Borrowings &
Other Liabilities
$2.3B/14%
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Capital
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Capital (7

($8) 2Q08 1Q08 4Q07 3Q07 2Q07
Total risk-weighted assets $46.6 $46.5 $46.0 %459 $321
Tier 1 leverage 788 % 683% 677% 757% 9.07%
Tier 1 risk-based capital 8.82 7.56 7.51 8.35 9.74
Total risk-based capital 12.04 10.87 1085 1158 13.49
Tangible equity/assets 5.90 4.92 5.08 570 6.87
Tangible common equity/assets 4.80 4.92 5.08 5.70 6.87

Tangible equity/risk weighted assets 6.74 5.57 5.67 6.46 7.66

Double leverage @ 103 110 109 106 92
(1) Period end
(2) (Parent company invesimenis in subsidiaries + goodwill) / equity
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Capital Trends

8.00%

7.50% - —+—Tang. Equity / Risk-Weighted Assets
—&— Tang. Equity / Assets (TE Ratio)

7.00% - e

6.50% -

6.00%

5.50% A

5.00% A

4.50% T T T T
2Q07 3Qo7 4Q07 1Q08 2Q08

(@ Huntington (1) Endof period




Capital Trends

Shareholders’ Equity Key Equity Ratios ("

(Average JB)
$8.0 18.0% —d— Total Risk-based Capital

§7.5 —4— Tier | Risk-based Capital
§7.0 16.0% ~&— Tang. Equity / Risk Weighted Assets
$6.5 $6.21 $6.21 $6.38 —#—Tang. Equity ! Assets.

$5.5
$5.0
$4.5
$4.0
$35 1 s3.04
$3.0
s2.5
$2.0
$1.5
$1.0

$0.5
$0.0 4.0% 5.08%  492%

2007  3Q07  4Q07  1Q08 2008 n- ¥ - e

14.0% | 1349%

@ Huntington ™ Endorperiod




Regulatory Capital — 6/30/08

Tier 1 Capital

6.0% M
NCC ]11.1%
FHN 110.4%
cNB 10.1%
ASBC | |9.1%
BBT |8.9%
Hean | ¢ 5+
M | |8.8%
KEY |8.5%
FITE | 8.5%
PNC |8.1%
MTE 7.6%
RF |7.5%
Z0N |7.6%
cMA |7.4%

Total Capital

FHN
NCC
CNB
BET
Ml
KEY
FITB
HEAN
MTB
PNC
RF

CMA
ASBC

10.0%

15.0%

]14.9%

] 14.4%

|14.1%

|12.6%

|12.4%

|12.2%

I .o

J11.9%
|11.8%
]11.8%
[11.7%
J11.1%
]11.0%

GI30008 amounts not yel reported. Amount shown, represents 3/31/08 estimated pro forma ratios for
announced 20 capital issuances per UBS Securities repart

®» Huntington (1) Regulatory ‘well capitalized" threshold e




Share Repurchases

Authorization Repurchased Cumulative
Date Shares Quarter Shares Value Shares Value
212002 22.0 MM 19.4 MM $374 MM 19.4 MM $374 MM
1/2003 8.0 4.1 7 23.5 451
4/2004 7.5 4.4 109 27.9 560
2Q05 1.8
3Q05 26
10/2005 15.0 10.0 236 37.9 796
4Q05 5.2
1Q06 4.8
4/2006 15.0 11.2 265 49.1 1,061
2006 8.1 Includes 6.0 MM accelerated shares repurchased on 5/24/08
3Q086 --
4Q06 3.1
1Q07-2Q08 =

@ Huntington -




Credit Ratings

Senior

Notes
Huntington Bancshares
Moody's 5/13/08 A3
S&P 11/116/07 EBB+
Fitch 6/27/08 A-

The Huntington National Bank

Moody's 5/13/08 A2
s&p 11/16/07 A-
Fitch 6/27/08 A-
(@ Huntington

Subordinated
Notes

Baal
BEB
BBB+

A3
BBB+
BBB+

Com'l Paper /
Short-term

p-2
A-2
F1

P-1
A-2
F1

Outlook

Stable
Negative
Stable

Stable
Negative
Stable




Franchise
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Huntington Bancshares Overview

Midwest financial services holding company

Founded - 1866

Headguarters - Columbus, Ohio

Total assets - $55 billion

Employees ™ - 11,258

Franchise:
Regional Banking 6 States / 11 Regions
- Retail & Commercial Banking 615 Offices / 1,405 ATMs
- Mortgage Banking 6 States + MD, NJ
Dealer Sales 6 States + AZ, FL, NV, NJ,

NY, TN, TX

Private Financial Group 6 States / 6 offices @

FL / 4 offices @

(1) Full-time equivalent (FTE)
(2) Dedicated shared office with Regional Banking
(3) Includes 2 full-service offices + 2 trust offices




A Strong Regional Presence
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Source:

SNL Financial, company
presentations and filings FDIC deposit
data as of June 30, 2007

Deposits - Top 12 MSAs

MSA Rank B0Os Deposits Share
Columbus, OH 1 60  $8,154 26.5%
Cleveland, OH 6 52 3209 55
Detroit, MI 8 4 2471 2.8
Teledo, OH 1 40 2,343 25.0
Indianapolis, IN 4 46 2,35 8.1
Pittsburgh, PA 7 4 1,903 3.0
Youngstown, OH 1 38 1,861 21.8
Cincinnati, OH 5 34 1,671 38
Canton, OH 1 23 1,249 2441
Grand Rapids, MI 3 19 1180 9.9
E. Liverpool, OH 1 10 1,056 53.2
Akron, OH 5 17 883 81
BOs = Banking offices

% Deposits
#1 Share markets 40%
#1- #3 Share markets  65%
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The Huntington Franchise — 6/30/08

Focus on the Midwest "

Total Deposits $38.1 B @

[ Offices 352
Offices M6 | . ATMs 7758 Central OH 19%
ATMs 242 | : Akron 8%
Detroit 3% | . Canton 24% Cleveland
Grand . . Cincinnati 4%
Rapids 10% | ' | Cleveland &% w. Mi
: | Columbus 2T% 5. OHIKY
Dayton 5% )
E.Liverpool 53% AkriCanton
Toledo 25%
Youngstown 22% NW. OH
E. MI
Offices 60
Office ATMs 136 Central IN
ATMs -
Pittsburgh 3% W. VA
W. PA
i aripvalioy (1) Excludes 4 PFG
T AT offices in FL and
P PFCMG 5% 2 ATMs in MD.
.—’- Market share at
T OH Valley 6/30007
Offices 52 = {2) Percentages
' Pittsburgh exclude Treasury
Indianapolis 9% " 25 Other Regional
‘H t to Offices 13 [ |.ATMs 138 F Dealer
untington ATMs az Charleston 9% 154




Strategy, Organization and
History
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The Huntington Template

* Market Positioning
* Local Bank with National Resources
* Local execution within corporate standards
+ Local discretion with performance accountability

* Focus on Ohio, Michigan, West Virginia, western Pennsylvania,
Indiana and neighboring markets

* Focus on middle-market commercial, small business, consumer,
high-wealth, and auto dealership clients

* Value Proposition

« “Simply the Best” service




Our Formula for Growing Earnings

* Formula: Stable net interest margin
+ Modest loan growth
+ Modest deposit growth
+ Good growth in selected fee income activities
+ Controlled expense growth
+ Stable credit quality
= Reasonable earnings growth
+ “Simply the Best” value proposition
+ Market consolidation benefits
+ Disciplined capital management
= Higher earnings growth

“A well-conceived, well-executed plan in a low growth market...
is better than an ill-conceived, poorly executed plan

in a high growth market”
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Growth Opportunities

« Affinity Banking... Buckeyes / Blue Jackets / Colts

+ Huntington for Schools

» Leverage online banking capabilities

* New offices in growth markets

* Improve customer loyalty through improved service experience

* Micro marketing... 3 mile radius focus

+ Exploit growing business segments... Healthcare in west Michigan

*» Centers of Expertise... Brokerage, insurance, equipment leasing and
SBA lending

* Wealth management
+ Sky Financial merger synergies




M&A Philosophy

* Huntington is positioned to participate in further
Midwest consolidation
* Considerations
+ Build market share in existing markets
* Enter new markets with high market shares
+ Enrich our deposit mix... higher relative DDA
+ Similar business model / focus on service excellence
* Retain local management
+ Similar core values / culture
* Revenue opportunities... new / leveraging product and service

capabilities
* Leverage technology expertise
+ Adds to shareholder value from the start
(@ Huntington
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M&A Discipline

* The value of synergies must exceed the premium paid
to the seller

* First year GAAP accretion for Huntington
* Excludes one time merger charges
* Includes impact of intangible amortization
+ Significant GAAP accretion for second year and beyond
* Long-term incremental accretion of 10%+
» Must have significant long-term benefit
« Use of realistic cost savings
» Targets within footprint
* Ability to leverage existing Huntington infrastructure




"The Local Bank with National Resources"

The Local Bank National Resources

- Commercial - Consumer
Central Ohio - + Small Business « Private Financial

* Mortgage - Huntington

W Oni + Capital Markets Investment Co.
© - Insurance S

» Dealer Sales
Greater
Cleveland
s CORPORATE SUPPORT
- Greater West Virginia » Customer Service -+ Training and
- Center Communication

« Operations and = Channels and
= .com + Risk Management
= Marketing » Finance
- i Hu \ L
Resources




Organization

Tom Hoaglin
Chairman, President & CEO

Regional Banking
3 Group Presidents

]_

Don Kimble
EVP - Chief Financial Officer

1 |

Dan Benhase
SEVP — Private Financial Group Director

}

Dick Cheap
VP — General Counsel & Secretary

e

Nick Stanutz
SEVP = Dealer Sales Group Executive

Jim Nelson
EVP — Chief Risk Officer

SVP - Community Affairs Director

\

Jerry Batt [ Dick Witherow |
Huntington Insurance - President EVP — Chief Credit Officer
( Elfi Di Bella Michael Cross

NLEVP-Sr.

Com'l Credit Approval Off.

Neeli Bendapudi
EVP — Chief Customer Officer

Eric Sutphin
EVP — Chief Auditor

1 ]

Melinda Ackerman

Barbara Benham

J
J
)

EVP — Human Resource Director

1

SVP - Government Relations Director

(@ Huntington




Senior Leadership Team

Experience-Yrs

Position Appointed Banking HBAN/SKYF
Tom Hoaglin Chairman, President and CEQ 1Q01 35 7
Dick Cheap General Counsel and Secretary 2098 10 10
Jerry Batt President-Huntington Insurance 2001 201 16
Dan Benhase SEVP-Pvt. Fin'l & Cap.Mkis. 2006 26 7
Mary Navarro SEVP-Regional Banking Group Pres. 2006 32 6
Nick Stanutz SEVP-Dealer Sales 2006 30 22
Jim Dunlap Regional Banking Group President 2006 29 29
Mike Prescott Regional Banking Group President 2006 21 12
Melinda Ackerman EVP-Human Resources 1Q05 39 M 3
Jim Baron EVP-Consumer Segment Director 1Q07 30 5
Neeli Bendapudi EVP-Chief Customer Officer 2007 130 1
Michael Cross EVP-Sr. Com'l Credit Approval Officer 4006 29 6
Zahid Afzal EVP-Chief Information Officer 1006 251 2
Don Kimble EVP-CFO 3Q04 22 4
Jim Nelson EVP-Chief Risk Officer 4Q04 22 3
Eric Sutphin EVP-Chief Auditor 3Q04 20 3
Dick Witherow EVP-Chief Credit Officer 4Q08 34 7
Tim Barber SVP-Credit Risk Management 1099 20 10

‘ I'II‘.IIIlII'Inl'III'I (1) Includes oulside of banking
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Regional Banking Organization

Thomas Hoaglin
Charrman, Presdent and
Chagf Expiutiog CUNCEr

Fiegeon
Vst Michigan

Rebecca Smith
Riegional
East Mchagan

—
Sharon Spayer

Morttwest Ohio

—e,
SJerry Kelsheimer
Regional Fresident
Greater Cleveland

e ————

Wincent Locher

Presdent =

Regional Predagen =

Fiirguonal Progdent e

Pittsburgh

Maiy Mavairo

SEVP - Regond
Barking Group Pres

Segrnent Deschor
J

F ™ "
i Funk Zahid Arzal
Precdent el EVP.Cled Informmabon
Ceriral Ofwo Citfices
A
- - - -
Jim Baron Jon Greerwoad
EVP = Confuiner e SVP Rt Sples B

Sareice Dneciod

Tam O'Hara
EVP - Ripvgnise

Goerar a0 D 000
\ r.

Kim Ravenda
SVP - Chaef
M g CHEC T )
\

- r© )
Lorsine Phillips Jeff Resen
SVE = Deposis Oper =] EvF-Bus Bankng
- Dul'u\:ws Segment Director

. \ A

~
Wil Baughman
VP - Cop

eioprment Deecior
‘o

-

Dan Wellenbarg
VP - Chaege
Wanagerment

7

Melinda Ball
EVP - O Corporate
Servces

Mike Prescott

Feiguonaal Bandang
GIoLp Pregaent

|

Mark Reitzes
Fegonal Presdent ==
hem Chead Y

I

Clayton Rice
Ragonsl Priuden =
W2 Vg

|

Rick Hull
Regonal Prepcent =1
G AKIDNVT G

I

Mike Hewbald
Fegonal President e
Central Indiany

|

Frank Hierre
Ragional Prosidinl
Mihaning Valliy

Mark Maib r

SWP-Comm WLRE
Segmant Cirector




Regional Banking

@ Huntington

Mary Navarro

Jim Dunlap

Mike Prescott

Central Ohio

West Virginia
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Regional Banking Presidents

Experience - Yrs

Region Appointed Banking HBAN/SKYF
Mary Navarro 2Q06 32 6
Jim Kunk Central Ohio 1Q94 26 26
Jim Dunlap West Michigan 2Q06 29 29
Rebecca Smith East Michigan 1Q07 31 1
Sharon Speyer Northwest Chio 1Q01 20 19
Jerry Kelsheimer Greater Cleveland 1Q05 20 12
Vincent Locher Pittsburgh 3Q02 21 (3]
Michael Prescott 2Q06 21 12
Mark Reitzes Southern Ohio / KY 1Q08 21 15
Clayton Rice West Virginia 3Qo7 21 4
Rick Hull Greater Akron/Canton  1Q06 26 26
Mike Newbold Central Indiana 4Q06 31 4
Frank Hierro Mahoning Valley 1Q00 29 22




Brief History

1866 — P. W. Huntington & Company opened — Pelatiah Webster Huntington,
President

1878 — Bank moved headquarters to 17 S. High Street
1905 — Incorporated as The Huntington National Bank of Columbus
1923 — Construction of the main branch at 17 S. High Street begun

1966 — Huntington Bancshares Incorporated bank holding company formed as a
Maryland corporation... The parent of The Huntington National Bank

1983 — Huntington shares listed on NASDAQ
2001 - Strategic restructuring launched
2004 — Record EPS
2005 — Record EPS
2006 — Acquired Unizan Financial

- Record EPS
2007 - Acquired Sky Financial Group
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Milestones

2001
1Q - Hoaglin appointed CEQ

2Q - Launched major restructuring initiative
3Q - Announced SunTrust to purchase Florida banking operations
- Decreased dividend 20%

2002
1Q - Acquired Haberer Investment Advisor

3Q - Acquired LeaseNet Group Inc.

2003
2Q - Announced formal SEC investigation and restatement of automobile lease
accounting
- Increased dividend 9.4%

3Q - Restatement for prospective adoption of deferral accounting and other  changes
4Q - Restatement for retroactive application of deferral accounting




Milestones

2004
Q-
2Q -

Q -

aQ -

Announced merger with Unizan Financial Corp.

Increased dividend 14.3%

Federal Reserve extends review period for Unizan merger
Announced negotiations with SEC to resoclve formal investigation
Kimble appointed Chief Financial Officer

Sutphin appointed Chief Auditor

Melson appointed Chief Risk Officer

Announced expected Federal Reserve Bank of Cleveland (FRBC) and OCC formal
supervisory agreements

Announced withdrawal of pending Unizan Financial Corp. merger application with the Federal
Reserve and negotiations for a one-year extension of the Unizan merger agreement

Announced extension to Unizan merger agreement

Announced FRBC and OCC formal written supervisory agreements
Increased dividend 7.5%

Announced resolution of SEC formal investigation

Announced termination of OCC formal written supervisory agreement
Re-filed Unizan application
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Milestones

2006
1Q -

Announced 16.3% increase in common stock dividend
Completed merger with $3 B Unizan Financial Corp.

James Dunlap, Mary Navarro, and Michael Prescott named Regional Banking Group
Presidents

2Q - Increased dividend 16.3%
- Successfully completed Unizan Financial Corp. conversion on April 24...
converted 110,000 consumer and business accounts
- Announced termination of FRB formal written supervisory agreement
4Q - Acquired Unified Fund Services, Inc.
- Witherow appointed Chief Credit Officer
- Cross appointed Senior Lender
- Announced proposed merger of Sky Financial Group
2007
2Q - Increased dividend 6.0%
3Q - Completed merger with $18 B Sky Financial Group, Inc.
- Successfully completed Sky Financial Group conversion on September 22...
converted 400,000+ consumer households and 50,000+ business relationships
4Q - Restructed Franklin Credit Management Corporation credit relationship
(@ Huntington o




Milestones

2008
2Q - Decreased dividend 50.0%
- Raised $569 million additional capital via convertible preferred issuance
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Lines of Business
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Lines of Business Loans & Deposits — 6/30/08

Total Credit Exposure - $41.0 B

PF & CMG
$26B 6%

Dealer Sales
$6.0 B 15%

Regional
Banking
$32.5B 79%

Total Deposits - $38.1 B

Treasury / Other

PF&cmMG  $3.1B 8%
$1.7B 4%

Dealer Sales
$0.1B <1%

Regional
Banking
$33.3B 88%
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Lines of Business Revenue(” Contribution

1% <1%%
(M) Pct
_2Q08  _Chg __1Q08
Regional Banking $515.2 8%  $477.3
Dealer Sales 50.3 3 49.0
Private Financial and
Capital Markets Group  69.2 -- 69.3
Treasury/Other (2.7) NM 225 82%
Total $631.9 2%  $618.1
B Regional Banking
H Dealer Sales
H Pvt Finl & Cap Mkts
O Treasury/Other
(® Huntington (1) Revenue - Fully Taxable Equivalent




Regional Banking
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Leading a multi-dimensional organization

Mary Navarro

32 years
experience

Regions
Central Ohio

Customer Segments/
and Support
Consumer Banking
Business Banking
Operations & IT
Channels
Marketing
Sales & Service Support

Mike Prescott

Southern Ohio/ Northern KY

Commercial Banking

Akron | Canton Treasury Management
21 years West Virginia Equipment Finance
experience Indiana International
Mahoning Valley
Jim Dunlap West Michigan
East Michigan
29 years Pittsburgh
experience Cleveland
NW Ohio




24t Largest USA Bank

6 Contiguous States:
Ohio, Michigan, Indiana, Pennsylvania, West Virginia and Kentucky

615 Neighborhood Banking Offices:

Distribute banking , investment, and insurance services

1,400 Convenient ATMs:

Includes Huntington remote ATMs at airports, stadiums, etc.

Product Depth Delivered Locally
Checking, Savings, Money Market, CDs, Home Equity Lines and
Loans, Mortgages, Investments, SBA Loans
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Fact Sheet (7

\
i“\ 1.2 million +
— E__:‘;"y. Consumer HH
___——-""1?___ g
L p o
> ] National Bank 140,000 +
%\5 Expertise and Business HH
/// %7/ Product Capabilities
___—2 Available in Local
’ Markets
-Treasury Management "
-Mezzanine Financing $33.3 Billion
-Equipment Leasing Total Deposits
-Insurance
-Asset Management .-
-Interest Rate Risk $32.6 Billion
Protections Total Loans
-Online Banking
6,937
Associates @/

(1) As of 6/30/08
. Hlllllllul'ﬂll (2) FTE = full time equivalent sialf and exclude 1,772 FTE associates in operalions & technology




2008 Plan for Success

+ Manage credit in a challenging environment

» Grow our organic revenue stream, as well as leverage the Sky
opportunity

- Net interest income

- Balance sheet growth

- Fee income growth
* Increase sales and service performance
* Increase operating efficiencies

The path to success is defined. But, we remain fluid and nimble to

manage through new challenges and opportunities.




Credit Management

Huntington’s “local bank with national resources” business model
provides:

-Better geographic knowledge of best customers for building

deep relationships

-A disciplined approach with a strong centralized credit review and

oversight team

Huntington Differentiators

Consumer / Mortgage Business and
Lending Commercial Banking
Began to de-emphasize the Granular portfolio from both a

brokered home equity channel in | product and market level
2005 with a full exit 2007

Strong discipline around CRE includes Tier 1 and 2
verifying income and assessing | developers and managed by
borrower's ability to service debt | CRE professionals

No exotic mortgages or payment | C&l business targets clients
option ARMS that are relationship vs.
transactional

Footprint Lender




Revenue (7 & Expense Growth

s Revenue Expense Revenue Expense
$1,800 - c’ﬁ%\'ﬁ" -
$1,600
$1,400
$1,200 -
$1,000 -
$800 -
o | §55 3
-
$200 |
%0

] Huntington ;; wetinecestincome pius non-interest income 161




The Sky Opportunity

v'Achieved v'Achieved
Expense Market/
Re d':mﬁon ——»| Distribution
Attractiveness
Branch Two-Way
= = More Banking Offices
i::s;h:::?: s Upgraded Products
? . 9 Upgraded Channels
Efficiencies

Leverage Investments

88 Branch Consolidations over broader base

Revenue
Efficiencies

.

Set Benchmarks
Productivity Levels
Debit Penetration & Usage
Investment Sales
Services Per Household

Leveraging this opportunity had immediate benefits, in terms of operating

efficiencies, with ongoing market attractiveness and revenue opportunities




Sky Progress — Revenue Synergies

Consumer
Household
Penetration

Business
Household
Penetration

i Huntington SKY
June ‘08 Dec '07 | June ‘08
65% Check Card 51% 52%
43% Savings / MM 34% 35%
8% Investments 1% 2%
13% Line of Credit 14% 15%
i Huntington SKY
June ‘08 Dec ’07 | June ‘08
41% Check Card 20% 21%
13% Loans 7% 8%
18% Line of Credit 12% 13%

Commitment and loyalty are strengthening in key product

and services areas with newly acquired Sky customers
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Fee Income Growth

(EMM)

18360 -
$300 -
1$260 -
$200 |
$160 -
§100 -

$60

s0 4

2008 2008

(EMM)

$150 -

§100

$136

3Q07

$138

4Q07

$148
s$118

1Q08 2Q08




Checking Accounts

Stronger Same Store Sales Performance

+8.6%

Huntington

Same Store Sales
(June YTD Actuals vs. 2007)

Key Drivers
National sales process
executed locally with
robust observation
coaching tools

Next Steps

Comprehensive plan and
Huntington leadership
oversight to bring all
markets to Huntington
standards

%

Region Change
E. Michigan 15.5%
Cleveland 24.4%
Akron/Canton 18.2%
S.Ohio/Kentucky 14.2%
W. Michigan 0.9%
Indiana 11.4%
Central Ohio 4.2%
NW Ohio 8.9%
West Virginia {4.6)%
Mahening Valley 5.1%
Pittsburgh 4.8%
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Affinity Banking drives higher cross-sell

f| @ Huntngron
o
-

I
® Huntington
Non- Affinity Buckeyes Blue Jackets Colts

Emotion trumps price and creates switching preference. By creating banking

products that appeal to the heart and people’s passions, Huntington has been
able to grow its checking base while driving higher cross sell and product penetration




An emotional connection that trumps price and drives
increased revenue for Huntington...Affinity Banking

129,867

@ Huntinglon

i Huntington
™

-

L:L: 8071 a123 HEEe Ll : »
i VISA ) LRSS
Ohio State Buckeyes Indianapolis Colts Columbus Blue Jackets

19%

Percentage of Huntington checking households with Affinity Checking

25%

The percentage of Huntington’s check card volume that is linked
to one of Huntington’s affinity programs




Consumer Banking — Number of Services

Deepening Relationships
and Loyalty

New customer cross sell: 2.39
New checking customer cross cell: 2.92

Product penetration up significantly
from September 2007

Debit card penetration 61% up from 59%
Overdraft protection penetration 18% up from 16%

34%34%

1 Service 2-3 Services 4+ Services

(@ Huntington ®m 4Q05 W4Q06 W4Q07 [12Q08
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Business Banking — Number of Services (7

Treasury Management product
539% penetration up significantly
from September 2007

439%3%43%, 459 30,44% Electronic transactions 10.3% up from 9.6%
0{"

Core cash management 3.3% up from 2.5%
Information management 9.8% up from 5.8%

49

1 Service 2-3 Services 4+ Services

B 4Q05 @ 4Q06 B 4Q07 O 2Q07
. Hunllnnl'lln (1) Account analysis data is reported an a one month lag 189




Excellence in SBA Lending — Ranking US Banks

Invested in SBA expertise, and
its paying off

In 2007

+ #1 SBA Lender in Ohio
+ #1 SBA Lender in West Virginia

2005 2006

. Hllnllnul'lln Source: The 2007 Caleman Report 500, 2007 Top SBA 7(a) Lenders for FYE 2007

2007




Strong Commercial Banking Customer Loyalty

Strong leading indicators for future business

43% likely to increase

business with Huntington

89% likely to continue business with Huntington

94% likely to refer a company to Huntington

96% have positive relationship with Commercial Banker

. Hlllllll'lutﬂl'l Seuree: 2007 Huntingten National Bank Customer Satisfaction Study, Greerwich Assosiates,

1m




Greenwich Business Banking Awards

ovisman GREENWICH otk S e
Huntington
Mational Bank

Huntington

BUSINESS BANKING AWARD wuntington,

EXCELLENT

Online Services

EXCELLENT Huntington JSACELLENT

Overall Customser Satisfociion National Bank Midhwrst

Huntington Huntington
Mational Bank Mational Bank

5 Awards

More than any of our
competitors




Dealer Sales
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Automobile Sales - # of Units

(MM)
20 -

B New 0@OUsed - Franchised Dealers

18 1173 — [Alltime high |

16.2
16 -

14 4

12 -

10 -

16.2

143

8.2
7.4

2000

2001 2002 2003 2004 2005 2006 2007 1HO7 1HO8

Source: CHNW Marketing / Research
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Dealer Sales - A Significant Business

* A Huntington core business since the early 1950°’s
+ Strong industry reputation
* Innovative
* Dependable
* 11% of total managed loans and operating leases "
* 400 associates
+ 130 origination / sales
* 120 operations
+ 40 customer service
* 110 collections
+ 3,900 dealer relationships
+ 13 states of origination
+ 7 regional sales and underwriting centers

(1) @ 6/30/08; excludes commercial floor plan loans
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Dealer Sales Performance

Consistent Returns and Profitability

($MM)

Operating earnings

ROE

1HO08

$11.6

12.0%

007

$42.4

23.3%

(1) Based on allocation of capital existing in thal reported period

]
]
(93]

$59.9

22.9%

]
]
o

$66.3

18.7%

3

$64.6

15.8%

]
o
L]

$61.8

14.0%




Dealer Sales — Business Model

» Tenure of staff / local market knowledge
 Local market presence — sales and underwriting
* Provider of core products — loan, lease, floor plan

* Focus on cross selling ancillary products and
services — treasury, cash management, investments

«"Simply the Best" customer service
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Dealer Sales - "ldeal” Dealership

Full Relationship

* 30%+ retail penetration

* Commercial lending

* Treasury management / merchant services
* PFG and/or Retail Banking relationship(s)

-or-
Retail Primary Relationship

* 60%+ retail penetration

* High book to approval ratio

* May/may not have other banking relationships
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Dealer Sales — Geographic Profile

Loan & Lease Production

{(SMM) YTD 6/30/08 YTD 6/30/07 % Chg
Ohio $468 28% $426 32% 10%
Florida 225 13 212 18 6
Indiana 144 9 135 10 7
Kentucky 130 8 119 9 9
Michigan 115 7 88 7 31
W.Virginia 103 6 68 4 51
Pennsylvania 23 6 51 5 82
$1,278 76%  $1,099 82% 16
Arizona 104 6 56 4 86
Tennessee 88 5 81 6 e}
Nevada 74 4 4 - nm
Mew York 63 4 14 1 nm
Georgia 28 2 48 4 (42)
New Jersey 26 2 25 2 4
N. & S. Carclina 16 1 15 1 7 Sales Offices / Underwriting
Texas 7 nm - - nm * Centers
Total $1,684 100%  $1,342 100%  25% @ Sales Offices
* = less than 1% : g
. Hun“ngmn {1) Includes Huntington Plus production s




Dealer Sales — Market Share vs. Captives ”

YTD 08¢ 2007 20061 2005 2004
Huntington Markets
GMAC 11.6% 10.5% 11.3% 10.7% 13.1%
Ford Motor Credit 8.0 8.2 10.0 8.6 9.0
Chrysler Financial 6.8 7.2 7.8 7.3 8.0
Total “Big 3" 26.4 258 29.1 26.6 301
American Honda 4.9 4.2 3.9 4.0 3.6
Toyota Financial 4.0 3.3 31 31 2.7
Nissan/ Infiniti 2.6 25 27 2.6 2.1
BMW North America 1.4 1.3 1.1 0.9 0.9
Volkswagen Credit 1.4 1.0 1.0 0.9 0.7
Sub-total imports 14.3 12.5 11.8 11.56 10.0
Total captives 40.6% 383% 40.9% 381% 40.1%
| Huntington 3.4% 2.6% 2.2% 21% 2.6%
(1) Source: AutoCount
. HUIIIIIIHI'IIII Eg; I\'“'T'OD“:I:::;: :sujy 1226%:3% except for Indiana which is as of 6/30/08 o




Dealer Sales — Market Share in Major Markets ("

YTD 08@ Rank 2007 2006 & 2005
Ohio
Chase 12.5 % 87 % 71 % 7.5 %
| Huntington 6.6  #2 5.4 4.5 39 |
U.S.Bank 33 2.7 2.8 2.7
Fifth Third 3.2 43 3.9 6.3
Kentucky
| Huntington 11.0 % #1 64 % 61 % 62 %A
Chase 6.9 53 4.9 4.8
Fifth Third 55 6.6 5.3 8.3
Community Trust 3.0 29 26 26
West Virginia
| Huntington 11.0 % #1 70 % 62 % 68 %
BB&T 8.8 9.3 10.4 10.3
Chase 5.7 3.9 42 45
United Bank 4.8 6.4 5.3 5.8

(1) Excluding caplives and non-banks; source: Autocount
(2) YTD through May 2008,

‘ Hun“numn (3) Information for Indiana as of 6/30/06




Dealer Sales — Market Share in Major Markets ("

YTD 08/ Rank 2007 2006 2005
Indiana
Chase 73 % 48 % 35 % 38 %
Fifth Third 4.4 4.5 3.5 4.0
| Huntington 4.3 #3 3.8 3.0 22 |
Wells Fargo 21 3.1 4.7 % 26 %
Michigan
Chase 66 % 41 % 29 % 30 %
Fifth Third 3.1 3.6 3.1 5.3
| Huntington 2.1 #3 1.5 1.3 13 |
Harris Bank 1.4 1.1 1.2 1.3
Florida
SunTrust 38 % 4.5 % 4.5 % 50 %
Chase 38 23 2.3 21
Bank of America 3.1 24 2.7 4.2
| Huntington 1.7 #7 1.2 1.3 1.2 |

(1) Excluding caplives and non-banks; source: Autocount
(2) YTD through May 2008
‘ HI.IIIIIII!I'III'I (3) Information for Indiana as of BI30V06




Loan Production — Held vs. Sold

Huntington
] Prime _ Plus
Prln_':e: Loans Loangl.S_OlC! Originated & Auto
Originated Sold Exposure @
2002 $ 2,308 $ -- $ - 33%
2003 2,757 2,093 - 28
2004 1,587 1,500 - 21
2005 1,503 414 - 18
2006 1,717 691 20 15
2007 1,911 253 472 11
2008 YTD 1,352 -- 190 11
Total $13,135 $4,951 $682

(1) Sakd MI:derc"?'ng retained by Hunfinglon. All sales in 2005, 2006 and 2007 were under a flow sale arrangement which commenced 505
and ended 4/07.

(2) Sold with servicing released to purchaser,
(2) Period end indirect auto loans and leases (including operating leases) as a % of total loans and leases
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Dealer Sales — Mix

Average Balances

%10 mﬁm B Auto Loans (1) B Sold Loans / Servicing Retained
! 1 W Auto Leases (2) O Commercial Loans

B

$8,000 - . . . .

§7,000 - . . . . .

oo | e

$5,000 -

$4,000 -

$3,000 -

$2,000 -

£1,000 -

m -+
2 & 2 2 8 88 & & £ & & & B B 5 B &8 8
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Credit Quality — Net Charge-offs
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Dealer Sales - Industry Issues

* Declining vehicle sales reducing revenue efficiencies of lender
origination platforms

* Weakening economy causing higher rates of default

* Lower year-over-year resale values at auction contributing to
increasing loss severity




Dealer Sales — Priorities

* Modify / adjust credit risk assessment to account for weak
economy and declining used vehicle re-sale values

* Emphasize improved margins to compensate for higher
frequency and severity of losses

* Increased penetration of Huntington products and services at
"high market share" dealerships

+ Selected market expansion and increased penetration of
existing low/median market share competitors

* Make it easy, provide value in products and people




Private Financial and
Capital Markets Group
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We are pleased that through June...

* Compared to 2007 ("), fee based revenue was up 12% to $128 million (2,
largely on the strength of our Delivery Model. \We have had nice growth in
sales of both Huntington Funds and other asset management products.
Swap sales and processing businesses also performed well.

« Loan and deposit growth was consistent with expectations
» Net income before allocations and taxes grew to $92 million 2

« We experienced limited direct impact from the credit crises due to operating
strategy and good risk management: No CDOs, SIVs, subprime mortgages,
auction-rate securities, no money market bailouts

* We retained a sharp focus on efficiency

* We launched the Technical Opportunities Fund, increasing our Hunitngton
Funds Family to 22 funds

* We continued to strengthen our credibility as an investment manager at the
national level

(1) Including Sky Financial history  {2) Excluding corporate equity investment losses




PFCMG - Profile

6/30/08

Assets under custody
Assets under management ("
Trust assets

Huntington Funds assets
Brokerage assets

Corporate trust debt under administration

Total deposits
Total loans

Total revenue — YTD @

(1) Includes Huntington Funds and Haberer
(2) Prior to fee sharing revenues; excludes corporate equity investment gains/{losses)

38.7 Billion
14.6
53.3

42
6.5

29.7

1.5
26

179.4 Million

©®9h e & e en & ©“




PFCMG - Results

1H08 1HO7 % Chg
Total revenue $179.4 MM $133.0 MM 35 %
Assets under management @ $146B $ 1268 16
Huntington Funds 4.2 4.1 2
Trust assets 52.7 534 (1)
Retail brokerage assets 6.5 5.6 16
Total deposits — avg. 1.6 1.2 33
Total loans — avg. 2.6 1.8 44

(1) Frior to fee sharing revenues; excludes corporate equity invesiment gains/{losses):
2) Includes Huntingten Funds and Haberer
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Private Financial - Business Overview

Asset Management / Investment Advisory Assets

{$B) 6/30/08

Mngd Total

Personal trust and

investment management $7.5 $9.5

agency

Huntington Funds 4.2 4.2

Errgployee benefit and other 1.7 5.3

retirement

Corporate trust 0.1 6.2

Haberer 0.6 0.6

Other fiduciary 0.5 0.5

Custody & safekeeping 0.0 27.0

Total $146 $53.3

12/31/07
Mngd  Total
$8.5 $10.7
4.6 4.6
1.8 6.1
0.0 6.7
0.8 0.8
0.5 0.6
00 313
$16.3 $60.9

6/30/07
Mngd  Total
§5.8 §7.9
4.1 4.1
1.4 5.0
0.0 6.3
0.8 0.8
0.4 0.4
00 296
$12.6 3$54.1




Private Financial - Business Overview

($MM)

Brokerage
Mutual fund sales

Annuity sales

Private Banking @

Deposits
Loans

2Q08 1Q08 2Q07
$71.7 $650 $61.5
$213.6 1953 _127.2
$285.3 $260.3 $188.7
$1,448 $1,532 $1,096
$2,351 2,304 1,625

(1) Linked quarter percentage growih is nol annualized

{2) Average balances; excludes certain trust loan & deposit setilement account balances and Capital Markets Group

1

2Q08
(1)
10 %
9
10

®)
2

2Q08

28v7
17%
68
51

32
45
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PFCMG - Revenue Contribution ¥

1HO08
Capital Markets
$31.3/17%

Trust / Asset
Management
$66.3/ 37%

Investments

$40.6 1 23%

Private Banking
$41.7 1 23%

. |'|I.IIIIIIInI'IIII (1) Prior 1o fee sharing revenues; excludes corporale equity investment losses




PFCMG - Formula for Willing

Plan

roducts &

Services
Unified
Deliver

Presence
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PFCMG - Unique Delivery

Business Line Huntington Investment Company model is used to
deliver all PFCMG products when selling through

the Bank portal
Investment -
Brokerage
Dealer
Sales
Insurance
Services
Regional :
B Clients
Retirement
401(k)/Invstmnt
Management
Private
Bank
Personal
Trust/Invstmnt
Management
@ Huntington o




PFCMG - Expanding Distinctive Product / Services

2000 - Huntington Investment Advisor

- Huntingten Asset Management Account
- Huntington Directar

- Huntington Access Annuity

2001 - Dividend Capture Fund

- International Equity Fund
- Mid Corp America Fund

- New Economy Fund

- Rotating Markets Fund

2002 - Huntington 401 (K}
- Situs Small Cap Fund
- Huntington Director Qutloak
- Huntington Hartford Leaders Outlook
- Haberer Registered Investment Advisor

2003 . Property and Casualty Insurance

2004 - Huntington All Star Select
- Huntingten Consulting Services
- Macro 100 Fund

2005 - Options Retum Portfolio

2006 - Portfolio Selact
- Unified Fund Services

2007 - Real Strategies Fund
. Hun“numn 2008 - Technical Opportunities Fund




PFCMG - Growing Through Acquisitions

Revenue

(EMM,

$2,700 +

Unified Fund Services
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[

g
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Qo7
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PFCMG - Fee Based Revenue (*

Revenue
1008 vs.

2Q08 1Q08 2Qo7
Trust fees $32.9 (3)% 23%
Retail investment
sales 15.3 1 18
Inst. investment
sales 1.2 25 94
Total brokerage $16.5 3% 21%

(1) Prior to revenue shared with Regional Banking and

securilies gains

$40.0 -

$35.0 |

$30.0 -

$26.0 -

$20.0

$15.0 -

$10.0 -

$5.0 4

Trends
(SMM)
5351
$33.5 $339 e
$26.7
$151 3153
———Trust Fees
~— Retail Invst Sales

$0.0

2Q07 3Qo7 4Q07 1Q08 2008




PFCMG - Trust Revenue Growth ("

(ShM) 5 Year CAGR
16%

: :

.H;]nhngm (1) Prior to revenue shared with Regional Banking and securities gains




PFCMG - Trust Asset Growth (7

Period End 7 Year CAGR @
17% 6%
(EMM)
$50
45 B Custody Assets $44.6
o O Managed Assets $40.2 537
$35.4
$36 $33.6
s30 $29.1
$25
$20 $18.0 $18.4
16.3
$15 13129 -
- $12.2
$10.8
s10 $9.3 8.7 $8.5 $8.9 hatad
$5
2000 2001 2002 2003 2004 2005 2006 2007

2Q08

(1) Includes Haberer
(@ Huntington (@) As of 63008 201




PFCMG

Total Loans

%

{Average SMM)
3,500 9% 12%
$ O Capital Markets
B Private Financial
$3,000 -

$2,497

$1,500 -

$1,000 -

$500

$0

2007 307

$2,496

4007

9%

$2,553

1qo8

Quarterly Growth Rates-Annualized

6%

$2,594

2008

Total Deposits

(Average SMM)

$2,200
$2,000
$1,800
$1,600

$1,400

$1,200
$1,000
$800
$600
$400
$200
%0

| 51,151

1Q07

$1,860

§$1,155

2Q07  3Q07

$1,583

1008

YOY % Chg.

31%

$1,518

2Qo8
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Private Financial

Assets Under Management

(Period end $8)
Xi]

$18.0

$16.5 $16.3

§16.0
§14.0
$12.0

$10.0

52.0

$0.0

2007 Qo7 4007 1Q08

Trust Assets ("

YOY%Chg.  [(Perodendst) YOY % Cha.
16% (2)%
$70.0 -

$14.6

$54.1

1Q07

2Q07

Q07 1Qo8 2Qo8

(1) Includes Haberer assets
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Private Financial — Investment Sales Success

($MM)
2007 vs
2007 20086 2006
Mutual fund & annuity sales  $850.7 $736.8 15%
2006 Industry
1H08 2007 Top
HBAN HBAN Average Quartile
Sales penetration @ 4.3% 4.2% 2.9% 3.9%
Revenue penetration @ $2,927 $3,040 $1674 $2,168
Profit penetration $988  $951 $ 439 $ 611
1) Ken Kehrer & Associales survey
@) Sales (dollars invested) of mutual funds and annuities (annualized) divided by bank’s retail deposits
{3 Investment program revenue (annualized) per million of the bank's retall deposits

4)  Conlribution of investment program to pretax profit (annualized) per million of the bank’s retail deposits. Contribution is the difference
belwaen program revenue and program expenses

@ Huntington 2




be recognized as a credible money manager

We have demonstrated our ability to achieve outstanding
performance.....

HF vs SPX Benchmark

i 0§ 8§

i

Eum of RELATIVE PERT ORBANCE

We are making solid progress in the banking industry’s challenge to

...and regularly contribute to
the pool of commentary used
by investors around the world

THE WALL STREET JOURNAL.
BusinessWeek

Forbes

Dow Jones Newswires

TheStreet.com

[\ IGNITES]

205




Mutual Fund Performance — Returns

(YOY % Change) 2Q08 1Q08 4Q07 3Q07 2Q07
S&P 500 (13) (5) + 5 +16 +21
Dow Jones (15) (7) + 6 +22 +20
"5 Star” Rating ("

Situs Small Cap (Equity) (11) (7) +10 +24 +19
“4 Star” Rating ()

Dividend Capture {Equity) (16) (9) (7) + 6 +13
International Equity (Equity) (2) + 8 +17 +28 +26
New Economy (Equity) (11) (9) +12 +18 +18
Mortgage Fund (F/I) +5 + 4 + 3 + 4 + 5
Other

Rotating Markets (Equity) (13) (6) + 9 +20 +22
Income Equity (Equity) (24) (10) + 2 +13 +17
Growth (Equity) +1 + 3 +16 +17 +17
Mid Corp America (Equity) (8) (6) + 8 +17 +20

@Huntington © Asor3svos

206




Huntington Funds - 6/30/08

Lipper 3 Year Rankings 3 Year 5 Year
Situs Small Cap Fund (trust class) Top 16% Top 9%
Rotating Markets (trust class) Top 16% Top 23%
Mortgage Fund (trust class) Top28% Top 5%
International Equity Fund (trust class) Top 14% Top 18%

Morningstar Overall 5 Star” Rating
Situs Small Cap Fund (Equity)
Morningstar “4 Star” Rating
International Equity Fund (Equity)
Mortgage Fund (F/I)
Barron’s 2006 Top 100 Fund Managers / Best in Class
Randy Bateman — Situs Small Cap Fund




We are confident that we can continue on our path of
consistent growth

+ Qur sales model and products can be exported to new markets. They have been well
received in our new “Sky markets”

= Our flat organization chart facilitates good communications, responsiveness and
decision-making

* We have a producing management team and associates who multi-task's well to drive
efficiency (regarding efficiency, we ranked in the top decile in the most recent study by
Robert E. Nolan Company)

= We have a strong credit approval process supporting our private banking mezzanine
lending businesses

« Utilizing managers who are experts in their line of business contributes to good
control of overall risks

+ We know that we can complete line-of-business acquisitions that produce immediate
value for the Corporation (e.g., Unified Fund Services, Haberer and acquisitions within
Corporate Trust)

* Qur strategies have been consistent, our team has been consistent, our results have
been consistently good
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This has given us confidence to challenge
"convention"” in order to exploit opportunities

* Retirement plan services
 Corporate trust

» Institutional custody

* Mutual fund servicng

* Proprietary mutual fund management

200




PFCMG - Action Plan

Our growth is focused on creating value from:

* Consistent execution of our proven methods
* Transferring expertise into new markets
* Continuing to build scale in asset servicing business

» Continuing to expand our investment reputation as an
investment manager

» Completing opportunistic acquisitions

* Employee retention
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