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Item 7.01 Regulation FD Disclosure.

The attached Analyst Handout contains information that members of Huntington Bancshares Incorporated (“Huntington”) management will use from time to time through
September 30, 2007, during visits with investors, analysts, and other interested parties to assist their understanding Huntington. This handout is available in the Investor
Relations section of Huntington’s web site at www.huntington-ir.com.

The Analyst Handout is attached as Exhibit 99.1 to this report and are incorporated herein by reference.
The Analyst Handout is attached as Exhibit 99.1 and is being furnished, not filed, under item 7.01 of this Form 8-K.

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits.

The following exhibit is being furnished herewith:
Exhibit 99.1 — Analyst Handout
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authorized.
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Date: August 17, 2007 By: /s/Donald R. Kimble
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2007 Second Quarter
Financial Highlights




2OQV7STaTNINESH

Net income

Significant Items

Provision expense related to three commercial credits
Sky Financial merger-related integration costs
Net market-related losses 7

(1) Pre-tax

(2 Aftertax

(31 Investment securities impainment m1
MER mark-to-market net of hedge-related trading activity (4.8)
Gain an deht extinguishment 4.1
Equity investment gains 23

After-tax EPS
$80.5 MM $0.34

Favorable/(Unfavorable)
Earnings ¥ EPS®

$ 248)MM $ (0.07)
(7.6) (0.02)
(3.5) (0.01)




Financial Perfonnance vs. 1Q07

Ovopviowy

*

*
*
*

*

$0.34 EPS
3.26% net interest margin, down 10 basis points
12% annualized growth in average total commercial loans

4% annualized decline in average total consumer loans
—  358% annualized decline in average automohbile leases

— 13% annualized decline in average residential mortgages

— 19% annualized growth in average automobile l0ans

— 8% annualized growth in average home equity loans

5% annualized growth in average total core deposits

Strong fee income growth

— 12% growth in service charges on deposit accounts
— 13% growth in other service charges

— 7% growth in brokerage and insurance income

— 3% growth in trust services incame

0.52% net charge-off ratio, up 24 basis points

1.18% ALLL ratio, up 7 basis points

26% increase in NPAs

0.97% period end NPA ratio, up 18 basis points

Issued $250 million of enhanced trust preferred securities

6.82% period-end tangible common equity ratio, down from 7.06%




Quartern

2Q07
EPS $0.34
ROA 0.92%
ROE 10.6%
Return ontangible equity ® 13.6%
cG @ 23%
Met interest margin 3.26%
Efficiency ratio 57.8%
Loan & lease growth & 4%
Core deposit growth 5%
MNet charge-offs annualized 0.52%
MPA ratio © 0.97%
ALLL/Inans & leases ™ 1.15%
ACLnans & leases & 1.30%
Tang. equityfassets 6.82%

Tang. com. equityrisk weighted assets ® 7.60%

il

wnlignis

1Q07 4Q06 3Q06  2Q06
$0.40 $0.37 $065  $04B
1.11% 0.98% 175%  1.25%
12.9% 11.3% 210%  14.9%
16.5% 14 5% 27A%  19.3%
4 4% 3.7% 12.9% B.8%
3.36% 3.28% 322%  3.34%
58.2% B3.3% 5T8%  58.1%
(1)% % 2% 20%

2 % (11% 1% 23%
0.28% 0.35% 032%  0.21%
0.79% 0.74% 0B5%  0B5%
1.08% 1.04% 1.08%  1.00%
1.23% 1.19% 121%  1.24%
7.06% B.A7% 713%  B4B%
7.70% 7 B5% 7O7%  7.29%

(1= Met Income less expense for amorization of intangibles divided by average tangible shareholder equity (shareholder equity - intangible assets)

[21= ROE = (1-(dividend dedared persharefezarnings per share))

(2 Awerage linked quarter growth rate annualized; impacted by loan sales
() Awearage linked quarter growth rate annualized

(%) Period end

e = estimate

&




—+—Tang. Common Equity / Risk-WWeighted Assets

8.19%

—-+—Tang. Common Equity / Assets {TCE Ratio)

8.50% -
8. 16%

8.00% A

7.50% A

7.00% -

6.50%

6.00% T T
oo
s =
g g
NO®

(11 End of pariod
e = eztimate
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Financial Performance vs. 1Q07

prope Ovopviowy

*

3.70% net interest margin, up 6 basis points... net interest income
of $146 million

11% annualized growth in average total commercial loans to $8.6 B
6% annualized decline in average total consumer loans to $4.4 B
—  M% annualized decline in average residential mortgages

— 1% annualized decline in average home equity loans

4% annualized decline in average total core deposits to $12.3 B
Fee income underlying run rate of approximately $69 MM

— 10% growth in service charges on deposit accounts

— 10% growth in other service charges

—  M%increase in non-contingent brokerage and insurance income
Expenses underlying run rate of approximately $123 MM

Credit quality

—  0.33% net charge-off ratio, down 3 basis points; $11 MM of net charge-offs
— 2% increase in NPAs to $174 M

—  1.31% period end MPA ratio, down 1 basis point




Credit Quality
Overview




MPA ratio
Met charge-off ratio

80+ days past due
Consumer
Middle-market C&l
Middle-market CRE
Small hus. C&l & CRE

ALLL ratio
MPL coverage ratio
MNP A coverage ratio

SKYF HBAN
2Q07 2Q07 1007 4006 30Q08 2008
1.31% 0.97% 0.78% 074% 0.65% 0.65%
0.34 0.52 0.28 0.35 032 0.21
0.28 0.26 0.27 0.23 0.24 0.18
hia 0.39 0.44 0.40 0.41 0.30
nia 0.03 0.0 - 0.01 -
nfa 0.22 0.23 0.04 0.068 0.12
hia 0.06 0.03 0.06 0.04 0.03
142 1.15 1.08 1.04 1.068 1.09
125 145 180 184 217 213
109 118 137 141 1684 168

18




Secono Quarrery

HBAN

Non-performing assets

Change from 3/31/07
3 commercial credit relationships
Other

Net charge-offs

Total
2 commercial credit relationships
Other

Loan loss provision expense
Change from 1Q07
3 commercial credit relationships
Other

$54.5 MM
43.5
11.0

$34.5 MM 0.52%
12.2 0.18
223 0.34

$30.7 MM
24.8
5.9

i1




HBAN

{EMM)

$400 -

$350 -

$300

$250 -

$200

$150

$100 -

$50

$0 -

O Guaranteed by U.S. Govt (SBA & GNMA)
OO0 Mon-guaranteed residential real estate
O Non-guaranteed commercial 0.97%

$24.§r!9%

2006 Q06 4Q06 1007 2007

T 1.20%

T 1.00%

T 0.80%

T 0.60%

T 0.40%

T 0.20%

- 0.00%
12




Non=periormingy

HBAN
$261.2 MM @ 6/30/07 O
. -~ 6/30/07 6/30/085
s # _ ¢ &
oree Commercial
Residertid RE MNFPL Size
oias >$5 $374 4 377 1
$2<85 286 11 208 7
Manufacturing <42 89.1 B9.4
Consurmer Total NPL $154.8 $598.0
COREOQ 3.7 21

Retzil trade

Residential RE an«d Home Equity

Construction

| NPL 56.7 337
Trenspertion OREO 459 37 3

wholesde trade
Total NPAs $261.2 $171 1

Agricutture

Erergy [0%

13




Net Chargeso

SKYF HBAN

2Qo7 2Qo7 1007 4006 3006 2008
Middle-market C&l 0.32% 023 % ~-%  (012)%  012%  (D.04)%
Middle-market CRE 0.09 1.29 0.04 0.41 0.06 0.14
Small business C&l & CRE nia 0.58 0.34 0.7a 0.74 043
Total commercial 0.20 0.64 .08 n.z: 023 01z
Auto loans 0.93 0.28 052 0.46 0.34 023
Auto leases nia 0.70 052 062 047 0.34
Home eguity 0.66 0.43 0.48 047 0.53 0.38
Fesidential RE 0.24 0.16 0.17 0.14 0.07 0.06
Cther direct 1.04 2.39 2868 263 254 1.89
Total consumer 0.65 0.41 045 045 040 0.30
Total 0.34% 0.52% 0.28% 0.35% 0.32% 0.21%

(13 Annualized 24




Net Chargesolis

SKYF HBAN
(B 2Qo7 2Qo7 1007 4006 3006 2008
Middle-market C&l $3.5 $3.6 3 - $(1.8) $1.7 $(0.9)
Middle-market CRE 1.0 13.3 04 4.1 0B 14
Small business C&l & CRE nia 3.6 2.1 44 44 25
Total commercial 4.5 20.5 245 6.3 6.3 34
Auto loans 0.9 1.6 29 24 1.8 1.2
Auto leases nfa 2.7 22 24 23 1.8
Haorme equity 36 54 6.0 a8 B.7 48
Fesidential RE 06 17 14 22 08 07
Cther direct 0.5 25 27 28 27 21
Total consumer 56 14.0 15.8 16.2 14 .4 10.5
Total $10.1 $34.5 $18.1 $23.0 $212 $14.0

15




0T DaySHDEIINGUCHICICS

HBAN

Consumer Commercial
1.0 - 0.5% -
0.8% 0.4%
0.6% - 0.3% -

Ad%

I}
0.41% 040% 039%
0.4% 0.2% A
030
0.10%
— 0% | 0.08%
0.04% 0.03% p.03

0.0Pa T T : : . 0.0%
2 2 2 B B = 2 2 B B
g 2 g g S < 8 g g <

(11 Delinquent but accruing az a % of related outstandings at EQOP 16




Adlosernes foe Lo

$450

$400 -

$350 -

$300 -

$250

$200 -

$150

100 -

$50

$0

1

09% 1.08%
1.06% 1.04%
$308

2006

3006

4006

1007

1.45% |

2007

AL

1% ALLL Reserve Components

1.20%

1.00%

0.80%

0.60%

0.40%

0.20%

0.00%

Transaction 0.94% 0.59%

Economic

Total

2007 1Q07
0.21 0.19
1.15% 1.05%

4005
6%
15

a.
a.

1.04%

17




Allowancestnor
HBAN

FEMM) 2007 1007 4006 2006 2006
Alloweance for loan

and lease losses (ALLL) $307.5 $283.0 $2721 $280 2 $287 4
Alloweance for unfunded loan

commitments and LOCs (ALLC) 4186 405 402 393 388
Total allowance

far credit [nsses (ACL) $349.2 $323.5 $3122 $3195  $3264
ALLL as % of

total loans and leases 1.15% 1.08% 1.04% 1.06% 1.09%

total MPLs 145 180 149 M7 213

total MPAS 118 137 141 164 168
ACL a5 % of

total loans and |eases 1.30% 1.23% 1.19% 1.21% 1.24%

total MPLs 165 208 217 247 241

total MPAS 134 127 161 187 191

non-guaranteed commercial NPAS 249 3e0 384 456 403

{17 End of period

18




Loan Portfolio
Highlights




HEBAN
($8)
Middle-market C&l
Middle-market CRE
Small business CRIICRE
Total commercial

Auto loans

Auto direct fin. leases

Haorme equity

Residential real estate

Cither consumer
Total consumer

Total loans & leases

Total auto exposure

Arnt
$ 6.2

SKYF
($8)
Middle-market C&l
Middle-market CRE
Small business CRIICRE
Total commercial

Auto loans

Auto direct fin. leases

Haorme equity

Residential real estate

Cither consumer
Total consumer

Total loans & leases

Total auto exposure

Amt
$ 44
47
n/a
9.1

04
nia

28




Total CommencialMionnse

HBAN - $13.1 B By Industry Sector

Finance, Ins. & RE 7%
Senvices
Manufacturing
Retail Trade
Constnuction
Wholesale Trade
Trans./Comm.
Energy

Agriculture

Public Admin & other

21




6431

1/

HBAN - $13.1 Billion
# of Loans By Size Loans By & Size

518 19%
2%

24,774 6%

98%

E< $5 MM | $5+ MM
$5 MM - < $10 MM 323 W$5 MM -< $10 MM
:;: mm » z:g mm 1;2 W$10 MM -<$25 MM
Total 518 W$25 MM -< $50 MM

22




103+ 6/3 /1) il

SKYF - $9.1 Billion
# of Loans By Size Loans By & Size

296 17%

2% o
17,457 ° 3%
1]
93%, 14%,
645%
H< $5 MM B $5+ MM
$5 MM - < $10 MM 181 B55 MM -< $10 MM
:;: mm : z:g mm ":g W$10 MM -<$25 MM
Total 296 W$25 MM - < $50 MM

23




Current portfolio ™ — HBAN - $6.2 Billion SKYF $4.4 Billion

Highly competitive, but growth opportunities exist in the
marketplace

Growth has occurred in all regions as a result of new credit activity
Generally similar strategies and portfolio composition with SKYF

Huntington differentiates itself by:

(1)

Seeking measured growth - we will not sacrifice credit quality and
profitability for rapid short-term growth

Understanding the markets in which we operate

Identifying high potential relationships, and then leveraging our
value proposition

2007 average balances,; Middle-rmarket CE&l, excludes small business

24




C&IFIToansS oY

HBAN

Qutstandings @

[ B 2Q07 1Q07 4Q06 2006 2006
Loans to suppliers $176 $1584 $130 $209 $207
Dealer floorplan 638 G651 531 568 623
Dealer non-floorplan 254 229 250 246 233
Total $1,068 $1,074 $1,061 $1,022 $1.,064
NPLs
Amount $15.0 £5.1 $2.1 47 147
Percent 141 % 045 % 020 % 046 % 138 %
Net charge-offs
Amount $1.7 $0.1 $-- $04 $0.1
Percent & 0.16 % 0.05 % - % 0.14 % 0.02 %

1 Feriod end with no obvious auto industry concentration identified in the SKYF portfolio

2 Companies with =25% of their revenue from the auto industry

63 Annu alized

25




1 Lonns

Current portfolio ® - HBAN $1.2 billion

+ Market conditions continue to impact all credit
extensions
¢+ Home builder outstandings
$133 MM Vertical construction
14 Land under development
28 Land held for development
$175 MM  Total outstandings
+ No SKYF impact in this region

(1) Gra0my

26




Relaiionsnip ‘
FCMC’s business

+ Acquires and services “scratch and dent” mortgage loan pools, including Alt-A first and
second mortgages

+ Through wholly-owned subsidiary Tribeca, originates sub-prime mortgages
+ Assets are put into pools, each of which is separately funded

Relationship
+ Exposure is less than 5% of total loans and leases
+ A relationship for owver 15 years and one to which we remain committed

+ Exposure is in the form of commercial loans and warehouse lines of credit secured by the
underlying 30,000 individual mortgage loans

+ Loans have 3 year term desighed to match the average life of the collateral

+ FCMC is seeking to augment their bank funding with alternative financing vehicles
Strong credit quality perfonnance

+ Neayer experienced a delinquency... an NPL... or a loss

Risk mitication

+ Mortgages assignhed directly to Huntington in the event of default by FCMC

+ Lockbox utilized for all payments... allows close monitoring and control of all cash flows
+ Cross-collateralization of the commercial loans

+ Excess cash flow generated for FCMC given they purchase pools at a discount

+ High relative spread/margin for FCMC given non-conforming nature of the loans

27




Retail Retail

Single Farnil w Sirgle Family

RE Lire s of
Credit

RE Lires of
Credit

CFfice OFfice

Industrial Pdustrial

Mutti Farmily Multi Faril v

Condo Condo

Corstroction

Hotel Hotel

M Re creztional
4.9 Billion Hesith Care

Lard
Ceveloprant

R creationsl

SKYF
= $4.7 Billion @

Health Care

Larnd
Ceveloprnert

Faw Lard Raw Land

Cther Cther

28

(12 Includes HOG B small buziness CRE (21 Classifications subject to change following systems conwersion
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incking

Current portfolio (7 - HBAN $3.0 Billion SKYF $3.9 Billion

The current ‘pressure point’ in credit

Residential developers, particularly small to mid-sized entities will
be at risk given the current market dynamics

Larger concentration in CRE at SKYF, particularly in smaller
markets

Huntington differentiates itself by:

*

D]

CRE lending groups in the Metro Markets (80% of A&D lending is
located in metro markets)

Focusing on top tier developers in each market we ‘know our
customers’ via our CRE dedicated teams

Underwriting construction projects to secondary market standards
Granular portfolio

B/30007 balances; Middlie-market CRE, excludes small buziness

29




Construcron

Current portfolio (7 - HBAN $1.4 Billion SKYF - $0.8 Billion

A Good Business

* 0 + »

Short-term portfolio — 2-4 year average life

MWore favorable risk-reward than permanent commercial real estate loans
Recurring fee income given revalving nature of the portfolio

Originated and managed by dedicated, experienced teams

Approval through separate, specialized credit officers and dedicated process

Conservative Underwriting Standards

40

Secured, recourse, guaranteed debt provides three repayment sources

LTV, debt service coverage, property types, and locations all underwritten to
secondary market standards to enhance loan repayment

Frojects concentrated in major metro markets to enhance repayment through
secondary loan market

Zustomers within Huntington's footprint

Enforced standard pre-leasing requirements for office, retail and industrial property
types to reduce market risk exposure

Frimary customeris 13t and 2 tier developers

G/230/07 balances; Middle-market, excludes small business

kL)




Current portfolio - HBAN $936 Million SKYF $950 Million ¥

Vertical construction $645 MM 69 % $660 MM 69 %
Land under development 144 15 150 16
Land held for development 147 16 140 15

No geographic concentration within footprint markets

Credit adjustments have been made across the entire portfolio
hased on the current condition of each relationship and view of
future outlook

Market observations
— Zeneral slowdown in the market reflecting declining prices and excess inventory
— Developers showing signs of deterioration
— Aggressively reviewing the higher level of monitored credit balances
— Early spring and summer sales season results did not exhibit positive trends
— Increased reserves for this segment over 2007 based on proactive risk
identification given current industry-wide trends

Includes middle-maket CRE and small business CRE loans
G207
Subject to change fallowing systems conversions




HBAN
(38)

Auto loans

Auto directfin. leases
Haorme equity *
Fesidential real estate
Cither consumer
Total consumer
*  Home equity lines

Haorme equity loans

$24

L]

100 %

SKYF
(38)

Auto loans

Auto directfin. leases
Haorme equity *
Fesidential real estate
Cither consumer

Teotal consumer

Home equity lines

Haorme equity loans

Amt
$04

nia

10 %

100 %

32




Current portfolio (7 - HBAN $5.0 Billion SKYF $2.3 Billion

+ Focused on prime borrowers
—  Since 2004 HEBAM increased average FICO at origination from 720 to 740 and
percentage of originations below 640 decreased from 10% to 3%

—  Similar high FICO score focus for SKYF

+ Primary origination channel focus is through banking offices and call
centers

+ Broker originated channel de-emphasized in early 2005... totally
eliminated in 2Q07

+ All applications centrally underwritten with HBAN underwriting center
utilized going forward

+ Cross sold with first mortgage originations

+ Primary product offers up to 89.9% loan to value [LTV) @
+ Portfolio LTV of 80% @

+ No product offering in excess of 100% LTV @

+ Debt/Income (D/l) policy of 45% @

(1) 62007 balancs
(21 Generally similar portfolio meticz far SKYF




Current portfolio (7 - HBAN $4.4 Billion SKYF $1.1 Billion

+ Focused on prime borrowers
— Mo sub-prime lending
— Mo option ARM structures
— Mo negative amortization loans
—  Focused Alt-A program
HEAM - $640 M outstanding / 13% of residential portfolio / 6% of '07 production
SKYF - minimal
— Limited interest only exposure
HEAM - $755 Mh outstanding / 15% of residential portfolin / 5% of '07 procduction
SKYF - minimal
+ SKYF historically originated to sell in the secondary market

+ Portfolio management and underwriting consistent with regulatory
expectations
— Allapplications centrally undenwritten
—  Reduced broker origination channel wvolume beginning early 2005
—  Significantly reduced interest only volume beginning 2006, with specific credit
requirements
— Implemented maore conservative underariting for AltA in late 2005

(11 B/A0M7 balances 34




st vVion

Prime mortgages
— 30-day delinquencies
— Net charge offs

Alt-A mortgages
— 30-day delinquencies
— Net charge offs

Interest only mortgages
— 30-day delinquencies
— Net charge offs

(1) 2007 average
(20 At BI30IOT
(3 1HOT annualized percent of average balance

$3.0B80
2.53%
0.16%

$0.6 80"
8.41% ¥
0.65% ¥

$0.8 B("
2.96% (2
0.04% 1

FPoelocinnines

Trend
Declining

Declining

Flat

35




Resigentialbirenc

on L rendds

HBAN
(& In millions) 1HO? 2006 2005 2004 2003
First Mortgages
Qriginations M $398 $1.075 $1.278  $1.752  $1464
Alt-A % of originations 5% 16% 20% 22% 8%
Avg. FICO (2 T20 732 720 723 710
Avg. LTy & 3% T2% T4% 73% T2%
Home Equity Lines
Qriginations M $716 $1.137 $1.230  $1.741  $1577
Avg. FICO (2 T49 738 T30 721 723
Ayg. LTY & 6% TE% 80% 81% 80%
Home Equity Loans
Qriginations M $438 $547 $571 $511 $410
Avg. FICO T42 731 718 710 702
Avg. LTy & 67% BE% 65% 65% 658%
1 Qriginated loanzs =till outstanding for retained porfalio

2 At origination

16




ANVATON I

Home equity line run-off as a result of rising rates
— Movement to fixed rate home equity loans

General slowdown in the housing market with home inventory
at record levels

— New home sales specifically impacting the builders
Increasing delinquencies across the industry

Bankruptcies and foreclosures have shown significant
increases, particularly in the Midwest markets, though
Huntington’s performance is significantly better

27




The New
Huntington




ATSTEONZ REFIONAINEIESCICE

MSA Rank BOs Deposis Share
Columbus 1 81 $8,625 28.4%
Cleveland 5 7 3330 5.2
Indianapolis 3 63 2,624 106
Detroik 8 42 2,297 2.6
Toledo 1 56 2,258 249
Pittsburgh 7 46 1,845 3.0
Youngstown 1 40 1,777 215
Cincinnati 5 3T 1,546 38

E. Liverpool-Salem 1 15 1,261 579
Canton-Mas=illon 1 28 1,238 24.3

Grand Rapids 3 23 1,216 103

BOs = Banking offices

Source: SML Finandal, company presentations and filings. FDIC deposit
data as of June 30, 2005; exdudes the impad of any banking office dosings 39




- Siky Financh

Rank BOs Ceposits Share Rank BOs Ceposits Share Eank BOs [eposits Share
Ohio L) 228 F16.27% T.2% T 221 pega 4.1% 2 440 24885 119%
ichigan a 118 5,143 2.4 a3 5 125 0.1 a 124 5,252 38
Indiana 23 28 T2 09 a 44 200G 2.3 5 G 2815 32
Fennsylvania - - - - 17 1=} 2852 1.4 17 &6 2552 1.4
West Virginia =} 21 1,549 6.2 61 2 TG 0.3 =} 24 1625 6.6
Kentudoy 28 14 444 o7 - - - - 28 14 444 o7
Columbus 1 G7 R0z 2ZY0% 15 14§ 323 1.1% 1 21 FEE25 28.1%
Cleveland = 47 2,270 a7 12 21 Q50 1.8 5 72 2230 5.2
Indianapuoliz a 19 G617 28 L) 44 2,007 2.0 2 {sic] 2524 106
Detroit = 42 2,297 26 g 42 2,287 26
Tolada L) 20 Q52 07 2 26 1,229 142 1 56 2,253 2449
Fittsburgh - - - - T 45 1,845 2.0 T 48 1.245 3.0
“roungstown - - - - 1 40 1077 215 1 40 1.777 215
Cincinnat 5 26 1.832 3.8 75 1 14 0.0 5 a7 1.545 3.8
E. Liwerpool-Salem - - - - 1 15 1,261 4749 1 15 1.251 5748
Canton-hiazzillon 2 16 723 154 =} 12 455 29 1 28 1.238 2432
rand Rapids 2 23 1216 1032 2 23 1.216 102
Akron = 13 447 4.2 a 15 427 4.0 =} 28 274 8.2
Dayton =} 11 52 4.6 11 L) 129 1.2 =} 15 587 58
(1) June 2005 FDIC data; excludes impad of any banking office dosings

BOs = Banking offices 40




Pro’torma Aiee shee livhlivhis @ ‘

6/30/07

Total loans $39.9B
Total earning assets 46.6
Goodwill and other intangible assets 3.3
Total assets 53.9
Core deposits 32.0
Total deposits 37.5
Borrowings 9.0
Shareholders’ equity 6.2

(13 Refer to detailed pro forma statements that follaw
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fin milhons) Huntington |
Assets
Loans held for sale b 343 b 20 b B1 b 429
Securities and other earning assets 52433 1875 {1,046) b 262
Loans and leases 26,812 13,239 195) 39,856
Goodwill and other intangible assets F24 797 1,842 3263
Accrued income and other assets 3204 780 559 4043
Total Assets $ 36,421 $ 16,712 § ¥ $ 53,853
Liahilities and Shareholders® Equity
Liahilities
Deposits 5 24 500 F 12864 5 (11 37452
Barrowings 7769 1,885 BE3) 85991
Accrued expenses and other liahbilities o085 54 141 1,183
Total Liabilities 33,357 14,803 533) A7 627
Shareholders’ Equity 3,064 1,908 1,294 6,226
Total Liabilities and Shareholders' E quity $ 36,421 $ 16,712 § T2 $ 53853
Tangible equity to assets BE2% B98% 5.86%
Total earning assets b J2.092 F 15134 F (1,180) 46547

(1) Cloging adjustments are current estimates which are under reviewy and subject to change
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fin miions) [ |

Cormmercial:
tiddle market commercial and industrial 5 BE211 T 4426 F 04 & 10R23
Middle market commercial real estate:
Construction 1383 813 2 2202
Commarcial ® 25951 3827 (B0} 5,598
Middle market cormmercial real estate 4334 4 pdha 78] £.900
Small busine 55 2508 - - 2 508
Total commercial 13052 9071 =] 22 031
Consumer:
Autornobile loans 2424 431 3 2542
Autornohbile leases 1489 - - 1,489
Home equity 4894 2297 7a) 7216
Residential martgage 4399 1107 &) 5,451
Other loans 454 333 - 787
Total consumer 13759 4 168 {103) 17 825
Total loans and leases $ 26812 $ 13239 $ (199) $ 39,856
Auto Exposure 145% 3.3% 10.9%

(1) Cloging adjustments are current estimates which are under reviewy and subject to change
(27 Adjustments includes transfer of impaired loans to loans held for sale, net of FAS 114 reserves
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(in miliong | Huntington |
Dermand deposits - non-interest bearing 5 3626 F 1830 - b 5 455
Demand deposits - interest bearing 2 496 11585 - 3651
Money market deposits 5324 1302 - B 525
Savings and other domestic deposits 2845 2595 4 5,440
Core cerificates of deposit 5,739 5104 12 10,630

Total core deposits 20,030 11983 15) 32,002
Other domestic deposits of $100,000 ar more 1,053 189 - 1,242
Brokered deposits and negotiable CDs 251 BE7 4 36812
Deposits in foreign offices 597 - - 597

Total deposits ] 24,600 $ 12864 § (11 § 37452

(1) Cloging adjustments are current estimates which are under reviewy and subject to change
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Sky Financial
Integration




+*

Systems conversions targeted for late September

On track to meet $115 million of expense saves
— 30% operations & technology

— 25% branch consolidation-related

20% line of business

15% support staff

— 10% other

On track to meet $200 million of merger costs
— $120 million estimated accrued as part of purchase price
— %8 million expenses incurred 1HO7
— $50-60 million expenses estimated to be incurred 2H07

On target to achieve 4.5% 2008 earnings accretion

Adjusted efficiency ratio forecasted to achieve long
term targeted range of 50-52% in 4Q07

+

+

+*

+*




2007 Outlook




Full-year earnings per share $1.68 - $1.72
Assumptions
+ Revenue growth & low-/mid-single digit
—  Metinterest margin ™ relatively stable
—  Average loan growth mid-single digit
—  Awverage core deposit growth low-fmid-single digit
—  Mon-interest income growth mid-fhigh-single digit
+ Expense growth &© low-single digit
—  Merger-related integration costs for 2HO7 $A0-$60 M (5
+ Credit quality ©
—  Met charge-off ratio (full year) mid-to-upper half of 35-45 bp range
—  MNPA ratio % continued pressure
—  ALLL ratio ™ trending upward moderately

+ No sizable stock repurchase activity

(1) Asdiscussed in 719907 earnings conference call. Inclusion inthis handout does not represent an updated reaffimation.

(23 Full year including estimated 2HOT impact fram acquisition of Sky Financial Group, excluding merger-related integration costs.

(3) 2HOV targeted performance bazsed on assumed pro forma consolidated levels at time of merger close, except for net charge-off
assumption which is for the full year.

(4) Compared with 2007 pro farma level of approximately 3.50%.

(5} Excludes merger-related integration costs and impact of annualized targeted cost saves of $115 million, most of which are
expected to be realized in 4G07.

(6) Approzimately 012 per common share based on full-year estimated shares outstanding. 48

(7 Compared with 6730007 pro formal levels of 1.11% for the NPA ratio and 1 .20% for the ALLL ratio.




Use of non-GAAP financial measures

This presentation condsins GAAP Rnancial measares and hon-GAAP francial measares whiere manaqgement beleves it to be
frelpful in anderstanding Humington's resuits of operadions or fnancial position. Where por -GAAP francial Measures 3re
used, the comparabie GAAP feancial measure, 35 well 35 the roconcilizion to the comparable GAAP financizi measure, can
Do found mt the current guarter eariings press refease, this presentation, or in e Quarter?y Rnancial Review supplanremnt to
the current Earnings Press Release, which can be found on Humington’s website at hunlington-dr.com.

Significant Iitems

Cerain componratits of the lncome Statement are patarally subjoct to more volatilty thar others. As 3 resalt,
analystsinvestors may view such items differently in their assessment of performance compared with Hheir expectations
Fudor any implications resuiting from them on thelr assessmont of fidare porformance rends. Ris 3 gonoral practice of
Fnalystsinvestors to try and determine thoir porceplion of witat “andulying” or “cors™ earrRings performance is in IRy qiven
repotiing period, a5 this typically forms the basis for their estimation of parformance in fulnre perjods. Therefore, Mianagement
Deliaves the disciosure of certain “Significant Rems™ in cirrent and prior perfod resafts aids analystsinvestors in batter
yndorstanding coporate performance so that thoy can asceriain for themselves what, if any, itemns they may wish to
inciudediaxcivde fom their analysis of performance; i.e., wilfin the context of determining how that performance differed from
thoir expectalions, as well as frow, if at alf, to adiust their estimates of future parformance accor®ngly.

Annualized datz

Cerldin returns, yieids, performance raltos, or growth rates for a quarter are “gnnuakzed” in this presentalion to represent an
Fupualitime period. This is done for analytical and decision-making purposes to botter discern anderlying porformance epds
witen compared to full4ear or yosr-over-yoar Anoiis. For example, loan growih rates are most often exprossed in termns of
an annual rate ke 8% As such, @ 2% growth rate for 3 gquatter would represent an annuakized 8% growtk rate.

iy taable eguivalent interest income and net interest margin

Ircone from tax-exenipt oarnings assots is increased by an smount eguivaiont to the taxes that woukd have been paid if this
income iad beor taxable at statitory rates. This adjustment pits 3if oarning assoels, most notably tax-exempt muenicipal
secutiies and corlain fegse assels, on 3 contmon Dasis that acilitates companison of resulls o resuits of compeiftors.




Mergervelzted teqration cosis
I certain analyses costs associated with iteqraling @ mrerger are excluded so as to belter ascortain the snderiying run+ate of
expapses. Such costs typically impact expenses for only 3 fow guarters during the period of tansfion: eaq., restructuting
charges, assot valuation adjustments, systoms conversion costs, customoer inteqration costs, ofc.

Rounding
Faase pote that colunms of data in the following slides may not add due to rotnrding.

Earmings per share equivaient data

Sigriffcam andior one<dme fpcome or exponse jtoms may be exprossed onl 3 per common skare hasis. This is done for
anahtical and decision wwaking parposes to balter discern ynderfying frends in tolal corporate eadrnings per share performance
exciading the impact of such items. kivestors may also find this information frelpfuf in their evaluation of the company’s
financial porformance against publishod earnings per share CONSoRSNS IMOUIRE, which typically exciude the impact of
siquiffcant andor one dme ftems. Famings per share sguivalents are uspally cafcwiztod by spphving 3 35% offective tax rate to
& pro<dax amount to derive an afterdax amowit which is divided by the average shares oulstanding during the respective
reporiing period. Occasionally, when the item involves special tax treatimont, the afterdax amount is separately disclosed, with
this thon being the amowrt used to calcuiate the samings por share aguivaiont.

MNIT o ren

Parcert changes of T00% or more are siown as “nm™ or “not meaningfur’. Such iarge percenrt changes typically reffect the
impact of one e Roms within the megsered pettods. Since the primary parpose of sihowing a percent change is for
discerning anderlying perfonnance epds, such large percent changes are “not meaningful™ for this purpose.

Use of Huntington and Sky Financial Merqer pro forma data

This presentation condains pro forma Tnancial measures where noted when managemtent bekfeves itto be helpfulin
undorstanding how the morger with Sky Ruancial Groap onr Juiy 1, 2007, wilf impact Huntington’s consofidated resuits of
operafions or fnancial positor. The datz represent actual June 30, 2007 amounts for Hentington and Sky Ruaancial Group,
with estimated bansaclion closing adiustments. Such adustments are estimates, wiich are ander review and subjoct to
change.

SKy Financial joan data

This presontation contains sefected Sky Fnancial data for the 2007 or at re 30, 2007. The classifications of loans by type
reprasent estimates and amodnts are subject to change following conversion of the Sky Frnancial data to the Hantington
systoms.




CaSTAtCINeNDS

This presentation contains certain forward-iooking statements, including certain pians,
expectations, goals, and projections, and including statements about the benefits of the
merger between Huntington and SKy Financial, which are subject to humerous assumptions,
risks, and uncertainties.

Actual resuits coulid differ materially from those contained or impiied by such statements for
a variety of factors including: the businesses of Huntington and Sky Financial may not be
integrated successfully or such integration may take ionger to accomplish than expected; the
expected cost savings and ahy revenue synergies from the merger may not be fully realized
within the expected timeframes; disruption from the merger may make it more difficuitto
maintain reiationships with clients, associates, or suppilers; the required governmental
approval of the bank merger may not be obtained on the proposed terms and scheduie;
changes in economic conditions; movements in interest rates; competitive pressures on
product pricing and services; success and timing of other business strategies; the nature,
extent, and timing of governmental actions and reforms; and extended disruption of vital
infrastructure; and other factors described in Huntington’s 2006 Annuai Report on Form 10-K,
and documents subsequently filed by Huntington with the Securities and Exchange
Commission.

All forward-iooking statements are based on information avallable at the time of the release.

Huntington assumes no obligation to update any forward-iooking statement.
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oy ODvopyioyy @

Midwest financial services holding company

Founded - 1866
Headquarters = Columbus, Ohio
Total assets - $54 billion
Employees -12,249
Franchise:
Regional Banking 6 States / 13 Regions
- Retail & Commercial Banking 756 Offices /1,384 ATMSs
Dealer Sales 6 States + AZ, FL, GA, NV, NC,
NJ, NY, SC, TN
Private Financial Group 6 States /6 offices @
FL /4 offices ™
Mortgage Banking *® 6 States + MD, NJ

(1) Estimate pro-foma at doge on 707 and before adjustments

(21 Full-time equivalernt (F TE)

(3)  Dedicated shared office with Regional Banking

4 Includes 2 full-senvice offices + 2 trust offices

53 Part of Regional Banking 55




Strategy, Organization
and History




+ Market Positioning

— Local Bank with National Resources
— Local execution within corporate standards
— Local discretion with performance accountability

— Focus on Ohio, Michigan, West Virginia, western Pennsylvania,
Indiana and neighboring markets

— Focus on middle-market commercial, small business, consumer,
high-wealth, and auto dealership clients

+ Value Proposition

— “Simply the Best” service

57




o aeiniings

¢ Formula: Stable net interest margin
+ Modest loan growth
+ Modest deposit growth
+ Good growth in selected fee income activities
+ Controlled expense growth
+ Stable credit quality
= Reasonable earnings growth

+ Augmented by:
— Market consolidation benefits

— Disciplined capital management

“A well-conceived, well-executed plan in a low
growth market... is better than an ill-conceived,
poorly executed plan in a high growth market”

58




Affinity Banking... Buckeye / Blue Jackets banking

Huntington for Schools
Leverage online banking capabilities
New offices in growth markets

Improve customer loyalty through improved service
experience

Micro marketing... 3 mile radius focus

Exploit growing business segments... Healthcare in west
Michigan

Centers of Expertise... Brokerage, insurance, equipment leasing
and SBA lending

Wealth management

59




+ Huntington is positioned to participate in further
Midwest consoclidation

¢+ Considerations
— Build market share in existing markets
— Enter new markets with high market shares
— Enrich our deposit mix... higher relative DDA
— Similar business model / focus on service excellence
— Retain local management
— Similar core values / culture
— Revenue opportunities... new / leveraging product and service
capabilities
— Leverage technology expertise
— Adds to shareholder value from the start

o




+

*

*

+

The value of synergies must exceed the premium paid to
the seller

First year GAAP accretion for Huntington

— Excludes one time merger charges

— Includes impact of intangible amortization

Significant GAAP accretion for second year and beyond
— Long-term incremental accretion of 10%+
— Must have significant long-term benefit

Use of realistic cost savings
— Targets within footprint
— Ability to leverage existing Huntington infrastructure

LX)




Organization

The Local Bank

National Resources

« Commercial
Central Ohio || West Michigan A
« Private Financial
NW Ohio East Michigan
- Dealer Sales
Greater g - Mortgage
Cleveland Pittsburgh _
- Capital Markets
Greater .
Akron/Carton ||V Pennsylvania + Huntington Investment Co.
Ohio Valley West Virginia
- Legal
Mahening Valley || Central Indiana « Finance
« Operations and Technology
= elilersy « Human Resources

Risk Management
Credit Administration




Don Kimble
EWP — Chief Financial Officer

-,

Tom Hoaglin
Chairman & CEOQ

Dick Cheap
EVP — General Counsel & Secretary

Jim Nelson
EVP — Chief Risk Officer

Dick Witherow
EVP — Chief Credit Officer

Melinda Ackerman
EVP — Human Resource Director

Neeli Bendapudi
EWP — Chief Customer Officer

Elfi Di Bella
SYP — Community Affairs Director

[ Marty Adams

l President — Chief Operating Officer

[ Dan Benhase

| SEWP - Private Financial Group Director
[ Nick Stanutz

| SEWP - Dealer Sales Group Executive
[ Eric Sutphin

1 EVP - Chief Auditor

[ Barbara Benham

| SWP - Government Relations Director
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Seniort Ifeaders

Taorm Hoaglin
Marty Adams
Dick Cheap
Jerry Batt

Dan Benhase
Mary Mavarro
Mick Stanutz
Jirm Dunlap
Mike Prescott
Gary Small
Melinda Ackerman
MNeeli Bendapudi
tichael Cross
Willie Dolloff
Don Kimble

Jim Nelson

Eric Sutphin
Dick Witherow

(17 Qutside of banking

Position
Chairman and CEO
President and COO
General Counsel and Secretary
President-Sky Insurance
SEVP-Pwt. Fin'l & Cap MKkEs.
SEvP-Regional Banking Group Pres.
SEVP-Dealer Sales
Regional Banking Group President
Regional Banking Group President
Regional Banking Group President
EvP-Human Resources
EWP-Chief Custamer Officer
EVP-5Sr. Com'l Credit Approval Officer
EvP-Operations/Technology
EWP-CFO
EwP-Chief Risk Officer
EWP-Chief Auditar
EvP-Chief Credit Officer

Experience-yrs

Appointed Banking HBAN/SKYF

1001
Jao?
2098
1002
2000
2008
2099
2008
2008
1006
1Q05
2007
40106
2000
Jaod
4004
Jaod
40106

34 G
aa 30
g 3
20 G
26 7
1 ]
29 21
28 28
20 12
22 1+
3z @ 2
13 <
28 ]
34 33
20 3
21 2
19 3
a4 5

(%]




| Mike Prescott ‘

Greater
Cleveland
Central Indiana Pittshurgh

Western
Pennsylvania

Gary Small

Ohio Valley

Greater
AKkron/Canton

o WA
e dNACANS




Regional saniangsk

Experience - ¥rs

Region Appointed Eanking HEBAMN/SKYE
hary Navarro
Jim Kunlk iZentral Ohio 1094 26 26
Jim Dunlap West Michigan 3001 28 23
Rebecca Smith East Michigan 1Q07 31 1
Sharon Speyer Morthwest Ohio 1001 19 15
Michael Prescott Southern Ohio £ KY 2007 20 12
Open Wiest Virginia
Rick Hull Greater Akron/Canton 108 25 18
hlike Mewibold Central Indiana 406 3 4
Jayson Fatta Dhio Valley 1Q06 20 20
Gary Small 1008 22 1+
Frank Hierro Mahoning Valley 1Q06 29 22
Jerry Kelsheimer Greater Cleveland 1005 19 1
Vincent Locher Fittsburgh 2Q02 21 5
Stephen Sant Wiestern Pennsylvania 1Q00 a8 17
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1866 —

1878 -
1806 -
1823 -
1966 -

1983 -
2001 -
2004 -
2005 -
2006 —

2007 -

P.W. Huntington & Company opened — Pelatiah Webster Huntington,
President

Bank moved headquarters to 17 S. High Street
Incorporated as The Huntington National Bank of Columbus
Construction of the main branch at 17 S. High Street begun

Huntington Bancshares Incorporated bank holding company
formed as a Maryland corporation... The parent of The Huntington
MNational Bank

Huntington shares listed on NASDAGQ
Strategic restructuring launched
Record EPS

Record EPS

Acquired Unizan Financial

Record EPS

Acquired Sky Financial Group

o8




Major Milestor

2001

1Q - Hoeaglin appointed CEOQ

2Q - Launched major restructuring initiative

30 - Announced SunTrust to purchase Florida banking operations
- Decreased dividend 20%

2002
10 - Acquired Haberer Investment Advisor
30 - Acquired LeaseNet Group Inc.

2003

2@ - Announced formal SEC investigation and restatement of automobile lease
accounting

Increased dividend 9.4%

3@ - Restatement for prospective adoption of deferral accounting and other
changes

40 - Restatement for retroactive application of deferral accounting

o9




2004

1Q - Announced merger with Unizan Financial Corp.

2@ - Increased dividend 14.3%
- Federal Reserve extends review period for Unizan merger

3@ - Announced negotiations with SEC to resolve formal investigation
- Kimble appeointed Chief Financial Officer
- Sutphin appointed Chief Auditor

40 - Nelson appointed Chief Risk Officer

Announced expected Federal Reserve Bank of Cleveland (FRBC) and OCC
formal supervisory agreements

- Announced withdrawal of pending Unizan Financial Corp. merger
application with the Federal Reserve and negotiations for a one-year
extension of the Unizan merger agreement

- Announced extension to Unizan merger agreement

0




1Q

26
3R
4Q

1Q

2Q

- Announced FRBC and OCC formal written supervisory agreements

- Ackerman appointed Human Resources

- Kelsheimer appointed President of Northern Ohio region

- Increased dividend 7.5%

- Announced resolution of SEC formal investigation

- Received national excellence awards from Greenwich Associates

- Announced termination of OCC formal written supervisory agreement
- Refiled Unizan application

- Announced 16.3% increase in common stock dividend

- Completed merger with Unizan Financial Corp.

- James Dunlap, Mary Navarro, and Michael Prescott named Regional
Banking Group Presidents

- Increased dividend 16.3%

- Successfully completed Unizan Financial Corp. conversion on April 24,
2006... converted 110,000 consumer and business accounts

- Announced termination of FRB formal written supervisory agreement




MajorsMileStones ‘

2006
470 - Acquired Unified Fund Services, Inc.
- Witherow appointed Chief Credit Officer
- Cross appointed Senior Lender
- Smith appointed President of Eastern Michigan region
- Announced proposed merger of Sky Financial Group

2007

2Q - Increased dividend 6.0%
3@ - Completed merger with Sky Financial Group, Inc.
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Financial Overview




2006 Highlights




Net income

Significant Items

Reduction to federal income tax expense ¢
Equity investment gains

MER FAS 156 accounting change

Gain on sale of MasterCard® stock
Balance sheet restructuring

Huntington Foundation contribution
Automobile lease residual value losses
Severance and consolidation expenses
LUnizan merger costs

Adjustment for equity method investments
Adjustment to defer home equity annual fees

(13 Pre-tax unless otherwize noted
(2 After tax

After-tax EPS
$461.2 MM $1.92

Favorable/{Unfavorable)
Earnings EPS &

$845MM  $0.35

74 0.02
5.1 0.01
3.3 0.01

(77.7) (0.21)

(10.0) (0.03)

(5.5) (0.01)
4.8) (0.01)
(3.7) (0.01)
(3.2) (0.01)
(2.3) (0.01)
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Pertormance IS ‘

006 2005 2004 2003 2002
EPS $1.92 F177 F1.71 $161 $1.33
ROA 1.31% 1.26% 1.27% 1.29% 1.24%
ROE 18.7% 168.0% 16.8% 17.0% 14.0%
[eeRe 7.5% 8.4% 9 4% 9.09% 7.0%
Met interest margin 3.29% 3.33% 3.33% 3.48% 3.62%
Efficiency ratio 59.4% B0.0% B5.0% B3.9% G5 6%
Loan & lease growth & 7% 10% 11% 15% (41%
Core deposit growth & 10% % 4% 1% (14)%
Met charge-offs annualized 0.32% 0.33% 0.35% 0.81% 1.13%
MNP A ratio 0.74% 0.48% 0.46% 0.41% 0.74%
ALLL/Ioans & leases @ 1.04% 1.10% 1.15% 1.42% 1. 62%
ACL/loans & leases @ 1.19% 1.25% 1.29% 1.69% 1.81%
Tang. equityfassets ¥ 6.87% 7.19% 7.18% B.79%  T.22%

Tang. com. equityrisk weighted assets ¥ 7.65% 7.91% 7.86% 7% 7.20%

[11= ROE x(1-(dividend dedared persharefzarnings per share))

(2% Awerage; impacted by automobile loans sales and 2002 by sale of Flarida banking operations

() Awerage; impacted in 2002 by zale of Florida banking operations; 2002 does notrefledt the 2006 redassz of certain consumer Chs to core
deposzits

(<) Period end
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Operatingilieverasos=2 VWS RANS

(EhANA) 2006 2005 Better or (Worse}

Reported / GAAF

Total revenue — FTE $1,596.3 $1,608.1 ${11.8) {1)%
Non-interest expense 1,001.0 969.8 (31.2) (3)
|Dperating leverage 4)% |
Efficiency ratio ™ 59.4% 60.0%

Adjusted

Total revenue - FTE $1,636.0 $1,512.3 $123.7 8%
Non-interest expense 937.7 873.9 (63.8) (7}
|Dperating leverage 1% |
Efficiency ratio ™ 57.3% 57.8%

(11 Mon-interest expense lesz amortization of intangibles divided by adjusted total FTE revenue

(23 Rewenue and expenses adjusted for astomobile operating lease expense and other items affeding comparability. See Operating
Leverage & Effidency Trend slide inthe Appendiz for 3 complete recondliation between GA4AF and adjusted revenue and expenses
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Significant Items
Impacting Earnings
Performance
Comparisons
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Sianiitendi LS li

2006 — 2007 Year-to-Date

fin wullions, excepd per share amounts) 6 Mo. 2007 6 Mo. 2006
After-tax EPS Aftertax EFS
MNet income - reporied earnings $ 421408 % L92 $ 216060 % 090
Sienificant ftems - favorable (unfavorahle) impact: Eamings (1) EPS Eamings (1) EFP3
Deht repayment gain (loss) 4090 0.01 - -
Significant comrmercial loan provision (24767 (0.07 - -
Ilerger costs (2.408) (0.02) (3650 0o
ISR FAS 136 accounting change - - 5143 001
MR mark-to-market net of hedge-related trading activity (6.765) (0.0 0e74 -
Equity irsrestrme nt gains (losses) (6,225 (0.0 3827 0ol
Securities impairmme nt (5110} (0.01) - -
Litigation losses (1267 (0.01) - -
Gain on sale of haster Card stock - - 0791 -
Severance and consolidation expenses - - (0023) -
Adjustment for equity method investioe nts - - (1.151) -
Adjustment to defer home equity annual fees - - (2254 (0.01}

1) Pre-tazunk s otherarise noted
[ Ofter-taz
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gt Ligis i

2005 & 2006 Full Year

(in millions except per share amounts) 2006 2005

After-tax EFs After-tax EFS
Met income - reported earnings $ 461221 § 192§ 412001 § 177
Significant items - favorable (unfavorable) imp act: Eamings (1}  EFS Eamings (17 EFS
Significant comme reial loan wrovision - - (6. 444 (0.02)
Ik rger costs {3.74%) {001 (0.680) -
WER FAS 156 arcounting clange 5.143 oot -
WEF. mark-to-market net of hedge-related trading activity (1550 - (7.318) (002
Egunitwirnestrient saine (losses) 1436 o2 - -
Reduction to federal income tax expenss (20 24.541 0.3s - -
Gain on sale of Ivlster Card stock 334 nm - -
Balance sheet restructuring {77 E9E) (0.21) (8.770) (0.02)
Huntington Fourdation contribution {10,000 {003y - -
Entoraobile lease residual value losses (5.549) (0.01) - -
Severance and corgolidation expenses {7500 {001y (5.0ad) (0.01y
Edjustrnent for ecpnty method iwvestments 3240 (oo - -
Ldiustrent to defer home equity arnmal fees {2254 {0013 - -
Dlet irpact offederal tax loss caryback () - - 26 536 n1d
IWE R hedging-related secunties gains (losses) (3) - - 0713 -
Dlet impact of re patriating frelgn eamings (29 - - 5040 (0.02)
SEC and regulatory-related expenses - - (3.715) (0.01)
Write-off of ecuitvirestment - - (2.598) (0.013
(1) Pre-tucmless ofurvice noted
(20 Aftertax

(3 Prior to 2006 RISE. wrabation charges were reflected 4 rec overies
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Income Statement




Net Income anc

Net Income Earnings Per Share

Snavp $157.4
$160 - $0.70 - $0.65
$0.65
140 1 $0.60
0.55
$120 s
$0.50
$100 $0.45
$0.40
$80 - $0.35
$0.30
$60 $0.25
0 $0.20
w! | 1 (28)% YOY
$0.15
$20 $0.10
$0.05
0 - $0.00
£ £ £ E =
g g g 2 g

i1 Includes $47 1 million after t=e: [$0.19 per share| net positive impact due to reduction of federal income tax expense,
partially offset by investment securities imp airment

2] Includes $23.8 million after tze [$0.09 per share|net negative impact due to completing the balance sheet restructuring 83
begun after the end of 2006, a contribution to the Hortington Found ation, and other significant items.




Quarterly

Change Better (Worse) vs.

(SMM) Q07 2006
2007 1007 20306 Amnt., Amnt., Pct.

Met interest income $ 2534 $ 2956 $ 2622 F o2 |$ @8 (3) %
Provision {60.1) (29 4) (15.7) (30.7) (44 4) rim
Maon-interest income 156.2 145.2 163.0 1.0 (6.8) )
Nar-nterest expense (244.7) (2421 (252.4) (2 6) 7.7 3
Pre-tax income 104.8 1293 157.1 (24 5) (523 (39)
Net lincome $ 805 $ 957 1116 [$ (152 [F @10 (28
EPS $ 03 $ 040 $ 046 |$ (006 |$ (0127 (26)
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Net Interest

g 4007 -
$270 1 $266
3800 1
$260
$260 $258 3608
$250 340 1
3200
$240 4
3007 4
$230 - 2800
(3)% YOY
0 ]
$220 4 260°%
240 A
$210
2200 A
$200 - 2,000

Net Interest Income (FTE)

1007
2Q07

g

2006
3Q06

(13 Fullytaxable equivalznt basis

Net Interest Marqgin (FTE)

334% 336%
3275 328% 326%
20 vs. 10 NIM Change
Non-accrual loans (3) bp
Day count (2)
Loan fees 2)
Other funding mix changes 3)
Total change {10) bp
= = = B B
g 4 g =4 g
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Commercialtifoant

New Volume - Last 24 Months

2.75%
- C&l
2.50%
2.25%

2.00% A

1.75% A

- Commercial Real Estate

1.74%

1-5“% T T T T T
605 9105 12105 Jioe 6106 9106

(1) 3 ronth rolling average

12106 37 607

i1




(ConsumertiFoaniSpre:

New Volume - Last 24 Months

3_?5%_+IndirectAuto -=Home Equity -=Res R/E

3.50% - 3.38% 3.34%
3.26% o
3.00%
2.75%
2.60% 2.
2.26% o
2.00%
1.75% -
1.50% o .
1.26% o
1.00%
0.75% o
0.50%
0.25%
0.00% T T T T T T T T
6105 9105 1205 3/06 606 9/06 12106 307 6/07

(1) 3 ronth rolling average
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Depositispread

New Veolume - Last 24 Months

3% .~ Commercial -+ Consumer
3.50%
3.25% A
3.00% -

2.75% A

2.50% -

2.25% A

2.00% A

1.75% A

1-5“% T T T T T T T T
605 9105 12105 306 606 9106 12106 37 607

(1) 3 ronth rolling average
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EHRISKS

Managimginter

Net Interest Income at Risk = Interest Rate Risk + Business Risk

Interest Rate Risk

¢+ The exposure of income (short-term interest rate risk) and
economic values {long-term interest rate risk) to changes in
market interest rates

Business Risk

+ Examples:
— Loan volumes fall below expectations
— Deposit pricing competition that shrinks margins

+ These examples cause net interest income volatility and
should not be confused as hedgable interest rate risk

39




o Riyk il
Philosophy

+ Strong and relatively stable net interest margin

+ Maintain long-term perspective... avoid speculating on the short-
term movement in interest rates

+ Policy metrics to manage interest rate risk include:
— Net interest income at risk simulation model — S-T interest rate risk
— Economic Yalue of Equity at risk (EVE) — L-T interest rate risk

+ QOperate within established guidelines
— Net interest income at risk over 12-month horizon limited to (4)%
— EVE risk limited to (12)%

+ L-T bias to be modestly liability sensitive
— Natural business flows typically asset sensitive

—  Current positioning to be relatively insensitive to declining interest
rates

20




4.0%

3.0%

2.0%

1.0%

0.0%

-1.0%

-2.0%

-3.0%

Net Interest Income at Risk

Forward Curve +2%, -2%, & -1% Gradual Change in Rates

--2%Rate Rise ——2% Rate Fall —i— 1% Rate Fall

21%
2.0%

3005

4Q05
1Q086
2Q06
3Q06
4Q08
1Q07
2Q07

All leases treated on direct financing lease basis

F)




Managinginter

Modeled Exposure
Net Interest Income at Risk {S-T measure] ™

bp change (200) bp {(100) bp +100 bp +200 bp
6/30/07 (0.2)% 0.1% 0.2% 0.2%
31407 (0.1) 0.2 04 04
12/31/06 0.0 0.0 (0.2) (0.4)
8/30/06 0.3 0.1 (0.3) (0.9)
6/30/06 2.1 2.0 (0.9) (0.8)

Economic Value of Equity at Risk [(L-T measure] %

bp change (200) bp {100) bp +100 bp +200 bp
6/30/07 1.4% 4 (5.9)% (12.1)%
2/31/07 (0.3) 1.1 (4.5) (10.5)
12/31/06 0.5 14 (4.7) (11.3)
5/30/06 0.9 5 (4.4) (5.9)
£/30/06 2.9 3.1 (5.4) (11.1)

1 Estimated impad on annualized net interest income owver the next 12-month paricd assuming 3 gradual change in rates over the next 12-manth

period abowe and beyond any rate change already implied in the current yield cunre.
2 Estimated impad on the walue of assets and liabiliies assuming an immediate and parallel shiftin the current yield cone.
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Non=interes

{EMM) Better (Worse) vs.
2007 1qa7 @ 2006
Deposit serdce charges $ 500 $ 52 12 % B %
Other service charges and fees 14.9 17 13 14
Total service charges 64.9 (=] 12 B
Trust services 26.8 09 3 18
Brokerage & insurance 17.2 1.1 7 20
Bark owned |ife insurance 109 0.1 0 3
Mortgage banking 7.1 (2.2) (24) (43)
Gain on sale of auta loans 0.9 (0.2 (20 72
Other & 335 97 41 (18)
Sub-total 161.3 16.3 11 i
Securities gains (losses) {5.1) (9.2 n n
Total reported $1562 $ 110 8 % ) %

(13 Linked quatter percentage grovth iz na annualized

(2 Cther income indudes primarily ather commerdal fees investment banking fees, autamobile snd

otber lease-related income and equity investement income (losses)

a2




Nonsmreresvincome

Nif xcid. Auto Oper. Lease. Inc. Auto Operating Lease Income
Gy anvny
$180.0 - $100.0
$160.0  giz0 $154.5 $90.0
$140.00 - $80.0
$120.0 $70.0
$60.0 -
$100.0
$50.0
$80.0 -
o $40.0 0
$60.0 +2% YOY (87) Yo YOY
$30.0
B0 1 $20.0
$12.4 .
5200 7 $10.0 :
$5.3 429 $15
$0.0 - - - - . . $0.0
: 8 5 % B : 8 5 % %

(1) Indudes 57 5 million pre-taxnegative impact due to investmeantzecurities impairment o




Deposit Service Charges

Other Service Charges @

ham)
$E60.0 -

oo | #87  $485 $50.0

$200 T

$200 T

+6% YOY
o AERERENR

2005
3006
4006
1607
2007

M)
$16.0 OATM & Other $14.9
W DehitCard ’
$13.8
$14.0

$131  $13.0

$1z.0

$10.0 4

5% YOY

$11.2
o $#10.0
fa.0

+1 8% YOY

= 8 B B

o™ o <t -
{13 Indudes chedk card and AT fees 93

2007




Trist Services Brokerage/Insurance

3] M)
$18.0

$a0.0 1 §172
$ms
$o50 + $15.0

$12.0 T

$150 T+

$10.0 T +1 80/0 YOY $E0 +200/0 YOY




Mortgage

(B 1007 AQI06 3Q06 2006
Origination & secondary marketing $6.8 $£49 $41 $31 $ 7
Servicing fees 7.0 6.5 6.7 6.1 6.0
Amortz. capitalized servicing i4.4) (3.6) (3.8) (4.5) (3.3)
Other mtg. banking incame 2.3 3.2 1.8 3.9 2.3

Sub-total 12.1 114 8.7 B6 12.1
MSR recovery 16.0 (1.1 (1.9 (10.7) 8.3
Met trading gains (losses) {21.0) (1.0 (0.6) 10.7 (6.7)

Total 5741 $94 $6.2 $8.5 $ 136
Imvestar servicing portfalio & $87E $858 $838 $80B $77E
Weighted average coupan 5901, 5 B8% 5 55% 5 83% 5 76%
Originations 08B $06B $07B $07B $08E
Martgage servicing rights $1554 MM $134 8 MM $131 1 MM F1293 MM $136.2 MM
MSR % aof investar

servicing portfolio 1.79% 1.59% 1.59% 1.62% 1.76%

(1) Related to MSR hedging and induded in othernon-interest income
(21 End of pariod

a7




Alto Ifoan™Sales

2007 1Q07 2007 ™

Armount $141 M $118 MM

Gain on sale F1.1 WM $0.9 MM

Total auto exposure & 148 % 14.6 %

2006 1006 2006 2006 4006
Armount F170 kA $218 MM $135 Wi F137 MM
Gain on sale F0.4 M 305 MM $0.9 M $1.3 WM
Total auto exposure @ 165 % 158 % 154 % 15.0 %

(1% Flowe sale program expired 607
(21 End of period; Auto loans and leases + operating lease assets + securitized auto loans 7 total loans and leazes +
operating lease assets + secuntized auto loans
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Non=interestiixper

(RN Better (Worse) va.
2Q07 1qo7 ™ 2006
Fersonnel costs $ 135.2 $ (0.6 (o % 2 %
Outside data processing and other services 25.7 (3.9) (18) (31]
Met occupancy 19.4 0.8 2 [{=)]
Equiprment 17.2 1.1 & 5
Marketing 9.0 {1.3) (17 13
Professional servcies 8.1 (1.6) (25 (29
Telecommunications 4.6 (0.5) (11 B
Printing and supplies 3.7 (0.4) (13 2
Amartization of intangibles 25 - 0 16
Other & 19.3 4.1 17 37
Total reported $ 244.7 3 (2.5 {1 % 3 %

(1) Linked quarter percentage growth is not snnualized
(2 Cther expense indudes insurance, travel, postage, operational losses, contributions, operding lease expense and
mizcellaneous fees andd comimissions
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INONSINTETCeSTAIXPENSE

NIE xcid. Auto QOp. Lse. Exp. Auto Operating Lease Expense
vy -
$300.0 $100.0 -
$263.8
$250.0 $240.0 $243 2
$80.0
$200.0
$60.0
$50.0 <1% YOY (90)% YOY
$40.0 -
$100.0
$50.0 $20.0 -
$3.7 $5.0 oo
$0.0 " - ” — — 500 %20 $0.3
L I
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0% —+—Efficiency Ratio - Reported
-=-Efficiency Ratio - Adjusted ¥

65% - 63.3%

60% 15g.3u, 58.11,
L —
56.9%
o, D69 56.7% 56.7%
50% T T T T !
1006 2006 3006 1006 1007 2007

(11 Reported revenue and expenses adjusted for automobile oparating lease expense and other tems affecting comparability.
See Operating Lewverage & Efficency Trend slide in the Appendix for 8 complate reconciligtion bebueen G2A45F and adjusted
revenue and expenses.
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Operatingiieveragess 2007/

(ENAAA) Better or (Worse)

Reported / GAAF

Total revenue — FTE $818.5 $836.2 ${17.8) (2)%
Non-interest expense 486.7 490.8 4.0 1
|Dperating leverage {1)% |
Efficiency ratio ™ 58.5% 58.2%

Adjusted

Total revenue — FTE $820.6 $812.6 $8.0 1%
Non-interest expense 475.2 461.7 13.5 (3)
|Dperating leverage (2)% |
Efficiency ratio ™ 57.9% 56.8%

(11 Mon-interest expense lesz amortization of intangibles divided by adjusted total FTE revenue

(23 Rewenue and expenses adjusted for astomobile operating lease expense and other items affeding comparability. See Operating
Leverage & Effidency Trend slide inthe Appendiz for 3 complete recondliation between GA4AF and adjusted revenue and expenses
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36.0% 4

32.0%

28.0%

24.0%

20.0%

16.0%

12.0% 4

(1
2}

—#—FReturn on Avyg. Common Equity
—d—Internal Capital Generation Rate (1)
—#—FR.eturn on Tangible Equity

27.1%

2Q06 4Q 06 1007 2007

3?20)6

1.0%

IC% = ROE x(1-{dividend dedared persharefearnings per share))

Indudes net positive impact due to redudtion of federal income tax expense, parially offset by investment secudties impairment

1.25%

1.75%

1.11%

0.98%
0.92%

—#—Return on Avyg. Assets

2Q06

4006 1007 2907

3&36
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Investment Securities




Average Balances

$?,5ﬁ]m?
$7,000 -
$6,500 |
$6,000 T
$5,500
$5,000
$4500
$4000
$3,500
$3,000 -
$2,500
$2,000
$4,500
$4,000
$500
$0

B2, 6.20%

(23)% YOY

& = =
= = =
2 g g

Duration

yrs)

3.3 3.2 3.2 3.8

T 6.75%
T 6.50%
T 6.25%
+ 6.00%
T+ 5.75%
1 5.50%
T 5.25%
T 5.00%

4.75%

+ 4.50%
T 425%
+ 4.00%
T 3.75%
T 3.50%
T 3.25%
T 3.00%
T 2.75%
+ 2.50%

2.25%

% of Average Earning Assets

18%

16%

14%

12%

10%

8%

6%

%% 1

2%

0%

15 8%

2006

15 5%

3006

13.8%

4006

12.4%

1007

12 4%

2007
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Avairlabletor"Sale

12/31/04 12/31/05 12/31/06 6/30/07
$42 B $4.5B $4.4 B $3.9B
2.8 Years 2.8 Years 3.2 Years 1, 3.8 Years
8% 1 31w /695 M 33% / 67% 14% /86% 8% /91%
45% 43%

0%

12131704 12730105 12131706 6302007

O Meortgage Backed mMAgency MAssetBacked @ Muni's ETreasuries Wl Other

(1) “arisble rate / Fixed rate; ARMs = 1 year classfied as fixed rate 108




Loans and Leases




IDoan/1iease

Average (%8 Annualized Growth ™
2007w 1007 v 2007w
2Q07 1207 40106 2006
Middle market C&I $ B2 9 % 13 % 13 %
mMiddle market CRE 4.1 19 (9 -
Small business 25 ] 7 B
Total commercial 12.8 12 ] 7
Automahile Inans @ 23 19 20 14
Automobile leases 15 (35) (30 (26)
Home equity 5.0 ] () D]
Residential mortgages 4.4 (13) (12) ()
Other [oans 0.4 2 (7 (5]
Total consumer 13.6 () (7 i
Total Ioans and leases $ 264 4 % (1) % 1 %
Tatal earning assets $ 316 4 % (5) % (1) %

(1) Linked guarter percent change annual zed
[2) Impacted by losn sses
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Floanseaid Banges oy Bisiness Sewingni ¢

Annualized Growth ©
2E07 1007 v 2007w

2007 10207 4006 2006

Central Ohio $ 38 5 % (3) % 2 %
Maorttwest Ohio 0.5 (3) (12) 2
Greater Cleveland 2.1 20 2 7
Greater Akmon/Canton 1.3 1 (3 (12
Southem Chio/kentucky 2.2 4 2 1
Mahnning VEHE‘_\;’ - n4 =l na
Ohio VEHE‘y’ - n4 =l na
WestMichigan 24 1 - 3
East Michigan 1.6 & 4 i,
Yestern Pennswvania - n4 =l na
F'ittStlLll'gh - n4 =l na
Central Indiana 1.0 10 (13} 1
Wwest Virginia 1.1 g (3 10
Mortg & Equip. Leasing 3.5 (1 (5] 2

Regional Banking 19.7 5 (2)

Dealer Sales © 4.9 (2) - (5)

PwEFin' & Cap. Mkts Group 1.9 9 - 7

Treasuwfother - na N3 na

Tatal $ 26.4 4 (1) 1
(1) ReflectE post Sy merger organization by anby Huntingtan data until 3207 repoding given 707 effective date
(2 Lirked quarter percent change annualzed 111

() Impacted by automobile loansales




Credit’ IIXPpos

12i31/06 12/31/05 12/31/04 12/31/03 12/31/02
($8) At Bt _Amt Bet At Bot At Bt At Pot
Middle-market CE&I §6.0 23% Fai 21% 47 19% F44  20% F 48 22%
Middle-market CRE 4.0 15 348 14 3.5 14 32 14 29 13
Small business C&| & CRE 2.4 9 2.2 g 2.1 9 149 g 1.7 g
Total commercial 124 a7 10.8 14 10.3 13 9.5 42 93 43
Auto loans 21 g 20 8 1.49 g 30 13 30 14
Auto direct fin, leases 1.8 2.3 2.4 10 1.9 ] 0.4 4
Home equity 4.9 19 4.8 19 4.6 19 3T 17 32 14
Residential real estate 4.5 4.2 17 3.8 16 248 11 1.7 g
Cther consumer 0.4 2 04 1 0.s 2 04 2 0.4 2
Total consumer 138 53 13.6 55 133 55 11.6 52 93 22
Total loans & leases 26.2 100 245 99 236 98 211 94 186 83
Auto operating leases - - nz 1 0.6 2 1.3 4] 2.2 10
Auto loans securitized @ - - - - - - 0.0 - 1.1 5
Total credit exp. $26.2 100% $24.7 100% $24.1 100% $22.4 100% $21.09 100%
ITDtaI auto exposure & $3.8  15% F45 18% F50 21% §E2  28% 7.2 33%

(1) Reflects 7MO2 adoption of FIN 95, 510 billion of securized aute loans added badk to balance sheetin 23002
(23 As % of total loans and leases+auto operating leases+auto loans securitized
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CommercialtIfoans

Year-ovar-Year 5 Change
(38) 13%  <1% 6%
$ .

8.00 IM!ddIe-market C&l ¢ inked-quarter % Change ®
OMiddle-market CRE 0% 19% 5%

O Small Business CZI/CRE

$7.00
$6.07 $6.21

$5.88

$6.00

$5.00

$4.00

$3.00

$2.00

$1.00

$0.00 -
2006 3006 4Q06 1Q07 2007
(11 Quarterly averages

23 Annualized
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Averane (38) Annuaized Growth

2007 v 1007 v 2007w

2007 1007 AC106 2006

Central Ohia $ 25 T Y (1 % B %
Morthwest Ohio 0.3 () 14 7
Greater Cleveland 1.5 34 10 13
Greater Akron/Canton 0.7 18 1 =)
Southem Ohio/entucky 1.4 a g 4
Mahoning valley - na e na
Ohio ' alley - na na na
West Michigan 1.4 4 ] ]
East Michigan 1.2 2 9 7
wWestern Pennsyvania - na e na
Pittsburgh - na na na
Central Indiana 0.8 18 1) g
Westvirdinia 08 10 (3] 14
Mortg & Equip. Leasing 0.7 B 32 34
Regional Banking 111 12 4 g
Dealer Sales 08 3 14 -
Pyt Fin'l & Cap. Mkts Group 0.9 a 2 e
TreasungOther - na na na
Total $ 128 12 ] 7

(1) Reflect post Sy merger organization by anby Huntington data until 3007 repating given 707 effective date
(2 Lirked quarter percent change annualzed 114




MiddlesmarketiToans

Middie-market C&1

(A verage M)

$5,500

$E000 T

8500 T

$5,000

4500 T

$a000 T

$2A00

$z000

$2,600

$z2000 T

$1,500

$8.208

+13% YOY

Middle-market CRE

(A verage M)

$5,500

$E000 T

8500 T

$5,000

4500 T

$a000 T

$2A00

$z000

$2,600

$z2000 T

$1,500

44,093 2975 $400 34,110

<1% YOY




Sharcd NafionalNeTeuits

3.5 1

£3.0

2.5

$2.0

$1.5 1

$1.0

0.a A

0.0

O Commitments
$3.0 O Outstandings

40M 4002 4003 4004 4Q05 4Q06 2007 126




Business Segiment ¥ ‘

ETUCOEIBILITIETY|

AvErage (58] Annualized Growth
20307 v 1007 v 2007 v
2007 10207 4006 2006
Central Ohio $ 1.3 - % (71 % (5) %
Maorttwest Ohio 0.2 = &) (4
Greater Cleveland 0.5 (10) ) (7
Greater Akmon/Canton 0.5 (19) ) (17
Southem Ohio/Kentucky 0.8 (2) &) (5)
Mahoning Valley - n4 =l na
Ohio VEHE‘y’ - n4 =l na
west Michigan 1.0 (3 (7] (2
East Michigan 0.5 5 (7] 1
Yestern F'EﬂI"IS‘_\ﬂ\-"aﬂia - n4 =l na
F'ittSDUI'gh - n4 =l na
Central Indiana 0.3 (5) (9) (7)
Westviminia 0.3 4 3 4
Mortg & Equip. Leasing 2.9 (8) (13) (4
Regional Banking 8.6 (5) (9 (5)
Dealer Sales © 4.0 (3 (3) (6)
Pyt Fin'l & Cap. Mkts Group 1.0 3 (3 &
Treasuwfother - na N3 na
Tatal $ 136 () 7 ()
(1) ReflectE post Sy merger organization by anby Huntingtan data until 3207 repoding given 707 effective date 117

(2 Lirked quarter percent change annualzed
() Impacted by automobile loansales




Ato IFoansSTaINCHASes

Auto Loans Auto Direct Financing Leases
(38) (38}
$3.0 $3.0 -
$2.5 $2.32 $2.5
$2.22

3204 $208 $2.11

$2.0

$1.5 -

$1.0

+1 4% YOY

| (26)% YOY

2006 3Q06 4Q06 1007 12q07 2006 3Q06 1007 2007

$0.5

$0.0

1 Quarterly awerages
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Indirectr Ao IFens

Current portfolio - $3.9 Billion
+ Highly competitive with relatively low barriers to entry

Huntington differentiates itself by:

+ Consistency of strategy and commitment to service
+ Commitment to service quality for the full dealer relationship
+ Fully automated origination and booking system

+ Robust data modeling capabilities

(1) 2007 average balances; Includes retail automohile loans and leases
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IndirectrATIe

G 1004 2005 3005

Auto Loans

Production $306 |$367 $356 $469 $301 |$416  $467 $458 $379 | $447  $502
% new vehicles  44% |48% 57% 65% 53% |47% 49% 50% 4B% | 47% 49%
Avg. LTV 92% |93% 92% 88% 92% |94% 96% 96% 96% | 97% 98%

Auto Direct Finance Leases

Production $270 (%191 %158 $119 $95 §74 %109 $92 $70 | %68 $90
% new vehicles 99% | 99% 983% 99% 99% | 97% 97%  96% 97% | 9F%  96%
Ay, residual 44% | 43% 42% 40%  43% | 42% 1%  41% 2% 42%  45%
Ay, LTV 101% [103% 103% 103% 103% [103% 101% 101% 102%( 101% 96%
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Year-over-Year % Change
(1)% (6)% (5)%

H Home Equity Loans/Lines )
(38 Residential Mort Linked-guarter % Change ¥
$6.00 - O Kesidentia orngages 5% (13)% 2%
O Other
$5.00 } $4.91
$4.00
$3.00
$2.00 A
$1.00
$0.00 A
2006 3206 4006 1207 12007
(11 Quarerly averages 127

(21 Annualized




Home Equity Loans/Lines

(A verage M)
Quarterly Growth Rate — Annuaizaed %

$5,000 1

$5500

$5000 T

$4,600

$4000 T

$2A00

$z000

$2A00

$2,000

$1,500 T

$1,000

16

fsnzd

2008

1 ® &

§5.041 $aa7s 44913

| (1)% YOY

i 5

5

fa.973

Residential Mortgacges

(A verage M)

$5,000 1

$5500

$5000 T

$4,600

$4000 T

$2A00

$z000

$2A00

$2,000

$1,500 T

$1,000

Quarterfy Growih Rate — Annnaiized S5
30 10 (10) 12) (13)

f4.743

(6)% YOY

2008
3006
4005
2007
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Home gty

() 4004 |1Q05 2005 3005 4005 [1006 2006 3006 4006 | 1007 2007
Loans
Production §74 | $88 $148  $125 $140 |$154 9186 $164  $114 | §211 $227
Avg. LTV 63% | 61% 60% 60% 58% |59% 64% 65% 68% | 66% 67%
Lines @
Production $472 | $406  $467  $422  $337 [$329 4435 $321  $254 [$351  $365
Avg. LTV B1% | 80% 79% 79% 78% |75% 75% 75% 76% | 75% 76%

(13 Primanly fized rate
(21 Primailyvanable rate 123




Channel @ ‘

M)

- Retail

Retail Broker
$1,500 —¢-Broker T $1,150
#4400 T L $1,100
4,300 4

1 $1,050
$1,200 1
$1.100 4 T+ $1,000
w000 + T %950
43,000 1 $900
$3.800 1 1 $850
$3,700 |

1 $800
$3,600 4
$3,500 T $750
0.93,400 t t } } } t t } } t t } } } } t t } } t t } } t t t $?|I|

4/05
6/05
8/05
10/05
12/05
2/06
4/06
6/06
8/06
10/06
12/06
2107
407
6/07

(1) Period end
(21 Indudas Unizan 24




Oher Consumern ‘

Current portfolio ™ - $0.4 billion

+ 96% collateralized

— autos, untitled vehicles, small boats, mobile homes and other
miscellaneous

+ Primarily for existing customers

+ Performed within expectations over the past year though varies
by collateral type

(1) 2007 average balances
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Deposits
and
Other Funding




Depositriiends

AvErage G2 Annualized Growth ™

2007 v 1007 v 2007 v

2007 1Q07 4006 2006

Demand cdeposits - non-int. bearing $ 38 7 % (B} % - %
Demand deposits - int. bearing 24 ] 23 10
Money market deposits 5.5 (2 () (2
Savings & other domestic 29 5 (3) (a)
Core CDs 56 10 A 10
Total core deosits 199 5 2 2
Other deposits @ 4.4 (37 (26) (10

Total deposits $ 243 (3] % (41 % - %

(13 Linked quarter percent change arnual zed
(2) Indudes other doematic ime =51100K, brokered deposts and negotisted CDs, and deposits in foreign offices
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387

$18.00 -

$16.00

$14.00

$12.00

$10.00

£8.00

$6.00

$4.00

$2.00

$0.00

B Demand, Savings & Other Year-over-Year % Change

OCore CDs M%  10%  (100%
ONon-core
$14.48 $14.29 $14.20 $14.20 $4.32

$6.38 4513

2Q06 3Q06 4006 1007 2907

(1) Quarberly awerages
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DeEposits

AvErage (58] Annualized Growth

2007w 1Q07 v 2007w

2Q07 1007 4006 2008

Central Ohio $ 53 10 % - % 3 %
Morttrwest Ohio 1.1 & 20 g
Greater Cleveland 2.0 4 (12) (1)
Greater Akrorn/Carton 19 (1) 3 (1)
Southem Ohio/kentucky 23 g 10 4
Mahoning Valley - na na na
Ohio valley - na na na
Wwest Michigan 2.8 (1) ) (1)
East Michigan 2.4 () 10 &
Western Pennsylvania - na na na
Fittsburgh - na na na
Central Indiana 0.9 (7) (23] 4
Westviminia 1.5 1 3 2
Mortg & E quip. Leasing 0.2 59 (43) &
Regional Barking 20.4 3 1 2
Dealer Sales 0.1 23 (29) (2
Pyt Firtl & Cap. Mkts Group 1.1 (2) (&) -
TreasuryOther 2.7 (216} (32) (18)
Total $ 24.3 (3 @) R

(1) Reflect post Sy merger organization by anby Huntington data until 3007 repating given 707 effective date
(2 Lirked quarter percent change annualzed 129




(CorerDeposit

AvErage G2

Commercial
Demand deposits - non-int. bearing
Demand depasits - int. bearing
Other core deposits &
Total

Consumer
Demand deposits - non-int. bearing
Demand depasits - int. bearing
Other core deposits &
Total

Jotal
Demand deposits - non-int. bearing
Demand deposits - int. bearing
Other core deposits &
Total

(1) Linked quarter percent change arnual zed
(2) Indudes care CDs, savings, and dher deposits

Annualized Growth ©

2007 v 1Q07 v 2007 v

2Q07 1Q07 4Q06 2006

$ 28 6 % (14) % (2) %
05 (4) 59 22
39 12 2 12
7.1 8 (10 7
08 11 24 7
19 13 15 7
10.1 1 (1) (3)
1238 4 3 (1)
36 7 () -
24 9 23 10
138 4 . 1

$ 199 5 % 2 % 2 %
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(Core’de

Non-interest Bearing

pos

its

(A verage M)

$3,700 7

$zA00

$3300 T

$za00

$2,700 1

$2,500

33,594 $3580 43 531

()% YOY

Other Core Deposits
(A verage M)
$17,000 -
$16324
$16,115 18120

$15,000

$15,000 4

$14,000

$13,000 4

$12,000

$11,000

$10,000 4

$9,000 -

$13 367 F15 296

+2% YOY

58 &8 5§
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AvBrage (5E)

Central Ohio
Mot est Ohio
Greater Cleveland
Greater Akmn/Canton
Southem Chio/kentucky
Mahoning valley
Ohio valley
Wwest Michigan
East Michigan
Wwestern Pennsyvania
Pittsburgh
Central Indiana
West Virginia
Mortg & Equip. Leasing
Reqional Banking
Dealer Sales
Pyt Firtl & Cap. Mkts Group
TreasungOther
Total

Annualized Growth ©

2607 v 1Q07 v 2007 v
2007 1607 4006 2006
$ 5.1 5 % 2 % 3 %
1.0 3 16 6
189 4 (8) (1)
18 1 4 :
2.2 6 10 3

- n4a =] n4a
- n4a =] n4a
2.4 1 (&) -
19 g 4 3
- n4a =] n4a
- na na na
0.7 1 23 4
15 3 4 2
0.2 59 {41 7
188 6 2 2
0.1 25 (31 (9)
1.1 (3) (10) ()
- na na na
$ 199 5 2 2

(1) Reflect post Sy merger organization by anby Huntington data until 3007 repating given 707 effective date

(2 Lirked quarter percent change annualzed
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Commencia

AvErage (58] Annualized Growth

2007w 1Q07 v 2007w

2Q07 1007 4006 2008

Central Ohio $ 21 16 % 2 % 8 %
Morttrwest Ohio 0.3 (17 50 20
Greater Cleveland 0.8 10 [23) =
Greater Akrorn/Carton 0.5 (2) - -
Southem Ohio/kentucky 0.8 11 27 13
Mahoning Valley - na na na
Ohio valley - na na na
Wwest Michigan 0.9 (1) (18] 2
East Michigan 0.6 12 13 13
Western Pennsylvania - na na na
Fittsburgh - na na na
Central Indiana 0.2 (12 B3 14
Westviminia 0.3 10 2 g
Mortg & E quip. Leasing 0.2 59 (41 7
Regional Barking 6.6 ) 2 7
Dealer Sales 0.1 26 (31 )
Pyt Firtl & Cap. Mkts Group 0.4 (9) (29 (3)
TreasunyOther - na na na
Total $ 7.1 B 1) B

(1) Reflect post Sy merger organization by anby Huntington data until 3007 repating given 707 effective date
(2 Lirked quarter percent change annualzed 133




Consiimese

Bisiness Seaiment ¥

AvErage (58] Annualized Growth

2007w 1Q07 v 2007w

2Q07 1007 4006 2008

Central Ohio $ 30 4 % 2 % (1) %
Morttrwest Ohio 0.7 10 B 2
Greater Cleveland 1.2 - 2 (1)
Greater Akron'Carton 1.3 2 B -
Southem Ohio/Kentucky 1.5 3 2 (1)
Mahoning Valley - na na na
Ohio valley - na na na
Wwest Michigan 15 3 2 (1)
East Michigan 1.3 6 1 (1)
Western Pennsylvania - na na na
Fittsburgh - na na na
Central Indiana 0.5 7 5 -
Westviminia 1.2 2 4 1
Martg & Equip. Leasing - na na na
Regional Barking 12.2 4 3 -
Dealer Sales - - - -
Pyt Firtl & Cap. Mkts Group 0.7 2 3 ()
TreasunyOther - na na na
Total $ 128 4 3 (1)

(1) Reflect post Sy merger organization by anby Huntington data until 3007 repating given 707 effective date

(2 Lirked quarter percent change annualzed
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$12.3 Billion

Subordinated
Notes - $15 B
12%

Non-core

Other L-T DE$TGSItBS -
Debt -$2.0B 6

16% 37%

FHLB
Advances -

$1.4B

12% ST

Borrowings -
29B

135
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Capital




($8) 2Q07 10907 4008 Ja06 2006
Total risk-weighted assets $32.1 $31.5 $31.2 $31.3 $31.6
Tier 1 leverage 9.07% 8.24% 8.00% 7.H9% 7.B2%
Tier 1 risk-baszed capital 9.74 EREL g2.94 304 8244
Total risk-based capital 13.49 12.82 12.79 12.81 12.29
Tangible equityassets 6.82 706 .87 713 B4b
Tangible equityrisk wihtd assets 7.60 il 7 Ba 707 724
Double leverage @ 92 93 92 95 95

(1) Period end
(21 (FParent company inwestments in subsidiaries + goodwill) § equity
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Capital irends;

Shareholders’ Equity (?

(A verage 8)
8
$4.0

535 |
$3.00 gog7 902 $301 $304
$3.0

$25 -

$2.0 -

e +2°/o YOY

$1.0
$0.5
$0.0

w w w = [
= = = = =
o o S’ o o
I IZ] - I

(11 Quarterly averages
(2) Endof period

Key Equity Ratios ¥

15.0%

14.0%

13.0% +

12.0%

11.0%

10.0%

9.0%

—i—T otal Risk-based Capital
—#—Tier | Risk-based Capital

7 —#—Tang. Equity /RiskWeighted Aszets
=T ang. Equity | Assets
1 13.4%4
12.81% 12.79% 12.82%
12.29%
| 9.74%
8.95% 8.93% 8.98%
1 8.45%
7.97%
i T.65% T.70% T.50%
A% pgm,  TOB% ggan
7 6.46%
= w w [ [
= = = = =
& g g g &
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Regulatory Capi

Huntington Bancshares Incorporated

14.00%

13.00%

12.000%

1.00%

10.00%

9.00%

8.00%

7.00% A

6.00%

(1)

1 12.56% 12.53%

——Total risk-based ——Tier 1 risk-based

12.70% 12.81% 12.79% 1282

12.48% 43,33% 12.39%

9.18% 342%

g.o8% 910% 9.08% 9.04% 913%  g.94%; 8.95% g.93% 0.98

8.45%

13.49%

9.74%

2004 3004 4004 1005 2005 3005 40905 1006 2006 3006 4006 1007

End of period

2qQ07
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Share Repure

Authorization Repurchased Cumulative
Date Shares @Quarter Shares Value Shares Value
212002 220 MM 19.4 MM $374 MM 19.4 MM $374 MM
152003 8.0 4.1 TT 235 451
4/2004 75 44 109 279 560
105 -
2005 18
305 26

1072005 15.0 10.0 236 379 796
4205 5.2
1006 48

412006 15.0 11.2 265 451 1,061
2@06 81 Includes 6.0 Wbl accelerated shares repurchased on 52406
306 -
A2086 31
1Q07 -

2007 - 149




Current’Ratings

Senior Suberdinated Com’l Paper/

Notes Notes Short-term Qutlogok
Huntington Bancshares
Moody's 2/8/05 A3 Baai P2 Stable
S&P 4/6/05 BBB+ BBB A2 Stable
Fitch 10/3/05 A A- F1 Stable

The Huntington National Bank

Moody's 2/8/05 A2 A3 P-1 Stable
S&P 4/6/05 A- BEB+ A-2 Stable
Fitch 10/3/05 A A- F1 Stable
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Credit Quality




Period End  govp

MNP A beginning of period

Mew

Acquired

Return to accruing status
Loan and lease losses
Payments

Sales

MPA end of period

2Q07 1007 4008 30086 2008
$2067  $1936  $171.2  $1711  $1548
112.3 518 B0.3 55.5 525
@4.7) (6.2) (5.7) (11.9) (12.1)
(27.1) (9.1) (11.9) (14.1) (6.8)
(19.7) (18.1) (16.7) (16.7) (12.9)
(6.4) (5.2) (3.6) (12 B) (4.5)
$2612  $2067  $1938 1712 $171.1
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Ifong=termNet

Middle market C&l 20-30bp
Middle market CRE 15-25hp
Small business C&l / CRE 50 - 60 bp
Auto loans 65-75hp
Auto direct finance leases 50 - 60 bp
Home equity loans/lines 40 — 50 bp
Residential loans 15 +/- bp

Total portfolio @ 35-45bp

(1) Establizhed 4004
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Allowances Seadlii Losses Wleihodolosy ‘

Methodology

+ Allowance for loan and lease loses (ALLL) has two components:
— Transaction reserve which includes:

«  An estimate of loss based on characteristics of each commercial and consumer loan,
lease, or loan commitment, and

An estimate of 10ss based on a review of each impaired loan >$500,000

—  Economic reserve — guantitatively reflects expected changes in creditlosses due to changes
in economic environment and is determined based on & variety of economic factors and
indices comelated to the historic performance of the loan portfolio

«  Current economic factars and indices
— Real Consumer Spending
—  Consumer Confidence
—  ISM Manufacturing Index
—  Non-Agriculture Job Creation inour core states (OH, M1, W and 1)
+ Allowance for unfunded loan commitments and letters of credit (AULC)
—  Reported as a liability
—  Determined using the same ALLL transactions and econamic reserve methodology
—  AULC is reduced and the ALLL is increased as loans are funded
+ Allowances for credit losses (ACL)
—  Sum of ALLL and AULC with both available to absorb credit losses
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Alloswwance tor IloantazIfeaseiin

Reconciliation of Change in ALLL

(SN 2Q07 fagy 406
ALLL beginning of period $283.0 2721 2802

Transaction reserve increase (decrease)

Commercial loans 206 8.2 (3.0}

Consumer loans (1.1) 1.2 (0.7

Taotal transaction reserye 19.5 94 (3.7
Economic reserve increase (decrease) 5.0 15 (44
ALLL ending of period 33075 $2330 $2721
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Allowance tor' Creditt1DossSes

Reconcifiation of Change in Provision for Credit Losses

(BN
Gross charge-offs
Recoveries
Met charge-offs

Transaction reserve increase (decrease)
Economic reserve increase (decrease)

Loan and lease loss provision
AULC provision

Taotal provision for credit losses

2007 1Q07  Change BMW)

$44.2 $27.8 $(16.4)

©.7) (9.7) (-]
345 181 (16.4)
195 94 (10.1)
5.0 15 (3.5)
59.0 2910 (30.0)
1.1 04 (0.7)

$60.1 $294 307
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Lines of Business

748




SRARRGINIG, 613010 ‘

Total Credit Expostire

Total Deposits
$26.8 B £24.6 B
$P1|.:98|‘5'.m;1'$; Treasury | Other
Dealer Sales $3.0B 12%
$49B 19% PE & CMG
$11B 8%

Dealer Sales
$01B <1%

Regional -
. Regional
Banking -
$19.9B 74% Banking

$20.5B 83%
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(M

Regional Banking
Dealer Sales

Private Financial and
Capital Markets Group

Treasury/Cther
Total

2007  Pct 2006
Amt Chyg At
$ 578  (31)%  $833
159  (16) 180 20
18 5 112
49  nm (1.8)
$80.5  (28)% $1116

B Regional Banking
EDealer Sales
EPvtFinl & Cap Mkts
m TreasundOther
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Regional
Banking




Mortgage W. Michigan

Busm_ess 1% Consumer 13%
Banking Banki _
21%, anking E. Michigan

42% 9%

Indiana
5%
W. Virginia
8%
E. Ohio
6%
Commercial 3. Ohio 18%

Banking 11%
36%
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Organization
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[1] Post THOT close of Sky merger
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Regional isank

I
AR
=

hary Navarro
Jim Kunk

Jim Dunlap
Febecca Smith
Sharon Speyer

Michael Prescott
Michael Comer
Rick Hull
Mike Newbold
Jason fatta

Gary Small
Frank Hierro

Jerry Kelsheimer

Vincent Locher
Stephen Sant

Region
Central Ohio

West Michigan
East Michigan
Morthwest Ohio

Southern Ohio /Y
Wiest Virginia
AkronfCanton

Indiana
Dhio Valley

Mahoning Valley
Cleveland
Fittsburgh

W Pennsylvania

Experience - ¥rs

Appointed Banking HBAN/SKYF
1094 2B 26
2001 28 28
1Q07 31 1
1001 19 15
2001 20 12
1004 26 4
1006 25 18
1006 20 20
1006 22 1+
1006 29 22
1005 19 i
3002 21 5
1Q00 38 17
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ai’s Woeking ‘

+ “Simply the Best” service culture is working

+ De novo office results are very good... performing better than
expected on operating income

+ New technology enhancement and expansion is improving sales &
service execution

+ Households are continuing to grow and product penetration is
iImproving
+ People continue to be focused and accountable for results
— Incentive plans aligned with financial results
— Training aligned with Retail Partners
— {Zommitment to coaching has improved sales execution
— June year-to-date sales increased16.3% in DDA and 7 4% in Consumer Loans vs 2006

+ Improvement in online banking penetration
— Launched on-line account opening process late in 40208

+ Expenses have been managed lower
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Small Business Banking

+ Winner of three Greenwich excellence awards
— National award — Overall Customer Satisfaction
— National award — Branch Service Performance
- Midwest Regional award — Overall Customer Satisfaction

+ Ranked above major competitors by Greenwich (" in overall
customer satisfaction... branch service... in-person solicitations. ..
client loyalty... business internet

Middle Market Banking

+ “Above average” by Greenwich @ in overall satisfaction. ..
relationship manager performance... cross-sell solicitation... credit
services performance... cash management products & services. ..
internet & telephone service

(11 June 2005 syndicated research study
(23 June 005 proprietany research stody compared with normative averages from other sunweys
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Revail Banking

Growth Office Resulits

+ 26 offices opened since 12/31/04
— 20 de novo
— 6 relocations
— 88% of planned deposits achieved (de novo)
- 63% of planned loans achieved (de novo)
- 123% of planned operating income achieved (de novo)

+ First 12-month performance
— $10 MM in average deposits
- $2.8 MM in average loans
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Improved customer satisfaction
% Ratinga 8, 9, or 10

M

85% A

0%

5% A

65% A

< ——HNB
& - - -MajorBanks
§ —Others

80%

60%

(1
(@

2H99 1HOO 2HOO 1HO1 2H01
Gk HOP 2005 customer satisfaction study of consumer banking customers

1H02

THO3

2HO5

Qrverall, howe zatisfied are youwith [Primarny Bank]? Please use a zeale of ™" to ™0" whare "1" means "extramely diszatisfied"

and 10" means "extram el zatisfizd”.
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Best in class customer satisfaction »
% Ratinga 8, 9, or 10

Hurtington
National City
US Bank
Charter One
Fifth T hird
Key Bank

Chase

0% A0 ja i o1 A% 0% EP4 TRA =10

(1) Gf HOP 2005 customer satisfaction study of consumer banking customers

() Cwerall, howe satisfied are youwith [Primany Bank]? Please use a seale of ™" to ™0" where ™" means "extramely diszatisfied"
and 10" means "extram el zatisfizd”. 160




Retaﬂ Banlung

+ Improving reputation @
Switching preference share vs. primary share
15%
HPrimary %
O Switching %

12% 12% 12%

11% 1%

Chase Key Bank  Fifth Third CharterOne US Bank National Huntington

City
0% +1% +3% (2)% (1) % 0% +4%
Differential

(1) Gf HOP 2005 customer satisfaction study of consumer banking customers
(2 Primary =Which institution (bank, credit union, S&L insurance co., brokerage firm) do wou consider to be wourmain or primary financial
institution? % = Yo that named thizinstitution.
Switching = If vou had to change pimany institutions, to which financial institotion would yiou be most fikely to mowe? %0 =%that
named this institution. 161




Retail Banlqng

# of Consumer Services

@1 m 23 m 4+

100% -

90% - + Notable

80% - reduction

o in the

- percentage
of single

30% 1 service

0% - Consumer

— Households
over time

20% 4

10% A

0% -

2005 2006 2007
162

(13 Periods prior to 2006 exdude Unizan




# of Small Business Services

100% 1

0%

80% -

0% A

60% -

0% -

40% A

J0%

20% -

10%

0% -

@1 m 23 o 4+

2005 2006 2007

(13 Periods prior to 2006 exdude Unizan

+ Downward
trend in the
percentage of
single service
Business
Relationships

¢+ Improvement in
the Business
Relationships
that hold four or
more services
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Revail Banking

+ Growing DDA relationships

Consumer Households Small Business Relationships
(000) 000)
[= 0 N 74 -
'IP2 -
s +24  _
a5

62.4

ESE E B R EB ST ABRESR B A

475




Revail Banking

+ 90-day cross sell

Consumers (7 Small Business (¥
35 7 25 -
20 A 20
2.56
25 A 25
232
aog 232 230
2.23 217
20 A 20
1.96
15 15
(13 Total cross z&lls on new rel gtionships at 80 days
T M o% % % w0 W DWW oW W@ - o "g % @ =% oo QoD W oW oW
g3 3 2288588888855
GeRRIERRIERROER TORFITIETOLTT Y I

(13 Periods prior to 2006 exdude Unizan




“Simply the Best” Customer Experience

*

People — Associates

— Hiring the right people, training, leadership accountability, new
recognition for top Personal Bankers and Banking Office Managers

*

People — Customers
— Voice of customer research, marketing online capability

*

Process Improvement & Quality

— Product simplification, process improvement to make sales easier,
continuous improvement in service

Sales & Service Execution

— Prioritize and clarify expectations, hold associates accountable, shared
goals, improve sales and service training including outbound calling
and cross-sell and better aligned incentive plans that include more
accountability with a service component

*
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TheGenera

OUELIT

Objective
+ Retain the best banking office managers and accelerate business growth

Qualifying Criteria
+ 2 years at banking office manager position
+ Balance scorecard approach and leadership

What Changes

+ Incentive pay based on office balance growth and year-over-year profit
growth

+ New title and more authority

+ Bank and community leadership
+ Executive education opportunities
+ Requires HBAN stock ownership

Qur Commitment
+ 3 year program
+ Stay at the same office
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Revail Banking

The General Manager Program

GM Other ¥

# of offices 50 274
Avg. net oper. inc. @

2006 $2.3MM $1.7MM

2 Year CAGR 18.4% 16.6%
Avg. balances @&

2006 $39MM $28MM

2 Year CAGR 5.2% 3.1%

1 Excludes new offices + Unizan offices
4] Befare provision expanse
k53] Consumer& business chediing + loans
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Regional iBankang

Middle Market C&1 Middie Market CRE

MM Quarterly Growth Rates-Anmualized B i
45,00 3414 108, 168 150 o 44100 Quarterly Growih RatesAnnualized

sag0 ¥ 7% (3% 3% (1% 7%

$4,464
34,500 $4,2091

$4.008 $2,900 1 $3,836

$3,804

$4,000 $3714 $3,746
$3,700 A

$25m

$3,000

$3,100
$1,500
2,900
$1,000
4500 $2,700
3 2,500
w w w - [ w w w - [
o o =) =) o o o =) =) o
(2] o) = - (2] (2] o) = - (2]

(1) Quarkerly averages; Includes Retail Banking, Small Business, Corporate Banking and Mortgage Banking 769




Regional Bankang

Home Equity Loans / Lines Residential Mortgages
(EMm) )
ts200 - Quarterly Growih Rates-Anniaiized fazm - Quarierly Growih Rates-Annuaiized
' ' o,
$5,000 - 17% --U (6)% (5)% 5% 33% $,111 (12)% (14)% (17)%
wpm 14,691 $4.694 o oo 41575 $4630 $4,100 -
$4,600 - ’ y
$a,400 $4,000 1 ¥3,984
34,200 4
4,000 $3,900
$3,800 4
$3,600 4 $3,500
$3400 4
$3,200 4 33,700 4
$3,000 4
$2m00 o 2600
$2,600 4
$2,400 o $a.500
$2,200 4
e
o o =) =) 5 5 @ =2 = A
(2] o) = - 2}
1 Quarterly averages; Includes Retaill Banking, Small Businesz, Corporate Banking and Mortgage Banking 17

21 Quarterly average reflects pro-rata impad of loan zales: Q0G5 19900, 1206-F103 bbd; 20751 1000




Regional®

Total Deposits

ham)

$20,500

$20,400 1

$20,200 1

$20,200

20,100

$20,000 1

$19,900

$19,500

$13,700

$19,600 4

Year-over-Year % Change
2%

$20,39

$20,221
$20,188 >

$19,917

(1) Quarkerly averages; Includes Retail Banking, Small Business, Corporate Banking and Mortgage Banking 171

Total Deposits Xcid CDs
(EMM) Year-over-Year % Chatge
(1%
12,600
313,400 _$13,3[I]
$13,223
$13,200

$13,000

$12,800

$12 600

$12,400

$12,200

$12,000 4

$13.121

$13,082 $13,007

£ g8 8

oo
2007




Revail Banking

Total Loans Total Deposits
M) B
15,400 Growih Rates-Annuaized $13 600 Year-over-Year % Change
95,200 - 350 1% (8% (10)% (2% $12 400 n
5,00 $5,981 $5008 45,877 13200 {$13.133 $13,096

$12,973 $12,934 $12,992

$5737 45706 $13,000

$5,500
$12 500

5,500 -
35400 12,800 1
45200 - $12,400 -
$1z2,200 1
45,000
$12,000 1
34,500
$11,800 4
00 1 $11 600
34,400 411,400
4,200 1 11,200
#4000 41,000
$3,8C|:| $1U,E[U -
$2600 $10,500
#2400 @ @ = - 10,400 - @ @ @ = -
o o =) =) o o o o =) o
& ] = & & ] E] = &

(17 Quarerly averages 172




HighrRankKingR (L eoin”

6/30/07
+ Active users 306,400
+ Retail household penetration 1%
Monthly Activity
+ New users 9,700+
+ Bills paid on-line 895,000+
— 35% of active users
— 18% of retail household penetration
+ Check/deposit images viewed 708,000+
Industry Leadership
+ Keynote rankings - overall #6
+ Customer Respect Group - overall #8
- regional banks #5
- site usability #2
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Contmued™onime

Launched competitive, high-rate online account with
streamlined opening process in late December.

6/30/07
+ New Accounts 2,700
+ Average Balance $25,000

+ Offering additional online products later in Q3
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Debit CardNISagesant

5/31/07

Consumer debit card penetration 75%
Active users 7 84%
Average transactions per month 14

(11 1+ signature transaction permonth
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Wiy - YWihni’s YWoeking

Income growth
— Increased DDA households
— Strong commercial services fees and fee sharing
— Disciplined NIE spending patterns

+ Enhanced regional delivery model

— Local decision-making and pricing flexibility

— SBA network of loan production offices

— BLC - Business Loan Center regional underwriting teams

+ Product and process management focus
— Strong core deposit product — Business Premier Checking
— Comprehensive cash management products and services
— OCP - On-site Check Processing services
— Business Economy “free” checking product enhancements

— Velocity System — integrated loan origination and underwriting
— Loan production and balance growth momentum

— BRC - Business Resource Center dedicated answer-line for bankers

— Centralized pre-doc, doc prep and porfolio monitoring services




Key strategic goals
— Increased DDA households and retention
— Improved business banker and office sales productivity and cross sell
— Increased treasury management products penstration
Enhanced marketing plan and execution
— “Always On' continuous flow local advertising and direct mail programs
— Retention system that manages new customer contact stream
— Enhanced market intelligence systems and segmentation capabilities
Sales tools and resource investments
— Business banker training academy and coaching program development
— Enhanced sales performance reporting system and dashboards
— Aligned productivity and revenue goals with incentive pay programs
— Business call center bankers and outbound calling programs
— Qut of market SEA specialists and centralized underwriting
Product and process enhancements
—  Streamlined loan document preparation, undenwriting and decision processes
—  Competitive investment real estate pricing and promotion
—  Simplified customer agresment for treasury management product set ups
— Business on-line payroll services offering 177




Small"Business

Total Loans Total Deposits

ety B
$2,8m i $2500
Quartenty Growth Rates-Annualized Year-over-Year % Change
$2,700 62% 11% 1% Tl % $2,700 4%
$2,600 $2,600
$2,490
$2,500 $2,466 i $2,500
$2413  $2421 $2432 %2428 $2,437

$z400 1 $2,351 f2,400 $2.337 $2,367
$2,3m fz2,2m0
$2,200 $2,200
$2,100 $2,100
42,000 42,000
$1,9m $1,900
$1,2m $1,200
$1,700 $1,700
$1,6m 1,600
$1,500 $4,500

w w - - w w o - -

o o =) =) o o o =) =) o

(¥} o _ (¥} (¥} o =t _ (¥}

(17 Quarerly averages 178




Mortgagesan

ng

Total Loans (%

M)
$3500 Quarterty Growth Rates-Annualized
3% 0% (@)% (1Y%
101
$3,023 53 $3,038
$2.951

(8)%
$3,250

$3,000 $2,893

$2,740

$2,500

$4,780
$1,500

$1,260

34,000
w w w
& & =]
I3 %] =+
(11 Quarterly averages
(23 Unizan mortgage loans in Retail Banking

1607
2007

Servicing Portfolio

B

$15,000

$14,000

$13,000

$12,000

$11,000

$10,000

$9,000

f=,000

7,00

$5,000

$5,0m0

3] Total senvicing portfolio induding loans seniced

Quarterfy Growth Rates-Annualized
| 31% T 4% 4% 8%
13,364
3 $13,092 $

{12,612 $12818 h2.9

=

179

for others; Periods prior to 2005 exclude Unizan




Commerncia t i’y YWoeking

Relationship growth
—  Growth of [deal Huntington Customers
—  Mew Customer relationships continue to grow

+ Revenue growth
— Commercial loans and depaosits
—  Equipment leasing
— Service charge income
— Capital markets products
+ Service initiatives
—  Greenwich results and new survey Summer 2007
— Process improvements underway will have positive service impacts

+ Investment in business
—  Mew leadership
— Process Improvement team
—  Technology
— Training

+ Risk management
—  Maintaining credit discipline
— Managing non-credit risk 188




Total Loans

ham)
$3,000

$2,0m

$7,0m

$8,000

Quarterfy Growth Rates-Annualized
24% 3% 10% 4% 14%

8,565

(13 Quarkerly averages; 2005 impacted by Unizan merger

Total Deposits
MM Year-ovear-Year % Chanqge
45,300 10%
$4,500 34,645 $4700 $4,678
$4.481
$4.270
$4,300
$3,500
$3,300
$2,800
$2,300
$1,500
$1,300
=00
i i w - -
o o =) =) o
(2] o) = - (2]
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Dealer Sales




H New O Used - Franchised Dealers

20 1 17.3 - All time high

| 16.6
18 16.2

&£ S & fé’“h ’P@ & .&gﬁ}é &

Source: CHIW M adeeting/ Research
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TLE B USTiness

A Huntington core business since the early 1950°s
+ Strong industry reputation
— Innovative
— Dependable
+ 15% of total managed loans and operating leases @
+ 500 associates
130 origination / sales
120 operations
40 customer service
— 210 collections
+ 3,500 dealer relationships
+ 15 states of origination
+ 7 regional sales and underwriting centers

(10 @ 62007 ; exdudes commercial floor plan loans
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DealerSalesiizern

Consistent Returns and Profitability

(SAAM) 2003 2004 2005 2006 2Q07

Operating earnings $61.8 $64.6 $66.3 $59.9 $27.2

ROE @ 14.0% 15.8% 18.7% 22.9% 29.4%

(13 Based on allocation of capital existing in that reported period; e.g. 200F =25%
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33 Yloclel

Tenure of staff / local market knowledge
Local market presence — sales and underwriting

Provider of core products - loan, lease, floor
plan

Focus on cross selling ancillary products and
services — treasury, cash management,
investments

“Simply the Best” customer service
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Dealer"Salest=

Full Relationship
30%+ retail penetration

¢+ Commercial lending

¢+ Treasury management / merchant services
+ PFG and/or Retail Banking relationship(s)

+*

-0r-

Retail Primary Relationship

¢+ 60%+ retail penetration

+ High book to approval ratio

+ May/may not have other banking relationships
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Dealer™Saless=

Loan & Lease Production

(Eamg ¥TD "0F 1 ¥TD ‘06 % Chg
Ohio F426  32% $369  35% 15%
Florida 212 1B 233 22 =)
Indiana 135 10 95 9 42
Kentucky 119 9 118 11 52
Michigan 88 7 58 5 3
W irginia 68 5] 66 & 3

$1.048  T8% $933 B8% 12
Tennessee 81 B 23 23 23
Arizona 26 bl 17 2 nrm
Pennsylvania g1 4 22 2 nm
Georgia 48 3 33 3 45
Mew Jersey 23 2 - - nm
M. & 5. Carolina 15 1 3 - nrm
Mew York 14 1 - - nrm
Mevada 4 * - - nm

Total $1,342 100% $1.067 100% 26%

® = less than 1%

{13 »TL 2007 indudes Huntington Flus produdion

Sales Offices / Underwriting
Centers

QO Sales Offices
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2004 2005 2006

HNB MARKETS
GhAC 131 % 107 % 113 %
Fard Mator Credit 9.0 8.6 10.0
Chrysler Financial 8.0 73 78

Taotal "Big 3" o1 266 291
American Honda 36 4.0 3.9
Taoyota Financial 27 21 37
Missand Infiniti 21 26 27
BWWY MNorth America 08 04 1.1
Vaolkswagen Credit 07 09 1.0

Sub-total imports 10.0 115 118
Total captives 401 % 381 % 409 %
Huntington 26 % 21 % 22 %

(1) Source: AutoCount
(2 Information as of 123106 exceptfor Indiana which is az of G005
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HKENTUCKY

| Huntington 6.2 % 6.1 % 65 % #1
Chase ERG 13 52
Fifth Third 8.3 5.3 6.1
BBET 2.2 2.8 3.0
OHIO
Chase 75 7.1 86
[ Huntington 3.9 45 5.6 #2
Fifth Third 53 75 E,
U.5.Bank 27 28 35
WEST VIRGINIA
BEET 10.3 10.4 9.5
[ Huntington 6.8 6.2 7.1 #2
United Bank 55 53 66
Fifth Third 5.7 4.7 5.9

(13 Information for Indiana as of 62006

2}

Excluding captives and non-banks; source: AutaCount Infomation as of 5/3107, exceptfor Kentudar, which is as of 33107 and

Michigan, which iz az of 230007 Infermation for Indiana iz not available.
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e ivlapkeis @

2006

INDIANA

wells Fargo 26 % 47 %

Fifth Third 40 3.5

Chase 3.6 35

Huntington 22 3.0 NA N/A
HNB Central IN 3.2 4.3

WHCHIGAN

Chase 3.0 2.9 36

Fifth Third 5.3 3.1 34

wells Fargo 15 2.1 15

Harris Bank 1.3 12 1.3

Huntington 13 1.3 1.3 45
FLORIDA

SunTrust 5.0 45 47

Sovereign - & 4.3

Bank of America 432 2.7 2.7

Chase 2.1 2.3 2.5
[ Huntington 1.2 1.3 1.4 #T

1 Infommation for Indiana as of GRS

2 Excluding captives and non-banks; source: AutoCount, Infomation as of 523107, except for Kentudoy, which is as of 22107
and Michigan, which iz as of 830007, Information for Indiana iz not awvailable.
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IDoan' Proancna

Prime Prime Huntington Plus
(EMG Loans Loans Loans Auto

Originated Sold " Originated & Sold i Exposure ™
2002 $2,308 $-0- $-0- 33 %
2003 2,757 2,093 -0- 28
2004 1,587 1,500 =0- 21
2005 1,503 414 =0- 18
2006 1,717 691 20 15
YTD 2Q07 950 253 235 15
$10,822 $4,951 $255
1 Sold with servicing retained by Huntington. All sales in 2005, 2005 and 2007 were under a flow sale arrangementwhich commenced
515 and ended 07 .
2 Sold with servicing released to purchaser.
k53] Indirect auto loans and leases (including operating leases) as a % of total loans and leases
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Average Balances
vy

OAuto Leans (1) OS5eld Leans f Servicing Retained
$10000 1 mAuto Leases (2} OCommercial Loans

$3,000
$2,000 -
$1,000
$0 :
g
&

g

[ B
2 o 2
g § €

1 Loans indudes sacuritized loans
4] Leazes indudes dired finandng and operating leaseas

1003

193




$16,000 - 2.00%

i) |
$14,000 @ Loan-$ 3 Lease-$ 1.80%
——Loan-%  —+Lease-% 14 1.60%

$12,000
1.40%
$10,000 1.20%
8,000 1.00%
$6,000 0.80%
0.60%

$4,000
0.40%
$2,000 0.20%
$0 0.00%

g ¥ 8 ¢

=+ 1) = = =+ 1) - g ) =+ 1) -
= = = = = = = = = = = =
g o g o g o o o g o o &
- - - - ™~ o~ o~ o~ L Ll Ll Ll

Mote: Lease indudes directfinandng leases and operating lease assets

1 1004 induded H47 bl one time comulative adjustment for treatment of reposseszed vehicle damage insurance claims; 2.8
it in loans and FO 2 b in leases
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(331103
Domestic captives use interest rate subvention
programs reducing available bank share

+ Domestic captives higher focus on leasing
programs with aggressive residual setting

¢+ Lengthening of financing terms and the effect on
hegative equity in existing vehicles

¢+ Increased competition... technology accelerates
entry speed / operating efficiencies
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Maximize product profitability

Maintain pricing discipline at the expense of market share
Maintain credit quality

Market expansion within core footprint and increased
penetration of existing low/median market share competitors

Selected market expansion outside of core footprint

Increased penetration of Huntington products and services at
*high market share” dealerships

Leverage existing infrastructure and recent investment in
technological capabilities

Evaluate emerging workflow technology to determine viability




Private Financial
and
Capital Markets Group




PHCVIG=

6/30/07

Assets under custody $ 41.5 Billion
Assets under management 12.6

Trust assets ™ $ 541
Huntington Funds assets $ 441
Brokerage assets $ 6.1
Corporate trust debt under administration $ 27.8

Total deposits $ 11

Total loans $ 19

Total revenue - YTD # $140.6 Million

(1) Indudes Huntington Funds and Haberer
(21 Priorto fee shanng revenues; exdudes corporate equity investment gainsilosses) 198




PHCMIG="RES

2007-~TD 2006-%TD

Total revenue ™ $140.6 MM $126.0 MM 12 %
Assets under management $126B $ 12.0B 5
Huntington Funds 4.1 3.7 13
Trust assets 54.1 49.2 10
Retail brokerage assets 6.1 52 17
Total deposits — avg. 1.1 1.1 --
Total loans — avg. 1.9 1.7 7

(1) Priorte fee sharing revenues; excludes corporate equity investment gainaflosze ) 2007 T 0o (36200 2006 T 0 F2.7M
(2 Indudes Huntington Funds and Haberar
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Asset Management / Investment Advisory Assets

(38)

FPersonal trust
Huntington Funds
Institutional trust
Corparate trust

Haberer

6130407
Mngd  Total
$6.7 $10.8
4.1 4.1
09 321
- 6.3
08 08
$12.6  $54.1

3/31/07
Mngd  Total
$67 $109
41 41
08 320
- B2
ge 08
$12.68 $54.0

B/301/08
Mngd  Total
$64 $102
37 37
12 298
- 47

g8 08
$12.0 $49.2
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Privarte imancia

(3R

Brokerage

Mutual fund sales
Annuity sales

Private Banking
Depaosits
Loans

$ 788
153.0
$231.8

$1,091
$1,686

(1) Linked quarter percentage growdh is not annualized
(2] Awerage balances; excludes certain trust loan & deposit setiement account balances and Capital Matets Group

1007 2006
$B15  § 501
127.2 140.3
$186.7  $1904
$1084  $1,084
$1622  $1580

2007 v 2007y

1007 _® 2008
28 % 57 %
20 g
23 % 22 %
— % %
4 % B %
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Insurance (BAA)
$7.375%

Capital Markets
$20.7 /1 15%

Trust/ Asset
Management
$52.51 37%

Investments
$31.4722%

Private Banking
$28.71 21%

13 Priorto fee sharing revendes; excludes camarate equity investment losses of $6. 2kt




PHCVIG=

Plan
Products &
Services
Unified
Deliver

Presence




Growing “In Market”...

Indianapolis

Adding Growth Markets...

St. Petersburg Orlando

Palm Beach
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Business Line

i

401{k})/Invstmnt

Trust/Invstmnt

Huntington Investment Company meodel is
used to deliver all PFCMG products when
selling through the Bank portal

Dealer
Sales

LUnified

Sales aadiena Clients

Force BN  ~° ° [ .

Private
Bank
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eprvices

2000 - Huntington Investment Advisor

- Huntington Asset Management Account
- Huntington Director

- Huntington Access Annuity

2001 - Dividend Capture Fund

- Intemational Equity Fund
- Mid Corp America Fund

- New Economy Fund

- Rotating Markets Fund

2002 - Huntington 401 (K)
- Situs Fund
- Huntington Director Outlook
- Huntington Hartford Leaders Outlook
- Haberer Registered Investment Advisor

2003 - Property and Casualty Insurance

2004 - Huntington All Star Select
- Huntington Consulting Services
-Macre 100 Fund

2005 - Options Retum Portfolio

2006 - Portfolio Select
- Unified Fund Services

2007 - Real Strategies Fund
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PHCNIG— Growing

Anou

)
=

Assets Under Management

- 4 Year CAGR

900 14%

$600 $760
HABERER

g700 | REGISTERED INVESTMENT ADVISOR, INC

$600 $554

$400

$300

$500

N N N ) ) ) ) =+ =+ = =+ =) w w w w w
= = = = = = = = = = = = = = = = =
=) =] gcr (=3 =3 3’@ (=B ga@ =] g (= I
=~ 2] - =~ 2] - =~ 2] - =~ 2] - =~

4006

3006

$803

1007
b 2007




Revenue

(3R 2007

PHCNMG=Tee

1007 2006

Trust fees $26.7

Fetail investment

sales 13.0
Inst. investment

sales @ 0.6
Insurance

rEvenLe 34

Brokerage &
insurance $17.0

as otherincome in 2006

1 Friorto rewenue shared with Regional Banking and securties gains
2] Includes fixed income commissions of FOG Wbl in 2007 ; recorded

M)

£30.0

$25.0

$20.0 -

$15.0

$10.0

$5.0 -

$0.0

$26.7

$25.8

$23.4
$226 4209

—4+—TrustFees
—#i—Retail Invst Sales
—i— Ins. Revenue

.\.fu
1.3
$10.6

$9.7 $9.4

$3.9 $4.3 $3.9 §

T iy

2006 3006 4006 1007 2007
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PFCMG — Trust Income Grow

{EMM) 5 Year CAGR $26.7
$26.0 - 119%,

$24.0
$22.0
$20.0
$18.0

$16.0

$14.0

$12.0

= = ] ] ur} o]
= = = = = =
=} =} =} =} =3

- 1] - 1] - 3r]
(13 Priorta revenue shared with Reagional Banking and secuities gains

1004
3004
1005
3005
1006
3006
1007
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End of Period

188 6 Year CAGR @
H Custody Assets 21%

%45 1 @mManaged Assets S, $414  $415
$40
$35
$30
$25
$20 $180 3184
$15
$10

$5

$- -

2000 2001 2002 2003 2004 2005 20086 1Q07 2007 218

(1) Inchudes Haberer

=] Az of 120312006




PH

Total Loans

ham)

$2,000 q

$1,750 A

$1,500

$1,250

$1,000

Quarterfy Growth Rates-Annualized

7 13%

(17 Quarerly averages

6% 2%

$1,887
0 $1,847

8%

Total Deposits
B Year-ovar-Year 5 Change
41,500

%
$1,400
34,300
M2 g am $1182 ' f145 ge43

$1,100 -

$1,000
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k2=
$13.0

125

120

F11.5

F11.0

$10.5

$10.0 4

Assets Under Management
Year-over-Year 5o Change

5%
$126  $126
| $12.2
| $12.0 $11.9
w i i - -
= i o 3 5
(2] o =t - (2]

(11 Period end

Trist Assets (2

ﬁg’l Year-over-Year % Change
' 10%
$55.0 1 $54.0 $54.1
$50.0
5.0 1
400
$35.0 4
$30.0 1
$25.0 1
0.0
w w w - -
= o o =) =
2} o) = - 2}
(21 Indudes Haberar assets 212




Private . ' spinant Sules Sieeoss

2007 v
2007 YTD 2006 YTD 2006

Mutual fund & annuity sales $420.5 $376.4 12%
Annualized 2005 Industry
2Q07 2006 Top
HEBAN HBAN Average  Quartile
Sales penetration % 6.1% 5.0% 3.2% 3.9%
Revenue penetration $4,060 $3402 $1.651 $2,271
Profit penetration $1,420 $1,091 $ 429 $ 815
1 Ken Kehrer & Aszociates sunrey
2 Sales(dollars invested) of mutual funds and annuities (annualized) divided by bank's retail deposits
3] Inwestment program revenue (annualized) per million of the bank's retail deposits
(3] Contribution of investment program to pretax profit{annoalized) per million of the bank's retail deposits. Contribotion is the difference

between program revenue and program expenses 213




+ Lipper 3 Year rankings

— New Economy (trust class) Top 17%
— Situs Small Cap Fund (trust class) Top 7%
— Rotating Markets (trust class) Top 8%
— Morgage Fund (trust class) Top 7%

+ Morningstar overall 5 Star” rating
— Morgage Fund (F)
— Situs Small Cap Fund (Equity)

+ Morningstar 4 Star” rating
— International Equity Fund (Equity)
— New Economy Fund (Equity)

+ Barron’s 2006 Top 100 Fund Managers / Best in Class

— Randy Bateman - Situs fund
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¥OY % Change)
S&P 500
Dow Jones

“5 Star’ Rating @
Situs Small Cap (Equity)
Mortgage Fund (F/1)

“4 Star” Rating
International Equity (Equity)
MNewy Economy (Equity)

Other
Rotating Markets (Equity)
Dividend Capture (Equity)
Incaome Equity (Equity)
Growth [Equity)
Mid Corp America (Equity)

¢1) At June 30, 2007

Mutnal“ Hands e

LI 113

+9
+11

+16

+1

+27
+14

+13
+6
+4
+2
+7

+11
+11

+2
+5

+19
+4

+13
+11
+§
+5
+3

+16
+19

+11
+B

+27
+§

+20
+16
+11
+8
+8

+12
+11

+9
+7

+16
+B

+12
+12
+§
+B
+8

+21
+20

+18
]

+26
+18

+22
+13
+17
+17
+20
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I?) Huntington

The Local Bank
With
National Resources



